“An Independent Journal Devoted to the I intex of th 


In This /ssue: 


Stories of the three big mill supply 


conventions at Atlantic City, May 17. 
18 and 19, 


Unprecedented in attendance of 
both manufacturers and distributors 
and in the constructive value of 


addresses and discussions. 


National Pipe and Supplies Asso- 
ciation convention at the Congress 
Hotel, Chicago, May 10, and 11, 
highly successful from every point of 


view. 


Publishe@ by The Crawford Publishing Co., 


- 917, the post 
Entered as second-class matter August 3d, 1917, at e p 


office at Chicago, Illinois, under the act of March 24, 1879. 
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Efficient Lubrication on 


Compound Expansion Engines 


—for both high and low pressure cylinders in the double, triple and 
quadruple feeds, can be had with a ‘Detroit’ compound lubricator. 


The feeds on these devices are entirely separate and any one may be 
shut off without interfering with the other. 


‘Detroit’? Compound Lubricators 


are made in two feed, three feed and four feed sizes with capacities 
ranging from one quart to one gallon. Each feed is provided with an 
equalizing tube and a sight feed glass. All feeds protected against 
siphoning so that it makes no difference which one is connected to the 
low pressure cylinder. Ask us for detailed information. 


DETROIT LUBRICATOR (OMPANY 


DET ROIT, U e S 4 


with Stand 


Design 
Material 
WorKmanship 
Finish 
Reputation 
Service 


Sell 


Themselves 


SAGINAW MANUFACTURING COMPANY 


SAGINAW, MICHIGAN 


Chicago Branch New York Branch 
105-9 South Jefferson Street 88 Warren Street 
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\UPPILUBS 


for the Overload 
Good Engineering 


HICAGO BELTING, sold for the normal load, is built 
for the overload. A large margin available for unfore- 
seen overloads, a more than adequate factor of safety— 
is built into each belt. 


oo Large belts or small belts—for every known drive—the use of 
Chicago Belting when ‘scientifically applied with the co-operation of our engineering 
service department is invariably good engineering. For over two generations we 
have concentrated on the production of ‘the best possible belting. 


Trained into the minds and hearts of our entire organization is the belief that 
only the best is good enough to bear our brand marks, Reliance, Sea Lion (Wa- 
“wmser terproof) and White Strip (Stretchless). 


Chicago Company 


M AY we submit to you our plan of 
co-operation with our dealers? 
Thereby enabling you to materially 
increase your profits and secure a 
good per cent of new customers. 


Write us for Catalog No. 17 and 
mention “Co-operation Plan.” 


Indianapolis Brush & Broom Mfg. Co. 


Indianapolis, Ind. 


When writing to Advertisers please mention SuppPLies. 3 
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FULL QUPPLIBS 


“SATISFIED” 


That Is What You Will Say After Trying 


C.D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 


NO GASKETS REQUIRED 


DURABLE, ECONOMICAL AND SAFE 
ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


Manufacturers of a Complete Line of MALLEABLE AND 


L 


Made of Heavy Pattern Air 


Furnace Malleable Iron CAST IRON PIPE FITTINGS Welte for 
DELTA 
T 
HARP 


The Highest 
Grade File Made 


“The File You Will Eventually Use’’ 


DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 


W. O. Davey & Sons 
Friction Board and Oakum 


of time-tested, time-proven 
70 Years QUALITY are back of 


I~, every piece of goods bearing the DAVEY stamp 


Davey’s 
guarantee 
means 
satisfaction 
or your 
money 


back. 


You are assured you are giving your customers the BEST when you sell them DAVEY’S 
goods. You protect yourself, at the same time, against “kicks” and “‘sore,”’ dissatisfied trade. 
Try us with a sample order—your others will follow. 


W. O. DAVEY & SONS, 164 Laidlaw Ave., Jersey City, N. J. 


LEIGH H. DAVEY, Presiden: E. S. DAVEY, Secretary Wm. O. DAVEY, Treasurer 


4 When writing to Advertisers please mention Mitt Surpires. 
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QUPPLIES 


“TOLEDO” No. 00 
THE IDEAL SMALL TOOL 


No other small pipe threader can compare with this ‘‘Toledo’’ No. 00 
tool for all around efficiency and ease of handling. 


It is the smallest, simplest and most efficient ', in. to 34 in. threader 
in use today. Equipped with ratchet and extremely compact, it is the 
ideal tool for any job. 


Tens of thousands have been shipped, hundreds of others are being 
shipped each and every month. This No. 00 is but an example of 
‘*Toledo’’ efficiency and popularity. 


We will be glad to send catalogue and discounts on request. 


ASign You TY Can Rely On 
2 


THE TOLEDO PIPE THREADING 


MACHINE Co. TOLEDO, OHIO 
New York Office, 50 Church St. 


Oliver Iron @ Steel Co. 


Established 1863 


MANUFACTURERS 
Bolts, Nuts, Washers and Rivets Screw Railroad Spikes 
“Tyrone Brand” Picks, Mattocks, Grub Hoes and Crow Bars 
Track Bolts Wagon Forgings Boat Spikes 
Telephone and Telegraph Pole Line Material 
Steel Bars General Forgings Concrete Reinforcement Bars 


General Office ana Works, Pittsburgh, Pa. 


EASTERN OFFICE PACIFIC COAST OFFICE 
50 Church St., New York Monadnock Bldg., San Francisco, Cal. 


When writing to Advertisers please mention MILL SUPPLIES. 
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The main compiling room of the Donnelley Supply Catalogue Department. It requires years and the 
investment of many thousands of dollars to assemble and develop such an organization as this. It is 
national in its scope, including practical supply men who have been associated with jobbing houses in Neu 
York, Alabama, Kentucky, Tennessee, Texas, Colorado, Utah, Minnesota, Missouri, Michigan and Illinois 


Comprehensive Supply Catalogue Service 


The Donnelley Supply Catalogue Department 
meets one of your occasional needs with an effi- 
ciency not possible to the occasional workman. 


The making of a first-class catalogue implies 
the existence of certain “machinery,” which we 
possess in first-class running order. 


With unlimited clerical. engraving. printing 
and binding facilities, this department under- 
takes the complete preparation of catalogues for 
jobbers of mill supplies, electrical supplies. 
plumbing supplies, and automobile supplies. 


The jobber has absolute freedom in the selec- 
tion of goods to be shown, but he escapes the 
labor of compiling the catalogue. Our organ- 
ization becomes his catalogue department. 


To facilitate the preparation of the catalogues, 
many thousands of excellently illustrated pages 
of supplies are kept constantly ready for use. 


They are “live” pages. which through careful 
revision, are @ constant and accurate reflection of 
the manufacturer's latest lists and designs. 


For any new pages needed, we collect the data 
from the manufacturers and compile the copy. 
submitting it to the jobber before setting it in 
type. We read the proof twice, and check the 
lists. The proofs are sent to the manufacturers 
as well, for examination. We compile the index. 


All this is done with the minimum demand on 
the jobber’s time. 


The efficiency of the Donnelley Supply Cata- 
logue Compiling Servies has been demonstrated 
in approximately 1000 different catalogues for 
jobbers during the last few years. To read the 
names on these catalogues is to read the names of 
leading supply houses from Boston to Honolulu 
and from Florida to British Columbia. 


When writing to Advertisers please mention Mirz Svupprtes., 
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The printing and binding of the Donnelley catalogues 
is done in our own plants, comprising The Lakeside 
Press, by the same organization that makes the “Encyclo- 
paedia Britannica” and other fine edition books. The 
Lakeside Press has the largest output of high-grade 


catalogues in the world, and facilities second to none. 


Fifty Years 


shown below. 


Continuous Service and Rapid Delivery 


The Donnelley Catalogue Department is a con- 
tinuous organization. Year in and year out one 
supply catalogue follows another to completion 
every few days. 

Experienced compilers, checkers, cut: makers, 
proof-readers, and indexers are available for your 
work when you want them. They serve you for 
just so long a time as you need them. You don’t 
have to find work for them when your book is 
done. 


When a jobber starts the compilation of a gen- 
eral catalogue himself in the old way he has a 
task of a vear, or two years, or possibly a good 
deal longer. ahead of him. 


If the same jobber at the start decides to have 
the Donnelley supply catalogue men make his 
catalogue, he not only eseapes a great burden, 
but the catalogue is probably 75° completed the 
day the contract is placed. 


We do not have to build up an organization. 
The organization is ready. Most of the pages are 
ready. Thousands of cuts are ready. For new 
pages the compilers are ready and the latest data 
is at hand or immediately secured. 

We purpose to produce the best catalogues 
judged on the basis of returns to the jobber per 
doliar invested—catalogues that will command 
favorable recognition in any company. 


We seek to serve the jobber who believes in quality, and who sells goods on the 


basis of quality, and who realizes that h 
catalogue of quality or be confounded ou 


e must appeal to his trade through a 
t of his own mouth. 


4dditional information and samples of our work will be furnished on request. 


Trade Catalogue Department 


R. R. DONNELLEY & SONS COMPANY 


731 PLYMOUTH COU 


RT — CHICAGO 


Established for More than 


The New Lakeside Press 
Building is partially erected, 
and we are occupying about 
275,000 square feet of floor 
space in it, in addition to our 
Plymouth Court building 


When writing to Advertisers please mention Mitt Supprtes. 
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QUPPLIES 


Gentlemen of the 
Convention:— 


| was talking to a jobber the other day who said he had carried “THE 
REEVES” Wood Split Pulley for twenty-three years: that it was so satis- 
factory he would not give it up under any consideration. 

| thought twenty-three years was “quite a spell” and an extraordinary period 
of time for a jobber to continue one line: but upon investigation | found a 
jobber in Houston had carried “THE REEVES” for thirty-one years: one in 
Scranton, twenty-nine years: in Cortland, N. Y., twenty-eight vears: in Louis- 
ville. twenty-seven years: Indianapolis. twenty-six years: San Antonio. 
twenty-eight years: London, twenty-nine years: Austin. twenty-seven years: 
Charleston. S. C., twenty-nine years: Holyoke. twenty-nine vears; Tyler. 
Texas. twenty-seven years: and scores of others who have continued “THE 
REEVES” agency for periods ranging from twenty to thirty years. 

Indeed. I found only one jobber who had changed from “THE REEVES” 
to another make of pulley and two years later he went back to “THE 
REEVES” and says he’s back home to stay the balance of his life. 

Such an agency record should appeal to the jobber who is building for the 
future as well as the present. 


“THE REEVES” Wood Split Pulley is manufactured by 


REEVES PULLEY COMPANY 
Columbus, Indiana, U. S. A. 


When writing to Advertisers please mention MILL Suppiies. 
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You Can Do It Oaiekly: 
With ““C-M’’ Equipment 


THEN a shut-down occurs in a 
power-plant every minute lost — 

means lost profits—it calls for quick — 

action. 


Cosden & Co., of Tulsa, Oklahoma, 
find that “G-M” Traveling ‘Cranes 


and “Cyelone™ Hoists make short 
work of repairs or installations. 


Trolleys 


Cranes 
Hoists 


Not alone in power-piantS but wherever — 
there 1s heavy difting ye done 
equipment can profitably be employed. A 
careful study of plants 


might reveal their need 


ty 
tt 


mer 
ch equipment, 


The tive dealer 
such: ata 


proposition 


piaceg-te 


bec 


he Chisholm-Moore 


leveland QO. 
BRANCH OFFICES: 


G. 


New York 
30 Church St, 
Pittsburgh 
Henry W. Oliver 


Chicayo 
Pcoples Bidg- 
Detroit 


1136 David Whitney Bide. 
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Ring Oiling Ball and Socket 


R. O. Adjustable Drop Hanger 


Universal Giant Friction Clucth 


Extra Heavy Ring Oiling Rigid 


PILLOW 


LINE 
LEO CO. 


OF POWER TRANSMISSION MACHINERY 


is the most modern and complete line made 


The Pillow Blocks shown above are only a few 
of the many designs we have to offer. All of 


our products can be furnished in the same wide 
range of styles, making THIS LINE of par- 


ticular interest and value to dealers. 


SHAFTING BASE PLATES 
COUPLING-S FLOOR STANDS 
SET COLLARS PILLOW BLOCKS 
PU LEEYsS WALL BRACKETS 
HANGERS ROPE SHEAVES 
TIGHTENERS 


T. B. WOOD’S SONS CO. 


CHAMBERSBURG, 


PENN. 


Solid Set 


When writing to Advertisers please mention Mitt Supp 
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Ring Oiling Rigid Standard Rigid 


BLOCKS 


SERVICE 


We are prepared to furnish entire equipments for either 
belt or rope drives; and to assist the dealer on special jobs 
we have at his command, capable engineers who have had 
years of experience in designing and installing POWER 


TRANSMISSION EQUIPMENT. 


We are putting into our appliances the knowledge of sixty- 
three years of actual experience in building transmission 
machinery for every known service. 


To have started a special line of business and continued in 
the same line for sixty-three years proves that the product 
has a high reputation and that the service is satisfactory. 
Send for your copy of our catalogue and ask for our dealer 
plan. 


T. B. WOOD’S SONS CO. 


CHAMBERSBURG, 


PENN. 


R. O. Adjustable Pillow Block 


R. O. Adjustable Post 


Hanger 


Universal Giant Friction Clutch Cut-off Coupling 


When writing to Advertisers please mention Supp ties. 
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QUPPLIBS 


Hand and Power SS 


Single Drum 
Winches 


Friction Hoists 
and 


Car Pullers 
Cast and Cut 


Gears 
of all Types 


Elevating 
and Conveying 
| Machinery 
Pillow Blocks Power Shovels and all Types 
Couplings & | of Grain Elevating 
j Machinery 


= 
Friction = 
Clutches \ 
and 
Pulleys 
Worm Gear Reductions Hand Power Derrick 
Ball Bearing Thrust Winches 


We co-operate to the fullest extent with our dealers 


GEORGE W. PYOTT CO. 


Successor to Pyott Co. 


North Avenue and Noble Street, CHICAGO 


When writing t Mitt Supp ies, 
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QUPPILUES 


LITY .FIRS TT" 


For service up to 


Making Good Valves Better 


That’s the thought each employe has in 
mind while performing his part in making 
O-B Valves. 


“Quality First” is the slogan of our chem- 
ists, who play such an important part in the 
supervision of metals that go into O-B Valves. 


Each casting is machined and finished, and 
then every individual part passes a rigid test. 
Parts are assembled and again tested by 
means of hydraulic pressure. 


Nothing is left to imagination or chance. 
Every valve is tested to the limit of its 
capacity and beyond the guaranteed perform- 
ance. This is a positive guarantee for you; 
therefore, every sale you make will ultimately 
be a re-sale. 


Look for the “Quality First” trade mark, it’s 
your assurance for high quality and work- 
manship. 


THE OHIO BRASS COMPANY - Mansfield, Ohio 


WM. P. HORN CO., Pacific Coast Agents, Los Angeles, San Francisco, Portland, Seattle. 


For service up to 


the world. 


leading jobbers. 


Tried and Proven 


Over thirty vears of service have 
established the reputation of the 
Cyclone Lubricator in all parts of 


The Cyclone is made in various 
models to suit every requirement 
and is carried in stock by all the 


Write for Cyclone Circular 


Michigan Lubricator Co. 
Detroit, Mich. 


MA-54 


When writing to; Advertisers please mention MiLt Supplies. 
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& THE ONE MAN 
METHO 


This tllustrated book- 
let ‘‘The One-Man 
Method"? will show 
you how McKinney 
One-Man Trucks can 
be used with different 
lines of merchandise. 
will suggest many 
possible sales. Copies 
Sor your salesmen will 
be gladly sent upon 
request. 


In selling the McKinney One- 
Man Truck you can offer your 
customer a real merchandising 
service. You are handling more 
than a mere mechanical device. 
You point out a way for him to 
eliminate needless waste of time, 
effort and labor costs. 


McKinney One-Man_ Trucks 
will pay for themselves in the sav- 
ing they make possible. They 
speed up transportation because 
they permit every truckman to do 
his work unassisted, with less effort 
and in half the time required with 
any other hand operated truck. 


Notice how simple their opera- 
tion is—look at the illustration 
above. The long steel package 
holder gripping the barrel does the 
work the extra helper used to do. 
It picks up the load. All the truck- 


man has to do is to move his truck 


The First and Last 


Step in Transportation 


up to the box, bale or barrel; 
throw the package holder over the 
load, put his foot on the pedal 
down near the bottom of the 
shaft, pull back on the handle and 
the merchandise is on its way. 


McKinney One-Man Trucks 
are of light rugged construction. 
They are easily operated and suita- 
ble for handling any kind of mer- 
chandise under the most difficult 
trucking conditions. 


The McKinney One-Man 
Truck Service has been success- 


fully operated by many of the 
country’s leading concerns for 
twenty-five years. Yet it is the 


most modern because no other 
can approach it for speed, time, 
labor and effort saving qualities. 


McKinney Manufacturing Co. 
Pittsburgh 


Export Representation 


Also manufacturers of McKinney Hinges and Butts, garage 
and farm building dnimharionaie and furniture hardware 


one-man TRU 
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can see at a glance 


NSP 


The “‘tell-tale” indicator keeps the 8 _ 
amperage rating always in plain 
view when installed —A single 
glance at the fuse tells you that ; 

the circuit is properly guarded. 

€ The National Renewable Fuse can- 

not be improperly reloaded—lIt’s con- | 

structed so that it is impossible to use 

more than one element in any holder. 

It is the one renewable fuse which may + 

be used witheut sacrificing the security 

of your plant. 


€| The National Renewable Fuse pro- 
vides the security features of 
the old style ‘one-time’ fuse 
in exactly the same way. The 
renewable part is a powder- 
packed cartridge which con- 
fines and smothers the fierce 
heat of the arc when the fuse 
blows. It is a complete fuse 
within a protective shell, yet it 
costs but a fraction of the price 
of a complete fuse. 


FEDERAL ELECTRIC COMPANY 
8700 South State Street, Chicago, IIlinois 
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GUPPLIES 


CRANE 


SALES OFFICES. WAREHOUSES AND SHOWROOMS 


Steam for low-pressure heating 


T is economy to generate steam at 

high pressure and reduce through a 
pressure regulator to the pressure re- 
quired tor heating even when steam 1s 
used ov/y for heating. This is partic- 
ularly true of large installations. 


When exhaust steam is used for heat- 
ing, the live steam required to make 
up for any deficiency of exhaust steam 
should be supplied through a pressure 
regulator. 


PRESSURE REGULATOR 


is a reliable and 


such service. 


ethcient device tor 


Send fora copy of Circular No. 126A, which contains 


valuable information regarding pressure regulators 


We are distributors of heating and plumbing materials. 


WORKS: 


CHICAGO AND BRIDGEPORT 


BOSTON BALTIMORE MUSKOGEE DETROIT MINNEAPOLIS TACOMA 
SPRINGFIELD WASHINGTON TULSA FOUNDED BY R. T. CRANE, 1858 CHICAGO DULUTH PORTLAND 
BRIDGEPORT SYRACUSE OKLAHOMA CITY FARGO POCATELLO 
ROCHESTER BUFFALO CRAN E CO WATERTOWN SALT LAKE CITY 
NEW YORK SAVANNAH . GRAND RAPIDS A RDE 
ALBANY ATLANTA ST. LOUIS DAVENPORT BE EN OGDEN 
BROOKLYN KNOXVILLE KANSAS CITY 836 S. MICHIGAN AVE. DES MOINES GREAT FALLS SACRAMENTO 
PHILADELPHIA S8IRMINGHAM TERRE HAUTE CHICAGO OMAHA BILLINGS OAKLAND 
NEWARK MEMPHIS CINCINNATI SIOUX CITY SPOKANE SAN FRANCISCO 
CAMDEN LITTLE ROCK INDIANAPOLIS ST. PAUL SEATTLE LOS ANGELES 
CRANE MONTREAL, TORONTO. VANCOUVER, WINNIPEG, LONDON, ENG 
Limited SYONEY, N. S. W.. QUEBEC, HALIFAX OTTAWA, CALGARY 
When writing to Advertisers please mention Mitt Supp.ies. 
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Make Your House a “GT D 
Tool Center” 


RY to imagine the mingled 

astonishment and gratification 
of a worried superintendent if a 
local jobber’s salesman offers a 
solution of his threading troubles— 
and makes good. 


That would be some ‘“‘boost’’ for 
the jobbing house and—surprising 
as it may sound to anyone not 
acquainted with the possibilities in 
this direction—it is becoming an 
accomplished fact. 


But how is it done? 


REENFIEL 


TAP & DIE CORPORATION 
Greenfield Massachusetts. U.S.A. 


Many of our far-seeing supply houses 
are beginning to realize the advantage of 
having their salesmen educated by 
GTD Threading Specialists on the 
merits of the GD specialties such 
as the ‘‘Gun’’ ‘Tap with its shearing- 
cut and also the ‘“‘Acorn’? Die with 
its precision adjustment and capacity for 
increased production, 


Wherever a jobber’s salesman intro- 
duces either of these specialties, he can 
rest assured that he is establishing the 
reputation of his house as a GYD 
Tool Center as his customers naturally 
connect his firm’s name with their 
threading tool requirements. 


¢ 
Corp. 
Greenfield 


Canadian Plant; Wells Bros. Co. of Carada, Led.,Gate, Ontario 


Screw .Plates, Taps, 


Dies, 


Reamers, Gages, Pipe Wrenches 


SEN 1)- for our No. 40 catalog (pocket size) and ther 
information. Have your stenographer write 


Mass. 


Name of persor 


Send latest No. 40 
catalogand put my name 
on your mailing list to re- 
ceive information about your 
threading tools wherever issued. 


¢ 
us or send the attached coupon and get your name on our mailing 4 Firm 
bist to receive this catalog and other trade intormation as issued. ¢ 
¢ Address 
¢ ~ 
, M § 212 
When writing to Advertisers please mention MILL SUPPLIES. 17 
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Are you getting your share of the Hill Clutch 
business that is to be had in every territory in 
the United States and Canada? 

Thirty-six years of clutch manufacturing has 
created a steady demand for Hill Clutches from 
every kind of industry. 


Your Name and flow Many Do 
Address Here You Want? 
HILL FRICTION CLUTCHES 


Write us now, today, and let us know how many of these 
Bulletins No. 106-D you can use to advantage. They will 
be printed with your name and address in the upper margin. 


Let the customers in your territ tory know that you can supply 
them with Smith Type Hill Friction Clutches. 


List Prices and Dealer's Discounts l pon Request 


THE jet CLUTCH co. 


CLEVELAND, OHIO 
New York Office: 50 Church Street 


18 When writing to Advertisers please mention Mitt Supptirs 
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There are still some Mill Supply 


Houses which dodge this profit 


Yet study these two charts 


1918 
CHART A 
Above is the record 
of the past years’ 
growth in the sales of 
Osborn Industrial Brooms 
and Brushes. 


1918 1919 1920 


CHART B 


—and here is the exact 
history of how a Western 
Mill Supply House shared 
in this prosperity. 


Handling Osborn Industrial 
Brooms and Brushes is no 
commonplace opportunity for 
mediocre profits. Be sure 
that the right man in your 
company reads and checks the 
next 3 pages. 


When writing to Advertisers please mention Mint Suppuirs. 
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Humble Brooms and Brushes 


busy Profit-Makers if marked 


AN you name, off-hand, sixteen 

types of industrial brooms and 
brushes? Carry the Osborn line and 
you ll sell three-hundred-and-fifty at a 
good profit. 


Can you think of half-a-dozen 
materials from which brooms and 
brushes are made? Represent Os- 
born and your customer will get the 
one best specialized material for his 
purpose out of 137. 


Do you think that brooms and 
brushes are a hastily-made, crudely- 
handled proposition? Osborn 


maintains an Experimental Brush- 
Engineering Laboratory for your 
customers’ benefit. 

In other words, don’t measure 


Osborn Brooms and Brushes and the 
Osborn Sales-Opportunity by any 
past results in your brush depart- 
ment. 


The Osborn-Opportunity ab- 
solutely unique wholly without 
par: allel as a source of brush-profit. 


ms are There are exac tl y 26 different sources 
ng? Irv the change of profit for you in the group of bru 
Pu Brooms and wat below—yet they barely suggest the op <n r- 


tunity in the Mame line. 


The garage busi 
and with it the sale of t 
ga rage fle adapt 
crete sur es 


Machine-sk ops 


in surpris 


ing Quantities per 


ness ar da ily 


od to con- 


how many in \ 
sales-territory? use these 


year 
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sell steadily to nickel-platers, brass- | 
finishers, metal-workers of all k | 
it glass and optical manufacturer | 
silverware manufacturers, etc., etc } 
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Osborn 
results. 
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OPP 


The Osborn trademark is branded into the 
wood of every brush, and_ printed on every 
label in brilliant red and yellow. Osborn ad- 
vertising makes sure that your customer is 
properly informed as to its meaning. 


Where will you find your profits? — 


IRST, in brooms of the type of 
the Edlund Detachable-Head 


a) 
Broom and the “Green-Band”’ fibre special, 
oom maces described elsewhere. There isn’t a factory, 
The shop, office building or warehouse in your 


tough, lastir 


ough, Insti neighborhood which doesn’t use brooms 
African 


every day. Naturally this means replace- 
ment orders. 


SECOND, in Economy Wire Wheel Brushes 
(illustrated in the left-hand margin) which 
sells in worth-while quantities to rubber 
plants, tire shops, metal-working plants, 
foundries and a hundred other places where 
there is a job of cleaning, burnishing, or 
smoothing which must be handled economi- 
cally. The Osborn Economy “hub” is an 
exclusive feature. 


THIRD, in the great aggregate of wire 
scratch brushes, moulders’ brushes, dairy 
brushes, push brooms, painters’ brushes, 
a platers’ brushes and other items, each ap- 
preciably swelling the profit column. 
usefuln every ti 
Ahead of your salesmen goes the vigorous 
in your territory. Osborn Advertising, carrying to your 
customers in direct mail and_ full-page 
publication-space the story of why an 
Osborn purchase is the safest one and why 
an Osborn Brush, even if higher-priced, 
pays better than any less-carefully made 


brush, 
: : An Edlund Broom is like a safety- 
Where there's a foundry there 3 razor. When the head is used up, the 
a chance for sales in quantity on same handle receives a new filler. 
this Brid ed Casting Brush and The fibre head out-wears broom corn 
others like it 2 for 1. 


Left: 


Three gross corn 


brooms in storage 


Right: 
Three gross “Osborn 
Edlunds” storage. 


Note the saving in 
warehouse space in favor 
of Osborn Edlund brooms. 
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What will your gross sales total? 
It depends upon you 


KF you follow the example of those mill supply 

houses which have led the way in seeking profits 
in the Osborn line, you will keep watch on a few 
simple details. First, you will carry a reasonable stock 
of the most popular items. (Our representative will 
advise you accurately according to your territory and 
the industries around you.) Second, you will inform 
your salesmen of the new opportunity and emphasize 
its size. (Our representative will gladly address a 
sales-gathering on “Profits that wait in the Science of 
Brushology.”) Third, you will use our mail-enclosures 
in your letters and invoices. Fourth, you will make 
sure that your salesmen mention industrial brushes as a 
regular part of their sales-work. 


There’s a rapid turn-over on a wholly-reasonable 
investment if you really represent Osborn. Osborn 
Brooms and Brushes will never become shelf-fixtures 
unless you permit it. Osborn Brooms and Brushes, 
like most other profitable merchandise, are not “‘self- 
sellers’ —but they ARE mighty easy, rapid and profit- 
able sellers for the supply-house which keeps a steady 
(not a frantic) sales-pressure behind them. 


“@ \ 
“Sp, 
% 
THES. Le 
SHE USBORN MANUFACTURING. LOMPANY 
/NCORPORATED 
CHICAGO CLEVELAND DETROIT 
.s MILWAUKEE NEW YORK SAN FRANCISCO 
‘Ss, 
*) ~~ If this frank, outspoken and fairly detailed out- 
wy \ line of the Osborn Opportunity has interested you, 
%, \ let us know and our representative in your territory 
, will call. Catalog and illustrations in hand, you 
+, and he can find markets and estimate results which 
“oN can only be suggested in this rapid treatment of a 
a. \ big subject. 
22 
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The Jones Universal Adjust- 
ment Ball and Socket hang- 
ers, post boxes and pillow 
blocks have no equal in points 
of strength, beauty of design, 
finish, and efficiency in oper- 
ation. Jones products are all 
quality made. When you buy 
Jones transmission you've 


bought the best. 


Jones Universal Adjustment 
Ball and Socket hangers per- 
mit a wide range of adjust- 
ment within the frame, both 
lateral and vertical. Bear- 
ings are combination capil- 
lary and ring oiling with 
exceptionally large oil reser- 
voirs. Babbitted, bored to 
size, and ends faced 


Helps You 


Merely stocking up doesn’t get you far 


Not content with furnishing dealers the most nearly perfect transmission 
manufactured anywhere, we help you develop every possible lead to its 
utmost. We help your salesmen close business. We actually create new 
business for you and help you keep it sold. 


Jones co-operative selling and intensive advertising forms the most 
important single factor yet contributed by any transmission manu- 
facturer to the interests of its dealers. 


write for complete details 


W.A. Jones Foundry & Machine Co. 


4411 West Roosevelt Road, CHICAGO, ILLINOIS 
NEW YORK 20 Murray Street 
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Wily recommend 
and profitadle 


BURRELL BELTIN 


415-419 South 


Whe 
en writin 
g to Adver 
ertise 
ers please menti N 
on MILL S 
SUPPLIES 
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sa 
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| 417 yermitage Ave» 
11 1919 
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ON account of 
and saving in cost ) 


Burmaline 


Belting 
A Positive 
Substitute 
for Leather 


at one-half 
the cost 


COMPANY 


Hermitage Avenue 


CHICAGO 
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BRANDS BETTER BELTING 


A good product becomes known by its 


York Leather Belting Company was built, 


trademark. A trademark attains great was laid by four artisans nine years before 
significance when goods are meritorius. Abraham Lincoln entered the White 
The trademarks pictured above have House. 


fixed in the public mind the value of 
New York Leather Belting Company's 
products. 


Their idea was to make belting better 
than it had ever been made before. Their 
plan was to bestow a little more care and 
These trademarks are exclusively of flat attention on each job. This early vision 


belting. has been fulfilled and their successors are 


> “carrying on.” 
For more than sixty-seven years these e 


trademarks have stood for “better leather Our new catalog, which describes all of 


our products, will be sent to you upon 
present great organization of the New request. 
i 


belting." The foundation upon which the 
AN 
(ME 


THE NEW YORK LEATHER BELTING CO. 


428-30 Broadway, New York 
Chicago Branch: 30 So. Jefferson St. 
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That Sell 


Supply houses find a big 


Steel Barrows. 

Purchasing agents who LT | 
have bought Akron Bar- | 
rows have found them in 
every way satisfactory. 
Akron Barrows are built 
with a perfect balance. Buy- 
ers of barrows know that a 
perfect balance means more 
work done at less cost. Ps 

You will meet with less 
sales resistance if you carry 
Akron Barrows. In addi- 
tion to being a fast selling 
line, you are allowed a sufh- 
cient margin of profit. 


We are in a position to fur- 
nish substantial supply houses 
with a big, attractive business 
proposition in mill, mine, fac- 
tory and contractors equip- 
ment. 

Send for our new catalogue. 


The Akron Cultivator 
& Mfg. Co. 


Akron, Ohio. U.S. A. 


| | 


demand for Akron Tubular || 
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QUPPLIES 


[THE Moore & WHITE CO. 
Established 1886 
THE FRICTION CLUTCH MANUFACTURERS 
2711 to 2741 N. 15th Street 
> 
PHILADELPHIA, U.S. A. 
June, 1920. 
the Dealers 
Mill and Factory Supplies, 
United States and Canada. 
Thank you very much for your splendid co-operation 
the past year. 
MORE FRICTION CLUTCHES SOLD! 
MORE NEW FRIENDS GAINED! 
MORE OLD FRIENDS RETAINED! 
SD, BUSINESS BUILT AND PROFITS MADE 
TOMERS WITH THOROUGHLY RELIABLE 
Let the good work continue! Let us work harder during 
year. MOORE & WHITE Friction Clutches are absolutely 
>pendable, eaders in their line--certain to please your cus- 
If you have exhausted your supply of literature upon our 
Clutches, do not fail to write at once for a new supply. 
We remain, 
Always at your service, 

THE MOORE & WHITE CO. 
not show MOORE & WHITE Friction Clutches in your next 
catalog? fany of our dealers find this profitable. 
Advise now how many pages you can use and we shall be 
glad to send cuts, descriptive matter, etc, 

= 
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Vianufacturers of a complete line of Friction Clutches. Friction Clutch Cutoff 
Couplings. Friction Clutch Pulleys, and Variable Speed Changes. as per illus- 
trations below. ALL sizes and styles to meet your customers’ requirements. 


Equipment shown here fully illustrated and described in these catalogs. Send 
for them today. Ask for Catalogs “C.~ 


Office and Works, North Philadelphia Station, Pennsylvania R. R. 
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DEALERS 


THE CHICAGO LINE 


OFFERS YOU 


A complete line of well designed, 
accurate and practical power trans- 
mission appliances. 
A line that can be (relied) 
depended on to give honest 
day in and day out service. 
A line that is well balanced— 
well made—guaranteed. 
A line that offers the dealer a 
healthy, money making proposi- 
tion. 


About Our 
Dealer’s Proposition. 


Chicago Pulley & Shafting Co. 


40 South Clinton St. Chicago 
FACTORY 


Menominee Falls, 
Wisconsin. 
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questioned supremacy in 


“Never Lets Go” 


LLIGATOR 


In Modern Equipment 


In every service where belting is used, and_on every kind of leather, cot- 
ton, rubber or balata belt, 


years. Let it aid from now on in helping you too. 


ate: 


An Economy 


Alligator Steel Belt Lacing has shown its un- 
economy and adaptability during the last eleven 


“Nothing Needed 


But a Hammer” 


TRADE MARK REG.U.S. PAT. OFFICE 


STEEL BELT LACING 


Think of it, in a working time of only three minutes the average belt can be laced with Alligator Steel Belt Lacing. 
No special skill or training needed. No tool but a hammer to insure a perfect joint. Compare this saving in help, 
time and money over other methods of lacing. Alligator Steel Belt Lacing also saves the belting. The pull comes 
against the edge of the teeth and not the flat. Leather belting is not weakened nor the fabric belts injured as with other 
lacings by cutting the long threads which carry the “pull.” Replacements even in hardest use are practically unknown. 


FLEXCO-LOK 
STEEL LAMP 
GUARDS 


Protects Lamps 
from breakage 
and theft—prop- 
erty from fire. 
An efficient, in- 
expensive secur- 
ity against dan- 
ger, losses and 


ys. 
A mechanically 
perfect guard 
made in all styles 
and sizes with 
reflectors and 
handles if desir- 
ed. Patent lock 
prevents theft. Sold ata distinct econ- 
omy tothe purchaser. Check Flexco Lok 
guards on coupon. Notinstock, Londor, 


A Large Surplus of Strength 


Note the double staggered teeth (shownin 
illustration)—they give 
the extra strength to 
Alligator lacing. See 
how the long end teeth 
pierce the belt and are = 
“clinched”’ tightly with 
the hammer.The result % 
is that Alligator Steel 
Belt Lacing has proven 
time after time the 
strongest lacing in the 
world. There is no stronger lacing known, 


Best for Every Service 


Everywhere in Industry, where belting is re- 
quired—whether Manufacturing, Agriculture, 
Lumbering, Mining or Milling, Alligator Steel 
Belt Lacing is known and is preferred by all 
who know it. 

The short flexible joint insures smoothness of 
operation. One very important feature is the Sec- 
tional Steel Rocker Hinge Pins (patented)— 
special steel rods with lugs spaced to correspond 
to sections in the lacing. Lugs hold them in place 
and oval faces form frictionless “‘rocker”’ for the 


FLEXIBLE STEEL LACING COMPANY 


520 South Clinton Street 
135 Finsbury Pavement 


When writing to 


CHICAGO, ILL., U.S. A. 
London, E. C. England 


Advertisers please mention Supptrres. 


flexible joint. Indamp or heavy work,where other 
lacings pull out, Alligator Steel Belt Lacing holds. 


Ask Your Jobber— 
or Write Now for Prices, Samples 
and Full Details 


Write today—or use the coupon. Let us quote 
you prices and send samples and full 
details regarding Alligator Steel Belt Send 
Lacing. Made for belts of all sizes 
from tape to % inch thickness. 


Hundreds of thousands of > the Thi | $s 


an using no other lacing than Alli- Cc 

ator —The World's Greatest Belt OUPON 

Saving, a great discOv- : 

ery—a wonderfulcon- 4 F lexible Steel 

venience for you. Lacing Company 

Use the coupon, W4 520 S. Ciinton Street, CHICAGO 

Tear it off now. Gentlemen — Kindly send price 

Write us at 4 lists, sample and complete details 

once. of Alligator Steel Belt Lacing. Also 

4 send prices and descriptions of Flexco 


Pd Lok Lamp Guards. 
(Check if Desired) 


7 Firm Name 


4 Address 


Name of Inquirer. 
FA (Tear this Coupon Out—Send It Today) 
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Dominion Branded Asbestos Millboard 
contains more asbestos than any other. 
(;naranteed asbestos content 92 — 97%. 
More asbestos means longer life, greater 
fire and heat resistance, better satisfied 
customers, permanent profits! 
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MILL QUPPLUES 


SHBET PACKING 


PACKING 


Darcoid Sheet Packing contains more 1G ig Jeena 


asbestos than any other. More asbestos q 


makes Dareoid a true “universal” pack- Wire 
ing, good enough for any joint and eco- iC: weak 


nomical enough for every joint. One ae ae 


packing—more profits. 


DOMINION 


ASBESTOS & RUBBER CORP. 


Main Office: 154 Nassau St., New York 


service Branches: 67 Murray St., New York 
Baltimore, Cincinnati, Indianapolis, Los Angeles, 


than 
any 
other 
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HE best is always the least expensive. A high quality product, even 
though it costs a bit more, is the most economical to purchase. 
Cocheco Belting is a high quality product. It may cost more than other 
brands that are sold on a price basis, but it returns the difference many 
times in splendid service. 
Cocheco Belts are made from the choicest center sections of carefully selected 
butts of pure oak bark tannage. No better belting can be made. They will 
transmit maximum power through the longest period of time. 
Are you familiar with this product? 
If not get all Cocheco details. 
I. B. Willi &S 
D. ons 
Dover, New Hampshire 
Branches: New York, Boston, Chicago 
34 When writing to Advertisers please mention Mitt Supputes. 
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Jewell Leather was used for belting when 


in 1800 the first cotton gins were installed 


The corporate personality of 
the Jewell Belting Company 
was fixed by law in 1882— 


but its real personality has 
been fixed through its ability 
to solve, during 150 years, 
the human equation be- 
tween maker and user of 
good belting. 


HARTFORD, 
CONNECTICUT 


Western Branch 
2837 So. LaSalle St., Chicago, Ill. 
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Crescent Says. 


Wherever Industry 
Turns a Wheel 


To help you sell Crescent Belt Fast- 
eners we are hammering home the 
importance of efficient belt joining in 
publications covering the following 
belt-using industrial fields: 


Brick, ‘Lerra-cotta, bire-Clay, Sewer 
Pipe; Chemical and Metallurgical Stone- 
wares. Cement, Lime, Gypsum and Wall 
Board Manufacture. Sand, Stone and 
shale Quarries. Crushed sStone,, Pressed 
Stone; Concrete Products and Concrete 
Machinery Manufacture. 


Chemical, Oil, Sugar  RKetining, Glass 
Sand and Glass Products; Paint, Glue, 
Soap, [ron and Steel Furnaces, boundries 
and Metal Working Plants. Blast Fur- 
naces. Kolling Mills. 


Mining, Dredging, Smelting, Refining, 
Electro-Chemical and Metallurgical In- 
dustries. Metal Treating and Ketining. 
Electro-Plating. 


Metal and Wood-Working Equipment and 
Machinery and Shop Equipment Manu- 
facturers, 


Crescent advertising is the modern way 


of carrying selling ideas into peoples’ 


| heads, and the factory supply or belting 
dealer or salesman who fails to take 
| advantage of the benefit it offers is as 

neglectful of opportunity as the govern- 
ment would be should it refuse to make 
| use of the airplane or the wireless. 


Machine Specialties, 
Manufacturers, 


Parts 


and Tool 


Steam and Electric Railroad Mainte- 
nance, Machine Shops. Car Building 
and Repair. 


Shop Equipment Specialists and Engi- 
neers, 


Artificial Tee Machinery and Ice-Han- 
dling Equipment. 


Cotton Ginning, Spinning and Weaving. 
Oil Pressing and Refining. 


Wool and Silk Manufacturers and Re- 
finishing and Cutting-Up Trades. 


Flour, Cereal and Feed Mills. Grain 
Elevators. 


Miscellaneous Food and Meat Packing 
Houses. 


Root and Shoe Manufacturers and Con- 
tributory Industries. 


Wood Pulp and Paper Manufacture. 
Lumber and Timber Products; Mill Work 
and Trim. 


Write to our Dealers’ Service Dept. for 


full information on Crescent Belt Fasteners. 


CRESCENT BELT FASTENER CO. 
381 Fourth Ave., New York 
CRESCENT BELT FASTENER CO., CANADIAN 


32 Front St., West, Toronto, Canada 


Petroleum Production, 
Parraftin Products. 


Refining and 


Automobile 
Assembly. 


and Tractor Parts and 


General Manufacturing Superintendence, 
Management, Maintenance, Equipment 
and Purchase. 


And various other special lines not easy to 


classify. A total of 3244 million rifle-shots 


of publicity aimed directly at the men who 
buy, specify, apply and use belting. 


ESCENT BELT FASTENERS 
“Make Good Belts Give Better Service’ 
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Three Simple Parts 
Mean Greatest Strength 


In Simplicity lies strength. And in the popular Pexto Solid- 
Handle Wrench, with its three simple parts, you get super- 
strength at all points—with extra weight and strength where 
most needed. 


The Pexto Solid-Handle Wrench heads the long list of 
Pexto Wrenches. By actual tests in various institutions it is 
the strongest wrench made. It is in general use today in rail- 
road and machine shops, and is demanded by mechanics in 


every field. It is the all-around wrench for every-day or spe- 
cial work. 


Has Unquestioned 


Lasting Power 


The head, bar shoulder and handle- 
frame are forged solid of one piece, 
then case-hardened to insure uniform 
strength and to overcome the weak 
point found ordinary screw 
wrenches, namely, the likelihood of 
breaking at a point on the bar opposite 
the knurled thumb-screw. 


The sliding jaw fits, with just enough 
play to work without binding. The 
screw is extra heavy, and the thread 
carefully machined. 


The method of fastening the sliding 
jaw over the bar is covered by patents. 
This feature, instead of proving a 
weakness as in other styles, adds even 
more to the strength of this good 
wrench — strength which cannot be 
gained in any other way. 

There is a need for the Pexto Solid- 
Handle Wrench in the tool-kit of the 
mechanic in every field. 

If your dealer cannot supply you, 
write us direct. 


The Peck, Stow & Wilcox Co. 


Mfrs. Mechanics’ Hand Tools, Tinsmiths’ 
and Sheet Metal Workers’ Tools and Ma- 
chines, Builders’ and General Hardware. 


Southington, Conn. Cleveland, Ohie 
Address all correspondence to 
230 W. Center St., Southington, Conn. 


100° American for 100 years (Founded 1819) 


Z ZZ 
Zig 


MECHANICS HAN 
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Since 1842-—-19 years 
before the grea’ 
American Civil War, 
the Walworth Manu- 
facturing Co. has 
without interruption 
manufactured pipe 
fittings and valves. 
The closest application to the ever in- 
creasing demands of an exacting patronage 
has developed the Walworth scope until 
it embraces practically every staple and 
scores of specialties in the pipe fitting 
valve and tool lines 

The Walworth Manufacturing Co. has 
served the American industry faithfully 
and has been rewarded by ever-increasing 
patronage. 

Now the Walworth Manufacturing 
Co. is ready to serve all the World. 


The international problem of 
re-construction will entail the 
use of thousands and thous- 
ands of tons of pipe fittings, 
valves and tools. 


The entire personnel—every 
man—every woman— in both 
the Walworth plants, one at 
Kewanee, Illinois, and one at 
Boston, Massachusetts, and 
in all Walworth branch offices 
all over the world, stand 
ready to meet this demand, A : 
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Near you is a Walworth representative; 


he is a trained specialist, educated in 
Walworth products and their proper 
application, in the Walworth plants. 


Take your pipe fitting and valve prob- 
lems up with him. He will gladly 


advise you. 
Aside from our complete line of Pipe 


Bends, Caps, Clamps, Cocks, Coils, 
Couplings, Crosses, Drive Well-Points, 
Die Plates, Elbows, Flanges, Gas Fit- 
tings, Nipples, Pipe, Valves, etc., etc., 
we also produce the famous Genuine 
Walworth Stillson Wrench, (the world’s 
standard for nearly half a century.) 

The Parmelee 

Wrench, and the 

union. 


Literature covering 

any or all of the 

Walworth products 

: will be sent to you 

quest. 


WALWORTH MANUFACTURING COMPANY 


(since 1842) of a complete line of valves, 
fittings and tools for steam, water, gas and air. 


Originators of the “GENUINE WALWORTH STILLSON” Wrench and the “KEWANEE” Union. 


BRANCHES: BOSTON WESTERN DIVISION: 


Boston Chiczzo New York Seattle Philadelphia Offices: Chicago, UL Works: Kewanee, HL 


Export Sales Agents: WALWORTH INTERNATIONAL CO., New York City. 
SALES OFFICES: Alexandria, Brussels, Buenos Aires. Calcutta, Copenhagen, Havana, 
don, Mexico City, Milan, Paris, 


Johannesburg, Lon- 
Santiago de Chile, Sao Paulo, Shanghai, 


Sydney, Singapore, Tokio. 
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give lasting satisfaction in service. Their 
design, extreme strength and durability 
due to the high quality materials used, 
and the Lunkenheimer system of test and 
inspection which they undergo, insure 
safety and maximum valve service. 
Lunkenheimer “Valve-iron” is close 
grained and has a tensile strength far in 
excess of the iron used in the average 
valve. The trimmings are made of 
Lunkenheimer *Valve-bronze,” a material 
possessing extreme wear resisting qualities. 
The spring seat, peculiar to 
Lunkenheimer valves, will compensate 
for any slight distortion which may be 
caused by temperature change or pipe 
strains. The seating surfaces are re- 
grindable and all the parts renewable. 


For high temperature service these 
valves can be supplied with trimmings 
made of Lunkenheimer *Valve-nickel” 

All standard sizes. in three weights, for 
working steam pressures up to 125, 175 
and 250 pounds. 

Specify LUNKENHEIMER Iron 
Body Valves and insist on their installation. 

Distributors of Lunkenheimer Products 
Situated in every commercial centre. 


LUNKENHEIMER 


tHE LUNKENHEIMER ¢e- 


QUALITY 


Largest Manufacturers of 
High Grade Engineering Specialties 
in the World 


CINCINNATI 
New York Chicago Boston London, 


AMERICAS BESr 
LUNKENHEIMER 


—=QuaALITY — 


SINCE 1862 
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From Detroit 


m 


ROM the great southern shipping port to the automobile town 
Diamond distributors tell the same story of Diamond Quality. 


The Savannah Supply Company of Savannah, Georgia, says: “Our experience with 
The Diamond Rubber Company’s line of goods has been most satisfactory from the 
standpoint of the jobber. We have been able to make new accounts, and give such 
service for greatly differing conditions that we easily hold the trade, ‘and have been 
able to increase our volume and profits in a handsome manner. We appreciate also 
your effective co-operation, which is of great value in caring for an increasing trade.” 


And to quote The Detroit Rubber Products, Inc., of Detroit: “In contemplating our 
activities during the past year, the co-operation offered by your office stands out with 
singular clearness. We have never been given greater support by any manufacturer 
whose line we have handled and the purpose of this letter is to express our keenest 
appreciation.” 


Write for full information on the Diamond Proposition to Jobbers 
THE DIAMOND RUBBER COMPANY, Incorporated, Akron, Ohio 


Diamond 
Mechanical Rubber Product 


iTS A 


Diamond 


PRODUCT 


When 


writing to Advertisers please mention Miu. 


ae 
4 
| 
4 
} 
} 
| 
j 
| 
j 
} 
} 
i 
| on 
| 
| 
| 
} 
| | |} 
| 
4 
| 
ix. 


QUPPLIES 


CORED AND SOLID BRONZE BARS a 


Mr. Dealer — 
Don’t Overlook this Line 


INETEEN mill A 
supply houses in 
different sections of the SE 
country are finding 
the Machinebronze 
Agency a valuable 


asset. 


[leres Better 
Bearing 


TOCKED by dealers in 12-inch lengths in various sizes. 
eve want the live Dealers in territory where we are not 
now represented. Our Sales Campaign will put Machine- 
bronze on the map in your territory. Write us for particulars 


DISTRIBUTORS 


Beek & Greca HaArpware Company \tlanta, Ga. THe Ricuarps & Conover Harpware Co., 

onr Company. Bellows Falls, Vt Kansas City, Mo., and Oklahoma City, Okla 
& Company Boston, Mass Pu. Gross Harpwart Company Milwaukee, Wis 
Beans, MeCartriny & RoGrers Buffalo, N.Y Manninc, & Moore, Inc. . New York, N.Y 
Macuinists Surpry Company Chicago, II] & Storr Company, In Philadelphia, Pa 
Tur AL Company Cincinnati, Ohio PITTSBURGH SuppLy CoMPANY Pittsburgh, Pa 
Tite CLEVELAND Toon & Co Cleveland, Ohio SmitH-CourtNey COMPANY... Richmond, Va 
Tue T. B. Ravi Company Detroit, Mich. Carey MACHINERY & Suppry Co Baltimore, Md 

Mi NERY Company, Grand Rapids, Mich. WASHINGTON MACHINERY & Surety Co., Spokane, Wash 
| RUSSELL COMPANY Holyoke, Mass. HoMerR STRONG Roche ster, 


LUMEN BEARING COMPANY 


BRASS FOUNDERS 
BUFFALO 
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NATIONAL 


Welding-SCALE FREE Pipe 


Made by a welding-scale removing process which leaves the pipe surfaces smooth and clean 


A new and higher 
Standard of 
Butt-weld pipe 
Quality 


Ask for “NATIONAL” Bulletin No. 7— 
Manufacture and Advantages of “NATIONAL” Welding-SCALE. FREE Pipe 


LOCK FOR 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


General Sales Offices: Frick Building 
DISTRICT SALES OFFICES 
Atianta Boston Chicago Denver Detroit New Orleans New York Salt Lake City Philadelphia Pittsburgh St.Louis St. Paul 
PACIFIC COAST REPRESENTATIVES: U.S. Steel Products Co. San Francisco Los Angeles Portland Seattle 
EXPORT REPRESENTATIVES: U.S. Steel Products Co, New York City 


When writing to Advertisers please mention MILL Supplies. 
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HOLLOW CENTERPACKING 


is now sold exclusively by one hundred mill supply jobbers in 
the United States, Canada and Cuba. If you are interested in 
securing a leader for your line of packings. just ask us. “Why 
are one hundred jobbers selling Ovalhole Packing?” 


THE HOLLOW CENTER PACKING Co. 


1276 West THIRD STREET 
CLEVELAND, 


When writing to Advertisers please mention 


Mini Suppiies. 
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“the -journal of quality ” 


AN INDEPENDENT MONTHLY JOURNAL 


DEVOTED ‘TO TO THE INTERESTS OF THE | 
JOBBERS AND MANUFACTURERS OF MILL, STEAM, MINE AND MACHINERY SUPPLIES ! 


Founded in 1910 by 


Elmer Crawford 


Vol. X CHICAGO, JUNE, 1920 No.6 


Published on the first of each month by 
THE CRAWFORD PUBLISHING COMPANY 
Elisworth Building, 537 South Dearborn Street, Chicago, Illinois 
Telephone Harrison 7315 
Member Audit Bureau of Circulations 


Member Associnted Business Papers, Ine. 
Member Chicago Trade Press Association 


D, B. H. CRAW FORD-MeNASH, 
reside ivreasurer President 

‘OOP ER CARL W. MILLER, 
Manager Secretary 


CLAY C. COCPER, Editor 
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ADVERTISING—Advertising forms containing two-color adver 
tise — close on the 18th of each month preceding date of 
public yn. Single-color forms close on the 20th Rates 
on applic atl on. 

SUBSCRIPTION RATES—United States, $1 a year; to all other 


countries, $1.50 a year. 
DESCONTINUANCES—Before exptration of subscription, notice is 
sent to the subscriber The majority of our subscribers pre- 


fer to have their file of Miri Suppiies unbroken, so the pub- 
lisher earnestly requests an early renewal of subscriptions 

ALL REMITTANCES should be made payable to the order of 
The Crawford Publishing Company. 


Entered as second-class matter, August 


1t Chicago, Illinois, under the Act of March 


Copyrighted, 1920, by The Crawford Publishing Co 


rial pages going to press May 20. Delays im transporta- 

tion and delivery are extreme. Advertisers and general readers 

will kindly be patient under delays in delivery of magazine. 


THE ATLANTIC CITY CONVENTION 

The triple convention held by the three big mill 
supply associations in Atlantic Citty last month 
clearly demonstrated not only a rapidly increasing 
interest in the meetings on the part of manufac 
turers and distributors alike, but a unity of 
thought and action that is most encouraging. It 
is possible, of course, that the signs of the times 
are so clearly etched on the business horizon that 
wide differences of opinion by practical men are 
not to be expected, but on all basie questions 
affecting the welfare of our country today there 
Was practical unanimity of thought at the conven- 
tion; that is, all agreed as to the desired end, with 
a considerable variation in the detail by whieh 
results are to be obtained. 

All agreed that the postal service is in a con- 


dition that seriously threatens every line of busi- 
ness, and that postal employees must be placed 
on a higher salary basis immediately. It) was 
generally conceded that the railways must be 
placed in a position to borrow a billion or more 
dollars, without delay, for the purchase of new 
equipment and the general rehabilitation of their 
properties. Noman was heard advocating the re- 
turn of the rail lines to government control. All 
agreed that the excess profits tax. in its present 
form, is unjust and destructive to all business 
enterprise. All realized that the government must 
have vast sums of money—not less than the bil- 
lions being raised under present laws—and, he- 
cause of that fact, no man was bold enough to say 
he had a plan fully worked out by which taxes 
could be justly placed to secure this money after 
the present income and excess profits tax laws 
have been repealed, 

Kvervbody conceded that practically everything 
costs too much, and that an orderly fall in prices is 
desirable. There was a general belief that radical 
labor leaders are reaching the end of their rope, 
and that, as a result, strikes and demands for prac- 
tically impossible wage scales, accompanied by 
decreasing efficiency and productivity, will soon 
disappear. The decline in the quotable value of 
war bonds, as in all other securities, was looked 
upon as a natural result of money scarcity, caused 
by inflated values, undigested billions in govern- 
ment securities, and riotous spending by all of eur 
people. Wild speculation in every form of raw 
materials and manufactured goods and food- 
stuffs is being ruthlessly cheeked by the banks, 
and, through this means, possible disaster will be 
averted, 

Partisan politics was a subject seldom broached 
at the convention, the many hundred of business 
men in attendance evidently holding the broadest 
views on all subjects relating to the welfare of the 
United States. No man appeared as an advocate 
of any plan by which our allies would be presented 
with the billions of dollars we recently loaned to 
them. If any one present at the convention wished 
this government to take the responsibility of 
governing Turkey and Armenia, he failed to 
Say so 
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All agreed it was a great convention, and as a 
result Mitt is devoting an unusual 
amount of space to it in this issue. Now if you 
eannot find time to read all the addresses at one 
time, vou will certainly make a mistake if you do 
not lay aside the June issue for a complete reading 
later. 


THE REASONABLE OPTIMIST 

The reasonable optimist on the financial and 
industrial future is still our one best bet, because 
he is not carried away by the excessive demand 
for every kind of raw material and manufac 
tured product, nor is he especially frightened by 
strikes, crippled transportation, the poor return 
per dollar paid to labor, or the high rental price 
demanded for money. The conditions enumer 
ated have always followed when business has tried 
to straighten up after or during a debauch such as 
this country has been indulging in for nearly three 
vears. 

The reasonable optimist positively knows. that 
a panic never resulted, and never can result 
from a general lack of production, especially 
when coupled with the fact that the railways 
stand ready to spend billions of dollars as soon 
as interest rates on 


money ease up and _ prices 
decline. 


Experts declare that two billions of 
dollars a year must be expended by the railways 
of this country during the next three vears 
to catch up with the general progress made since 
1914. No one has been daring enough to make 
a guess as to the billions needed in the building 
construction field, nor how many years it would 
take for supply to equal demand even if trans 
portation approached the normal and workers 
were willing to give sixty minutes of honest toil 
for an hour’s liberal pay. 

Here are two great consuming forees held in 
leash ready to make a break and fill up any gap 
created by a lack of demand from the 
fied pubhie, represented by 
people crazily buying every conceivable thing 
from an automobile to useless 
and baby grand piano players. 

Tight will bring some people to their 
senses, resulting in reduced speculation in stocks 
and a decrease in the flood of new issues of stocks 
now being offered. 


inelassi 
tens of millions of 


kitchen utensils 


money 


Money ean then be secured 
for legitimate industrial expansion at reasonable 
interest rates. Then will come a partial return 
to sanity on the part of producer, wholesale 
distributor and retailer, as well as the purchaser, 
and thus readjusted the people of this great 
country can live happily until they secure a new 
kind of a pipe, a fresh batch of soapy water and 
again start to blowing bubbles. 


POSTAL SERVICE CRISIS 
The country is at last foreed to realize the 
breakdown in. our postal service, a breakdown 
that is costing a tremendous amount of money 
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owing to the general slowing up of business. The 


first and vital trouble is the lack of experienced 
men to handle the mails, owing to resignations. 
The cause of these resignations is the totally 
inadequate wage scale in every department, 
including that of railway service men, office 
sorters and earriers. Then comes the mat- 


ter of transportation. The railways having be- 
come discouraged by their failure to secure fair 
pay for services rendered are not keen to. en- 
large their car service. The result is deplorable. 
Thousands of postal employes have recently been 
compelled to secure other employment in = an 
effort to catch up with the increased cost of liv 
ing, with the logical result that there is noth 
ing to attract new men to the replacement divi- 
sion. Thousands of pieces of mail are left un 
worked in the larger postoffices every day, and 
scores of tons of second and third class matter 
allowed to accumulate on railway platforms and 
in tunnels, 

Congress must act, and act quickly, to raise 
the wages of postal employes, or the losses to 
business generally will reach appalling propor 
tions. The postal appropriation bill as recently 
passed provides for a thorough investigation of 
the entire postal situation by a committee of six 
teen, composed of four members each from the 
house and senate postal committees, they to 
select a chairman, and seven representative 
business men. Unless this committee proves an 
exception, and acts quickly, little will be gained. 
An excellent plan is offered in a resent issue of 
the American Lumberman, Chieago. It suggests 
that, as the matter is of such vital importance 
to the country at large, and as many commercial 
organizations are hampered by lack of funds and 
of men with time and ability to devote to the 
matter, that banks, commercial houses and busi 
institutions that are directly affected 
through this breakdown of the postal service set 
aside an amount equal 


ness 


to one average 
postage bill for a fund to assist in this investi 
vation. Then in eaeh city and community, with 
this fund, employ a man or men to assemble and 
prepare accurate data covering the situation and 
submit it to this investigating committee with 
such suggestions for improving the service, as 


may seem advisable. 


FINANCIAL RECONSTRUCTION 


Experts in finance throughout the world are 
preparing to meet the financial and economic 
changes they know must come. The era of high 
prices brought about by the world war, the 
frenzied speculation that has come with return 
ing peace, the lavish expenditure of money by 
people in all walks of life—these factors have 
brought about a situation that must be relieved. 
And the problem is how best to relieve it. 

The recent panic in Japan was but another 
example of the extent to which speculation has 
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gone. With the return of peace, trading in- 
ereased in that country by leaps and bounds, 
prices rose to extreme levels, and speculation 
absorbed a large proportion of the nation’s bank- 
ing reserve. While the average commodity 
prices in Japan in 1913 were 100 per cent, they 
had reached 280 per cent by November, 1919— 
o0 points higher than the average in this country. 

significant step toward curbing present 
tendencies was taken by the Bank of England a 
short time ago when that institution increased 
its minimum discount rate from six to seven 
per cent. Commenting on this action, the monthly 
financial letter of the National City Bank of 
Chicago for May says: ‘‘It was a move to 
effectively penalize unnecessary borrowings, and 
will be of immense service in making the people 
realize the financial burdens of industrial recon- 
struction at an almost prohibitive price level.’’ 

The National Industrial Conference’s report 
Warns against rapid deflation as an evil that 
will bring even more suffering than the present 
high cost of living. It urges the wise restriction 
of eredit by banks, increased production, saving 
and economy im consumption, and the eon- 
tinuance of government machinery for investi- 
wating changes in the cost of living and the ad 
justments they make necessary—even an expan- 
sion of that) machinery—because of the con- 
stantly growing need for aceurate information 
on these matters. 

“Tf these forces were brought into play, specu 
lation and profiteering would recede and the cost 
of living decrease,’’ the report declares. *‘*The 
readjustment must be gradual, or it will involve 
industrial and = financial disturbances that will 
result in widespread unemployment great 
hardship. If the advance of inflation is stopped, 
the opportunity for speculation will be dimin- 
ished and amelioration of the situation will ensue 
without disturbance,”’ 

One does not have to be a financial expert to 
know that reconstruction must come, but it is 
well to heed the advice of authorities on finance 
as to the means by which it may best be 
achieved. To leap from one extreme to the other 
would be suicidal. A sudden great drop in price 
levels would but throw the world into” far 
vreater disorder. There must be a gradual 
change, a sane, careful development from one 
condition to the other. The recommendations of 
the National Industrial Conference are worthy 
of deepest consideration, while the action of the 
Bank of England and the more recent action of 
our Federal Reserve banks in raising discount 
rates are commendable steps in the way of direct 
action to meet the situation, which, it is hoped, 
will pave the way for other effective steps in 
the near future. 

Progress in Arc Welding 

The fact that there has been more progress made 
in the art of are welding during the past two years 
than there was in the ten years preceding was brought 
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out at a recent meeting of the metropolitan section of 
the American Society of Mechanical Engineers, held 
in conjunction with the American Welding Society 
and the four metropolitan student branches of the 
society in New York. Various welding processes 
were thoroughly discussed by speakers during the 
mecting. 


SELLS THROUGH THE JOBBER 


The Empire Rubber & Tire Co. Adopts a New Method of Distrib- 
uting Mechanical Goods and Tires 

The Empire Rubber & Tire Co., Trenton, N. J., 
has adopted a new selling policy, whereby most of 
the mechanical goods and tires manufactured by the 
company will be distributed through large jobbers of 
these products. The company has also announced the 
adoption of a profit-sharing arrangement, by which 
employes will share in the concern’s advancement. 

Adoption of the new policies is largely the result of 
the reorganization of the I:mpjre Rubber & Tire Co., 
which was effected early in the year. When the com- 
pany was reorganized, W. M. Pepper, who had been a 
member of the board of directors for some time, and in 
close touch with the affairs of the company for two 
years, was clected president by the board. C. Edward 
Murray, Jr., was chosen vice-president and treasurer; 
I’. J. Reynolds, vice-president and assistant general 
manager and director of sales; and H. R. Nason, see- 
retary. 

Mr. Reynolds, who was formerly tire sales manager 
of the U.S. Rubber Co., and, prior to that, tire sales 
manager of the Diamond Rubber Co., and B. F. Good- 
rich Rubber Co., under the consolidation, has asso- 
ciated with him in the sales department, W. A. Rey- 
nolds, who is assistant director of sales, in charge of 
the mechanical goods activities of the company. W. A. 
Reynolds was formerly of the mechanical goods divi 
sion of the U. S. Rubber Co., and, before that, New 
York district manager of the Goodyear Tire & Rub- 
ber Co. 

J. Baker Taylor, the new eastern sales manager, was 
formerly general eastern district sales manager in the 
tire jobbing department of the U. S. Rubber Co., and 
Rk. V. Dickinson, now western sales manager, had 
occupied the position of general western district sales 
manager of the tire jobbing department of the U. S. 
Rubber Co. S. H. Smith, until recently factory man 
ager of the Gillett Rubber Co., Eau Claire, Wis., has 
been made factory manager of the Empire Rubber & 
Tire Co., and he has as his assistant H. G. Johnson, in 
charge of mechanical goods, who was formerly assist 
ant general factory manager of the Boston Woven 
Hose & Rubber Co. 

J}. Ek. Baum resigned from the board of directors of 
the Empire company early in the year, and J. Cornell 
Murray, resigned as treasurer and as a member of the 
board at the same time. These vacancies on the 
board of directors were filled by the election of W. G. 
Heath and F. I. Reynolds. 


Urges Change in Terms 
\ well known manufacturer has inaugurated a 
campaign to apply the name “screw machine” to turret 
machines used for bar work and the name “turret 
lathe” when referring to machines constructed for 
chuck work principally. His ideas have met with favor 
among other toolmakers. 
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What Mill Supply Men 


Did 


At Atlantic City Meetings 


Manufacturers 
Ma ‘lddresses of 
fo Guide the Three 


Associations 


and Distributors Brought Gratifying 


il Interest’ Delivered—Large Calibre 
Wore Than an Chance 


the Southern and National <lssociations will Hlold Separate Conventions ut 
lhe scene opens \ ( irl eariy on together conterences of manutacturers and distributors 
the m ne s teent \lav in the vear effective to a degree not possible through the medium 
1920 rhe ¢ was Me t] Marlborough of letters and telegrams The one result not pleasing 
Blenheim Hotel was c1 th people interested was the very great probability that a triple conver 
in the } trip 1 ssociations will not be held in 1921. \n overwhelming 
repres ) < stributors o majority of the 1 nbers of tl National Associatio1 
the many S h net tl mill expressed desire to meet at Atlantic Citv next vear 
( cr 
( ( Ja [ secre 
ae 
e te | } 
Pa arker ( Norfolk, I Fred W. Glover 
Cleveland ‘ Vf Su y Charl 
supplies Phe endance while the members of the 
was laree. and e hote \N AS Southern Association seer 
beautifully dee ed ire? determmed to meet in some 
hundreds southern city in 1921. 
plants nd masse cut J nemner Was (ne matte 
bloom lor: b Ole r. settled official WO 
nounu degree tees wh in due 
While the S announce the time ane 
pl ind ( piace Te ve Ss meet 
ers \ ) e N ngs Ihe ers 
tio Siu] ad 11 Case cle ile Ss hold 
chine de \s separate conventions, W 
tion held joint meeting unquestionably have the 
\Iond ifternor n. all held ‘ S@SSI0 pleasure ot attending both. 
on the seventec 1  eightee nineteentl he Mitr is showing 1n this issue 
attendance at all eetings nus lly large, owine te made from | hotographs taken by a professional snap 
the t hat there ere fey ictions outside to lure shooter at -\tlantic City. The ptetures were well 
delegates from duty’s beaten paths. In Mav, the beacl taken—there is no doubt about that—but the artist 
mermaids are still hovering around radiators. or, if not Was erratic to a heart-breaking degree in several par- 
doing that, are. at least. no ourtine’ the \tlantic’ ticulars. Many snapshots taken were never developed, 
retrigerated waters. while in other cases there was a failure to secure the 
Fach of the ladies in attendance and there were names of tl 
a lot of them—-was decorated with a handsome solid 
gold bar pin. Fine prizes were given at every card 
table while bridge or five hundred was played. On 


Monday evening the ladies participated with their escorts 
in a ball in the 
were entertained 
playhouse. 


hotel, and on 


“board 


Puesday 


walk 


evening, 
frolic” 


they 


at 2 in a local 

In every respect but one, results were most satis 
factory. Papers read covered a wide range and were 
of real value. \ddresses and discussions were inter 
esting, instructive and timely, and the scores of get 


w camera’s victims. The results are as they 
are, and we are compelled to “pass the buck,” owing 
to the limited time given us betore going to press. 
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joint meeting Southern Supply 
Machinery Dealers’ Association, the National Supply 
and Machinery Dealers’ Association and the 
ican Supply and Machinery Manufacturers’ Associa- 
tion was held in the Marlborough-Blenheim Hotel. 
Atlantic City, on the afternoon of Monday, May 17. 
President John D. Nicklis of the National association 
called the meeting to order. He briefly thanked the 


ot tne and 


\mer 
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Officers 


KNILL 


members of the three associations for their generous 
response to the call of the convention, and then regret- 
fully announced that W. O. Rutherford, vice-president 
of the B. F. Goodrich Co., Akron, Ohio, who was 
listed to address the joint meeting, had been unavoid 


Crannell Morgan, Akron Hardware & Supply Co., 
of the National Association 


newly elected president 


ably detained. Mr. Nicklis stated, however, that C 


Ik. Cook of the same company was present and would 
deliver Mr. Rutherford’s address. 


to right: John Ruf, I. B. Wilhams & Co., second vice-presi 
American Association; Irving W. Lemaux, Indianapolis Brush & 
om Co., first vice-president, American Association; Robert F. Blair, 
Pittsburgh Gage & Supply Co., second vice-president, National Assoc 


lation, 


Mr. Cook was introduced and stated that there was 
no local color in the address which he would deliver, 
and which would cover conditions in the rubber 
industry. He then read Mr. Rutherford’s address, 
which was, in part, as follows: 


Now, gentlemen, | should feel that 1 would be presuming 
on your time if | had come here to address you on a merc 
specialty or a line which is not vital to our national well 
being. All too frequently we think of rubber in terms of 
pneumatic automobile tires because the latter are so numer- 
ous and so obvious. There are hundreds of other uses for 


W. Marshall Turner, Turner Supply Co., Mobile, Ala.. 
urner is the newly elected president of the Souther 


ssociation 


rubber just as important as tires, and I think | can safely say 
that without rubber, civilization would turn back from hits 
to one hundred years, for rubber has practically no 


substi- 
tute In many of its forms and uses 


li is rather interesting to reflect that not so many years 
avo ninety per cent of the world’s rubber requirements came 
from the Amazon valley. Up to 1870, Brazil managed to 
maintain a menopoly in this product, but in that vear an 


Enelishman named Wyekham smugeled seventy thousand 


From left to right—I. S. Jones, Lumen Bearing Co., Buffalo; F. D. 
Mitchell, secretary-treasurer, and George T. Bailey, retiring president of 
the American Supply and Machinery Manufacturers’ Association. 


seeds to England, where they were propagated in the royal 
gardens at Liverpool and later transplanted in Ceylon, 
where there are now millions of trees descended from that 
original supply of smuggled Hevea seeds. This action was 
of inestimable value to the world at large. It is difficult to 
visualize what conditions would be today had our supply of 
rubber never grown beyond the uncultivated forests of the 
Amazon. 

Just now, rubber is not nearly so great a problem as is 
cotton. Before cotton fabric is used in rubber goods manu- 
facture it must go through a series of tests. The more stren- 
uous the work expecied of the finished article, the more rigid 


and Mrs. Turner. 
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the test made. An automobile tire requires the finest cotton 
that is grown. The largest rubber makers spend millions of 
dollars a month for cotton fabrics alone. The fabric must 
conform to a very high standard. Due to the rapid growth 


of the motor car industry, with its resultant demand for tires, 
there is a tire fabrics. Up to now the 
added to the existing production units 
has nowhere near been able to cope with the ever-increasing 


serious shortage of 


number of spindles 


demand for this material. In fact, the effect of the additional 
spindles which have been placed in operation has largely 
been discounted by a reduction in the working schedules of 
the fabric mills Even now, there ts much talk of a shorter 
week, which, if put into effect, will further aggravate an al- 
ready acute situation 

It may surprise you to know that there are twenty-six 
different kinds of rubbet 1 single iutomobile tire There 
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In order to produ bber oods, W | e to tap th ( 
sources of the whole world, and while I iy be wrong i 
this st ‘ it, | think it would be safe for me to sav that 
city of Akron docs ot produce natively a single item that 
nters into rubber eoods manufacture Everything has to be 
imported nd this necessarily means distinet problem in 
transport 

The question of power is an important or Some com 
anies maintain independent power lines from a source ot 
supply two hundred miles away The institution with which 
1 am connected uses every day a water supply that would bs 
sufficient for an ordinary city of forty to fifty thousand popu- 
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over fifty thousand articles made of rubber, and 


the general tonnage ts subdivided as follows: tire lines, 75%: 
mechanical goods and druggist sundries, 16%: footwear, 0% 
The industry has expanded enormously during the past 
twenty years, and the volume of rubber sales by manufac- 
turers will total for 1920 approximately one billion dollars 

I think I can safely say that there 1s no other industry 
having better distribution facilities than those of the rubber 
industry Practically all the important rubber companies 
have warehouses located in strategic centers. Unlike the 


follow ed by 


consider that 


ren rally 
who usually 


practice manufacturers in other lines, 
warchouses alone sufficient, the 
warehouses of rubber manufacturers are supplemented by in- 
numerable branches, pl 
the elbow of the trader 
not imply extravagance 
and because of the 
it is essential to 
trade 

Despite this wide distribution of stocks, I wish to sound a 
note of warning, and that is that under present conditions 
no jobber or dealer can safely depend on a manufacturer to 
supply him out of the accustomed. reservoirs. As I see our 
business, jobbers and dealers ought to anticipate their rubber 


are 
rubber almost at 
Such a system of distribution does 
The tonnage handled is 
diversity of sizes and types of materials 
have 


placing goods stocks 
enormous, 


numerous points of contact with the 
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voods requirements by placing orders 
months in advance of their needs. 
While I have no quarrel with a man who trims his business 
sails pretty closely, still one of the big points brought out 
in the recent Chamber of Commerce production conferences 
Was the necessity of maintaining balanced production loads. 
In other words, every inhabitant of this country has an in- 
terest in the betterment of affecting the mass of 
Now one of the potent causes of dissatisfaction in 
i We 
is an underlying fundamental that labor must 
have continuous employment, and if we can place our various 
industries on i constant and even working schedules 
he solution of labor troubles. 


toward the 
point where we ought to 


approximately two 


conditions 
workers 
labor circles is due to the interruptions in employment 


must recornize 


a basis ot 
rone far 


rhis brings us to consider an- 


other subject which is mutually vital, namely, standardiza- 
tion. \gain, | can well revert to the war period because we 
then had set before us a wonderful object lesson, and the 
Ntv is that we are now visibly slipping back to our old basis 
of seliish individualism. You will all recall that when this 
eovernment entered the conflict, one of the first rulings was 
th: all munitions and rmple ments were to be built according 


to some standard selected by the government, and, as a 
burth move, the various industries were requested by the 
vovernment to do all possible in the direction of uniformity 
of design and construction, thereby simplifying both pro- 
duction and use You will also reeall how these new stand- 
rds facilitated production 

Phe rubber industry was one of the first to recognize the 
alue of standardization, not alone in such strictly war ar- 
ticles as vas masks, dirigibl balloons, urplanc products, Cic., 


but in practically all the thousands of items comprising the 


full line The years 1917 and 1918 marked an epoch in the 
ictivitics of the Rubber \ssociation of America, since that 
was the avenev throuch which the various companies and the 


itself functions d 


vroverninent 


ne or two tllustrations will suthce to show what has been 
accomplished during the war and since in the climination of 
surplus baggage First, let us consider automobile tires 
Practically all the makers were producing approximately two 


hundred ditferent sizes, stvles of casings. The War 


Standardization Committee reduced this number to approx 
nately thirty 
Ther was the druceist sundries line with an almost in 
nite variety of sizes and color combinations, where the per 
nta ot elimination was from fifty to seventy five per cent 


The New York office staff of the Youngstown Sheet & Tube Co 
and even more One manutacturer of hot water bottles cut 
his line from one hundred and twenty-eight articles to less 


than twenty. In mechanical rubber goods lines, and footwear 
also, heavy elinuinations were made, and so the story goes. 

But, gentlemen, we cannot maintain our position unless we 
have the support of such associations as your own, and there 
never was a time when we needed that support as badly as at 
present. I realize that salesmen like color combinations and 
various designs, but they are an expensive luxury and clog 
the wheels of business progress by delaying production, rais 
ing production costs, engaging extra labor, and loading up 
our inventories. 

The benefits of industrial standardization are world-wide in 
their \s an illustration, let us use automobile tires. 
The foreign markets use clincher type tires, metric sizes hav- 
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ing no American equivalents, but I am glad to say that the 
American producers have had the courage to insist that 
henceforth inch sizes in straight bead construction shall be 
standard, and with the co-operation of the automobile manu- 
facturers | am confident we shall achieve our goal. 

We are studying sales and advertising problems as never 
before. We have found out that it is fairly easy to determine 
potential consumption and to fix the normal percentage cost 
of selling and of advertising. We are learning that it is pos- 
sible to determine the correct load for a salesman and _ the 
return we should receive from an advertisement. In the past 
we have not always known, but now that our eyes are open- 
ing to the truth we can no longer excuse the practice of put- 
ting an excessive number of salesmen in the field simply to 
natch a competitor, nor yet to spend money for advertising 
merely to maintain pride of position. The object of every 
salesman and the object of every advertisement must be to 
sell goods in the quickest time and by the most direct means. 

Since we are discussing some of the fundamental problems 
affecting the rubber industry, especially when there is close 
inter-relation with other lines, | wish to bring out certain 
aspects of the transportation problem \s we have agreed, 
Yet, today 
we have an unexampled congestion in our freight yards, and 
we must look to every means for reli i to overcome this ce: 


the railroads are the backbone of our commerce 


dition. 

There are ways and means of doing this. Some of us have 
been talking for years about the function of motor trucks. 
While much has been accomplished, still we ought to be 
much farther advanced than we are We have not gone far 
enough in improving our highways \s individual business 
men, we have not recognized the function of motor transport 
1 dare say that most every day you men are overlooking op- 
portunities for shipping by truck simply because you think 
in terms of railway, freight and express service. You can 
make up your minds that if you will improve your highways, 
basic policy not so much the carriage of peonk 


that the 


aving as 


as the carriage of freight, you can depend upon 1 


inmanufacturers will motorize them 


We all admit that this country is afflicted with menacing 
problems 
that ever) jamily has to readjust its scale of expenditures 
almost daily Since incomes are a fixed quantity with the 
majority of our people, it is not surprising that there should 
be a great deal of uncertainty and unrest. We are now sut- 
fering a reaction from the war and our nerves are on ecdye, 


hence the peril is real unless we confront these problems in 


Commodity prices are soaring to such an extent 


L. M. MeCarthey, Excelsior Pulley Co 
telling A, 


(He’s the man with the cane) 
R. Webber, Sherman Manufacturing Co., how it all happened 


a bold and challenging way, and as a united people willing 
to sacrifice our selfish motives for the common welfare 


Personally, | belong to the optimistic class and feel that 
we shall emerge successfully from this dark cloud period. 
Really, if one digs down far enough he finds that there is 
nothing seriously wrong with this good old country of ours 
There’s no need for long-drawn faces—no need for drastic 
surgery, and when we say, “Watchman, what of the night?” 
the answer comes ringing back, “There is no night. We are 
traveling onward and upward in the bright light of day and 
all is well.” 


Let us then place our reliance in the standards of right- 


cousness upon which this republic was founded. Let us all 


remember that we are children of the same Creator, and that 
though we may not all have the same talents, we have equal 
rights and should live together in mutual harmony and in 
neighborly regard one for another. 

At the conclusion of the address, Mr. Cook was 
given liberal applause, and, through the chair, Mr. 
Rutherford and he were accorded the thanks of the 
convention. 

The next speaker on the program was W. P. Simp- 
son, president of the Southern Supply and Machinery 
Dealers’ Association, whose paper was entitled, “The 
South As It Is.” The speaker declared his belief that 
a considerable element of the population of the United 
States living to the south of the Mason and Dixon line 


President BE. PL Browning, The Ohio Valley Pulley Works, Ine., telling 
Hi. S. Howland of the same company how the matter ought to be worked 
out successtully. 


cherished a sentimental rather than a material regard 
for the southern states. Regardless of that, he thought 
it well to come to an understanding of the material, 
tangible facts that are today linked with the wealth, 
prosperity and happiness of the southern people. 

Mr. Simpson then went into an exhaustive statement 
of the progress made by the South along industrial lines, 
going back to the days immediately following the civil 
war, [’rosperity, he said, reigns in the South today. 
Her banks, her industries and her farms are feeling the 
sumulating effects of newly created wealth. “He called 
attention to the fact that the South has never lost 
supremacy in the world’s cotton market. The unprece 
dented rise in the value of this staple has added tremen- 
dously to the wealth of the southern people, he said. In 
addition, there has been a great increase in production. 
In 1890, Mr. Simpson stated, a five million bale crop was 
considered notable, whereas today a twelve million bale 
crop would be insufficient to supply the current demand. 
The South now produces three-quarters of the world’s 
supply of raw cotton. The southern cotton crop in 1919 
was valued at approximately one billion, eight hundred 
million dollars. 

The speaker dwelt with pride on the steadily increasing 
amount of capital being invested in southern cotton mills. 
In the past, a large proportion of the raw staple grown 
was sent elsewhere to be manufactured into fabric, thus 
causing the South a great economic loss. Thirty, years 
ago, he declared, the South manufactured but five hun- 
dred thousand bales into finished material, whereas today 
more than three million bales are so manufactured in the 
South. While cotton is still regarded as the monarch of 
agriculture in the South, Mr. Simpson stated that corn 
and wheat there produced exceeded cotton in point of 
valuation. He also called attention to the fact that the 
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South has assumed an important position in the oil indus- 
try, that product in 1919 being valued at approximately 
half a billion dollars. More lumber was cut by southern 
mills last year, Mr. Simpson said, than in all the other 
geographic divisions of the United States combined. 

He declared that the banks of the South today are 
literally loaded down with deposits, and he read a state- 


ment of the federal reserve board and the clearing houses 
of sixteen of the larger southern cities to prove the fact. 
He impressed on his hearers the fact that the labor sit- 
uation in the South is much more tavorable than in the 
North and West, the South being almost free from the 
acute and dangerous situation that is prevalent in other 


wing 


Harry J. 


oard walk. 


sections of the country. In his opinion, the reason for 
this is that the South as a whole is not populated by the 
mixed races of Slavic Europe. 
- Chairman Nicklis stated that during the morning a 
very interesting paper, entitled, “Changed Conditions in 
the Supply Business and the Manner in Which the Dealer 
May Use Them to the Best Advantage of His Custom- 
ers and the Manufacturers Whose Goods He Distributes,” 
had been delivered by George A. Puchta of the Queen 
City Supply Co., Cincinnati, before the National asso- 
ciation and it was so instructive that it had been decided 
to ask Mr. Puchta to repeat it before the joint meeting. 
Mr. Puchta then read the paper, which will be found in 
full in the Monday morning proceedings of the National 
Supply and Machinery Dealers’ Association. The chair 
then introduced William H. Barr, Lumen Bearing Co., 
Bufttalo, who spoke on the subject of “Labor and Indus- 
try.” Mr. Barr’s address was substantially as follows: 
In the presentation of my subject, “ 1 
have chosen a phase which 
much of it must perforce be 


Labor and Industry,” I 
seems to be timely, although 
a restatement of existing facts. 
Industrially speaking, we are suffering from many things, not 


the least of which its a lack of constructive co-opt rative lead- 


ership. But worse indeed, we suffer from the fact that labor 
is under singularly short-sighted leadership—leadership that 
has no knowledge of economics, no knowledge of the 


political word, and but one thing in mind—higher wages, re- 
gardle Ss of all else 

Today, union labor is definitely aligned against industry 
The present. policy of trade unionism is one of reckless mis- 
If it cannot rule industry, it is willing to ruin 
it, forgetting that in the destruction of industry is involved 
the ruin of the worker. 


understanding 
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Those who may doubt that this is a correct interpretation 
of the position of organized labor can verify it by studying 
the record of the unionists during the past few years, and 
particularly since the beginning of the European war. When 
this country recovered from the slough of- industrial depres- 
sion, in the spring of 1915, the unionists saw their opportu- 
nity and began a campaign to convert the necessities of the 
country to their own Demands for higher wages 
began, and were continued until our entrance into the war, 
which precipitated a situation entirely to their liking, because 
they held the fate of the nation largely in their hands. 

During the eighteen months of war, there were fifty-three 
hundred labor strikes. They were responsible for the 
the epidemic of wage raising, which was a prelude of price 
raising. They exercised every power which they possessed 
to compel government officials to bow to their will, and they 
almost succeeded in tmposing their power upon the country. 
Phey would have accomplished this purpose if the war had 
lasted another year 

ut, let us not misunderstand the situation, and condemn 
the honest workers who are members of the unions. They 
are merely puppets in the hands of unscrupulous leaders, and 
are cither unwilling to or are incapable of voicing their own 
icws, Or making effective their own silent protests against 
the dictatorial policy of their leaders. i 
order to increase membership, the ranks of the unions were 
thrown radicals and Reds, and when peace came, 
and the radicals had superyvened in the unions, the old leaders 
ippealed to the public to be sustained against the outlaws 
who had practically captured the various organizations. But 
the appeal was not to co-operate in promoting justice and 
equity in industry, but to grant the un-American demands of 
the unions, in check the radicals. Industrial men 
realized, however, that by strengthening these leaders they 
would those who in the heyday of their own 
power had attempted to strangle industry. 

Every great strike in recent months has been called an out- 
law strike. The coal miners’ strike was disavowed by certain 
leaders. So was the steel strike, and so is the railroad strike. 


uses. 


During the war, in 
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Arthur C. Langston and John T. 


Bulkley, Jenkins Bros., New York. 


There was an object in these disavowals which is unmistak- 
able. The unpopularity of the strikes, and the resentment of 
the public, was quickly apparent. Certain union leaders tried 
to avoid criticism by publicly proclaiming their antagonism, 
forgetting that it was known they were trying to carry water 
on both shoulders. The position of union labor today is that 
it has created public antagonism, but, unfortunately, retains 
its political associations, through the threat of reprisal at the 
polls. 

Now, gentlemen, that is the point which I wish to em- 
phasize. If you have followed developments in legislation 
and in industry for the past few years, you will know that 
whatever power labor has possessed through the unions has 
come from political alliances. The power of the labor union 
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vote is negligible, but it is advertised with drums and threats 
and, accordingly, it has assumed a real entity for the average 
politician, whose business in life is counting votes before and 
after election. I do not ascribe venality to any of our public 
men, but I do ascribe weaknesses to many, which is almost 
as sinister, because the pliable legislator is difficult to locate 
and handle. But before we condemn a public man for this 
weakness, we should look for the causes, of which there are 
at least two. One is the definite propaganda of the unionists 
along political lines. They are always active in the campaign 
for the promotion of their own interests. On the other hand, 
the business man pays no attention to politics. When legis- 
lation antagonistic to commerce is enacted, the business man 
is indignant, forgetting that his indignation should be directed 
against himself and not against legislators with whom he is 
unacquainted. 

The present political campaign is one of serious impor- 
tance. We shall elect a president, who, for the sake of the 
country, must stand squarely on the constitution, who must 
be against privilege and must be an exponent of the square 
deal. Unless we get back to the constitution and a proper 
understanding of its principles, there are dark days ahead 
for industry. Legislation of the greatest importance will be 
considered by the next, or 67th Congress, and the real 
construction period will begin on March 4, 1921. 

Are you aware that the labor unionists are conducting a 
campaign to elect a congress in sympathy with their un- 


economic demands? Are you aware that they have a cam- 
paign chest of millions of dollars, and a campaign committee 
of approximately one hundred and forty thousand men? Do 


you realize what would happen to industry and business if 
the unionist class should dominate congress? 

The unionists are frank in their statements as to their ob- 
jectives. They would control congress and compel the enact- 
ment of the so-called principles which they have enunciated, 
including the limited workday, the complete unionization ot 
the country, the abolition of injunctions to protect property 
in time of strikes, the dilution of the power of the courts, and 


Melville W. Mix (on the left) leading a board walk hike. 


the control of the judiciary and legislative machinery of the 
nation. 

The attempt to fasten class domination on the United 
States is in part due to well thought out plans which have 
been made effective through the weakness of congress. The 
literacy test, a clumsy attempt to restrict immigration, has 
brought about a shortage in the immigration of unskilled 
labor, while there is also a shortage in skilled labor. Under 
these circumstances, the power of the unions has increased, 
but congress will not repeal the literacy test because it fears 
the menacing attitude of union labor. There seems to be no 
generally well understood idea concerning the labor situation 
and the effect which restrictions on immigration have on it. 
Let me read to you a statement which I prepared recently, 
showing the shortage of workers as a result of the dwindling 


of immigration during the war and because of the unneces- 
sary and restrictive literacy test: 

“In 1914, immigration was increasing in volume steadily. 
Assuming that immigration and emigration would hay e con- 
tinued at the 1914 rate, we would have received in round 
numbers 7,000,000 immigrants for the five year pe riod from 
1915 to 1919 inclusive. And at the rate of emigration for 
1914, about 3,170,000 would have returned to their native 
lands, so that we would have had an excess of immigration 
over emigration of more than 3,800,000. From 1915 to 1919 
there arrived 1,612,743 persons, while 1,180,859 departed from 
the country. Deducting the net immigration for the war 
period, amounting to about 430,000, the number shut out 
from America by the war was approximately 3,370,000. 

“In reaching its estimate that the industries are short from 
4,000,000) to 5,000,000 immigrant workers, the Inter-Racial 


Convention people in one of the popular sight-seeing busses of Atlantic 
City. 

Council also considered the new basis of employment in 
many of the industries where larger forces are required as a 
result of the average reduction of the work-day from a ten- 
hour to an eight-hour period. The industries have reported 
that it is almost impossible for them to get men and that 
there has been a continuous drop in production. 


‘Analysis of immigration and emigration for the period of 
twelve months following the armistice shows that 214,421 
persons left the country and 201,475 persons arrived. Twelve 
of the races listed as arriving during this period supply 
skilled and professional labor chiefly, and for these the fig- 
ures are 109,028 entering and 43,325 departing from the 

“But the figures on the unskilled labor coming to and going 
from America tell a different story. For the twenty-two 
white races supplying unskilled labor, chiefly in the iron and 
steel mills, textile factories, railroads, farms and construction 
work, the official figures show that 68,790 came into this 
country and 166,925 went out, and that of those coming, 
38,000 were Mexicans who relieved the labor situation 


in 
three southern states only. Eliminating Mexicans, we have 
a total of 30,000 unskilled immigrant workmen and_ their 


families. This demonstrates that approximately five times 
as many unskilled male immigrant workers left this country 
from November 1918 to October 1919, as came in during that 
period.” 

Just so long as a shortage of labor can be maintained in 
the U nited States the power of the unions will grow and that 
power is a sinister and dangerous one, although it could be 
made, were the leaders honestly constructive, an effective 
and useful one. It is necessary for you to carefully follow 
congress in connection with the legislation affecting immi- 
gration and emigration enacted there. We have been making 
efforts through the Inter-Racial Council, to secure from con- 
gress a rational immigration law of a selective character, 
which would admit the honest but illiterate worker who is 
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now excluded, and would exclude the sinister radical who is 
well educated and a source of poison to this country. 

We are too prone to forget that as individual Americans 
we have a duty to protect our country, not merely against 
external or internal enemies, but against the weakness of 
politicians and the influence of those who are seeking the 
promotion of selfish purposes. The badge of Americanism is 
the citizenship which is vindicated at the polls. Unless you 
take an active interest in politics you are not doing your 
duty. I know that every man here is patriotic, but it has not 
been brought home to him that he must vitalize that patriot- 
ism today in political activities as he did during the war in 
patriotic exertion, self-denial and hard work. Let us awake 
to the real situation, and to the knowledge that we have in 
our own hands our own future and the future of the country 
But let us realize that sleepless activity is the price which 
we must pay for preserving our own rights and the main- 
tenance of constitutional government 

This country is 
the 
criminate 


suffering from the over-regulation of bus- 
under-regulation of labor unions, and the indis- 
attempts of politicians to utilize classes to foster 


iness, 


their own political ambitions. Business men are under the 
careful supervision of the Department of Justice, the Depart- 
ment of Commerce and the Federal Trade Commission. The 
Sherman anti-trust law has wide ramifications. The Depart- 
ment of Commerce, essentially at least, is also an investi- 
vating body Phe Federal Trade Commission watches all 


corporations carefully \lthough | do not admit that this 


commission exercises its powers with an understanding of 


the fact that it was originally created to be a link between 
business and government, I would prefer to see business 
operated under limited direction of the governinent, with 
sane restrictions, than see it degenerated into a condition 
where would attempt to set up its standards, irrespective 
of the rights of the public. In other words, the fundamental 


bility of coming in contact with the law we see so-called 
ernment from interfering with the unions, because the 
strikers are supposed to be insubordinate. 

The government, under its war powers and through the 
Lever act, has a certain amount of control over certain 
unions. That control was first exercised in the coal strike, 
and you will remember in what a lukewarm manner the con- 
trol was put into effect. But this, too, is a war power which 
will cease with the declaration of technical peace. In the 
meantime, the unions have learned how they can avoid the 
law, and the outlaw strike is a direct development of their 
methods. Furthermore, let me recall the fact that when the 
Lever law was in process of enactment it was held up by 
the labor unions and only permitted to pass when agree- 
ments had been reached with certain executive officials that 
it would never be invoked against labor. When the attorney 
general dared to invoke it, Samuel Gompers charged bad 
faith, and told of the agreement. That agreement, of course, 
was a violation of the oath of office of the officials possibly 
entering into it. 
to urge that the unions must 
they will be responsible to the 
people, to the courts, to the government. Until the time 
comes when they put in such a position we shall hav« 
attempting to dominate industry, and 
clearly dominating politics and the industrial welfare of the 
It is our duty to see to it that a congress and an 
premeditated outlaw strikes, which would prevent the 
executive are clected who will deal equitably with business, 
with labor, and with the American public 

We have more than 700,000 farms under cultivation, most 
of them being originally government grants. We _ have 


It is not our duty, therefore, 
be put in a position where 


a class autocracy 
country. 


thousands of acres of cut-over land to be granted, cleared and 
cultivated, 
nearly 


waiting for anyone who will operate them. We 


have 250,000 schools and colleges where the studious 


idea of a certain amount of regulation for business is good, 
and such regulation is necessary. It is unfortunate that gov- 
ernment officials often arrogate to themselves arbitrary pow- 
ers, but we have the protection of the courts for a final 
determination of those issues. This has been demonstrated 
in the case of the Federal Trade Commission, where attempts 
at the exercise of such arbitrary power have been checked by 
the courts 

If it is desirable to regulate business how much more 
necessary it is that the labor unions of the country should be 
made responsible and subject to government control. The 
government regulation today is jughandled. The business 
man is hailed before somebody for an alleged and oftimes 


imaginary infraction of the law The labor unions, on the 
other hand, disturb industry, because in many fields they can 
produce paralysis by striking. But the government does not 
regulate, restrict, or union labor Congress will 
neither enact a law to give the executive such power, nor 
would the executive department enforce such a law to the 
limit if it enacted, as it does enforce the restrictive laws 
against business. Labor unions are utterly irresponsible, 
both legally and financially, and out of your own experienc 
you must say that they are decadent morally. Agreements 
with them are scraps of paper, and where there is a possi- 


control 


were 


Delegates doing a mi beard walk after a strenuous 


ambitions of any person may be translated into development 
We have hundreds of thousands of industries employing as 
many separate talents. We have 250,000 miles of railroad, 
and immeasurable water power, mines, factories, and farms 
We have club life, educational centers, sports, and amuse- 
ments. Everybody can have everything he needs if he has 
the spirit of enterprise and honest effort 

Therefore, why then. should not our workman, many of 
them being employers in the making, concentrate not in 
group criticism of those who have been successful in industry 
or profession, but rather in a rigorous attempt to contribute 
their own best effort to the highest development of those 
resources which will help America to retain its international 
commercial leadership? Cannot we in groups or individually 
help to foster this spirit instead of that unfortunate antagon- 
ism now expressed by union labor? 

In conclusion, I will quote a sentence from the utterances 
of Abraham Lincoln: “Capital has its rights which are as 
worthy of protection as any other rights. Nor is it denied 
that there is and probably always will be a relation between 
labor and capital producing mutual benefits. 

“The strongest bond of human sympathy outside of the 
family relation should be the one uniting all working people 
of all nations, and tongues and kindreds. Nor should this 
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lead to a war upon property or the owners of property. 
Property is the truit of labor; property is desirable; is a posi- 
tive good in the world. That some should be rich shows 
that others may become rich, and hence is just encourage- 
ment to industry and enterprise. 

“Let not him who is houseless pull down the house of 


another, but let him work diligently and build one for him- 
self, thus by example assuring that his own shall be safe from 
viole nce when built.” 


Following Mr. Barr’s address, the convention 
adjourned, 


National Association Supply Dealers in Action 


Wires in the Trade 
Industries, 


Tell the 


The opening session of the National Supply and Ma- 
chinery Dealers’ Association was held at the Marlbor- 
ough-DBlenheim Hotel, Atlantic City, on the morning 
of Monday, May 17. President John D. Nicklis pre- 
sided, and in opening the meeting stated that he had 
agreed with himself to cut his remarks to the bone and 
get into the business of the meeting at once. He had 
prepared brief report and proceeded to read it. He 
hoped that the membership felt free to discuss and 
help solve the complexing problems that are confront- 
ing the country at the present time. He felt very much 
gratified at the large attendance and believed that 
much would be gained by the interchange of ideas. 

The speaker recalled that at the convention in Pitts- 


Story of Conditions Confronting 


and lenture on a Tew Prophecies as to the Future 


Authorities whose views we have reason to respect, when 
asked to assume the role of business prophets, are not all 
agreed as to future business developments. Many predict pos- 
sible further advances, and argue that prices will stay up, 
based on present labor costs and the continuance of high taxes, 
whereas others are free to predict some very serious declines 
at a very near date. 

The mill and factory representatives with whom you come in 
contact refuse to consider the idea of lower prices this year, 
and are urging your buyers to get goods wherever obtainable 
to keep up stocks. The leading industries report great activity 
and are well booked with orders. Manuiacturing as a rule 
shows undiminished activity. Production in certain lines have 
heen speeded up to meet the demand, but in most cases there 
is a great undersupply of special productions, and this applies 
to many items handled by the members of this association. 


The greatest obstacle to trade during the past month, outside 


l. James Fernley (on the right) telling a delegate what he thinks of the 
excess prohts tax. 


burgh a year ago, the opinion prevailed that the coun- 
try had reached the peak of high prices, and that the 
industrial life of the country was facing one of the 
most critical periods in its history. He said that a 
comparison of the conditions then with those now ex- 
isting would remind everyone forcibly that those with 
casual knowledge and a great many with recognized 
wisdom were quite ignorant of what was actually in 
store for all of us. Events, he said, have proved that 
we were at that time entering into a period of great 
business activity which for the most part is in force 
at the present time. Then all were talking of listing 
their overstock, whereas today most of the distributors 
are worrying about their shortage. Mr. Nicklis then 
continued practically as follows: 

The floors and shelves of our factories and warehouses 
have been swept clean, and there is evidence on every side 
of the large accumulation of unfilled orders many months in 
arrears. Even with the price of labor and material at its 
present height, and with the end apparently not yet in sight, it is 
difficult to believe that the wheels of commerce are going to 
slow down in the near future. 


A bunch of convention people getting into action on the board walk 


at the request of a snapshot photographer 


of the serious shortage in many lines, has been the inade- 
quacy of transportation facilities and the almost complete tie- 
up brought about by the “outlaw” railroad strike. The effects 
of this strike will in all probability be felt for months to come, 
and let us hope that the strike will be settled before factories 
are further crippled for want of fuel and other raw materials. 
It is certainly to the interest of the country at large that the 
normal routine of production of business keep on with as little 
interruption as possible. 

We all agree the dealer must have stock in order to carry 
on his business and render satisfying service, and we are liable 
to be misled and fooled by the many suggestions that prices 
will be materially lower, yet on the other hand it would seem 
unwise to go in for heavy commitments against our belief that 
prices are coming down in the immediate future, or sometime 
prior to the delayed deliveries of our stock purchases. 

It is not difficult to look back and find that the country has 
been very prosperous for the past five years. Everyone has 
heen making money, employers and workers alike. Wages 
have gone up, and at their present level are way beyond the 
wildest dream of labor leaders in 1914. Yet the irritating fact 
remains that for most of us the extra wages and profits are 
halanced by the ever-increasing expenses. 

One thing is certain, the situation today is just about as per- 
plexing and confusing as it was a year ago when we were in 
Pittsburgh. Everybody acknowledges conditions are far from 
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satisfactory, and for the most part expresses the belief and 
cherishes the hope that the situation will be more inclined to 
Improve from now on than to get worse. 

A most interesting and importart summary of overhead ex- 
pense figures has been compiled hy the secretary \ careful 
analysis of these figures ] during 
the past year during the 
so-called of the 


reveals a far ereater increas¢ 


than was generally supposed possibl 
p riod The overhead 


readjustment expense 


supply distributing houses has suffered increases in the same 
manner as has the manufacturing institutions, vet in a great 
many instances it Is interesting to note that the manufacturer 
has adjusted prices to absorb his own expense, but for some 
reason has failed to widen the differential of the distributor. This 
association has called the attention of its memlx to this con- 


rs 
dition and suggested that the matter le presented to the 


facturers in order that they may realize the 


manu 


ine quity in such 


« et tior legate testing the b 1 y 

I il not attempt to review the detail work of the asso- 
C1 iif secre iT) report will re r Lo the activities 
throughout the vear We have cause for profound satisfac- 

) ( intial growth of our association, and we should 
at a nue te or ( crs 

rr he ( ( | ( 1 the ma 
‘ n every possible 
phas us 10 ome \ this facility 
s extensivel e wish it mich \ ver 

1 ( 1¢ hers keep i ucl ith the secre- 

hose wl d | am si eccive their an 

swers pron and as truthfully and fully as it is possible to 
prepare 

The futur his association is very bright and to say that 
W ¢ h nea C1lVi 1 One ( ~ this 
character ar e firmly entrenched in the esteem « he trade 
would be p ng 1 CI mild] indeed i ( ned that 
posiuion, Ol e I “Ous rit Oo st on our urels 

It is interesting to note that thi ociation with its present 
membership represent millions of dollars of invested capital. Be- 
sides I helieve it can be stated th we are distributing each 
veat our hundred to five hundred million dollars worth 
of supplies and machinery for mill, ictories, railroad, ship- 
vards, al d industries in general. 

Members complain frequently regarding the inadequate profit 


drills and 


distribution o 


on twist blame the manufacturers for a broadcast 


prinied discount sheets to railroads and pre 


ferred trade with prices within five per cent of their cost. A 
survey made by the committee on distribution arrives at the 


conclusion that ninety per cent of all the twist drills made for 
use in this country are sold through the dealer. With this infor- 
mation available, it is possible the distributor is to some extent 
to blame for the unsatisfactory condition complained of. 

The committee on distribution will report facts and 
figures that will not only be interesting but will prove con- 
clusively that the dealer is more than holding his own as the 
logical distributor of manufacturers’ product. 

In closing, I wish to state how much I have enjoyed the 
work and to thank the officers and membership of the execu- 
tive committee and advisory board for their splendid assistance 
and advice throughout the vear, also to thank Thomas A. 


some 
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Fernley and T. James Fernley for their untiring efforts and 
splendid work accomplished by them. Thank you. 

The chair then called on Seeretary- 1 reasurer Thos. 
A. Fernley for his report. Mr. Fernley stated that the 
past year has been one of active participation in the 
problems of readjustment as they have applied to the 
distribution of commodities handled by the association. 
Vhe active condition of the supply business, he stated, 
has resulted in both the development of the existing 
supply houses and the creation of a number of new 
houses. He declared that in other lines of business 
speculators have started up to reap the speculative 
profits of the period, but in the supply business the 
seemed to be formed and maintained for re 
maining permanently in the field. 


houses 


(wing largely to the aid of the older members of the 
sociation thirty-two members had been added during 
the year. Hle stated that the association now had 


membership of 252 representative distributing houses. 


Members reported that they have hundreds of thou 
sand dollars worth of goods tied up on the railroads 
1 


and that this had interfered seriously with their func 


tion as supply distributors. Secretary lernles calle | 
special attention to the inadequate profit prevailing in 
such lines as hack saw blades, belt hooks and twist 
drills lle declared that while there had been a ten 


denev toward h 


lines, the profit in 
sufficiently at 


correction in these 


connection with their sale is not vet 


tractive and in manv cases ts less than the actual 


cost of distribution. lle pointed out that as an evi 
dence of the thorough co-operation between the deal 


and thi 1 grown up the prac 


er 


manufacturer there had 


tice of placing orders subject to prices ruling on dat: 
of shipment, this date being at an indefinite time in 
He expressed full appreciation aul 


the future. 


Pulling off a board walk “‘Good-bye” after the conventions close 


given to the secretary's office by all the officers and 
members of the various committees. The various ac- 
tivities of the secretary’s office in aiding the member 
ship was gone into with considerable detail. The re- 
port was accepted and placed on file. 

President Nicklis then introduced George Puchta, of 
the Queen City Supply Co., Cincinnati, whose address 
covered the changed conditions in the supply busi- 
ness. Mr. Puchta spoke as follows: 

To approach this important subject of changed conditions 
properly, it hecomes necessary to state exact business conditions 
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in our line, as they existed not so many years ago, and to 
state some of the changed conditions generally. 

The recent war has changed all conditions throughout the 
entire world, and surely has changed business conditions. 

Millions of our men volunteered or were called for service 
from farms, factories, mills, mines, stores and counting rooms. 
Most of them have returned. Their experiences have given them 
a broader vision and higher ambition. Others have become 
discontented, and many do not intend to follow their former 
vocations. Sufficient labor cannot be secured. Immigration, 
which continually supplied additional labor and added about a 
million people annually to our production, ceased in 1914. Besides, 
emigration since 1914 has taken thousands from our shores. Add 
to all of this shorter hours, inefficiency, indifference and dis- 
content of help, and vou hi 
‘onditions which have affected business generally. 

When the National Supply and Machinery Dealers’ Associa- 
tion was formed in Cleveland, in 1905, general conditions for 
the manufacturer and dealer in our line were not very good. 


»a few of the causes of the changed 


They were best for the consumer, who had most of the 
advantages that existed. The manufacturer had some and. the 
dealer a few. For the dealer the situation was very discourag- 


ing and some were about ready to quit. 

that time, many manufacturers, without much or any 
ction in price, were willing to sell their product alike to 
r and consumer. Many manufacturers had inadequate cost 
at all, which made costs to themselves very 
uncertain. I well remember the statement of the president of 
manufacturing company, who said: 

the early meetings of lathe makers, cach one pre- 
They ran from six to twelve dollars a foot, 
ind all claimed to be making money.” Manufacturers have long 
ro eliminated that one hundred per cent of doubt by inaugurat- 
cost systems. 


systems or non 
1 
now prominent lathe 


‘At one o 


‘ 
sented his COSTS. 


wonderful 


nanufacturers are to be congratulated on the 


progress made in the process of manufacturing and — cost 
accounting. The progress, however, in the actual cost of sell- 
ing has not been so marked, and there are reasons for this. 


\ 1 manufacturers have always been liberal, and 
have protected the distributors of their goods, realizing that 
this was zood business and a matter of mutual interest. Other 
manufacturers have given no protection, believing that in dis- 
tributing their goods direct to the consumer the, 
the selling cost, thereby deceiving themselves. 


selling 


direct to the consumer is necessary and 


\ number ol 


would save 
There are ocCa- 
SIONIS when 
advisable, but it should not be done at the dealer's price or 


without protecting the dealer. 


Wright, Wright 
Charles W. Cromb, Borden Co.; Robert F. 
Pittsburgh Gage & Supply Co., and Frank D. Wilson, Standard Supply 
Equipment Co 


Dixon C. 
Blair, 


Left to right—H. F. Manufacturing Co.; 


Williams, Chicago; 


Two distinct classifications apply to business. First, the pro- 
ducing of the goods. Second, the sale and distribution. Both 
are expensive, and must be paid for by someone, either the 
manufacturer or the dealer. There is no escape, and after 
these two are taken care of, the first opportunity for profit 
Is presented. 

\ number of manufacturers allowed dealers five to ten per cent 
differential, believing that this was fair and liberal. The dealers 
could not dispute this heeause in most cases this important 
question was an unsolved problem. 

At the Cleveland meeting of dealers referred to, more than 
one-half of those in attendance could not state théir cost of 


doing business. With this statement an explanation is due. 
The supply and machinery business as conducted up to that 
time, was not very old and was very limited. It started out 
profitably but unintelligently. Competition almost destroyed 
the business. 

From that time date many changes and much improvement, 
and this association is entitled to much credit in helping to 
bring them about. May I name a few? 
. New light has come to dealers and manufacturers. The cost 
of manufacturing and of doing business has become definitely 
known to many. Many manufacturers have learned that they 
can not distribute their product direct to the ,consumer as 
cheaply or as satisfactorily as through the dealer. 

Experience also proved to many manufacturers the necessity 
ot larger differentials for distribution. 

Time has also proven that you cannot do a wholesale and a 
retail’ business, make delivery from warehouse and delivery 


OR’ was the word passed when these convention delegates posed 
for the snapshooter. 


They look happy and caretiree ‘neath Atlantic City’s 
pleasant sun, don’t they? 

make shipments in carloads and less than car- 

loads, all at the same minimum rate of profit, and survive. 

Now what has the war done regarding some of these 
changed conditions? The government during the war recog- 
nized and called on a number of gentlemen here represented to 
ist in making and furnishing many needed supplies. 

The government recognized the necessity of supply houses by 
drawing first on their stocks to secure prompt delivery, or any 
delivery \gain the government, recognizing the value of this 
necessary service of distribution, allowed the dealers a larger 
profit on many items than they had previously 


factory, 


a 


percentage of 
charged. 

The government further emphasized the desire of distribution 
‘rom warehouses of distributors, so that manufacturers could 
produce in large quantities and not have their output curtailed 
by running small lots of goods. 

The war has proven that the consumer can best be served by 
the dealer. The war has preven, or at least should have 
proven, that the dealer is the proper distribution, 
that the manufacturer is the producer, and that both are essen- 
tial to each other's welfare. 

This, in a general way, is a brief 


source of 


history for a period of 
about fifteen years of conditions and changed conditions in the 
supply business. 

Ideal conditions do not yet prevail, but much progress has 
heen made. The supply business as conducted today is in a 
higher class than it was formerly. Manufacturers must have 
a profit on their production. To this an additional percentage 
for selling 1s essential, whether it be for the manufacturer or 
the dealer. Experience has proven that in most cases the 
dealer can distribute for less than the manufacturer. 

This means that the consumer benefits in prices from the 
dealers’ distribution of goods. The consumer gets prompter 
service from the dealer, whose stock of goods is nearer to him. 

Changed conditions have also proven, distinctly, that the 
golden rule, “Do unto others as you would have them do 
unto you,” is more in evidence in the supply business today 
than at any time in its history. The more generally it remains 
in evidence, the more can the dealer use his facilities to the 
best advantage of his customers and the manufacturers whose 
goods he distributes. 

In conclusion, Mr. Dealer and Mr. Manufacturer, when nor- 
mal conditions again prevail, let us not forget what has been 
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More than five million American 
Pulleys now save power in efficient 
shops here and abroad. The steel split 
pulley is light yet durahle—and quickly 
installed, 


A 37-page book on “Getting Max- 
imum Pulley Efficiency”—sent free on 
request—will surely help you cut power 
costs in your plants. 


QUPPLUES 


ERIC 


in the World 


Than the American there is no greater plant in 
the world specializing on one type of belt pulley. Con- 
centration of effort is undoubtedly the reason. It is 
the reason not only for the greatness of the plant, but 
also for the perfection of the American Pulley itself. 


The American Pulley did not “just happen.” It 
grew out of constant and unselfish study of the man- 
ufacturer’s problem of power-transmission, grew 
out of untiring experiments and tests in designing 
and constructing. That searching for the one correct 
principle of power-transmission and its one correct 
application began more than a quarter century ago. 


And today, the undivided effort of many scientists 
and engineers, mechanics and workmen, all bound 
together by one single purpose, is still given not only 
to the making of pu’leys but to the making of the 
one type of pulley found most nearly perfect. And 
that pulley bears the proud name “American.” 


See Donnelley’s Red Book for name and 
address of nearest Agent. 


PHILADELPHIA, PA. 


machinery, or changin 
of motion by means o' 


The Greatest Pulley-Plant 


THE AMERICAN PULLEY COMPANY 


PULLEY 


A wheel with a broad rim transmit- 
ting power from or imparting power to 
the direction 
a flat belt. 


When writing to 


Advertisers please mention Mitt Supeties. 
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accomplished to the advantage of all, up to the present time, 
and what chaos for all there will be should any attempt be 
made to again adopt former conditions. 


The entire membership present was greatly inter 
ested in Mr. Puchta’s paper, and by unanimous vote 
he was requested to read his paper at the meeting of 
the American manufacturers in the afternoon. 

President Nicklis then called H. G. Mitchell, of Har- 
ron, Rickard & MeCone, San Francisco, for remarks 
on compensation of salesmen. Mr. Mitchell responded 
by stating that he wished to disabuse the minds of 
those present that he was an authority on salesmen’s 
compensation. He stated that his house, after thor- 
ough investigation, believed that each employe was 
entitled to the same percentage of advance, as each 
was entitled to the profits obtained on his sales. He 
stated that it took about nine months to find out that 
a few men were being paid extraordinary amounts be- 
cause they were fortunate enough to be in a depart- 
ment that was particularly active, while equally capa- 
ble men in other departments, working on the same 
basis, were not earning the amounts advanced. His 
company was of the opinion, he stated, that a commis- 
sion form of compensation was not desirable. He said 
that a plan had been worked out by which a regular 
graded remuneration was paid salesmen, followed by a 
plan under which each salesman would have an inter- 
est In the profits of the corporation in varying propor- 
tions after certain reservations were made for interest 
on the capital and profits on investment. This plan 
was put into force in 1913, and owing to the poor busi- 
ness that resulted in 1913 and 1914 and the extremely 
good years that followed, the plan was severely 
tested. The written agreement respecting the distri- 
bution of excess profits was suspended owing to the 
government's heavy tax, but his house had continued 
to distribute special bonuses each year, using its best 
judgment under the various conditions that presented 
themselves. 

President Nicklis then reverted to his first question 
on the program covering the principal subjects on 
which cach member present hoped to benefit by gath- 
ering information at this convention. Ile called on 
every one present to ask questions and state what was 
m their mind. 

George Puchta stated that one thing that greatly 
interested him was the matter of terms of sales in the 
supply business which had been shot to pieces during 
the war. Formerly, with prompt shipments, custom- 
ers discounted their bills two per cent, ten days. It 
vas the speaker's belief that when the railroads did not 
deliver the goods for sixty days that this buyer was 
still entitled to the two per cent. Then various special 
discounts were allowed in order to encourage the 
receiving of trade acceptances, the result being that 
there were absolutely no definite terms of sale nor 
definite terms of discount. The speaker thought that 

general plan ought to be adopted. Mr. Chandler 
stated that his house gave terms of thirty days net, two 
per cent, ten days, and that these terms meant f. o. b. 
on cars rather than delivery at point of arrival. 

President Nicklis asked a show of hands of those 
who were charging interest on past due accounts. 
number of hands were raised. When he asked whether 
the members were receiving this interest, many voices 
responded “No.” 

This question was rather freelv discussed with vari- 
us remarks as to the methods by various delegates 
which led Mr. Puchta to state that the trade did not 
seem to be very uniform in its terms. 


\V. M. Pattison, W. M. Pattison Supply Co., Cleve- 
land, stated that it did not seem to him as if the ques- 
tion of charging interest on past due accounts was 
being taken very seriously. It must be that it was 
not as serious a matter with others as it was with the 
house of the speaker. He declared that his house had 
been very successful in getting interest on all past due 
accounts. 

Mr. Puchta stated that in the Cincinnati districts 
there was considerable indifference in regard to this 
subject, and that the purchaser did pretty nearly as he 
pleased. The consensus of opinion was that interest 
should be charged on accounts running over thirty 
days, and that when so charged should be collected. 

The representative of a well known Ohio distrib- 
uting house stated that a short time ago he was in con- 
ference with five men in his community in the same 
line, when it developed that one of the houses had on 
its books accounts that averaged eighty-five days. 
Another said that their accounts averaged forty-two 
days. ‘The speaker declared that these statements so 
astonished him that he turned to his own house and 
made an investigation which resulted almost imme- 
diately in reducing its accounts receivable $200,000, 
thus saving practically $14,000 a year in interest. The 
speaker realized that this saving came as a result of 
the conference. 

More than a dozen men stated that they were using 
trade acceptances satisfactorily and that at all times 
they were being paid promptly. 

Mr. Sostheim called attention to the fact that sev- 
eral manufacturers had sent out a notice accompany- 
ing invoices stating that merchandise which had been 
manufactured for the speaker's house would be shipped 
when cars could be obtained to ship them, but mean- 
while if the buyer expected to get the goods when the 
wheels started to roll it would be advisable to send in 
the money at once. He asked if others had been re- 
ceiving like communications. President Nicklis stated 
that he had known some cases of the kind, but that 
he had a legal opinion that the goods must be receipted 
for by the railroad company before the liability of the 
consignee commences. 

\ western delegate brought up the question of 
whether it was advisable to favor free advertising in 
various publications for the purpose of selling goods 
in preference to sending out traveling salesmen. He 
was under the impression that traveling salesmen 
were very necessary SO aS to be able to secure per 
sonal contact. 

Mr. Mitchell stated that it was impossible on the 
Pacific coast to give commissions, as was done in the 
Kast. Margins on some of the lines handled in the 
\West were very narrow. 

President Nicklis asked for a show of hands of 
those who share profits with the salesmen. Twenty- 
four hands were raised in response to the inquiry. 
When the question was put as to how many stick to 
the straight salary, but eight hands were raised. This 
would naturally seem to indicate that the majority of 
the distributors combined salary with bonus or added 
commission, 

President Nicklis then appointed the following com- 
mittee on nominations: H. W. Strong, chairman. 
Messrs. Sostheim, Gardiner, Morris and Puchta. 

The convention then adjourned to meet with the 
National and Southern Associations in joint 


session 
at 2:30 P. M. 
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Advertisements in these 
| national magazines— 


ies together with a liberal use of space in fifty or 
ot more power plant, engineering, trade and 
technical, architectural and plumbing and 
heating journals constantly keep the Jenkins 
story before all valve users—from the man 
who buys valves by the hundred for his power 
plant to the individual who is fulfilling the 
requirements for plumbing and heating in his 
home. 


In our advertising the purchaser is directed to 
the supply man to buy Jenkins Valves. 
Jenkins publicity is your publicity. It cannot 
benefit us without benefitting you. 


Today, the Jenkins “Diamond Mark” is a 
symbol of valve service as it has been for over 
fifty-five years. 


The user is demanding genuine Jenkins “Dia- 
mond Marked” valves for every service. Can 
you serve him? 


JENKINS BROS. 


New York Chicago Philadelphia Washington 
St. Louis Boston San Francisco Pittsburgh 
Montreal London Havana 
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When writing to Advertisers please mention Mitt Supp.igs, 


and 
by | 
chat 
Tow 
for 
Bea 
tim 
tion 
that 
ing 
He 
Ww 
his 
on 
rail 
f.ct 
stat 
cette 


bel 


; 
| Cha 
= 
ter 
lef 
the 
SS. thir 
nes 
tg i) sen 
| — ~ ; > 1¢ 
Jenkins ord 
| i 1 
— tha 
thes 
€Ts 
par 
rd 
Ma 
sub 
ma 
JENKINS or 
N 
| hat 
he 
& a i the 


MULL 


NATIONAL DEALERS SECOND SESSION 


Chain Hoists, Leather Belting, Tubular Goods and 
Steel Products, Cap and Set Screws, Chains, Etc., 
Were Discussed. 

The second executive session of the National Supply 
and Machinery Dealers’ Association was called to order 
by President Nicklis, Tuesday morning, May 18. ‘The 
chair immediately introduced Charles W. Beaver, Yale & 
Towne Manufacturing Co., New York City, who took 
for his subject chain hoists and allied products. Mr. 
Beaver admitted that his company was in trouble in re- 
gard to deliveries. ‘Vhe speaker declared that some 
time ago his house was confronted with the proposi- 
tion of either booking a very large amount of business 
that could not be delivered for a year or two, or refus- 
ing a lot of business and disgruntling many old friends. 
He stated that the result was that his house decided 
to give preference to the business of old customers. 
Even with this plan carried out, Mr. Beaver stated that 
his house had seven or eight months of unfilled orders 
on its books. The situation has been made worse by 
railroad tie-ups, and at the present time his company’s 
factory is crowded with goods it cannot ship out. Ile 
stated that his house had been compelled to put into 
etfect prices ruling at date of shipment, and stated his 
behef that this system would in the end work out bet- 
ter for everybody concerned. He advised dealers to 
kcep their stocks so balanced that when prices went 
down they would not have an excess of goods on hand. 

Mr. Beaver stated that he had just returned from a 
six months’ trip to South America, and that in his be 
lief the South American trade alone would take one-half 
the output of the American manufacturers making any- 
thing that they could use in South America. His firm 
had been compelled to cut down South American busi 
ness quite seriously. One customer at Buenos .\ires had 
sent in an order for $100,000 worth of hardware. When 
vw was cabled that the firm could accept but half of it, 
i¢ cabled back, saying “If we can only get half of a little 
order like that, what are you going to do with some b 
orders that we might send later?” 

The speaker referred to the chain block business. and 
the belief of manufacturers when the armistice was signed 
that business was going to fall off. 


] 


ig 


The fact is that since 
then the business of his firm has been running ahead of 
its war time volume. He said it would surprise his hear- 
ers to know that in regard to labor saving devices of that 
particular type, we do not use one where they use five 
ordinarily in European countries. 

The president next introduced Melville W. Mix. Dodge 
Manufacturing Co.. Mishawaka, Ind., who took for his 
subject transmission. Aftera few brief introductory re- 
marks, covering the situation as it appeared at the time 
of holding the 1918 convention in Cleveland. Mr. Mix 
spoke substantially as follows: 

Materials are just as scarce and even higher in price now 
han they were at that time. Factory labor is quite as elusive 
and restless, and not nearlv so effective, because it lacks the 
patriotic stimulus which it then had; and as for common labor, 
here “ain't no such animal.” These gentlemen 
vraduated, retired or taken a boat back to Europe. 

In view of this situation, I heg leave to repeat that there 
never existed a more urgent need for adhering to the plan ot 
Standardization in transmission products, for confining 
rders to staples and for cleaning up odd_ sizes and slow 
moving stock. Wherever prompt service can be rendered on 
ders requiring specials, by the substitution of goods on hand, 
there should be a premium placed on the efforts of the sales- 
man who can make the best record in spreading the available 
stock over the largest range 


have either 


stock 


of orders. There can be no argu- 
ment in favor of expanding the range of sizes in the transmis- 
Sion line, or. in specifying the unusual articles which consume 


labor and material out of all proportion to the theoretical end 
sought to be attained. 

Those principles, therefore, which were laid down in 1918 
for patriotic reasons, better to supply our war requirements, 
are now even more fully applicable in the great battle to make 
up the present shortage in our ordinary necessities during this 
period of reconstruction. 

Standardized goods of as few staple sizes as will reasonably 
cover the general range of power needs should be the slogan 
of the time. This is real conservation, because it increases 
turnover for both manufacturer and dealer, and reduces the 
collective burden. Those of you who handle power transmis- 
sion know that the bulk of your investment in this line can he 
turned rapidly if vou stick to the staples, and keep vour stocks 
in those sizes well filled. 

I do not reeall any period when there were larger unfilled 
orders in our line of business than at this time. Many unwise 
dealers allowed their stocks to run down last year, especially 
in the early months, fearing a price slump, or anticipating a 
falling off in the demand due to a 
conditions. 

The opposite occurred, and it has been “nip and tuck” ever 
since to keep the dealers supplied. Labor had been under a 
strain, and was quite ready to relax for a time. The returning 
soldiers had passed through terrific ordeal and felt like 
taking it easy. The spending craze was on. Prices jumped, 
and labor became dissatistied because the purchasing power of 
its money had decreased. Then came a strike wave, which 
affected the very our. prosperity—the industry, 
the mines, transportation and agriculture forming the storm 
center. 

We are still in the back-wash of all this agitation, unrest, 
lost production and lusiness maze. Prophecy is not only unwise 


reaction from war 


roots ol steel 


F. C. Wittich, accompanted 


Cleveland Tool & Supply Co., 
wife and daughter. 


but impossible. We can only analyze conditions as they affect 
our own operations or those of our neighbors, and match our 
ideas with the experience and opinions of others, 

can sce no occasion for unusual concern in the: industrial 
sky. It is cloudy, to be sure, but all clouds do not presage 
cyclones. It is perhaps well that the heat of hysteria, which 
has been generated by extreme prosperity, should have an 
opportunity to cool down a bit, shaded by the disquieting 
clouds. This does not necessarily mean, however, that we must 
suffer the convulsions of a panic before conditions may right 
themselves. 

The materials and labor that have been used to make the 
multitude of products required by the war must now make 
plows and reapers and other forms of farm machinery, rail- 
road equipment and supplies, houses and household furnishings, 
and machinery to supplant or expand hand labor in all factory 
and mill processes. In these lines, there is now, and must 
continue to be, a large demand for mill and factory supplies 
and equipment, because, for nearly four years, there has been 
(Continued on page 64) 
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QUPPLIES 


Oneida Steel Split 


TRANSMITS POWER AT LOWEST COST 


Interwoven Arms and Hubs 


“There! That’s the pulley I want!”’ 


‘That is exactly what | want—a pulley that will run with perfect safety at any 


D. 


speed at which it is practicable to operate a belt—that transmits maximum power . 
\ 


at minimum belt pull or tension—that grips the face at every point, with equal 


firmness throughout the entire belt width.” 


When writing to Advertisers please mention Mitt. Suprptiss. 
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QUPPLIES 


Let the ONEIDA Steel Split Pulley 


make sales and profits for you 


Look this pulley in the face and what do you see? 


Ist. A face that gives you a definite promise of complete 
service. 


2nd. A face that gives 100% effective belt contact at every 
point. 


3rd. A face that saves quietly but mightily and constantly. 
It permits low belt-tension, low friction in bearings, low belt- 
strain and a comfortable operating condition. 


High belt tension means short belt life; excess bearing pres- 
sure on both driving and driven shafts. Constantly increas- 
ing bearing wear, bearing-friction, and power loss are the 
results. 


The pleasing unseamed face of the Oneida is an index of its 
honest construction and sturdy dependability. 


There is a profit for you in the Oneida. Why not put ina stock 
beginning now, and share the advantages of our extensive ad- 
vertising in all the leading national and industrial magazines. 


He are now prepared to serve an increased number of dealers— 
dealers who will maintain the Dodge reputation for service, who 


will regard the line as an asset, 


Do you want to supply the demand our advertising will create 


in your territory? 


ay Dodge Sales & Engineering Company, distributor of the products of the Dodge Mfg. Co. and the Dodge Steel 
‘ Pulley Corporation. General Offices: Mishawaka, Ind. Works: Mishawaka, Ind., and Oneida, N. Y. 
al © Canadian Plant: Dodge Mfg. Co. of Canada, Ltd., Toronto and Montreal 
4 Philadelphia Cincinnati New York Chicago St. Louis Boston Atlanta Pittsburgh Minneapoliss Houston Providence Seattle Newark 


When writing to Advertisers please mention Mitt Supp cies. 
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Quppives 


decided curtailment of production. 


his 
People will buy, no matter needed. We load all the cars we can get hold of and ship a hal 
what the price, so long as wages and the return from the sale trainload, north, south or west, wherever a railroad tells us “bee 
ot the product are high that they can take them. We have no idea how long this ene 
According to railroad Statistics, there is an actual shortage condition will last.. I think that gives you a pretty fair synopsis oe 
in the United States and | anada, based upon .the average of of the present and past conditions. .\s for the future, it seems ane 
the years 1909 to 1916 inclusive, of 226,500 freight cars, 7,000 to me that ou needs are yvreat. We know there is a tre- ) 
passeny¢ 2 comotives, and these figures do not mendous shortage ot hous¢ s, olfice buildings are crowded, and 
pr 1ci¢ T Which tollowed the growth ot the rents Im many cases have doubled. Hotel space 18 at 2a re- , 
coul 1 mium, and our service corporations, tor example the traction 
M I w homes, with the equipment and = companies and eas ompanies, have great and pressing need for e 
intis st m, are ret right now material, and you will all recognize that the condition of the 1 
S I he si nm in those ‘ consider the rairoads is such that it would be a great man who could pre- “ee 
1nd aL sioned | he erting he dict the amount of money and materials that would be nec ssary, i. 
n $ OMS ¢ rs spent annually for booze, with and the length of time that it would take, if they had the money pe 
| nces mbellishments. Consider the for and the materials, to put those railroads into the shape that ; 
Europe in to handle the greatly increased business In 
ly pplied he rope 
ply « heir oy item—ship huilding. That, it seems to me, must 
It is seemly th ( he r years at a great rate in order to make good the 
he the ir lis, 
! ess ls. Th m tl affects our business particularly is the oil 
I 1 in those things ar iness is tremendous. The increased use We 
murchase eall ts is almost beyond belief. While trying to meet , 
eC r cround not only crippled transportation, bu shortage of 
in| nereases as our extravarances increase with the 
i es. Dealer re room overnment a leader. We have no chance, in my | 
ch Ol ul ke good this shortage of labor while these extray 
pig steel proc and nue, and also, my opinion, they continu 
Pp pi he eno 1 ws are being enacted without proper regard to the +} 
las I l h or economics, and wild) extravagances are hat 
ry ( invited, if not absolutely compelled, by such laws as this excess es 
IT ~ | ‘ 
Bree President Nicklis then introduced |. R. box, general 
} ] z 
sales manager of the Graton & Knight Manufacturing 
Your seer “eS st decade’ Co., Worcester, Mass., who took for his subject leather 
state. s. IT have end “ed oie belting. Ile stated that he had been requested to de r 
rs th liver an informal talk regarding the situation on raw 
es u ill avree tl here is p : 
naterials, manufacturing conditions and the prospects 
ral il siness th; k] 
rene ind s dealin . I in the way ot demands for this commodity on the part 
mdus of the consuming trade. He stated that he had nothing "ay 
ats, apie assortn | nt, and but a feeling of optimism regarding the leather be Iting eq 
pes ) ne extes qivulging in : 
> a ; trade in general. He said that while there would whi 
ecords es ut can adjust vour stock require doubtless be short periods of stagnation in the trade ge: 
rents itely as you nak in different parts of the country, all present indications — 
But, would say—d he to a good demand and stable conditions in the me 
industry for some time to come. [He said that busi mili 
velon Hars ness during the first four months of the vear was very lor 
Phe chair next introduced John J. Kennedy. general good when measured in dollars and cents, or in num- 


lanager of sales, National ube Co., who discussed ber of pounds or square feet of belting furnished. It 
ds and steel products. Mr. Kennedy related indicated to him that the surplus stocks which were hi 
briet v the history oft thre demand 


the products of his reported to 


r l have accumulated by manufacturers dur- Sey 

mpany during the war, and stated that while trade bal ing 1917 and 1918 had been used up, and that the : 

aces increased steadily after the arnustice was signed, present demand is tor regular consumption. [lis opin- Ii 

enuracturers as a rule were in good shape to take ion was that 1 the market for belting butts strong mer 

care of the large business that came on in July of 1919 at present prices. and no present stock in sight, it eee 

because they had gone on ni mufacturing during the quiet would only be fair to assume that prices would at \ 

Isiness period, d stocks were in good shape. He least remain stable. [1 was the speaker's belief that en 

dec ed that this situation was er disturbed by the mill supply dealer formed the natural channel of wou 
he steel strike j September of 1919, followed a little distribution for the leather beltine manufacturer, being , 

ite the coal strik lle the ucd substan in touch with the consumer and possessing a broad 

WS nowledge of the consumer’s requirements. Ee then 
S his: wear. condi eontinued substantially as follows: ne 
oductic 1 I,m n M h I ca the Phe relationship between thi manufacturer and jobber is, or S 

1 er h ountt hould be, a very intimate one This is particularly true in the 

\ hunes woods, s« he period, narketing of such a highly specialized line as is leather belting arol 
he fi \p I s in the hand h tributors It may be more truthfully said of the leather belting manu- j si 

‘ elt han they were the { January most any other, that his product is never P; 

t \pril th itchn nm many of the important roads it has been placed in the hands of the ultimate appt 

1 al re Wl) or To produce a n of finished ase it is also true that the product is never read 

| pany making from the ore through tkes four heen put in service hy the consumer and has helt 

r more . mater re, coke, lime ne, coal and rin other words, until the consumer has : “AW 

1 se hat it requires al immense lonnar¢ cular kind belting best suited to his needs, 
he continued operation of the adequate railroad facilities and the on that will give him the best and most efficient a 

e had before the strike to keen going, and amy inter service for the money expended list 

ruption to those facilities is serious. Now, notwithst nding the This requirement places upon the jobber or dealer handling Was 

strike, we have been able to produce a ver satisfactory rate leather helting the obligation of heing something more than a put 

id= ship half or more of the finished materials that we mere d'stributing medium. In order that he may serve the 1 

manutacture, but having had no control of these shipments we — best interests hoth his customer and the manufacturer whom ! 
cannot be sure that materials are going where they are most he represents, or whose line he sells, he must be able to advise le 


‘ 


| 
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MULL QUPPLIES 


his customer or to recommend to him the particular class of 
belting best suited to his needs. In doing this he in reality 
becomes a part of the manulacturer’s selling force. The repu- 
tation or standing which the manufacturer enjoys in a territory 
assigned to a jobber, depends in a large measure on the care 
and interest which the jobber displays in selling his line 
Most manufacturers are willing and anxious to lend all aid 


and co-operation possible to their dealer or distributor, in order 


to insure this proper selling of their product. The success or 
failure of the distributors’ belting account depends largely on 
the extend to which he ayails himself of this co-operation 
The prime reason for the mill supply jobbers’ existence is 
his abilitv to vive prompt, satisfactory and efficient service to 
his stomers. In order to do this it is becoming more and 
n necessary that he he an expert at diagnosing and supply 
ng the correct requirements of his clients or customers. The 
general trend of the belting industry towards standardization 
of its products, has done much to improve the position of the 
mill supply dealer in this line. 
The mill supply dealer must. sell service as well as merchan- 
lise, and in order to do this, and at the same time reduc his 
. ng business so that he shall receive a satisfactory net 
m his investment, he must increase his volume of sales 
] he handling of those staple lines which run into large 
igures, quick turn over | stock, and can be handled at a 
minimum cost, thereby increasing the net earning on the capital 
While 3 Is true that the keross percentage of profit derived 
he sale of belting may not be as large as that of some 
ther lines, the net amount of gain owing to the small cost. oi 
handling and quick turn over of investment, is often much 
sreater than im many other staple lines which the dealer carries, 
and on which the cost of handling and distribution is much 
large In many cases the dealer incurs practically no expense 
] T 


ot his belting sales other than that o hooking 
rder, a great many of his shipments being made from the 
ory or branch of the manufacture r, direct to the user 
Summarized briefly the outlool for the ] 


K leather belting indus- 

is it appears today is as follows: 
It has been stated by authorities that there is a real shortage 
he supply of hetter vrades of hides suitable for making 
eavy leather such as is required in the manufacture oi belting: 
hat there are not the same number of hides of the character 
1 for this purpose available today as in 1914 to 1916, 
y be taken as normal years, so far as production of 


concerned, This statement we can 


accept as a fact 
the war, the abnormal demand for meat to feed the 


armies assembled Europe, the enormous requirements 
or leather used in the manufacture of sho s, harness and other 
military equipment requiring heavy leather in their construc- 
ion, caused the slaughter of a large part of the herds of cattle 
n Europe, South America and the United States to fill this 

sual demand. These herds must he given time to reproduce. 
\s it takes three years or more for the average steer, from 
hich our supply of heavy hides is derived, to attain its normal 
krowth, the estimate that it will take from four to six years to 
gain bring the world’s supply of heavy hides and leather to a 
ormal condition is not excessive 

In addition to this shortage of hides there has heen a. tre 
mendous increase in the cost of all materials used in the tan- 
ing and finishing of leather. Some of these have advanced in 
st as much as 300 per cent since 


\ serious curtailment mand might 


possibly result) in 
mporary reduction of prices, but. short 
| 


of a veneral panic it 


hardly seem possible that we will see lower prices in 


ides or leather suitable lor making leather heltine for some 
im ome 

Mhe total supply of belting butts available, including those in 
process ot tanning, as well as finished product, is more than 
me-third less than in 1918. As the demand for leather belting 
s full as lara today as in 1918, it is evident ther is no 
urplus availabk In 1914, prices for helting butts averaged 
around 45 cents to 47 cents per pound, while today the market 


or this material is strong at $1.20 per pound 


Present prices on leather belting are 


ased 1 a cost of 
(pproximately $1.08 per pound 


lor belting butts, so that it can 
eadily e seen that the advance in prices for finished 
helting has by no means kept pace with the advance in 
raw materials and labor used in its production 


leather 
costs of 
We are optimists. We believe in the growth and prospe rity 
of the manufacturing industries of this country and of the 
listributors handling their products. We helieve that the hest 
Way to insure that Prosperity is fro all of us to get 


together, 
put our shoulder to the wheel ,and push for all there j 


Is in us, 
The chair then introduced Charles (). Alexander, 


‘lexander Brothers. Philadelphia. Mr. Alexander 


stated that while he was requested to tell the dealers 
of the condition of affairs in general in regard to 
sales in the leather belting line, as a matter ot tact 
manufacturers were attending the convention to hear 
What the dealer had to say, because prices will be 
maintained, will recede or advance in exact proportion 
to the way goods are going off the dealers shelves. 
In the opinion of the speaker it was less a matter of 
What raw material cost than a question of supply and 
demand. The general situation during the last eighteen 
months, he said, had been handled in the most 
able way. He 
million men 


remark- 
believed that the absorbing of four 
from the army, and putting them back to 
work with little disturbance was little less than mar- 
velous, and that ey erybody ought to feel optimistic in 
regard to future conditions. In other words, he 


beheved that while it was a good time to keep your 
fect on the ground, 


it was equally necessary to keep 
your head in the clouds, 

The speaker did not believe that it Was possible to 
have hard times while labor was being paid s« 
‘idly and while they 
freely. It 


» splen- 
Were spending their money so 
Was his opinion that the next ten years 
would cover the greatest industrial period that 
country had ever seen. 
overlooking the 


any 
Ile declared that he was not 
distressing condition in transportation 
facilities, or labor’s unrest. 

casier money and better cor 
Soon, \\ hile he did not 
were going to drop to 


He belie, ed, however, that 
ditions were coming very 
believe that leather prices 
any appreciable extent, he was 
positive that at the present time no one should specu- 
late in raw materials. 

President Nicklis then introduced Harold G. North, 
erry Cap & Set Screw Co.. Cleveland, who discussed 
cap and set screws. Mr. North stated that he was not 
depending on his own view of the future, but had com- 
municated with many prominent manufacturers in the 
line, and as their report was practically unanimous he 
Was in fact summarizing their replies in reporting on 
conditions. All reported that the demand for cap and 
set screws was far in excess of the supply. 

The speaker said his firm was recelving inquiries 
from firms that they had never heard of before. These 
firms could not be taken on until old customers were 
taken care of. Orders have been coming in faster 
than ever before during the time his firm has been in 
business. He stated that his firm had orders on hand 
that would run the plant from four to six months. He 
stated that the prices on raw material and labor had 
advanced far faster than had the selling prices of cap 
and set screws. It was his belief that manufacturers 
had kept prices as low as they could, 

Mr. North declared that labor was scarce, unreason- 
able and inefficient, and that conditions could not im- 
prove until employes were willing to give a full day's 
work for a full day's pay. 

The chair then introduced \W. M. Taussig, American 
Chain Co., Bridgeport, Conn., who discussed chain 
products. Mr. Taussig stated that he realized the peril 
in making predictions, as a year ago business men 
generally believed that the peak of high prices had 
been reached. They later found how seriously they 
were mistaken. Tle declared that business men now 
felt that the prices could not go much higher, but 
the future might easily prove them again mistaken, 


It was his belief that bankers and economists gener- 


“lly were more pessimistic then they were a year ago. 
Me was of the opinion that all were well convinced 
that money is going to be scarce and expensive, and 
that money for unnecessary or unwarranted expenses 
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Features that help you 
sell MULE PULL Clutches: 


ANTI-FRICTION ROLLER TOGGLES make 
the clutch operate easily, gradually and with 
great power. These toggles are on the inside 
and take up less space making the clutch sev- 
eral inches shorter than other makes. 

RING OILING DEVICE that delivers a con- 
stant flow of oil. Reservoir is a one-piece 
casting without joints to throw  oil—holds 
lubricant for 30 to 90 days’ run. 

When engaged, the clutch is locked, and won't 
disengage no matter how high the speed— 
the faster it runs, the tighter centrifugal force 


holds the roller toggles in engagement. 
A MULE PULL CLUTCH is the RIGHT idea 
in friction clutches—with it you can show your ——$—- 


customers how to cut power transmission costs 
fifty percent. BROWN ENGINEERING CO. 


Write for our propositions. 140 No. Third St. Reading, Pa. 


REG. U.S, PAT, OFFICE 


a 


FIFTY-ONE YEARS of sincere effort to furnish 


the highest quality of material and service to 
the mill supply house 


MILLS 


CLEANING AND POLISHING TEXTILES 


Journal Box Packing Prepared Wool and Grease 


THE J. MILTON HAGY WASTE WORKS — Philadelphia 


66 When writing to Advertisers please mention Mitt Suppties. 


QuPPLUES 
is 
th 
; Wl 
ac 
~ 
fe 
“MULE PULL” 
ow 
clutcnes are 
: 
Wa 
ha 
a 
Re 
| an 
the 
rey 
ing 
hel 
col 
; of 
: thre 
| 
the 
T'VU 
ant 
IAD n 
{ AU to 
ley 
nis 
j \ 
tha 
j sca 
\ 
line 
q 


is going to be much restricted. 


whelmed with business. Many of them felt that they 
must provide additional facilities and equipment to 
take care of the business in sight. It was his belief 
that the orders on the books of his company were for 
actual requirements. He did not believe that if 
firm was able to make shipments on the books that 
tiny of its distributors would have over 

He also stated that his firm had on its books a large 
volume of business for export, not only from [European 
countries, but business from South and Central Amer- 
ica, Africa, India, Australia and other countries. He 
did not feel that as far as actual orders and business 
were concerned there was any prospect of deflation 
for some time to come. Mr. Taussig stated that in 
general manufacturers consistently had followed the 
policy of the United States Steel Corporation in hold- 
ing down prices as far as possible. He declared that 
owing to new methods of increased and economical 
production, his company had been able to make a rad- 
cal reduction in and as a result of its policy 
it was his belief that would remain stable for 
time to come. 

He stated that labor unquestionably was demanding 
too much today vas its habits were extravagant and 
wasteful. Despite this fact it was this belief that it 
would ultimately find its proper level and that the 
manufacturer who was patient and met labor on a fair 

isis would be successful and prosperous. 

The meeting then adjourned. 
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NATIONAL DEALERS’ THIRD SESSION 


Report of the Committee on Economic Dealer Dis- 
tribution Held the Centre of the Stage—Selling 
Costs Analyzed. 

The third executive 
and Machinery Dealers’ Association called to 
order by President Nicklis Tuesday afternoon, and 
the report of the committee on distribution, Herbert 

W. Strong, chairman, called for. Mr. Strong 

reported for the committee substantially as follows: 

This committee was appointed by President Nicklis follow- 
ing the discussion in the last convention relative to the place 
held by us as dealers in the distribution of mill supplies. The 
committee has held three meetings during the winter, and 
has secured some definite information relative to the quantity 
of various supply lines which aré now distributed through 
the dealers in this country. 

Prior to the first meeting of the committee in October, 
ich member was asked to take one or two lines of supplies 
and secure from the manufacturers detinite information as to 
the percentage of the total amount of that line manufactured 

n this country which was distributed through the dealer, 

and at the first meeting of the committee on October 2 this 

nformation was collated and added to in subsequent meet- 


session of the National Supply 


Waals 


Wwas 


The results of the investigation made by the committee as 
to the percentage of the various lines handled by dealers in 
the United States are as follows: Bolts and nuts, 30%: wood 
screws, 40%; cap and set screws, 40%; files, 85%; valves, 
85%; drills, 90%; taps, 85%; leather belting, 259%; steel pul- 
leys, 95%; hack saws, 75%; chucks, 70%; chain hoists, 907; 
tool holders, 809-; oilers, 80%; stocks and dies, 90%; forges 
and blowers, 75%; pumps, 80%; wire nails, ete., 50%; trans- 
ilission equipment, 

While the bulk of these figures are, it is felt by the com- 
nittee, reasonably accurate, it is realized that there is some 
chance for discrepancy at all times in arriving at percentages 
that are based on the reports of a good many manufacturers 
scattered over a wide territory, but it is our feeling that the 
hyures are conservative in all cases. 

We have been able to get a much better response in some 
lines than in others but, taken as a whole, we think the figures 
given above come pretty close to the facts. 


NULL QUPPLIES 


Hlis information was 
that manufacturers in most lines were still being over- 


Your committee also endeavored to get the actual value of 
certain lines of merchandise handled by the members of our 
association, but although a strenuous effort was made to get 
all the 230 odd houses in the association to report, we were 
only able to obtain responses from 48 houses, and we give 
you herewith a memorandum showing the actual value in dol- 
lars of the various lines of merchandise purchased by 48 of 
the houses in our association from July 1, 1918, to July 1, 
1919: Bolts and nuts, $3,410,000; wood screws, $234,000; set, 
cap and machine screws, $1,670,000; valves, $937,000; twist 
drills and reamers, $3,108,000; taps and dies, vneneues: files, 
$878,000. 

Some of these figures are really impressive, and i if we knew 
just what coefficient to multiply by so as to arrive at the total 
purchases of the members ot the association, it would be 
more interesting still. 

The committee also considered the question of advertising 
the association to the manufacturers themselves in endeavor- 
ing to sell their wares. We felt that the members of the 
association wanted to sell their services to the manufacturers, 
and we figured that the way to inform some manufacturers 
who are not using supply houses as fully as they might as to 
the advantages to be obtained by so doing, was to advertise 
and an arrangement was entered into by the secretary of the 
association with Mitt whereby the association 
has been carrying a page ad in that journal each month since 
January. The question of advertising the association will 
pe rhaps be discussed further on the floor at the convention, 
as it is a question which has been coming more to the front 


in association work for some time. The effect of the adver- 


A snapshot of a group of ladies attending the conventions. 


There have been a few 
resulting from some of the 


tising done thus far is problematical. 
inquiries from manufacturers 
advertisements, to which the secretary has given such further 
assistance as was required. In this connection the committee 
would like to call your attention particularly to the February 
advertisement in Mitt in which occurs the fol- 
lowing question, supposed to be put by the supply dealer to 
the manufacturer: 

“Can you attord, all year 
cach city of a million or 
178 supply salesmen are 
pects every day.)” 

And I want to call your attention to the number of straight 
supply salesmen there are in one city. I do not think the 
percentage is higher in Cleveland than elsewhere, and the 
reason this particular reference is made is because we were 
able to get the exact number in Cleveland, and in fact, the 
chairman of the committee personally went over these names 
-o as to feel certain that we were not making an over-state- 
ment of facts, and there are today 178 mill supply salesmen 
in Cleveland who are calling daily on the customers that the 
manufacturers are trying to reach, and the committee submits 
that if the members of the association will bear in mind when 
they are talking with manufacturers that there is a very large 
of men selling supplies in each city, it may enable them 
to impress it on the manufacturers. In order to stimulate the 
interest of the salesmen it was suggested that the association 
offer prizes for the best essays on the subject of the economic 
value of the mill supply house in the process of distribution, 
and the result of this contest will be given to you later in 
the day. 

Concluding the report the committee submits that: 

First: It is definitely established and self-apparent that the 
proportion of the staple lines now being distributed through 
dealers is greater than at any time in the past. 

(Continued on page 73) 


‘round, to keep 100 salesmen in 
more? (In Cleveland, for instance, 
calling on your big and little pros- 
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Gandy 


the original stitched COTTON 
DUCK BELT, has all the 
strength of a steel cable with 
the tenacity, flexibility and 
longevity of specially processed 
cotton duck. 


Gandy is the standard belt 
of industry— 


Its enviable reputation is based 
on the performance of nearly 
40 years in the transmission 
and conveyor field. 


Gandy engineering service goes 
with every belt—power or con- 
veyor—to insure the right bel!’ 
—in ply and size—for each 
particular job. 

Orders filled promptly from 
mill supply house or direct. 


Look for the Green Edge and Gandy trade-mark. 


The Gandy Belting Company 


Main Office & Factory: 757 W. Pratt St. 
Baltimore, Md. 


Branches: 
549 W. Washington St., 
Chicago, Ill. 


New York Branch: 
36 Warren St. 


Keep Up With Demand 
Stock Self-Fluxing Solder 


All down the line from those who use tons of solder a 
year to those who use only a few pounds, the demand 


is constantly growing for Self-Fluxing Solder. It repre- 


sents a big saving of time and material to those who sell 
it as well as those who use it. It stocks two items in 


one—solder and flux. No waste in cutting solder. No 
cans or bottles of flux to bother with. 


Kester 
Acid-Core 


Wire Solder 


carries its own flux in a core of little pockets and releases 
it on the job as solder is melted. Saves time, solder, and 
flux for the user. America’s largest manufacturers use 
it by the ton. Garagemen, repairmen, tinsmiths, and 
factory repair departments find it most economical. 


Widely Advertised 
Many Have Sampled It 


Your customers know Kester Acid-Core Solder. We 
have spent thousands of dollars advertising it to them. 
We are still advertising it extensively to manufacturers, 
repairmen, garagemen, and other users of solder. 
Thousands of samples are distributed monthly to inquir- 
ies from these advertisements. Stock this solder and 
cash in on this advertising campaign. 

Kester Acid-Core Wire Solder is 
put up in cartons (like illustra- 
tion) containing one pound, and on 
one, five, and ten pound spools. 
Write us for samples and prices. 


Chicago Solder Co. 


Vanufacturers, 


218 N. Union Ave., 
Chicago 
Southern Sales Representatives, 
Faucette-Huston Co., 
Chattanooga, Tenn. 


We also make— 
Kester Rosin-Core Wire Solder 
for soldering fine electrical 
connections. 


When writing to Advertisers please mention Minti Suppiies 
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LATHE DOGS, 
CLAMPS 


RATCHETS, 
WRENCHES 


9 TIMES 
OUT OF 10). 


| It is best to stick to Tools (Especially T ools Holders) and Equipment ot stand- | 
ard make and proved efficiency ; 


| BUY ARMSTRONG 
| ALL KINDS—PROMPT SHIPMENT—ALL SIZES Free Catalog mailed upon request 
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AINBOW Sheet Packing was the orzgznal red sheet 
on the market. For 30 years it has held the con- 
fidence of the mechanical world. 


More than 35,000,000 pounds have been used since the 
first batch was produced. It has never failed where the 
mechanical conditions are correct and the steam tem- | 
perature 370 degrees and. under. { 


All Rainbow Sheet is red, but all red sheet is not Rainbow. 
identify the genuine by the diamond Rainbow Trade- 
marks on every yard. { 


United States Rubber Company 


EXPERIENCED MANUFACTURER of MECHANICAL RUBBER GOODS 


HOSE. 
Transmission “Rainbow, Pilot’ |) Air 4810, “Dexter” Sheet Rainbow: Vanda’ Paramo™ Mats, Mattin and Flooring, 
Shawmut Giant Stitched | Steam ‘Rainbow Perfected” Rod ‘Wizard’ Rainbesto’ Peerless Plumbers’ Specialties, 
Conveyor ‘United States: Grainster” | Mogul “Honest John’ ‘No | Rubber Covered Rolls, 
|| Water Rainbow! Mogul Perfected est John: “No S7, 
Elevator “Matchless’Granite’ || Sucti and hundreds of other styles. | Friction Tape, Splicing Compd. 
wee ben uction Amazon: Giant | in coils, rings. gaskels and || Dredging Sleeves, 
Tractor “Sawyer Car:vas" Garden Rainbow; Mogul. lakeside’ diaphragms — Hard Rubber Goods, 
‘Liltle Giant Canvas" | Also Hose for |_ Usco Valves — 
Agricultural ‘Ruinbow;Bengal” Ai Brake Gaseline.Oil, Hydraulic, UBBES. THE RIGHT PACKING oles, Heels, Jar Rubbers, 
“Grainsler” SawyerCanvas” |) Sree ONIN THE RIGHT PLACE Moulded Goods 
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Vanda Compressed Asbestos Fibre Sheet 


Style No. 699—Vanda Compressed Asbestos Fibre Sheet 
—has made its reputation by giving longer and _ better 
service than any other sheet packing of similar kind. 
It will stand up under the severest conditions met in 
modern steam power plants. 


Vanda will resist steain pressure of 350 pounds, air pressure 


of 1300 pounds, and a temperature of 1500 degrees 


Fahrenheit. 


“Rainbout Pilot” 


‘Shawmut~ Giant Stitched" 


Conveyor ‘United States, Grainster” 


Elevator “Matchless" Granite? 
Grainster" 

Tractor “Sawyer Canvas” 
‘Little Giant Canvas” 
Agricultural "Rainbow; Bengal” 


"Grainster, Sawyer Canvas” 


United States Rubber Company 


| The WORLDS I IARGEST and MOST EXPERIENCED MANUFACTURER of aE RUBBER GOODS 


ie “Dexter” 


Steam ‘Rainbow: Ciant Perfected” 
Water Rainbow’ Mogul Perfected” 


Suction Giant" 


Garden “Rainbow; Mogul: Lakeside” 


Also Hose for Acetylene, Oxygen, Acid. 
Air Drili, Auto Radiator. Car, Heating. 
Air Brake .Gasoline,Oul, Hydraulic, 
Chemical.Coke.Creamery. Discharge 
Vacuum, Sand Blast, etc 


Rod “Wizard” Rainbesta’ Peerless 
“Honest John? “No 
and hundreds of other styles 
in coils, rings. gaskets and 
diaphragms — 


Usco Valves — 


UBBE. THE RIGHT PACKING 
THE RIGHT PIACE 


Sheet Rainbow Vanda‘ Paramo” 


and Fooring, 


Plumbers’ Specialties, 
ction Tape, Splicing 
Dredging Sleeves, 
Hard Rubber Goods, 
Printers’ Blankets, Tubi 
Soles, Heels, Jar Rubbers, 
Moulded Goods 
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HOMESTEAD 


QUARTER 
TURN 


VALVES 


should be carried in stock by every up-to-date dealer in mill supplies. 


The demand for Homestead Valves has grown 
to such proportions that dealers everywhere 
will find it to their advantage to carry some of 
the standard sizes in stock in order to be able 
to take care of their customers’ requirements 
without delay. 


HOMESTEAD VALVES are made of brass, 
semi-steel, and acid-resisting bronze; in 


Homestead 


straight-way, three-way, four-way, and angle 
patterns; in sizes up to six inch, and for work- 
ing pressure up to 5,000 Ibs. to the square inch. 


HOMESTEAD VALVES are recommended 
for all classes of severe service on air, water, 
steam, gas and hydraulic pressures, and for 
every other place where the ordinary valve 
fails to give the desired results. 


Valve Mfg. Co., Homestead, Pa. 


242 Lafayette St., New York City 


Write for Dealers Discounts 


When writing to Advertisers 


TODAY 


please mention Mitt 
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Second: That the association should continue the investi- 
gation on the lines where the percentage sold thru the dealer 
is small, and endeavor either to et the percentage, or if that 
appears impossible to make recommendations to the membership 
not to carry it in stock. 

Third: That a copy of this report or a Ictter covering the 
subject matter should he sent to the secretary of the American 
Supply and Machinery Manufacturers’ .\ssociation for trans- 
mission to its membership. 

President Nicklis then introduced C. J. Smith, 
Stambaugh-Vhompson Co., Youngstown, Ohio, who 
spoke on the methods of securing efficiency and 
lovalty from employes. It was the opimion of the 
speaker that there is but one way to combat the 
activity of labor radicals, and that is to build up the 
spirit of lovalty by putting the men in actual touch 
with the inside of business. Tle was positive that 
when the men knew the cost of eoods, the cost of 
operation, as well as the selling prices: when they 
knew the conditions of doing business and saw that 
the division of profits between owners and employes 
Was Just, they would be fair. His company, he said, 
had found it best to explain business in detail without 
reservations, even to minor employes. 

lor six vears his company, he explained, has had 

profit sharing plan whereby the employes received 
half the prolits above six per cent of the invested 
capital. Phe trouble with the plan is that profits to 
cmploves are sometimes greater than those to owners 

f the business, as the element of risk to employes 
in bad vears is eliminated. He believed that profit 
sharing should be paid partially or largely by giving 
common stock. He declared that there is something 
about ownership that changes a man’s mental attitude 
atonee. Vhat meant that it would be advisable to take 
men into partnership as far possible. 

It was the opinion of the speaker that to be loyal 

man must like his job, he must like his house and 
his manager. He must not only like his house but 
nust have confidence in it, as loyalty is a personal 
thing. Brief remarks along the same line were made 
by Mr. Bernstein, H -Channon Co., Chicago, and J. W. 
Wright, Coleord-Wright Machinery & Supply Co., St. 
Louis, Mo. 

he chair then introduced Mr. Sostheim, who dis- 
cussed selling costs and prices, substantially as fol- 
LOWS: 

Selling costs and prices is a topic which has been very hard 
for me to interpret. It means very little or nothing on one 
hand while on the other it is a very deep subject. The result 
is all in the analysis. Consequently, for the purpose of illustra- 

on, simple examples probably would be best. 

Let us assume that we are all in the mill supply business and 


that our average cost of doing business is 20%. Let us also 
assume that there are some items in our stock we are selling at 
10% gross profit. The question is: “Are we losing money on 


hese particular items?” On the face of it, it would seem that 

loss is inevitable. Still, by careful investigation, it may show 
even with an average cost of 20% to do business that a gross 
profit of 10% on certain items may be making money. Most 
of us know that we have a certain average cost for our estab- 
lishments, as a whole. Some —: we sell at more than our 
average cost of doing business and a great many we sell at a 
much less figure. 

Do we figure that the loss on the close-selling items is taken 
care of by the larger amount of profit on other articles? In the 
following illustration gross profits are figured on the selling 
price and cost of doing business as a percentage of sales. A 
great many fallacies often creep into a business by figuring the 
percentage of profit on the cost of the merchandise, and then 
comparing this cost with the cost of doing business figured on 
gross Sales. 

\ simple illustration: An article costs 80 cents and is so'd 
for $1.00. The mark- up on cost price is 25%, but the gress 
margin on the sale is only 20%. The 20% figure and not the 


QUPPILUES 


2-4% figure is the one that should be taken into consideration 
when percentage of cost of doing business is figured as a per- 
centage of the sale. 

Is the merchandi#e which we are selling and which is carrying 
a margin less than our cost of doing business sold at a loss? 
\pparently it would scgm so. The facts when closely analyzed 
do not show such to hethe case. The cost of doing business is 
usually spoken of as applied to the entire business as one unit. 

\s a matter of fact a house sells many different kinds of 
articles. Does it cost the same or does it require as much of 
the salesmen’s time or does it require as much advertising to 
sell a well advertised wrench as it does asbestos: mill board? 
Does it cost as much to actually sell some very well advertised 
line of hack saw blades as it does to sell a certain type of special 
micrometer ? 

The cost of direct selling 1s one of the largest features enter- 
ing into overhead. We think we are all agreed that it does not 
require as much effort to sell the wrench or hack saw blades 
above mentioned as it does the latter items. This being the 
case, is it fair or logical to assume that the same proportion of 
the direct selling evpense should be applied to each of the four 
articles 

Is it not a fact that if exactly the same selling efforts were 
put on tach of the four picces of merchandise, that more 
wrenches and blades would be sold than micrometers or mill 
hoard. In figuring the correct selling cost, we must take into 
consideration not only the effort put forth in the selling, but 
closely investigate the turnover. We must analyze the amount 
of money tied up in the merchandise and for how long a time. 
We believe that the rate of turnover on cach individual item in 
our stock should be watched more closely than ever before. 
Many of the profits made on the items which move rapidly ari 
locked up on slow moving merchandise laying on our shelves. 

Let us analyze net profit and rate of turnover and see if. the 
item which is sold below the average rate of overhead is actually 
netting us a loss or not. 

Taking the house as a whole, and assuming that the net profit 
on each complete turn of the stock is 3%, then five complete 
turns in a year would be 159 profit on the invested capital. 


Fight turns would he 24%, ete. 

It is obvious t to find the net profit ofa single stock turn- 
over, the cost of selling the individual article must he deter- 
mined. The carrving charges directly applicable to the indi- 


vidual item are effected entirely by the number of times it is 
turned over in the year, and, naturally, will reflect in the cost of 
selling the particular item. 

Picking out two items from the stock which are carried i 
equal quantities. and analyzing their indvidual turnover, we find 
we are selling five times as many of one as of the other. This 
would show that the selling cost expense in one case would 
depend on the amount of stock carried, while in the other case 
it would depend on the wade. The interest cost, assuming that 
the same amount of dollars and cents are tied up in each of the 
two articles, would he in the proportion of five to one. 

Items of expense vary—some with sales and some with amount 
f stock. Certain expense items are always reflected directly in 
the volume of sales, such as deliveries, salesmen salaries, ete. 
The selling expense expressed as a percentage of the sale is the 
same no matter how many times the turnover. On the other 
hand, rent, insurance, interest, ete., varv with the amount of 
stock usually carried. The more rapid the turnover on_ this 
latter illustration, the smaller the expense when expressed as 
above. 

We realize fully that it is a physical impossibility to be actually 
sure of the amount of selling cost directly chargeable to each 
individual commodity that we handle. We do helieve, however, 
that anv special circumstances which on the face would show 
the selling cost to be more or less than for the store as a whole, 
must he taken into consideration. In other words, while a creat 
deal of care must be taken. we believe that the plan of adding 
an absolute uniform “margin to each item is entirely wrong. 
Some items may stand for 100% profit, others onlv 214%. The 
meat in the cocoanut is to so juggle both that at the end of the 
year the business house has not only on hand a stock of mer- 
chandise, but some real money in the bank. It is obvious that 
the combined gross profits of all the merchandise sold must 
exceed the average cost of doing business for the store as a 
whole, if we are to continue in business. 

Very careful analyzing of individual item turnovers, eliminat- 
ing slow selling articles, careful merchandising and the = of 
the various articles for as much as they will consistently hear, 
are the essential features. Trying to talk about selling cost 
and prices to such an array of critics as those present, is like 
a minister trying to preach to a congregation of deacons. Many 
of you no doubt are better able to discourse on this subject than 
T am, and I thank you for your consideration. 
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American Injector Co. © G E A 
SPUR BEVEL 
MICH. || MITER WORM 
|| MORTISE WHEELS 
ru uA = With Cut or Machine Molded Teeth 


Semi-Steel, 


Before Putting in : Cast Steel, 


= Steel 
Your Stock Order 


Rawhide 


We have the most complete line 


Engineers’ of gear preparations and pat- 
: ‘rns > country. 
Red Book = terns in the cour 
Free for Let us quote you prices. 
Asking H.W. CALDWELL & SON CO. 
17th Street and Western Avenue CHICAGO 
= * 50 Church St., New York, 711 Main St., Dallas, Tex. 


Mister Dealer 


Please take a good look at this illustration. 


IDI U.S 
RA PATENT 
REG OFFICE 


It represents the Acme in Stitched Canvas Belting. “MOUNT VERNON” — the one Belt that can’t 
be made better because we make it the best that can be made. It’s a repeat order Belt, which means 
dollars to the dealer. — MAKERS 


327-333 Warren Ave., Mount Vernon Belting Company Baltimore, Md. 


When writing to Advertisers please mention Mitt Suppiies, 
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In a recent number of Mitt Supeiies, much to my astonish- 
ment, a notice appeared to the effect that 1 was to address this 
meeting, taking as my subject the factors that especially appealed 
to me in regard to a membership in this association. 

I do not know yet just how they secured this advance infor- 
mation, nor why it was that I was selected to speak on this 
interesting subject, unless it was that owing to my long con- 
nection with the association | had this additional experience at 
my disposal to better dwell upon the benefits of association 
work 

I was one of the original number that met at the initial meet- 

held at Cleveland some Vears since when this association 
is organized, and | have been more or less interested since 
watching its development 


I. FE. Strong, dean of the supply business, was the leading 
actor in bringing us together. With the wonderful develop- 
ment of the supply business he was the first to picture in his 
own mind the necessity of such an organization. Meeting for 
the first time we were practically strangers, and with no little 

riosity as to the character of the men engaged in our pat 


ticular line of business in other jobbing centers. Our judement 
these men and their business policies had been largely colored 
vy rumors that reached us through our selling organizations. 


and to a certain degree at least, these rumors did not add to 
ur appreciation. T want to say here that if this association has 
lone nothing else, it has served a most useful purpose and one 
of tremendous value to every member in removing these earlict 
impressions and developing a friendship between us that has 


effectually killed for all time the hostile, resentful and jealous 
reclings such as formerly existed in a large degree. 

k. kK. Strong, George Puchta, W. L. Rodgers, Will Todd and 
others too numerous to mention--and all leaders in our line 
have placed upon this association the stamp of their integrity 
nd individuality, and the wholesome effect of their personality 
permeates the supply business today. 

The activities of this essociation have varied much in recent 
vears. Tf you will refer to our earlier reports you will find that 
much of ovr time was given to the consideration of manufac- 
turers’ resale prices, and in a greater or less degree to trying to 
ontrol the manutacturers’ policies in the distribution of their 
product. In doing so, we found later that we were vetting away 
rom the hig idea of association w ork, In time we learned that 
ur more profitable work would come through cducational effort. 
We bring to these annual conventions the combined experience ot 
our members, and with this information to guide us we certainly 
should be able to develop certain policies that add increased 
efliciency to our individual organizations on the one hand, and 
chminate wasteful methods on the other 

We are building ar organization based on mutual interest and 
friendly co-operation Let us then co-operate in developing 
those higher standards so essential to our business, and foster 

warmer friendship hetween our members. 

I have pity for the man who measures the success of his 
business by the amount ef his excess profits tax. His life is a 
failure if he fails to acknowledge his obligation to others 

The one great benefit that comes from a memlyx rship in this 
association is one of indefinite proportion. It is intangible 

\t the close of Mr. Pattison’s remarks, Mr. T. James 
Fernley called the attention of the delegates to the 
statement prepared at his office entitled, “A Statement 
of Selling Expenses,” showing the division of the 
expense account. 

The convention then adjourned to mect the next 
morning, Wednesday, May 19, at 10 o'clock. 


NATIONAL DEALERS’ FINAL SESSION 


Former Assistant to Attorney General Spoke on the 
Original Intent and the Final Operation of the 
Sherman Law—Officers Elected. 

The final meeting of the National Supply and 
Machinery Dealers’ Association was called to order 
by President Nicklis at 10:30 o’clock Wednesday 
morning, May 19. The report of the auditing com- 
mittee was received and accepted. 


HULL QUPPILUES 

The next number on the program, “Factors in My 
Membership in This Association Which Appeal Most 
Strongly,” was covered by W. M. Pattison of the W. 
M. Pattison Supply Co., Cleveland. Mr. Pattison’s 
remarks were practically as follows: 


Felix H. Levy, formerly special assistant to the 
attorney general of the United States, was introduced 


and spoke on the general subject of the Sherman law. « 


He stated that the original purpose of the law was 
solely to break up the great trusts, because when the 
law was passed in 1890 the business of the country 
was rapidly getting under the control of huge organi- 
zations with hundreds of millions of dollars of capital. 
The speaker then went into considerable detail con- 
cerning the old time iniquities of the Standard Oil 
Company, the principal cause of the enactment of the 
Sherman law. 

Mr. Levy recalled the fact that the Sherman law 
was passed after two years debate in congress. He 
declared that it was passed for the special object of 
breaking up existing trusts and preventing the organi- 
zation of new trusts. The speaker said that never a 
thought was given during the congressional debate 
to stopping business people generally from getting 
together and = stabilizing prices or preventing cut 
throat and ruinous competition, which latter, if per 
sisted in, would enable the strong to crowd out the 
weak, 

From the standpoint of prosperity, Mr. Levy said, 
itis a bad thing to prevent merchants from getting 
together and reasonably and fairly exercising some 
control over prices, territory and other like competi- 
tive questions in such a manner as to stabilize industry 
and keep it on a good footing. 

The speaker asserted that the hatred which had 
been aroused in this country against unlawful trusts 
Was unfortunately so great that not only the people 
themselves but the statesmen and politicians in con- 
egress had and still have the idea rooted in their minds 
that everything that looks like a control of trade must 
operate as a monopoly in restraint of trade. The 
result is, he declared, that the Sherman law has been 
so extended by the courts that it prohibits every kind 
of co-operative agreement among competitors whether 
it is a trust or not. 

Mr. Levy stated, in conclusion, that his remarks 
apphed especially to trade associations like the 
National Supply and Machinery Dealers’ Association, 
where so many things have to be done diplomatically 
without violating the law——things in relation to price 
control. “Phe pity is, he said, that the law stands in 
the way of these associations going further and doing 
many things highly beneticial, which at the same time 
would not be injurious to the public. 

President Nicklis announced that the next subject 
to be taken up would be the question of expression 
of preferences concerning the place of meeting of the 
1921 convention. It was finally moved and carried that 
\tlantic City be the choice of the delegates present 
as the next place of meeting, final arrangements to be 
left in the hands of the executive committee. 

The committee on nominations reported and recom- 
mended the election of the following officers for the 
ensuing vear: President, Crannell Morgan, Akron, 
Ohio; first vice-president. Wright, ot: Louis: 
second vice-president, R. F. Blair, Pittsburgh: Execu- 
tive Committee, W. J. Radcliffe, Cincinnati, and H. T 
Ellsworth, Cleveland. 


The report of the committee on nominations was 
accepted. There being no further nominations on the 
floor, the secretary was instructed, on motion, to cast 
the ballot of the convention for the nominees. This 
being done, the nominees were duly declared officers 
for the ensuing year. 
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Mechanical 
Progress 


Today’s mogul of the rails, placed beside the first practical locomotive, fitly 
portrays the romance of human progress in the shaping of metals to essen- 
tial needs. Populations have grown, reached out into virgin forest and 
plain, consolidated their gains and pushed steadily out and onward, irre- 
sistible in strength of engines, moulded, machined, filed fit for service. 


NICHOLSON FILES 


first offered to industrial America in 1861, served in their infancy to 
fashion the locomotives that hauled the first transcontinental trains over 
the Pacific Railway in 1869. And ever since, their wae and users have 
multiplied, until now there are over 6000 kinds of 100%, uniform quality 
NICHOLSON FILES, used and preferred everywhere. 


I rite for our Catalog and for File Filosophy—a 


most instructive booklet about files and their use 


NICHOLSON FILE Co. 
PROVIDENCE ,R.1.,U.S.A. 
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Every 
File 


American Manufacturers in Executive Sessions 


Intcresting Addresses and Discussions Covering a Period of Three 
Days — Important Resolutions — Officers for the Coming Year 


The tirst executive session of the American Supply 
and Machinery Manufacturers’ Association, opening 
the annual three day convention, was called to order 
by President George VT. Bailey at 10 o’clock on the 
morning of May 17, in the Marlborough-Blenheim 
Hotel, Atlantic City. 

The tirst order of business on the program being the 
address of the president, Chairman Bailey requested 
Charles W. Beaver to take the chair while he read 
his address. President Bailey stated that early in his 
tration he realized that the success of his 
would depend on the generous support of the 
members, who, like himself, were willing to sacrifice 


much tor the welfare of the association. He declared 
that this support had been given him in ample meas- 
ure and expressed his sincere appreciation of the 
splendid and ctfective co-operation of the advisory 
board, standing committees and his fellow. officers. 


\. Bo Bower and George G. MeDonald, Lake Erie Bolt & Nut Co 


lo the members generally, he voiced his thanks tor 


their friendly attitude, which, he said, had warmed 
his heart and sustained him in his work. 

President Bailey stated that he did not intend to 
dwell at length upon industrial, economic or social 
problems, as men who had made special studies of 
those problems would later address the convention. 

le did, however, remind those whose vision embraced 
i gloomy picture that things are never quite so bad as 
they first appear and that mankind has not only always 
managed to survive every disaster, but has seemed to 
emerge from the trials better qualified to thereafter 
combat destructive influences. 

Industrial peace, the speaker declared, is the corner- 
stone of civilization, and he called upon his hearers 
to put forth every effort to establish such an under- 
standing with labor that a repetition of the industrial 
unrest of today will hereafter be impossible. He 
called attention to the value of organized effort, 


declared that every activity of the association was pro- 
eceding under well considered control, and earnestly 
urged that members appreciate the great value of the 
work being done by the organization. President Bailey 
then preceeded as follows: 

*Tis said that only the unbalanced or the dead travel 
alone. Man is a social animal, and enjoys comradeship and 
marching in unison. If our association did nothing else than 
bring us together, if it did nothing else but give us a com- 
munity of feeling and impulse, if it only inspired business 
loyalty and just dealing, it would fulfill a most high imis- 
sion. The aim of life should not be riches but the upbuild- 
ing of character—the doing of something useful in pleasant 
association with our fellowmen. 

In formulating general policies at the beginning of my 
term of office, I established three objectives: first, to 
increase Our numerical strength; second, to give added value 
to our conventions; third, to extend the scope and value 
of our daily services. 

It is unfair to those who year by year contribute to the 
support of our association not to make every endeavor to 


Columbian Hardware Co. crowd taking the air on the board walk. 


increase membership, for it is only by the influence of num- 
bers and increase of income that increased value can accrue 
to those who are already members. I take pleasure in com- 
mending the work of our membership committee; its ambi- 
tion and enthusiasm has been most inspiring; it “has set a 
high record of achievement, both in methods and in results. 
Our thanks are also due to the two dealer associations for 
the co-operation which they have given us in securing new 
members. 


The potential value of our convention is tremendous, and, 
when properly planned, each meeting gives a large percent- 
age of profit to every member of the association. 

I] would here suggest that this association in some way 
recognize the broad and friendly spirit of the dealers of the 
North and South, which spirit made possible this great triple 
convention and enabled us to adopt a program of more 
than ordinary value to the members of all three associa- 
tions. 

An innovation will be our informal reception beginning at 
2:30 o’clock this afternoon. This reception means much to 
old as well as to new members—it is our get-together period. 
You will notice other innovations on the program. 

In conclusion, I earnestly ask that each member use more 
frequently the facilities provided for securing trade informa- 
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NE size of Valbestine 
Valve Stem Packing —a 
“Garco” product! — is all you 
need to pack any size valve or 
small piston rod. 
Simply untwist the strands 
and use them singly or in any 
multiples the occasion demands. 


Besides the conveniences 
attorded—the readiness for any 
valve packing emergency— 
Valbestine is made for service. 

Every twisted strand of the 
carefully selected asbestos fibre 
used in Valbestine is saturated 
through-and-through with a 


special Garco heat-resisting, 
self-lubricating compound. 


Valbestine will not burn, 
harden, stick or deteriorate 
under extreme heat or pressure. 
Remains soft and flexible. Will 
not score rods. Water, oils and 
acids can’t injure it. 

In short, all that you can wish 
for ina valve stem packing will 
be found—and proved!—in 
Valbestine. 


Twisted or braided; with or 
without fine wire. Put up on 
convenient size spools and reels. 


[f your jobber does not carry 
Valbestine, write us. 
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tion. We have this year largely increased our sources of 
supply for all classes of industrial information. The Wash- 
ington Office, as well as our main office, is now prepared to 
vive prompt answer to any inquiry for either domestic or 
foreign facts, or figures that may be of specific help to you 
in your business. We have, gentlemen, created these facili- 
ties for you. Is it too much to ask that you use them? 
Your association asks you to be wisely selfish—to use the 
association as a department of your business, so that when 


{ volume of demand increases and supply is concentrated in 
a the hands of a successful few, you, the members of this 
ai organization, may stand pre-eminent as manutacturers, who, 


with broad vision, for the future through the 
‘o-operation of your friends—the officers and members of 
our association 
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Charles Ellyson, W. Sawyer, Russell B. Reid and W. M. Wilson 
sizing up the belting situation 

At the close of the address, President Bailey 
eceived hearty applause. Chairman Beaver stated 
that the address would be received, and take the cus- 
mary course. President Bailey then resumed the 
hair, and called for the report of Secretary- Treasurer 
Mitchell. 

Mr. Mitchell stated that the association has made a 
listinet stride forward this vear, not alone in actual 
ccomplishment, but in that undetinable feeling of 
ptimism for the future. He said that President 
Bailey's statement that the association’s progress was 
lu his many willing helpers was so modest as to 
eC deceptive. Ie declared that the secret of the 
ssoctation’s success was due to the persistent efforts 
f the president. During the vear, three new sources 
obtaining industrial information had been con- 
eeted with, rounding out the association’s valuable 
laily service to members, he said. Vhe secretary 
tated that the association now is a valuable bureau of 
formation on all matters connected with our indus- 
rial life. and is the recipient of inquiries of consider- 
ble volume, coming from almost every civilized 
uuntry. Seeretary Mitchell spoke appreciatively of 
e assistance given him by all the officers and com- 
ittee chairmen. He then followed with a detailed 

uicial statement, which proved that the association 

a going concern in every respect. The auditing 
ommittee then submitted its report. The committee 
und the books of the association in perfect condition 
nd in agreement with the report of the secretary- 
‘casurer. The reports of the secretary-treasurer and 
f the auditing committee were received and approved. 
(§n motion, the constitution and by-laws were 
hanged by striking out the words “S37. 50” wherever 
ppearing in relation to annual dues and providing 
that no other figure or figures be substituted. 


UPPLUES 


Charles W. Beaver, the Yale & Towne Manufactur- 
ing Co., chairman of ‘the committee on foreign trade, 
was then called on for his report. The chair stated 
that Mr. Beaver had spent the past several months 
touring South America, gathering material for this 
report. Mr. Beaver smiled when this statement was 
made, declaring that while he had the association in 
mind while in the Latin countries, some of the 
information had been procured for his company. He 
stated te he traveled 15,000 miles through South 
America, 5,000 miles of which was in the interior. This 
trip het eae more than five and a half months of 
travel. Mr. Beaver continued as follows: 

It is easy for us to think of South America as a far away, 
remote and uncivilized country. That is far from the truth. 
South America is in many ways ahead of this country in 
civilization. people there have more music. They have 
more art in the leading cities than we have in nearly ow 
entire country. Their commercial life is not developed as 
ours is, but the South Americans vive more time to the arts 
and sciences and to the social amenities than we do. 

So many of us in the United States make this mistake in 
dealing with South America and with the rest of the world: 
we think we will make the goods and turn them over to 
someone else to sell, and then forget all about the matter 
We take the goods out of the rear door of our plant, and 
some commission house or other agency does the distribut- 
ing. That commission house or agency may have two thou- 
sand lines to sell. |] saw one concern on the west coast ol 
South America, and the general manager told me they had 
over two thousand lines to sell. Now under those cireum- 
stances the houses simply cannot specialize for you. Go 
down there and see them. Take a flying trip if that is all you 
can do; but spend more time with them if you possibly can 

“Is the South American honest? Will he pay his bills?” 
are questions often asked. I will say that the averay 
South American merchant is just as honest as the average 
North American merchant, and will pay his bills even a 
littlhe nmiore promptly. In South America, if a man’s drait 
voes to protest, it stultifies that man’s credit; and i you deal 
with reputable houses you will get your money as. surely 
as you will here 

()f course, you must extend the South Americans time. 
You cannot expect to be paid in thirty days; you must give 


IX. J. Skinner and Robert B. Skinner, The Skinner Chuck Co., sizing up 
the board walk photographer. 


thirty or sixty or ninety days’ sight. Date is preferable, 
as more than ninety days may be required, so we always sell 
on a hundred and twenty days date when we can; but, 
remember, six per cent interest is charged for the delay. 
There is no reason why you should not get your money as 
promptly in dealing with reputable South American mer- 
chants as you do here. 

The average South American merchant must invest a great 
deal of money. The average hardware merchant requires 
at least ten times the capital to do business in South Amer- 
ica that he would require in this country. That is because 
he must pay for goods made up two years before he gets his 
money out of them. He sends in his order. It arrives at 
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Roll Call 


of White Truck Fleets 


in Hardware Service 


HE durability, dependability and economy of White Trucks in 
Hardware and Mill Supply Service is evidenced by the large number 
truck 
They increase their White equipment steadily because White 


of dealers who operate fleets of Whites. 


values. 


Trucks steadily do the most work for the least money. 


The following is a list of representative Hardware and Mill Supply Dealers 
who operate fleets of White Trucks. 
White Trucks. 


J. H. Ashdown Hardware Co., Ltd. 
M. Barde & Sons 

W. Bingham Company 

Carolina Supply Company 
Cleveland Hardware Company 
Cleveland Tool & Supply Company 
Geo. M. Cooley Company 
Dinkins-Davidson Hardware Co. 
Duncan & Goodell Company 
Farwell, Ozman, Kirk & Co. 
Ceorgia Supply Company 
Ilackett-Gates-Hurty Company 
I:ardware & Supply Company 
I:oneyman Hardware Company 

Ii. S. Howland Sons & Co., Ltd. 
James Supply Company 

Kelley Hardware Company 
Kelley-Hlow-Thomson Company 
Marshall-Wells Hardware Co. 


Winnipeg, Man. 
Portland, Ore. 
Cleveland, Ohio 
Greenville, S. C. 
Cleveland, Ohio 
Cleveland, Ohio 
San Bernardino, Cal. 
Atlanta, Ga. 
Worcester, Mass. 
St. Paul, Minn. 
Savannah, Ga. 

St. Paul, Minn. 
Akron, Ohio 
Portland, Ore. 
Toronto, Ont. 
Chattanooga, Tenn. 
Duluth, Minn. 
Duluth, Minn. 
Spokane, Wash. 


Pittsburgh Gage & Supply Co. 
Quinones Hardware Company 
Reed & Duecker 
Riechman-Crosby Company 
St. Petersburg Hardware Co, 
P. A. Schell & Company 

Sees & Faber Company 
Smith-Courtney Company 


Standart-Simmons Hardware Co. 


Stauffer, Eshlemen & Co., Ltd. 
Strong-Carlisle-Hammond Co. 
Strong Hardware Company 

W. Walker & Son, Ltd. 

Chas, W. Walmer Hardware Co. 
Wetters & Martin, Inc. 

White Hardware Company 
White Tool & Supply Company 
E. L. Wilson Hardware Company 


These owners know 


These 41 fleets total 160 
No single installations are included. 


Pittsburgh, Pa. 
Havana, Cuba 
Memphis, Tenn. 
Memphis, Tenn. 
St. Petersburg, Fla. 
Somerset, Pa. 
Philadelphia, Pa. 
Richmond, Va. 
Toledo, Ohio 

New Orleans, La. 
Cleveland, Ohio 
New Brunswick, N. J. 
Toronto, Ont. 
Pittsburgh, Pa. 
Norfolk, Va. 
Wilkesbarre, Pa. 
Cleveland, Ohio 
Beaumont, Texas 


Cleveland, Ohio 
Moore-Handley Hardware Company Birmingham, Ala. 


Birmingham, Ala. 
Cleveland, Ohio 


Mau-Sherwood Supply Company Wimberly & Thomas Hardware Co. 


George Worthington Company 


There are now in actual service 3,691 White Fleets, 
comprising 40,919 trucks, exclusive of single 
truck installations. 


THE WHITE COMPANY 


CLEVELAND 
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the manufacturer’s and is made up and shipped. It may 
wait two or three weeks here for a boat, and be delayed 
in going through the custom house and may lay for some 
time on the shelves of the merchant, so you may expect from 
five to seven months to elapse before he begins to sell the 
voods to farmers, ranchmen and others. Ii there is a bad 
vear, the merchant must carry the goods over into another 
year. But you may assume in dealing with a reputable 
South American house that you are dealing with one having 
lot of money. 

I think the one thing which made me feel worse than 
anything else during this trip was the harm done by Amer- 
ican companies which sprang up over night during the war 
for the purpose of making all the money they could, getting 
their hands on it and then disappearing. You have all heard 
much about this, but time and time again | have heard South 
\merican merchants say that these mushroom companies 
have done more harm to America and the American. busi- 
ness man than can be wiped out in ten years of intensive 
vork on your part 

What these war companies did was to show a sample of 


something and sell it, for it was a good sample. But the 
oods delivered were not one-half so good as the sample 
how Often, after a sale of a well known article was 
ade, the prices would advance while the goods were on 


water in shipment. When the goods arrived, the irre- 
onsible war company agent would go to the man who had 


rrdered them and say he could not get them, and when 
e yvoods got through the custom house the merchant 
ho had ordered them could not obtain them, and they werc 
rned over to someone else at a higher price. So South 
\mericans say that from now on they are going to insist 
on sight dratt of sufficient duration. We can accept the 
ft, and we should all pull together and clear away the 
roneous opinion that exists 
I might say that in picking out men to sell goods in South 
\merica, you need not worry as to whether they know your 
line. That is not the first requisite Your salesmen must, 
st of all, be gentlemen. They must have much tact, must 
derstand the South Americans’ modes of thought and 
ways of doing business and they must know their lan- 
ituges. You can teach the salesmen your line of goods much 


ore easily than you can take a man expert on your line of 
oods who la cks the qualifications necessary to do business 
1 South America and train him in those qualifies ations. Pick 


ta Latin with the necessary qualifications, then give him 
tensive drilling on your line. 

We have at the present moment qute a number of young 
Latins, who are training. Some will study our line 


1} voods tor one year. When they get through that train- 
they will be prepoees to be sent into a field. 


Central merica is not a large field for us, but one year 
vO we sent a down there. He had the 
alifications | have been speaking of, and in one trip of 


months in that country he had sold more goods than 
had sold before in twelve years in that territory. 
There is another question talked about—that is packing 
hen a South American merchant orders goods, you must 
ow his instructions as to packing explicitly. It he says 
it in a gold-plated case” do it, and charge him for 
and he will pay for it. It used to seem funny to me to 
ave a merchant write to me and say “Put them in cases so 
lany centimeters one direction and so many long,” but he 
ad a reason for making that request, as I afterwards 
arned. The reason was that part of the transportation of 
hese goods is done on the back of the mountain Hama, and 
your case is one inch wider than they have specified you 
vill crowd the poor little beast of burden off the moun- 
ain trail, it will be killed, and your goods lost. 


\nother thing: be sure to insure against pilferage. 1 know 
ises where 32 per cent of goods were stolen in one ship- 
ient. This was in Callao, Peru. These people are not 


iore dishonest than we are, but there are more oppor- 
initics for stealing in Peru than there are here. You ship 
our goods to Colon. There they must be taken off the 
eamer and sent to Panama by railroad, then loaded on 
nother boat at Panama for Callao, Peru. At Callao they 
re unloaded from the boat in the roadstead and placed on a 


lighter; the lighter takes them to the dock, where they may 


lay for two or three days before they are taken to the 
ustom house. 
You must insure everything against pilferage. An auto- 


mobile man told me he had two automobiles stolen. One 
man told me that out of a shipment of cement he had ninety 
barrels stolen. 


The export merchant should be kept advised. Don’t take 


an order today and be several months filling it, without com- 
mMunicating with him in any way, then dump the shipment 


QUPPLIES 


on him without notice that it is coming. He has to prepare 
ahead of time to take up his draft. He will wait a long time 
for the goods to come, but he insists on being kept advised 
periodically of the state of the order. Needless to say, you 
ought to be careful about documents. If a shipment gets to 
a port and the documents are not properly prepared, those 
goods go into a storage or custom house, and accumulate 
storage charges until the merchant can send back to North 
America and obtain correct papers. 

I saw a lot of that trouble while I was in South Amer- 
ica. Asa class, we American manufacturers are careless in 
that respect. It is because of inexperience. It fs so easy 
in our domestic trade to put the shipment on the railroad 
company and take out a bill of lading that we do not con- 
sider what it means in export shipment to take out five or 
seven different kinds of bills of lading before you can clear 
the goods to the customer’s shelf. 

Many people pick salesmen who sell all of the large 
houses at a certain price, then slip. around and sell 
to the small retailers. If that is done once in South Amer- 
ica the salesman is out of it forever in that section. No large 
merchant will have any further use for him. 

The great big mistake we make is to think that our export 
can be started and stopped like water be 
started and stopped by the turning of a faucet. Many of us 
get busy on export business only when business is slow at 
home; and we forget all about it again once home demand 
pours in on us. There is one thing to do in that con- 
nection, and that is for each and every one of us to allocate 
our voods— that is, set aside say fifty per cent of the goods 
we manufacture for export and sell that much for export, 
even though your domestic trade might take your entire 
output. On the other hand, if your export trade 1s good and 
will take all of the output, keep it down to what you have 
allocated—your fifty per cent. Don’t overlook that; allocate 
your output. Let your export merchants know that you are 
doing that, and that you will continue to do so. 

In closing, I wish to speak on the subject of postage. We 
are all very careless about putting two cent stamps on let- 
ters requiring five to go to South American countries. Do 
not send outa tavdlanine or printed matter or circular matter 
to Latin America under second class postage, or under third 
class postage, and expect it to arrive at ‘its destination. 
There is but one way to be sure your communications will 
arrive at their destinations, and that is to register your 
letters. 

You can depend on first class postage for Rio, San Diego, 
Montevideo, ete.; but the South Americans do not have the 
postal system we have. Merchants do not depend on the 
postal clerks. You all know that when you get a South 
American communication, it has a post office box number on 
it. The South American merchants would sooner take the 
time to send to the post office and get their mail from a box 
for which they pay rent, than to rely on the postal people. 
The South American merchant, the average South American 
merchant, is unwilling to trust his mail to the post office 
clerk. He fears that if there is a rush of business it will be 
thrown aside. 

You must register your letters to be sure they get through. 
First class matter will be delivered, of course, but it is liable 
to delay. Second or third class mail will not reach your 
correspondent. The postal clerks simply chuck such matter 
in a corner, and later burn it, if they are crowded for room. 

The next order of business was the report of the 
membership committee. Chairman Irving W. Lemaux, 
Indianapolis Brush & Broom Co., stated that the com- 
mittee had secured forty-one new members, which 
was nine short of the mark the committee was shoot- 
ing at. Mr. Lemaux stated that the other nine would 
be brought in by the first of July. He named his 
committee individually and complimented the mem- 
bers on the assistance given him. He said that while 
the committee would go out of existence at the close 
of the day, every member would return to his home 
town and finish the job he had started. Mr. Lemaux 
expressed the indebtedness of the association to Mr. 
Beezley of R. R. Donnelly & Sons Co., for a com- 
piled list of manufacturers marketing their products 
through mill supply distributors. In closing, he 
pledged to the incoming board and to the member- 
ship committee his active help in securing new mem- 
bers. His report was received with marked applause. 

Chairman L. S. Jones, Lumen Bearing Co., was then 
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called on to tell the mecting what the entertainment 
committee had accomplished. He declared that the 
committee had no report to make, but would pass it 
up to the convention itself to make that report after 
adjournment. Mr. Jones stated, however, that he 
would tell what was likely to happen. Ile said the 
program of entertainment had taken good care of the 
ladies. As for the men, they could take care of them- 
selves and the ladies too. He told of the card parties 
for the ladies, prizes given them, the ball and the 
theatre frolic. In speaking of the committee's theatre 
selections, Mr. Jones said, “Il had a lot of fun looking 
them over this morning, and | like them.” While 
‘very body smnuled at this statement, there seemed to 
be some doubt as to just what the chairman meant, 
although all were quite willing to take his word for it 
until the entertainment itself cleared up the mystery, if 
mystery there was. (P. SS. It later developed that 
there was no mystery. From the time the curtain 
rose until it fell in that little theatre on the board 
walk, not even the shadow of a skirt appeared behind 
the foothehts. ) 

The chair then called on Melville W. Mix, Dodge 


Manufacturing Co... to report on the question of the 


United States government establishing a budget sys 


em. Mr. Alix came to bat with a broad = smile, 


declaring that members generally did not realize how 


fheient were the officers of the association. Soon 
ter his appointment, he said that he received notice 
it his committee on budget was to report at the 
irst session of the convention, and then the notice 
dded: “Your committee will report as follows.” Xt 
= stage of the game, Mr. Mix’s smile became unani 
vis. The report stated in effeet that, happily, public 
sentiment was so strongly in favor of budget that 
woth political parties believe it expedient to initiate 


budect laws. When our constitution was written, Mr. 
Mix stated, it was evidently the intention of its 
framers to create some form of budget similar to the 
one in the mother country, from which they had just 
separated. .\s early as 1789, an act was passed which 
made it the duty of the treasury department to pre- 
pare and report to the congress estimates of the public 

enues and expenditures. In this act, the lower 
house Wits specitically even power to introduce 
money bills. Vhis act was supplemented by one of 
May 10. 1800, in which the secretary of the treasury 
vas directed to lay a report before cach first session 
of congress on the subject of finanee, which report 
should contain estimates of 


the public revenues and 
expenditures, and also plans for improving financial 
conditions and inereasing revenues to mect inercasing 
expenditures. 

\s far back as 1789, a ways and means committce 
Was appointed, which was accountable for the govern- 
ment’s finances. In 1802, this was made a standing 
committee, and stood as the financial arbiter of the 
country until the formation of the committee on 
appropriations. In 1883, the rivers and harbors com- 
mittee was formed. Owing to many controversies 
which followed, the original ways and means com- 
mittee was shorn of most of its powers, resulting in 
many bills for appropriations being placed in the 
hands of various committees. This and later divisions 
responsibility as to appropriations were the direct 
causes of the unsatisfactory conditions existing at the 
present time, Mr. Mix said. He stated that various 
committees appointed by congress have agreed as to 
the evils existing, but are hopelessly divided as to the 


means for remedying them. Budget bills are now 
before the house and senate, but as to the attitude of 
the president, Mr. Mix stated, there is no informa- 
tion except that he is in favor of a budget. He has 
expressed no opinion as to the respective merits of 
the two bills now before congress. Mr. Mix estimated 
that the adoption of a budget would save to the tax 
payers annually two billions of dollars. In closing, 
the speaker said: “If our respective businesses were 
operated as the government’s business is operated, we 
would all go broke. The government is riding for a 
fall, as we all know, unless it realizes that it must regu 
late its expenditures according to its available income, 
Without going out with a jimmy and a dark lantern 
to ect additional funds.” 

President Bailey, on behalf of the association, 
thanked Mr. Mix for his splendid report, which, on 
motion, was received and placed on file. The presi- 
dent then called on Farnham Yardley, Jenkins Bros., 
for his committee’s report on legislation, which was 
in effect as follows: 


ne month trom the date of our appointment, we pr 
sented arguments opposing House Bill 4395 and Senate Bill 
1442. These bills would have perpetuated in’ permanent 
form the U.S. employinent service and would have dupli- 


cated or supe rseded_ the h ehly efficient existing state 
cmployment bureaus. 

On March 22 last, organized labor's political program 
was launched throughout the country, more than 4,500,000 
members of local unions meeting in 1,000 cities to bring the 
entire membership of the American Federation of Labor into 
line behind the organization’s national non-partisan cam 
paign to defeat at the primaries and polls every candidat 
“hostile to the aspirations of labor.” 


You may not know that the specific object of this move 
nent is to defeat two bills that will be discussed by con- 
vress and the legislatures of every state next vear. | retes 
to the bills backed by the League for Industrial Rights (with 
which association w« keep in constant touch) The first ot 
these bills would make the members of all associations, 
unions, ete., of Over seven members responsible in law for 
every act of the association or union harmful to those not 
within it.. The other bill preserves the power of the tem- 
orary injunction and makes sympathetic strikes unlawful 

Phe progress of federal legislation as to establishing a 


national budget has been closely followed. Fortunately, 
public sentiment is so strongly in favor of a budget that cach 
political party is endeavoring to label this legislation with 
a party emblem, so it would seem that if no destructive 
amendments are attached to the present bills- initiated by 
Senators Simmons and Glass, the best qualified men = in 
the country on financtal matters, the future “pork barrel” 
will be of sad dimensions 

The legislation that interests us all at the present time 
is that on taxation. Special advices trom Washington indi- 
cate a broad sentiment in favor of a sales tax to replace the 
excess profits tax At the psychological time, this associa- 
tion should use every influence at its command to repeal 
the present uneconomical, unjust and destructive tax upon 
industry, and I] trust the convention will initiate a move 
by resolution or otherwise to place a just tax upon every 
American, be he millionaire or mechanic. 

Mr. Yardley stated that as a result of a resolution 
unanimously passed Dy the association's officers, the 
executive committee and the advisory board in special 
session in New York on December 12, 1919, a letter 
Was sent to many United States senators covering the 
association’s thought regarding congressional action 
upon the treaty with Germany and the League of 
Nations. The letter noted with alarm the serious 
decrease in production and the tendency of the peoples 
of the world to live for and unto themselves. It 
stated that it is the judgment of the members of the 
association and all true Americans that a treaty should 
be signed without delay, and it was pointed out that 
a spirit of concession should prevail in congress and 
the belief expressed that disaster will follow if there 
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is further delay—caused cither by of 
or partisanship. 

Mr. Yardley read several replies to the letter above 
outlined, including one from Senator Lodge and one 
from Senator John Sharp Williams. Senator Lodge 
stated that reservations which a decisive majority of 
the senate felt were necessary for the protection of the 
independence, sovereignty and the peace of the United 
States were placed upon the treaty. The president's 
followers in the senate, Senator Lodge stated, refused 
to ratify the treaty with those reservations. He 
declared the treaty could be ratified with the reserva- 
tions, but not without them. Senator Williams 
objected to the committee’s letter speaking of “a 
treaty.” He declared it should be spoken of as “the 
treaty,” as there is but one, and that offered by 
twenty-seven nations. Senator Williams called on 
the association to state definitely whether or not it 
stood for the ratification or rejection of the treaty. 

Mr. Yardley was thanked for his fine report, and 
George M. North, Ferry Cap & Set Screw Co., Cleve- 
land, chairman of the sales correction committee, was 
called on for his report. Mr. North made the follow- 
ine statement: 

Your sales correction committee got together and went 
over the situation as to sales correction. After some dis- 
cussion, we finally decided not to make a report at this time. 

You know, Mr. President, as one of the top-notch sales- 
men of this country, that a report is nothing if it does not 
complain of something 

Probably four of the best salesmen connected with this 
organization, Joseph M. Hottel, W. H. Gough, C. B. Chan- 
cellor and George M. North, could not find one single thing 


to complain of except our salaries, and we feared you 


would not permit or tolerate a report of this character; 
there tore, we decided to let this briet statement suffice. We 
shall, however, accept a liberal amount of applause, not on 
account of the statement, but because of its brevity. 
President Bailey then called for the report ot the 
sales promotion committee. Chairman J. 
Pittsburgh Steel Co.. reported as follows: 


Deericks, 


Sales promotion has not occupied our attention since the 
last meeting fic have had a sellers’ market since May, 
1919, with a constantly growing shortage of goods. The 
sales organizations have tried to keep busy in getting goods, 
instead of getting orders. The demand has been larger than 
any ot us ever dreamed it would become. Coupled with 
that has been what I might call “unproduction,” caused 


lirectly by shortage of labor, owing to strikes and stoppag 


tet 


Lransportation. 

When these things will be corre cted l do not know. 
Coupled with shortage of labor has been inefficiency. 
High wages are bad enouch, but high waves and ine ficiency 
inake a combination which is intolerable 

Then we have had inadequate transportation for years 


You all know about the shortage of cars. The present day 
ondition of transportation is probably worse than it has 
been for many many years, oad the railroad people are 
throwing up their hands. They are passing the buck to the 
Interstate Commerce Commission. The commission will 
embargo the movement against unnecessary materials. The 
only cure for this is production. If we get production, we 
will have competition and sales promotion. I hope that 
time will soon be here when our sales promotion organi- 
zation will not have to be sales resisting organizations 
hut today we have to act in that way. 

1 think all of us have been striving and straining every 


nerve to get production, but until we get labor and _ trans- 
portation straightened out we will have difficulty in taking 
care of our customers. 


I). J. Campbell, Dodge Manufacturing Co., chairman 
of the committee on standardization, reported that 
while his committee had been unable to hold a meet- 
ing during the year, considerable progress had been 
made through correspondence and as a result of per- 
sonal effort on the part of individual members. He 
declared that many manufacturers, independently of 
any action on the part of their trade associations, had 


adopted the principles of standardization, and, as a 
result, had reduced the number of sizes and patterns 
in their products by the elimination from stock of 
many odd sizes. Large reductions have been made in 
the number of sizes of transmission and machinery 
shafting, he said. Mr. Campbell closed his report as 
follows: 


The joint committee on international standard for pipe 
threads of the American Society of Mechanical Engineers in 
March this year made a very interesting report on the 
progress of the work, and submitted a manual of American 
standard pipe threads which has been endorsed by the com- 
mittee of manufacturers on standardization of fittings and 
valves. The manufacturers of sprocket chain submitted to 
the War Industries Board a very drastic program of stand- 
ardization during the war, but before any definite action 
could be taken, the armistice was signed. While the pro- 
posed revision was considered too drastic for peace times, a 
long step in the right direction was taken when on Janu- 
ary 1, 1920, the new list of one of the largest manufactur- 
ers contained seventy-four sizes of plain chain, 215 attach- 
ments, as against the old list of 150 sizes plain chain, 1,500 
attachments. 

our committee believes that great progress has been 
made in the work of standardization, which is not yet 
revealed in official reports. The work is going on, and the 
results will be reported later. The American Society of 


Charles I. Bowly, Hewitt Rubber Co.; Edward Donohoe, Champion 
Blower & Forge Co.; Mrs. Bowly, and Clay C. Cooper, Mill Supplies 


Mechanical Engineers is quite naturally the leader in this 
movement. Its action is authoritative, ‘and your committe: 
would recommend to the various trades represented in 
American Supply and Machinery Manufacturers’ Association, 
the closest co-operation with that society in this work. 

Bailey then introduced Fayette R. Plumb 
of Fayette Plumb, Inc., as a member of the associa- 
tion who Me given intensive study to current tax 
problems, and who would address the association on 
the excess profits tax. Mr. Plum spoke as follows: 

Now, gentlemen, the only excuse I have to offer for 
attempting to talk upon such a dry subject as this is bound 
to be is that I think there is an opportunity to accom- 
plish something. I have a report to make of an effort under 
way to secure the united support of business men in framing 
a program of tax legislation that will be better than the exist- 
ing one, and then in getting that program through con- 
2ress. i wish to make some statement of this system to vou, 
and to ask you to support the work being done. There is 
no need, I presume, to mention the importance of the sub- 
ject. If we stop for a moment to think, we must realize 
this question of federal taxation, next to the labor question, 
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is the most important subject that confronts us today as 
business men. It is estimated that the revenue to be raised 
by federal taxation during this year will be about $5,000, 
000,000. That means about $250 for every family in the 
United States; and you know what $250 added to the cost 
of living of the average family at this time would amount 
to and what it would mean. 

There is in Washington, undoubtedly, a tendency to 
increase taxation. Instead of the hopes we have enter- 
tained that the large taxes due to the war would be reduced, 


we must face the fact that the tendency is the other way 
Che disposition is growing in congress to raise more revenuc 
vy taxation. There is a growing spirit of what we ight 
all paternal sin on. thre part ot the vovernment to take up 
proposal er anothe nd to use tl o1 of tl 
ert t 1] projects Of cc now 
ct ( OL the soldiers be don ( 
t] t] sold rs’ bonus al Od 1 | 
try is not n a position at this ti to bear ; add 
onal t: burden of for 
| ( 1 la res or anvo ‘ hut 
paid bv bits « ) ( 
1 on the incomes of tl ricl ot 
to tl cost ¢ ne Phere some d the 
( | 1 ] 
le tp now ( 
; as 
1 the r 
| ( 
( ( ( ‘ 
thie ess 50 
ed ins re sho 
1 in ] t str ence 
| le may be \ nd are 
ently s nding more noney ) t that 
nev is coming trom somewhere s co oO thie 
( d up wealth a1 the cor ntry Phe excess paid to the 
oduetive workers is coming out of the pockets of people 
ho invested capital, due to the decline in the value of the 
lollat I think we should call that fact to the attention 
essinet 
| nal stand OL resolutions comn ittece has a resolution 
o present dealing with the tax problen protesting 
inst any increase in taxation Now a resolu tion passed 


I a body such as this has considerable influence on con 
eress, but it has not the influence which personal letters from 
cach one of you, addressed to your own particular congress- 
man, would have. Congressmen are looking out for expres- 
sions of home sentiment. They know that any body of inen 
like this will pass a resolution calling for lower taxation, 
and they know that any body of men like this will favor a 
resolution, possibly shifting the tax to someone else, but 
when they get letters from their home districts, giving facts 
as they actually affect those in those home districts, the let- 
ters receive their attention. And it is necessary that people 
who realize that taxation should not be increased should 
vrite a letter promptly to their congressmen and_ their 
senators. J might explain that I have been associated 
lately with many tax experts and some highbrows who have 
been studying this question for a long time, and, conse- 
quently, my beliefs have been formed to a great extent 
through the information which they had, and through infor- 
mation obtained from others who are in touch with con- 
ditions at Washington. 

Those in touch with conditions at Washington tell us 
that there is apparently no use in hoping that there will be 
any reduction in the taxes that will be paid by business 
and by the wealthy until after the next administration is 
inaugurated. As a matter of fact, I think that there is a 
movement on foot now to study this question very intelli- 
gently, and to present recommendations to congress which 
will be carefully thought out and worked over, and which 
are likely to be acted upon. 

You know that this association is a member of the 
National Industrial Conference Board. It is made up of two 
representatives from each of about thirty national organi- 
zations such as this. The taxation committee has studied 


the question of taxation in order to work out something 
systematic and effectual which could be proposed to con- 
gress. There were certain other interests of business men 
throughout the country who realized that in order to get 
any relicf from the burden of the tax situation, it would 
be necessary for business men to make up their own minds 
and to agree and unite upon that particular plan which 
they wish supported. In the past, they say, speaking of 
the lack of unity of action among business men, that one 
group asked for one thing while another came and asked for 
something entirely different—each pulling for its own idea; 
and, in that way, they all succeeded in killing each other's 
ideas, without getting their own through. 


So, the first thing I say to you upon some 
one scheme, and then all back that 
Now, the committee is holding meetings, is studying thr 
question, is employing tax experts to work out tl details 
( t reports the committee so that ‘ ] { 
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nceomes payil vy taxes, but the trouble ich taxes 
is that they « delay, and hinde the development of 
business. Men with large incomes who pay eight per cent 


sixty-five per cent, which makes sev- 
enty-three per cent on their 


and then a sur-tax of 


ncomecs, are not gone to invest 


it they make a good profit they 


in productive enterprises, for 

must pay seventy-three per cent; so they are 
money into tax exempt securities, such 

some state and municipal bonds I think it wa 
of New York who said that a man who paid the 


tax on his 


nc 


ome would h 


from a security not taxable 
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only nine per cent of tl 


which contains the statement that 


putting they 


liberty bonds and 


s Otto Kahn 
highest sur- 


ave to receive seventeen per cent 


one-half per 


surtaxes have 


siness enter- 


York Chaim- 


good associations 


there were 


peopl 


who reported incomes of 


over ten thousand dollars. 
reports, only 


In excess 


of 


about ning 
ten thousand 


per 


That is, taking 


dollars a year 


the incom 


Yet 


that 


tax 


cent of them showed an income 


Nine 


per cent paid ninety per cent of the total income tax 

The committee which studied the question of taxation 
realized that there is no use in attempting to start agitation 
for the repeal of some business tax, unless some alternative 
measures which will raise just as much revenue or more, and 
be less burdensome on the people at large are proposed, and 
that is not easy. 


Among 


the 


alternatives 


suggested is 


that 


of inercas- 


ing the corporation 
from basing the tax on invested capital. 


income 


tax, thereby getting away 


The chief objectors 


to that plan are the public utilities and the banks and organi- 
e a stable rate 
capital which is relatively small. 


zations which hav 


unable to advance 


rates, 


they say 


of return on their invesied 
With our public utilities 
an increase in the income 


tax would be a great injustice to them. 
Another proposal is that the corporation tax be confined 


to undistributed 


-arnings, 


and that there be no tax on the 


corporation earnings which are distributed. That would get 
away from the invested capital suggestion, but we all know 
the unsoundness of the plan from a business standpoint. It 


would put a 


premium on the earnings of the business instead 
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of holding the profits in the business to take care of the 
time coming. 

Another proposal is to increase the normal personal 
income tax, another to increase the federal inheritance tax, 
another to raise the revenue from an increased import duty. 
This latter idea is rather impracticable just now, but the 
tariff commission is working on it and it will be a consider- 
able source of revenue eventually. 

The one measure creating most interest, and which finds 
the most favor, is the proposal for the sales tax. At first, 
that plan seems a happy solution to all of our troubles. All 
we would have to do would be to pay taxes of one per cent, 
and raise two billion dollars. When you talk of the sales 
tax, do you mean one per cent taxation on every turn- 
over? If you do, do you realize that if you sell a house you 
had held for a long time, you would have to pay a tax of 
one per cent for the privilege of selling the house; and that 
the same rule would apply to a business which you might 
care to sell. The proposed modification is a tax on retail 
sales which would get away from most of the difficulties 
because it would be vied on the final sale to the consumer. 

When | talked over this matter with advocates of both 
sides of the question in Chicago, the discussion seemed to 
lean toward leaving the tax on retail sales only. The argu- 
ment against that plan was that a one per cent tax would 
raise hetween $400,000,000) and $500,000,000 only, and because 

that, in order to raise such a revenue as is required, it 
would have to be a tax of three or four per cent ot more. 
When we thought everything was arranged, a representative 
retail drug stores got up and said, “I represent 55,000 

tail drug stores. This plan would put us all out of busi- 

ss. If we have a tax of three per cent on most of the arti- 
cles which a retail drug store sells, three per cent would be 
too small to add to the cost of the sale, and as the retail 
druggist turns his capital over three or four times a year, 
there is a twelve per cent tax on his capital, which is higher 
han the excess profits tax is now.” 

I am pointing out these things to show you this taxation 
problem is not simple; and the only proper way to solve it 
s to give it thorough and careful study 

* * * 


tha 


\We do not expect to have our bills for presentation to 


‘ongress before we have given them a thorough threshing 
out. It may not be possible for us to have them ready 
before next fall, possibly winter Our idea is that as 


soon as this program of tax legislation is prepared, this con- 
ference will he reconvened, the report made, and an organi- 
tion pe rfected to obtain the passage of these bills. 

Now this organization is going to be some organization. 
We have included in it the farmers, representatives of the 
National Grange, and representatives of the \ssociated 
Board of Farm Bureaus; and we have all the large indus- 
tries of the country represented on the committee through 
their chosen delegates. 

We believe something can be done from month to month 
to develop public sentiment, and to educate and impress 
pon congress and upon the public as we go along just what 
should be done and thus prevent congress from doing 
further harm. For instance, we are sending out a letter 
which Mr. Mitchell will receive shortly, urging all the mem- 
bers of these organizations to protest to congress against 
iny increase in taxation. 

We are also sending out a copy of what are called “Minor 
\mendments to the Federal Revenue Laws Approved by the 
Tax Committee of the National Industrial Conference 
Board.” 

We hope to get these through in the next few months. If 
we do, many of the hindrances to the development of busi- 
ness will be removed. 

In conclusion, I want to say that we expect to receive a 
resolution from the resolutions committee here, protesting 
against any increase in taxation. I also hope that when you 
receive these communications from Mr. Mitchell you will 
realize the importance of this subject to yourselyes—how 
much this tax problem means to you in money—and that you 
will take the time to write to your own representatives and 
senators and to the chairman of the ways and means com- 
mittee of the house and the finance committee of the senate. 
I thank you. (Prolonged applause.) 

\ rising vote of thanks was also given to Mr. Plumb 
for his admirable and interesting exposition of the tax 
problem. 

THE PRESIDENT: Mr. Mitchell will now read the list 


of those appointed on the resolutions committee and on the 
nominating committee. 


SECRETARY MITCHELL: The resolutions committee 
consists of the following gentlemen: Hon. Farnham Yard- 
ley, Jenkins Bros., New York; Melville W. Mix, Dodge 
Manufacturing Co., Mishawaka, Ind.; George B. Mitchell, 
Jones & Laughlin Steel Co., Pitts burgh. 

The nominating committee consists of the following gen- 
tlemen: N. A. Gladding, E. C. Atkins & Co., Inc., Indian- 
apolis; D. K. Swartwout, The Ohio Blower Co., Cleveland; 
Hon. Farnham Yardley, Jenkins Bros., New York; H. E. 
Dickerman, The Chisholm-Moore Manufacturing Co., Cleve- 
land: Melville W. Mix, Dodge Manufacturing Co., Misha- 
waka, Ind.; E. P. Browning, Ohio Valley Pulley Works, 
Maysville, Ky.; Charles W. Gray, Graham Nut Co., Pitts- 
burgh; Joseph M. Hottel, Delta File Works, Philadelphia; 
Hugo Weidmann, National Tube Co., New Orleans. 

On motion the meeting then adjourned. 


SECOND EXECUTIVE SESSION 


Basic Factors That Control Price Movements—The 
Association’s Washington Service Explained— 
United States Supreme Court Decisions. 

The second executive session of the American 
Supply and Machinery Manufacturers’ Association 
was called to order Tuesday morning, May 18, by 
President Bailey. He stated that so much interest 


A. B. Hall, Whitman & Barnes Manutacturing Co., and S. L. Dalzell, 
Ohio Injector Co. 


had been shown in the association’s Washington 
Service Bureau that James A. Faulkner, in charge of 
the bureau, had been invited to attend the meeting 
and tell the members details of the bureau’s activities. 
Mr. Faulkner was introduced, and stated that one of 
the first things machinery men desired to know was 
that all their machinery was useful and doing good 
work. He wanted the members of the association to 
know that the Washington machine was doing import- 
ant work in communicating information as to legis- 
lative and departmental government activities. The 
service had repeatedly demonstrated that its familiar- 
ity with the methods of procedure in the departments 
enabled it to cut red tape and accomplish much more 
than could the newcomer in the field. The service 
bureau was ready to give information concerning the 
tariff schedules of this and other countries. He 
invited the members to call on the Washington office 
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The solid cast link is made of high grade malleable 
iron, both for strength and durability. The long barrel 
provides extra wearing surface on the rim and the 
sprocket wheel. 


Steel Side Bars are of high carbon steel and interchange 
able. 

The Square Shank Pins are made as rivets or coupling 
pins. 

The Jeffrey Square Shank “Hercules” Chain is the 
most economical and substantial chain for service in 
handling gritty materials and for heavy duty elevators 
and conveyors. 


We are originators of this type of chain and have been building and improving it for 25 years 
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| freely for all information, including market conditions, 
foreign and domestic. It stood ready to furnish a list 
of buyers of members’ products in any part of the 
world. He declared that it maintained contact agen- 
cies for communicating with the various specific 
foreign markets throughout the world, and had full 
information on foreign patents and patent laws, copy- 
rights, trade-marks, cte. 

Mr. Faulkner covered the activities of the Wash- 
ington service in detail. It stood ready to report the 
work of congressional committees, treasury depart- 
ment rulings, supreme court decisions and decrees, 
ind the activities of various bodies with headquarters 
in Washington, including the American Federation of 
Labor. Members of the association were invited when 

Washington to make the offices of the Washington 

iwadquarters 

Mr. Faulkner was thanked for his clear statement 
ff the activities of the service, after which President 
Bailey presented John C. Howell, of the Brookmire 
Economie Service, New York City, who addressed the 
issociation on “The Basic Factors that Control Price 


\lovements.” \fter covering these factors in a 
veneral wav, Mr. Howell said in part: 
It is unnecessary even to advert to the abstruse and 
verbiage “of theorists and academicians When 
( oods are short and demand is normal, as it 
ually is, prices ris¢ When supplies of goods are short 
desde rn abnormal, and it sometimes is, prices 
yportionate upphes of yods plent 
he ( ut normal prices tend to ta 
demand subnorn il, there ts 
| iple in the last analysis cov 
vhol estion Of price movement 1 dk 
\ t temporary celfect Sine th he 
s ontrol price movements are included in the law ot 
nd demand, we will first examine the indexes | 
asure supply of goods, and these indexes are infallibl 
ning the quantity available at any given time. 
The quantity of goods available for consumption at an) 
en time can always be measured by the amount of basic 
materials which pass through manufacturing processes, 
nd these basic materials may be grouped under three gen 
il headings 
1—Min« roducts, such as iron, copper, lead, coal, clay 
oducts and cement. Pig iron pa ay ag is one of the best 
lexes of business conditions taken by itself. From 1903 
1912 the rate of normal growth in pig iron production in 
United States amounted to 6 per cent compounded 
arly. If this rate had been maintained through the period 
§ the war the production in 1919 would have amounted to 
$4,200,000 tons Actual production in 1919, however, 
tmounted only to 30,537,000 tons, a deticit of 13,663,000 tons 


considerable shortage of this important 


Coal for the period 1890 to 1913 increased at the rate ot 
r cent compounded yearly, which if continued through 
e war would have produced in 1919 712,000,000 tons as 
va t actual production of 490,000,000 tons, showing a 
ficit of 222,000,000 tons approximately. 

Cement from 1890 to 1913 showed a rate of normal growth 

1] per cent, which if continued through the war would 
ive produced 167,500,000 barrels in 1919 as against actual 
rroduction of 80,287,000 barrels, or a deficit of 87,213,000 
varrels. 

It is very evident from these figures that a real shortage of 
these commodities exists today even based on a normal 


mand. 

The second group may be called animal products, such 
as wool, silk, hides and meat products generally. Wool 
rroduction has about maintained its normal growth, and at 
present the world’s supply is more than adequate to meet 
the world’s current requirements. The production of silk 
has been fairly well maintained up to a normal standard, 
as have hides and meat products for the most part. The 
factor in this group which has accounted for the rise in 
prices has not been the scarcity of raw materials, but an 
unusually heavy demand for manufactured products coupled 
with severe difficulties in distribution and great purchasing 
power. 
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3—The third group may be called vegetable or agricultural 
products, such as cotton, rubber, jute, sugar, tea, coffee and 
the many grains, herbs and roots, forest products for lum- 
ber and paper. Cotton in the United States over the period 
1890 to 1913 shows a rate of normal growth of 2% per 
cent, which if continued through the war would have pro- 
duced 16,200,000 bales, as against an actual production of 
approximately 12,000,000 bales in 1919, or a deficit of approxi- 
mately 4,000,000 bales. 

Rubber production in the world was practically stationary 
from 1860, when it was looked upon largely as a curiosity, 
to 1911 when the automobile tire demand for this commod- 
ity first began to be felt in the markets. In 1911 the world’s 
production amounted to about 75,000 tons, and has grown 
steadily and rapidly until last year when the production 
approximated 340,000 tons. The outlook for supply is on 
of great promise, as in 1912 a greatly increased acreage of 
rubber trees was planted, which are now at their most truit- 
ful bearing aye, and larger and larger supplies of rubber, 
especially the plantation grades, will be available for world 
ee The uses for rubber, however, have largely 
expanded and it is very probable that still further expansion 
and production will have to be made in order to meet 
requirements in the next five years 

The normal growth of the wheat crop from 1890 to 1913 
was at the rate of 214 per cent, which in 1919 would have 
amounted to 872,409,000) bushels, but actual production 
exceeded this amount by 68,578,000 bushels, due to the inten- 
sive effort to increase supply 

Corn production increased yearly over the same period at 
the rate of 134 per cent, and the normal for 1919 would have 
amounted to 2,715,500,000 bushels, whereas the actual was 
over 200,000,CO0 bushels in excess of this amount. Lumber 
production for the years preceding the war amounted to 
around 32,000,000,000 feet per year, whereas in the last icw 
vears the production would scarcely average 30,000,000,000 


Taking, theretore, the raw material situation, not only 


particularly but in the aggregate, the general production of 
the war years had been considerably below the level of the 
world’s normal requirements. This has been the = funda- 
mental reason for the radical rise in prices 

It isha fallacy tO say that labor’s demands are the cause of 
high prices. It is very much the same as general prices, in 


that it is the effect rather than the cause, and the basis of 

stice here is found in the reasonable approximation of th 
worker’s income with the increase in the cost of living. The 
co-operation and loyalty of labor must be brought about 
Efficiency must be improved and instruction in elementary 
. by which the workers’ part in production and thx 
efficacy of production in solving his problem can be clearly 
shown and understood by the intelligence of the average 
This elementary knowledge will not only 


economics 


merican worker. 


be an aid to the worker but an invaluable investment to 
the employer 

To summarize and to conclude. l’rice movements are 
governed absolutely by the law of supply and demand, by the 
supplies of available consumable goods and the demand 


therefor. Supply of goods may be accurately gauged by a 
knowledve of the production of mines, the fields and the 
forests, and the quantity of such materials passing through 
manufacturing processes. Demand for goods can always be 
measured by the amount of goods bought on government 
account, for railroad and nl utilities’ use, for building 
purposes, the state of retail trade, and the extent of our 
exports which represent foreign buying. 

Bearing upon directly and affecting intimately both supply 
and demand we have public psychology, the condition of 
transportation acilitves. financial, political and labor condi- 
tions. If knowledge is power, accurate information of thesc 
factors is a sure and potent safeguard against the perils that 
beset the business man in the troublous times that are imme- 
diately ahead. 

In some parts of the world unusually high and rapid tides 
occur which, while rising, carry boats and vessels to points 
where they are left high and dry when the tide recedes, and 
in such condition become valueless or wrecked unless the 
knowledge of the owners warn them in time. We have wit- 
nessed such a tide in business in the past few years. Many 
have risen easily without much capital investment or effort 
rset et Allindustry has had a prosperous era. The time 
has now come to take warning of the impending ebb, to 
avoid the certain dangers in the backward flow and the dan- 
ver of wreck on the rocks of high money rates, speculative 
hoarding and heavy inventories at high prices; by seeking, 
before the ebb grows rapid by accelerated speed, the deep 
water of low stocks of high-priced goods and the largest 
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MULL QUPPILUES 


Mercantile and 
Industrial Buildings 
CONCRETE 

M Cal} — Fireproof, permanent, practically main- 


tenance-free structures. 


Freedom from vibration, 3reater load car- 
rying, capacity and reserve strength. 


Speed of construction, regardless of season. 


Well lighted, clean, healthful surround- 
ings—helping, to make contented workers, 
who increase production. 


First cost is practically the only cost. 
Low insurance cost. 


You'll be interested in our new booklet “Mercantile 
and Industrial Buildings of Concrete.” Just ask 
our nearest District Office to send you a copy. 


PORTLAND CEMENT ASSOCIATION 


Offices at 
j Atlanta Salt Lake City 
1 Chicago Detroit New York San Francisco 
Dallas Helena Los Angeles Parkersburg, Seat tle 
Denver Indianapolis Milwaukee Pittsburah St. Louis 


; Des Moines Kansas City Minneapolis Portland, Orez. Washington 


Improvement Company, 


ey Reinforced Concrete Loft 
me Building, Hoboken Land & 
Hoboken, N. J. 


When writing to Advertisers please mention Mitt Suppiirs. 
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possible amount of liquid capital, assuring thereby a strong 
position by which the business man will be enabled to take 
advantage of the time when the ebb will cease and the flow 
begin again, passing through liquidation to a new and 
sounder prosperity. (Prolonged applause.) 

PRESIDENT BAILEY. I feel quite sure we will all profit 
greatly by the facts and the statistics furnished by Mr. Howell; 
and I know I voice the appreciation of the association members 
when I extend to him the thanks of the association. 

Hon. Felix H. Levy, former special assistant to the 
United States attorney general, then addressed the 
meeting on recent decisions of the supreme court of 
the United States. He spoke at length, to a great 
extent covering the litigation caused by efforts to 
enforce or interpret the Sherman anti-trust law. 

Mr. Levy was listened to with the greatest interest 
and at the close of his address was given a rising vote 
of thanks. He declared himself to be ready to answer 
any questions that occurred to his hearers, and for 
hitcen minutes was kept busy fulfilling his promise. 
Phe meeting then adjourned. 


MANUFACTURERS’ FINAL SESSION 


Fine Result of Good Work by the Nominating Com- 
mittee—Two Important Resolutions Passed. 

Vhe third and last exccutive session of the Ameri- 
can Supply and Machinery Manufacturers’ Associa- 
tion was called to order Wednesday morning by 
President Bailey. The first order of business was the 
report of the nominating committee. Chairman N. A. 
Gladding then presented the report, accompanied by 
the statement that “We have such a great number of 
rattling good men in the organization that it has been 
hard to make a special choice. We have had such 
red hot administration during the past year that some 
of the fellows who helped push the boat along should 
The committee then presented the 
following nominations: 

President, Charles W. Beaver, Yale & Towne Mfg. 
Co., New York City: first vice-president, Irving W. 
Lemaux, Indianapolis Brush & Broom Mig. Co.; 
sceond viec-president. J. C. Ruf, I. B. Wilhams & 
sons, Dover, N. third resident, Harol d Sey 


have recogmtion.’ 


executiv¢ 
Committee: J. G. chairman, Pittsburgh 
Stecl Co.; W.S. Paden, Machinery Company of Amer 
“a, Big Rapids, Miech.; A. B. Peck, American Serew 
Co., Providence, R. I.; Louis S. Jones, Lumen Bearing 
Co., Buffalo; Frank A. Morrison, Mason Regulator 
Co., Boston. 

No further nominations having been made, nomina 
tions were closed, and on motion, duly seconded, and 
the seeretary was authoribed to cast one ballot to clect 
the men named for their respective offices. The secre- 
tary then announced that the vote had been cast, 
whereupon President Bailey declared the officers duly 
elected for the ensuing vear. Chairman Gladding and 
Secretary Mitchell then appointed a ——— to con- 
duct President Charles W. Beaver to the chair. Presi- 
dent Bailey, in turning over the gavel, congratulated 
the newly elected president upon his election. Presi- 
dent Beaver, in accepting the honor, spoke as follows: 


mour, Columbian Hardware Co., Cleveland 


Gentlemen, I know that I and my fellow workers will be 
soing fast and _ if we keep up the excellent record which 
Mr. Bailey and | lis associate co-workers have been able to 
keep up during the past year. 

I am deeply appreciative of the honor you have conferred 
upon me, and I want to bespeak your hearty co-operation. 
There never was a time when we needed co-operation and 
united effort more than now. We have worked together 
during the war period, and have achieved magnificent results, 
but now there is the greatest possible need to get together 


frequently and to compare notes so that we can take some 
of the guesswork out of our actions. 

MR. SWARTWOUT: Mr. President, I move that the 
other officers just elected be requested to come forward, 
so that we can give them the once-over, so to speak. 

(The newly-elected officers present came to the front.) 

MR. LEMAUX: Mr. President and gentlemen, this is a 
complete surprise to me. I thought that after serving a year 
on the membership committee I] was entitled to be a rail- 
bird—to sit off and look on for the coming year. However, 
I wish to assure the honorable gentleman on my left, 
President-elect Beaver, and all the members, ‘that I am at 
your service throughout the year, and that when Mr. Beaver 
calls a meeting I will go to New York to the meeting, and 
at no expense to the association; and if I can be of assistance 
to any of you at Indianapolis, let me hnwe I will keep you 
out of jail, with the assistance of Mr. Gladding, if you should 
visit us. 

MR. RUF: Gentlemen, this call is entirely unexpected. 1 
have been attending these conventions for the last fifteen 
years as a small cog in the association machinery. I may 
have something to say at the next convention, but now | 
am slightly fussed up. 

PRESIDENT BEAVER: Mr. Ruf secured eleven of the 
forty-two members added to our membership role this year. 

MR. SEYMOUR: All I can say is I think we have a 
very difficult year ahead of us. I do not know of any time 
when manufacturers were confronted with the same prob- 
lems that they are now from the standpoint of production. 
\nother point is the attitude that all manufacturers should 
take on all foreign trade questions, and particularly with 
respect to exports. I think in that regard we have an oppor- 
tunity of a lifetime if we take advantage of it; and 1 
assure you as far as I am concerned I pledge all of my 
knowledge and ability to Mr. Beaver for the coming year. 

MR. SWARTWOUT: Mr. Gladding, will you escort 
ex-President Bailey to the bar of justice? 

MR. GLADDING (bringing ex-President Bailey forward): 
This is a duty I hate to perform. I have always taken Mr 
Bailey’s part—but I will put my arm around you anyhow, 
George, and I will stand by you. 

MR. SWARTWOUT: Friend Bailey, one of the most 
priceless possessions of the right kind of a man is to 
be thought well of by his fellow men, and it gives mx 
pleasure to say to you what I have to say 

It seems but yesterday I trundled you on my knee and 

alled you “my little honeysuckle,” and I saw you grow into 
a boy, then into a young man, then into a married man, and 
then into a great big man in the hardware industry 

One year ago it seemed to be the opinion of those in 
charge of this convention that you had gotten your feet on 
the ground enough to make you a safe possibility for presi- 
nt of this association, You were nominated, but before 
ink was dry on your name you began to spend money 
very recklessly. You at once took train to New York, and 
lere you went on the Great White Way, and pretended vou 
were doing the work of the association, and were needed at 
the home office, when all the business you had to transact 


could have been done in Pittsburgh by the use of a two- 
cent stamp. The question now is: Why did you go to New 
York? All of us know that New York is the only really wet 
place in the United States today, and the amount of liquor 
stored in those apartments is almost incalculable—it is 


immense, and it is only limited to the floor-load—and you 
know it 

Now it is the custom when a man departs this life to have 
a funeral \t that funeral a clergyman officiates; and the 
clergyman points out the supposed virtues of the deceased, 
and then utters some well-grounded truths, not for the ben- 
efit of the party but to aid his successors. So my rem arks in 
that respect are to be taken kindly by our incoming pres- 
ident. Now, then, the most amusing thing was that vou 
got up in the very first session held and asked us to vote 
additional money which you wanted to spend on some pur- 
poses you had in mind; and we did it as we did not wish to 
skimp our association at this time. We had a prolonged and 
serious session to see what could be done, and several con- 
clusions were reached. One was to administer to you a 
pointed rebuke for your past conduct; and then in view of 
the things you would have to explain around Pittsburgh w« 
thought it would be wen to give you something to temper 
that rebuke, so it is a great pleasure that I present to you on 
behalf of your many associates in the association who did 
not know of your virtues until today, this beautiful gift. 
[The box presented contained a pair of cuff links, made of 
platinum, diamond studded.] 


: : 
| 
3 
‘ 
4 
| 
| 
: 
| 
ape 
: 
£9 
6 


When Your Customer Asks 
for Johnson Clutches— 


you should be fully informed, so that you can 
give him the full service his trade deserves. It 
is poor business to risk sacrificing his con- 
fidence by “working off” an inferior clutch— 


just because you are not posted on the Johnson 


The reputation of Johnson Clutches is broad and well 
tounded—based on twenty years of extensive advertising and 
careful maintainence of quality. Every industry knows John- 
son Clutches for what they are—the highest grade clutch in 


the field. 
When your customer asks for Johnson Clutches, be ready for 
him. Write today for full literature and dealers’ discount 


Our Catalog D-R is vours for the asking. Su Cfltich DYrorRen 


ANSWER: Carry ROSE VALLEY LEATHER BELTING and you 
will get unequalled—— 


QUALITY & SERVICE TERRITORY PROTECTION 


SALES COOPERATION REAL PROFITS 


Write for details. 


ROSE VALLEY SHOPS LEATHER BELTING 


PENNSYLVANIA 


MOYLAN-ROSE VALLEY 


4 When writing to Advertisers please mention MILL SUFPLIgs. 
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EX-PRESIDENT BAILEY: Gentlemen, I wish to thank 
you for this token of your esteem, and I assure you it will 
long be appreciated by me, and it will recall at all times to 
my mind the many friends I have had, and the loyal support 
I received in serving you; and while I am on the advisory 
board I wish to say I will be ready and willing at any and 
every time to do all in my power for this association 

MR. SWARTWOUT: What I said about the liquor ques- 
tion in New York is still true, and we chose a man to live 
there steadily and represent the association, and to become 
acquainted. We have a secretary in New York, and every 


time we have run across him we have been afraid of the influ- 
nee of Ne York life on hit ind so the committee, think- 
that possibly his evirth 1h ht be increased by his activi 
New York decided oO him 
oO oceretary- i re ( cll ( ne 
dsome belt) 
SECRETARY-TREASURER le 
ire c hott ( | ) does 
vest ‘ oO 
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| ( ) so] ons we hay here 
st. disch h 
shartace of the necessities of | sed 
t \ Wal 
lihere constitut direct tax added the 
st of evel he S35,000,000,000  ¢ ual 
taxation 


has show1 tha taxes, however ley 


the American Supply and Machinery 

Man ‘ation, in convention assembled, 

itl t conyeress use every means to reduce 

( ation, and view with alarm the recent 

roy ] taxation. Most especially we must 

( sroposals for retroactive taxation as destruc- 

< uctive power ol the nation at the yery period 

whet necessary that production should be in- 

reased as the most effective means of reducing the cost of 
ne. 

Resolved, that this association as organization, and 


also through its members individually, should co-operate 
with the tax committee of the National Industrial Confer- 
ence Board in an endeavor to secure a better system of fed- 
eral taxation through the united efforts of productive indus- 
try.” 

Moved, seconded, stated and carried unanimously 

MR. YARDLEY: This resolution has a bearing on Mr. 
I evy's excellent address vesterday : 

“Whereas, During the recent war, the government wisely 
encouraged and even required competitors in business to 
agree upon and to fix prices for commodities and to do other 
acts in co-operation which were concededly in violation of 
the Sherman anti-trust law, but which resulted in greatly 
promoting the efficiency of the government in conducting 
the war; and 

“Whereas, expert students of the subject agree and_ the 
debates in congress in the sessions 1888-1890 show that the 
Sherman law was originally designed solely for the repres- 
sion and disruption of notorious trusts, and not for the pre- 
vention of beneficial co-operation among merchants who 
have neither the financial strength nor the union of interests 
necessary for the creation of monopoly; but that the Sher- 
man law has been gradually extended in its interpretation 
so as to include a large proportion of the co-operative activ- 
ity and effort among merchants which in all other countries 
are legally permissible and from time immemorial through 
the ancient guilds have proven beneficial to industry and 
commerce; 

“Resolved, that in the opinion of this association, the over- 
whelming sentiment of the country, representing both labor 


and capital, would strongly favor a suitable amendment of 
the Sherman law whereby its prohibitions against trusts 
and monopolies would not only be maintained but strength: 
ened, but whereby co-operative agreements among mer: 
chants, recognized as legal in all other countries but ours 
should be legalized with adequate provision for supervisory 
control by the Federal Trade Commission to prevent abuse.” 
MR. YARDLEY: 1 move the adoption of that resolution 
Motion to adopt, seconded, stated and carried unanimously 
PRESIDENT BEAVER: Is there any new business to 
be brought forward, Mr. Secretary? 
SECRETARY-TREASURER MITCHELL: None here. 
\t this point attention was called to the fact that 
prior to the war there was a side issue of the three 
mill supply associations known as the Golf -\ssocia- 
tion, and that there is still in the treasury about ninety 
dollars. (in motion, Messrs. Swartwout, Gladding and 
\Ivin M. Smith were appointed a hason committee in 
connection with the American Association to meet 
similar committees to be appointed by the other 
associations to take up the matter of reviving the Golt 
\ssociation and arranging for future meetings. 
Mr. Seymour then stated that the United States 
Chamber of Commeree at a group session recently 
passed a resolution which in the mind of the speaker 


How fortune favored D. M. Montgomery, LaBelle Iron Works. 


was to have the greatest possible effeet on our export 
trade. The sense of the resolution was that every 
manufacturer having or seeking foreign trade allocate 
a definite percentage of his product to export. The 
intent of this was to arrange for a definite supply of 
manufactured products for foreign trade, regardless of 
industrial conditions in this country. In the past, he 
stated, too many exporters have been in the habit of 
filling foreign orders when there was a slack demand 
in this country, and then when business was good 
here neglecting to take care of foreign business. Mr. 
Seymour stated that if we were to maintain an export 
business, our foreign customers would have to be 
treated with exact justice at all times. He also called 
attention to the action of the British manufacturer in 
allocating eighty per cent of his output to the export 
trade. It was his opinion that not more than three per 
cent of American manufacturers’ goods was exported 
from this country. 

President Beaver agreed with Mr. Seymour that 
until we realized that we ought to take care of export 
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Mr. Dealer: 


These are the reasons why you should consider our own leather experts, and then we curry and stretch 
proposition : each piece separately in our own modern plant. 
Order No. 1, given each emplove in our factory: Philadelphia Belting is inspected and branded each 


“Produce the best belt possible, regardless of time 


With the above order as an incentive our workmen 


‘rati abs protection 1 heir different 
ave no inclination to slight their work or turn out OPeT@auon ind absolute protection in th ditfere 

n inferior product. To protect our Jobbers, our tan cerritories. 
ning 1s all done under the direct supervision ot our May we send you our proposition 4 

Chicag store, 540 West Lake treet, Chicago 

Phuladelphi ng 

WTadelphia Belting Company 
Western Store Chicago, Ill. 


ir material. 


ten feet with our name and guarantee to protect 
buyers of Philadelphia Beltings against substitutes. 


We extend to our dealers the closest factory co- 


C. E. Shedd, Mer. 
FACTORY, PHILADELPHIA, PA. 


Plain and Castellated 


Special screw machine 


products up to 4 in. diam., 
to specifications. 


NUTS 


E. & U. S. S. Cap Screws 
U. S. S. Set Screws 


E. Plain & Castellated Nuts 
Standard Studs 


The National Acme Company 


CLEVELAND, OHIO 
New England Plant, Windsor, Vt. 
Canadian Screw Plant, Montreal, P. Q. 
Branch Offices: New York, Boston, Chicago, Detroit, 
Buffalo, Atlanta, San Francisco 

Warehouses: New York and Chicago 
Makers of Gridley Single and Multiple-Spindle Automatics at 
Windsor, Vermont; and Acme Automatics, Threading Dies, 
Collapsing Taps and Screw Machine Products at Cleveland, O. 
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business 365 days out of the year, American manu- 
facturers are bound to miss their share of the export 
business of the world. 

Qn motion of Mr. Mix, the chair appointed Messrs. 
Gladding and Dickerman as a committee to get in 
touch with the other associations then in session to 
see if they had anything to present to the American 
Association before adjournment. The committee 
retired and returned in a few moments with the 
announcement that the National and Southern associa- 
tions reported that they had nothing to communicate 
to the American association. 

L. W. Repsold asked for information in regard to 
what manufacturers generally were doing in relation 
to selling goods with invoice dated at the time of ship- 
ment. It was his understanding that in taking orders 
and closing contracts it was the custom to date the 
bill at the time of shipment, and at prices ruling on 
that date. The opinion as far as 
expressed was that at the present time it was the only 
safe way, and that it was on the whole to the dealers’ 


consensus of 


advantage under present conditions, for as_ prices 
declined the buyer secured the advantage of the 
reduced rate. 

The representative of one large exporter stated that 
his firm handled all export business with the under- 
standing that it was to be billed at prices ruling on 
date of shipment. There followed a quite general dis- 
cussion of the value to manufacturers of a triple con- 
vention, resulting in a single meeting during the year 
of manufacturers with both northern and southern 
distributors. Whether or not this is to be held depends 
entirely on the two dealer associations, the matter to 
be settled by the executive committee of each of them 
late in the fall. It was the opinion of President 
Beaver that the southern dealers would be more 
inclined to come to Atlantic City than they would to 
mect at any point further West. The manufacturers 
were quite generally in favor of again meeting in 
\tlantie City in 1921. 

A motion to adjourn was then made, 
stated and carried. 


seconded, 


Interesting Reports from President Sunpson and Secretary 
Turney Supply Co 


Ho. Marshall Turner, 


The first executive session of the Southern Supply 
and Machinery Dealers’ Association was called to 
order promptly on Monday morning, May 17, 10 A. M., 
with President W. P. Simpson presiding. .\fter the 
roll call and the reading of the minutes of the last 
convention, President Simpson presented his report, 
which was in part as follows: 


\s the report of the executive committee will cover the detailed 
activities of the association IT will only endeavor to cover such 
matters as seem to me of pertinent interest to our lines of 
endeavor. 

The mill supply and machinery business is in a very prosperous 
condition at present, the vear of 1920 so far showing an average 
increase in volume of sales of 25 per cent and upward in excess 
of sales in 1919, 

This is accompanied, however, with a much larger increase in 
overhead expenses and cost of doing business, so even with a 
larger volume, I doubt very much if ultimate results will he any 
more profitable than during the past few years. This will 
illustrate that the Southern distributor 1s only asking a fair and 
equitable margin of profit so that we can put our goods in the 
hands of the user at the lowest possible figure, based on actual 
cost plus freight and cost of doing business, only having a very 
nominal margin of net profit on our investments, labor and per- 
sonal endeavors in the conduct of our respective enterprises. 
I feel that at no time have we asked an excess profit but have 
always handled our sales on a basis that has been eminently fair 
to our trade and have never endeavored to secure abnormal 
prices due to extreme shortage of certain classes of materials. 

In view of this conservative policy, there is a dangerous 
element that should be firmly impressed on you. 

With rising costs of distribution and only a nominal net profit 
remaining, we must now, as never before, become thoroughly 
familiar with the detailed expense of operation. 

If you are not doing so, you must put in systems of cost 
accounting that will give vou this information each month on a 
detailed basis. I believe the peak of high prices has heen reached 
and I hope we will all work toward a gradual decline, but to 
impress on ourselves and on our factories that the decline, when 
it commences, should be to the extent of our ability, an orderly 
recession—this in order to preserve the country from a serious 
business upheaval. 

With declining prices and heavy expenses, including taxes, our 
cost of doing business will increase in proportion to our sales, 
and, if accurate costs are not known, it may mean serious trouble 
for the concerns who have not nut their honses in order 

From now, I sincerely recommend a closer as of your 
business than it has ever had before. This policy will assist you 
if there is no trouble and it may save you if there is. 


Southern Association Dealers at Work 


Smith— 


Vobile, d lla., New President 

I recommend, in the most positive way, that our merchandise 
stocks should be ordered sutiiciently in advance, taking into con- 
sideration delays in shipments, transportation conditions, ctc., so 
that the normal amount of goods will be on hand and_ stocks 
kept as well assorted and complete as conditions will permit. 

This is based on the fact that more profit will be made on 
the turnover than you will probably lose, due to eventual decline 
in values. I recommend, in doing this, that you establish a 
reserve account to which merchandise declines can later he 
charged, thus avoiding a decrease in capital or surplus as shown 
on your books. 

A’ future decrease in capital surplus figures on your later 
financial statements would reduce your rating and possibly impair 
your credit, which, of course, must be avoided. 

I want to make it clear that I am opposed to carrying 
stocks for speculative purposes, as, in my opinion, this plan is 
now dangerous, as all indications point to the fact that peak 
prices have about been reached. 

In regard to general living conditions and social unrest 
throughout the country: Social unrest has been largely caused 
hy a world wide propaganda to convey socialistic and anarchistic 
ideas to the vast body of employed labor. It is mistaken by 
labor as - endeavor to assist its living conditions, but the 
real object behind this aggressive radical campaign is to destroy 
law and order in the endeavor to overturn our government. 

believe, to a limited extent, labor has partly recognized this 
ulterior movement and is awakening to the fact that it will 
soon be enmeshed in a struggle for its very existence unless 
it stands shoulder to shoulder with employers in resisting the 
dangerous element that is endeavoring to secure control of the 
government of the United States of America. 

To fully awaken labor, all business organizations, all business 
men, both collectively and individually, should use every means 
at their disposal to counteract the bolshevistic propaganda being 
conducted by the enemies of our country. 

We must enlighten our workmen throughout the country to 
this danger, we must endeavor to convince them that capital is 
not antagonistic to labor, and that labor and capital have mutual 
interests in working together to strangle the red ideas certain 
factions are struggling to impose on the government. 

Each of us must produce as much as possible; we must urge 
production on our workmen and all those with whom we come 
in business contact, as it is only by production that we can 
lower commodity prices, and it is only by lowering prices that 
we can return to normal living conditions. 

In the South we are not experiencing the severe social and 
labor difficulties that they are going through in the more con- 
gested cities of the North. 

Not having been populated by the immigrants of the past 
twenty years, the South will stand on the bulwark of the union 
in the event of unlawful and bolshevistic elements being in any 
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QUPPLIES 


Cot th Right Start—Equip with -MEDARP”’ 5 tea 4 le y Bol ti 5 
Solid 


Woven 


Cotton 


Wood Split 
Pulley 


from Stock! 


What are the sizes, regardless what quantities, you want shipped 
ODAY? 


QWire them—'phone them—they'll go off our warehouse racks and on 
the cars in a jiffy. 


qYou can always get them from stock, and for a fair price, at 


**Medart 
MR. SUPPLY DEALER 


@We've been engaged in the Pulley business for 40 years, and we know 
a great deal more about making good pulleys than many other concerns. 
@OUR POLICY in building Wood Split Pulleys is: Cheapness Is 
suicidal; products must be the best in their class. We wouldn't think 
of running the slightest risk of impairing the value of our most valued 
asset—our Good Will. 


GET the ‘“‘MEDART”’ WOOD SPLIT PULLEY from STOCK! 
Medart Patent Pulley Company 


Main Office and Works: St. Louis, Mo. 
Office and Warehouse: 211 Vine St., Cincinnati, Ohio 


Shafting, Couplings, Collars, Hangers, Zearings, Bearing Supports, 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 


The NEVERSLIP 


Side Cutting Plier 
“The Toughest Plier Made” 


An unretouched photograph of a tj-inch STANLEY 
Double Belt on over-pull drive, operating a 210 H, P 
Buckeye Engine and carrying a 30 per cent overload. 
] 


ned with Crescent Fasteners 


Stretch all removed within J& hours after installatto» 


RESERVE STRENGTH 


woven into STANLEY Belting provides for the strain 
of the overload. 

Strength, uniformity and flexibility are all inseparable 
features of STANLEY. There are no plies or laps to 
come apart, while the original flexibility is retained 
throughout the life of the belt. 

STANLEY Belting resists the injurious effects of heat, 
moisture, steam, oils, dirt and grit. Even under unfa- 
vorable conditions the stretch is removed once and for 
all within the first few days of operation. 


Renewable Jaws of 


Crucible Steel. 


Blades can be Fe- 


Desirable territory still available. A request on your 


newed when worn. 
letter-head will bring full particulars. 


STANLEY 
Cuts best. 


Wears sharp long- 


est. 


COTLAND 


Stanley Belting Corp. 
32 So. Clinton St. Chicago, tll. 
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The Neverslip Works 
New Brunswick, N. J. 
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way successful in accomplishing the industrial and social revo- 
lutions which they have long been planning. 

The railroad situation is distressing. The outlaw. railroad 
strike has crippled business and has caused more trouble and 
hardships than any happening that occurred during the war. This 
has cost the railroads from two and one-half to three million 
dollars per day, with untold loss to the public, the loss to labor 
itself being in proportion with labor losses yet to grow heavier, 
as many industries now running will be forced to close later on 
account of no raw material to manufacture and inability to pay 
wages without shipping finished products. 

This lesson will, to my mind, go a long way in illustrating to 
intelligent, American workers, the necessity of working hand in 
hand with their employers. 

In regard to credit: While not retarding credits in any unduc 
way, | would advise a careful scrutiny of credit lines especially 


R. KE. Mullane and Frank X. Pund of the D. T. 


others. 


Williams Valve Co., and 


to new customers, would watch collections closely and endeavor 
» collect in accordance with sales terms, as this is not the time 
to be over indulgent with long time slow paying business, as in 
that class von can look for and will sustain your present losses. 

It would be ungraceful on my part if I did not take this 
occasion to thank vou most heartily and sincerely for the close 
co-operation and assistance vou have given me, which is much 
appreciated. 


The report of the president was followed imme- 
diately by the reading of the report ot Seeretary- 
Preasurer Alvin M. Smith, covering the fiseal year 
ending with April 30, 1920. This report covered a 
wide range and was in its important particulars as 
follows: 

We have received applications from, and accepted for member- 
ship, thirteen new members since the last convention, and have 
lost four, one of which retired from business, and two of which 
liscontinued the general supply and machinery lines, leaving us 

present membership of 153 in good standing. 

We still have a few cligible houses in our territory whom w« 
should have on our roster, and if our members in the respective 
localities would make a personal effort to secure these applica- 
sure that they would be successful, but, unfor- 
tunately, the rank and file of our members are so occupied with 
their businesses that they do not seem to fecl the importance 
of assisting the officers and committee of your association in 
securing these new members. 

Since our New Orleans convention, conditions in our line have, 
if anything, been more discouraging than when our country was 
ged in the world war. Continued strikes, exceptionally high 
prices, and slow deliveries and, as at the present time, almost no 
deliveries, continued poor transportation, inefficient help and the 
same burdensome state, federal and municipal taxes, make our 
lives in the business world now anything but pleasant, and we 
have heard more business men wishing to retire from their husi- 
nesses during the past year than we heard during the war period 
Opinions vary, naturally, as to how we will come out of the 
after war reconstruction period, and, as was the case during the 
war, one man’s guess is apparently as goed as another's; but, 
hoiled down, the majority opinion seems to be that we arc 
suffering from over reduced production, with a consequent con- 
tinued high cost and shortage of materials, every effort on the 
part of the worker seeming to be to stave off the coming of the 
law of supply and demand. : 

Reports received within the last few days from every section 


We are 


of our territory, in reply to our request for information as to 
trade conditions, are practically identical—a large volume ot 
orders, with an insistent demand upon the part of our cus- 
tomers for prompt deliveries, and a serious inability on our part 
to comply because of the unfortunate conditions mentionetl above. 

A serious factor indicated by these reports is that collections 
scem to be only fair; in some cases the reports showing that 
they are very had. 

The agricultural situation, too, is touched upon in a number 
of these reports, and a great many of our members look tor 
trouble in this direction when the crops begin to move in the 
late summer and fall. It would seem that the shortage of labor 
and the high cost of materials have forced the farmers to put im 
-mailer crops. 

The presidental election coming in also seems to come in for 
some share of blame for some of the conditions prevailing at 
this time; and our friends in congress are not left out. It really 
seems as if both of our great national parties are playing polities 
to the limit and are hopelessly floundering in their efforts to 
side-step the big questions that confront us. The time seems 
ripe for many changes in our governmental system, and why we, 
as business men, do not put forth strenuous efforts to get a busi- 
ness administration in Washington and kick out the professional 
politicians and lawyers who now hold th majority of these 
offices, is a question that we might well try to answer 

Our relations with our manufacturing friends are, in the main. 
satisfactory, though, as is usually the case, we have had various 
complaints filed with us, all of which have been taken up in proper 
order and, in most cases, adjusted satisfactorily. these 
cases we have not been able to bring to a satisfactory con- 
clusion. 


Some 


Others we have not been able to get the slightest 
consideration from the manufacturers on. In fact, in two or 
three cases, no attention whatever has been paid to our letters to 
the manufacturers. We will briefly cover these matters with you, 
following the filing of this report, for such discussion and action 
as you may desire to take on them. The total number of com- 
plaints is fifty-three—not a large number when our large mem- 
hership and the great many manufacturers with whom we do 
business are taken into consideration. 

We would call your particular attention to the shortening of 
terms and the withdrawal of cash discounts, which has increased 
during the past year. The manufacturers do not seem to care 
any longer about prompt payment of accounts, and in a great 
many cases, we have been unable to convince our manufacturing 
iriends of what we deem to he the justice and good business of 
allowing us two per cent for cash within ten days from date of 
invoice. In some cases we have heen able to secure a reinstate- 
ment of cash discount terms. 

We have also endeavored, wherever possible and where the 


Left to right—Charles M. Beaver, Yale & Towne Manufacturing Co.; 

D. M. Bryar, Pittsburgh Gage & Supply Co.; A. Lincoln, Morse Twist 

Drill Co.; J. C. Richardson, Queen City Supply Co.; W. A. Somers, 

Fitler & Todd Co.; H. O. Wente, Vulcan Supply Co., and 
George Puchta, Queen City Supply Co. 


Somers, 


differentials allowed by the manufacturers have not yielded us 
a sufficient profit over and above our cost of doing business, t« 
secure a larger resale price, and in this we have been success- 
ful in some instances. It seems hard for us to get a great many 
manufacturers to understand that, as their overhead costs have 
increased, so have ours. It is really amusing at times, in con- 
ducting some of this correspondence, to consider the bland and 
childlike way in which the manufacturers seem to think that we 
can do business and make a profit when selling their goods on a 
margin of from ten to fifteen per cent ahove the factory cost, 
without taking transportation and house costs into consideration. 
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INULL QUPPILUES 


A pliable belt 


means maximum power 
4/7 The Rusco weave insures the permanent flexibility of “4 | 
RUSCO 


Unaffected by water, oil or steam—hence thoroughly — 
adapted to every factory condition. Put it to work in Pea 
your plant. 


THE RUSSELL MANUFACTURING CO. “|| 


38 Factory Buildings Established 1830 25,000 Shuttles 


510 RUSSELL AVENUE - - MIDDLETOWN, CONN. Per 

New York, 349 Broadway Detroit, 226 Jefferson Av., E. ee : 

Chicago, 1438 Michigan Ave. Atlanta, 60 S. Forsyth St. ete 
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Another item on this subject is the determined effort of a 
number of manufacturers to continue changing their list prices. 
Quite a few cases of this kind have come up during the past 
year. The thousands of dollars we spend in new catalogs 1s 
absolutely wasted, as we have stated to you in former reports. 
Our catalogs have now become merely picture books, showing to 
our customers the goods of the manufacturers’ products we have 
to distribute to them; the list prices being, in many instances, 
worthless. 

We met with the American Society of Mechanical Engineers 
of the United States and representatives of several other trade 
organizations in New York in December last, for the purpose 
of trying to secure a standardization of shafting sizes, and the 
result of this report will be filed here to be incorporated in the 
minutes. We trust that the suggestions made by the American 
Society of Mechanical Engineers will meet with your approval, 
and that vou will endeavor to order for your stocks the particu- 
lar sizes decided upon, and do all that you can to have your 
manufacturers also adopt these standards. 

The warehouse differential on shafting is a question that the 
shafting manufacturers, it seems, should change in our favor, 
is the price which they will now make to the consumer from 
their warehouse stocks does not carry a sufticiently large differ 

able the distributor to compete from his warehouse, 
and it would seem as if the warehouse differential decided upon 
v the Steel Warehouse Bureau of the War Industries Board 
luring the war pediod might well be adopted as the warehouse 
litferential and thereby protect the jobbers’ stocks. The wire 


ope manufacturers, too, do not allow sutticient differential, 
nd this is a matter which should have our attention 
We have distributed in the usual manner throughout the year 
a Vast amount of trade information between our members, not 
onl lavia perore our members over-stocks and odd stocks, 
hut with reference to many other matters in which our members 
have been mutually interested, such as information regarding 
redits, legislations, gern etc. This department of 
tion ts unquestionably of great benefit to our members 
ces are sull more or ee up in the air, due to the 
flicting opinions of the circuit and supreme courts of the 
United States, though we cannot help but feel that this question 
s one which will eventually be worked out in a. satisfactory 
nner, possibly through the passage of what has been known 
ll alone as the Stevens bill and which would legalize resal 
prices on well-known goods. The supreme court seems to mak 
ditference between the situation presented When a manufac 
turer merely indicates his wishes concerning prices and declines 
urther dealings with all who fail to observe them, and a situa- 


\ he enters into agreements, whether express or implied, 

ith ‘all customers throughout the different states which under 
tke to bind them to observe fixed retail prices. Commenting 
upon these two sorts of cases, the court says: “That in the 
frst the manutacturer but exercises his independent discretion 
oncerning his customers and there is no contract or combination 
vhich imposes any limitation upon the purchaser.” In the second 
sort of case, the court says: “The parties are combined through 
igreements designed to take away dealers’ control of their own 
iffairs, and thereby destroy competition and restrain the free 
and natural flow of trade among the states.” 

We would call your attention to the continued efforts to have 
our system of weights and measures changed from the present 
system, which has prevailed for many years, to the meter-line 
system, which we went on record at New Orleans as opposing 
Strenuous efforts are being continued by the advocates of this 
hange, who seem to be sanguine of success. We urge upon 
ur members that they continue their efforts with their repre- 
sentatives in congress to defeat this legislation. 

We have co-operated with the Chamber of Commerce of the 
United States ot America, as usual, in all matters which they 
have been interested in for the general welfare of the business 
interests of the country. We believe that this great organiza- 
tion is doing a splendid work in Washington for the business 
men of the country, and by continued co-operation with them, 
we feel that we will receive a better hearing in Washington 
than business has been in the habit of getting and, eventually, 
through a large measure of co-operation through all of the trade 
rganizations in the country, secure the much needed business 
administration. 

in connection with terms and cash discounts as applying to 
ur own eget we would again call your attention to our 
lax methods in enforcing our terms. We do not believe that 
any of us a to throttle business, and we do not want to 
advocate anything that will work against the ordinary laws of 
business, or we will drive our customers away from us; but 
the times certainly call for the exercise of proper caution, not 
only in the buying of our goods, but in the selling of them and 
the collection of our accounts. We can no longer in the South 


shut our eyes to the fact that we have a poor reputation in the 
credit world, and we are convinced that this reputation has been 
gaincd through our criminal negligence in failing to insist upon 
our customers hving up to our terms. We name terms of 
thirty and sixty days on such lines as carry these terms and we 
allow two per cent off for cash in ten days trom date of invoice ; 
this cash discount being allowed not only on the lines upon 
which the manufacturer allows it to us, but on practically all 
the other lines on which we get no discount, or secure from 
one-half of one per cent to two per cent on. This being the 
case, is it not our duty to see that these terms are enforced? 

Recently we were advised by one of our largest members 
that, during the month of April, their credit man had to return 
more checks on which the cash discount had been improperly 
deducted than ever before in the history of their business; show- 
ing that the trade is again attempting to evade terms. The solu- 
tion of this ditheulty is absolutely in cur hands, and we should 
correct this bad business condition at once. 

Our cost of doing business since 1914, based upon the meager 
information we have, during that period, succeeded in securing 
from our members, has been as follows 1913, 14.43%; 1914, 
16.83% ; 1915, 18.250% 1916, 14.8367 ; 1917, 17.30% ; 1918, 14.90% 
without including the Federal tax, and 1918, 15.40%, including 
the tax. 

We regret to state that we have succeeded in securing, in 
reply to our recent request for cOsts covering the year 1919, 
mly forty reports. It is manifestly impossible for us to have an 
accurate knowledge of our cost of doing business with so few 
reports out of so large a membership; and when we go before 
a manufacturer to discuss with him the question of proper differ- 
entials and have no more information than this to furnish him 
regarding average cost of doing business in our association, our 
case is lost before we start. Of the forty reports received, one 
did not include gross profits on 1919 sale. Consequently we hav: 
no way of knowing the net profit. The other reports show an 


average cost of doing business of from 71% per cent up to 34.2 
per cent; the average on the 39 complete reports being 18.5449 
per 


In connection with costs, we recently put out a questionnaire 
to our members, requesting the average percentage of income tax 
paid by our members for 1919 as compared to net profits. This 
brought thirty-five replies, showing a range from 2.89 to 69.50 
per cent. The average for thirty-five members was 25.04 per 
CLTE, 

We have, in making this report, endeavored to touch brietly 
m the activities of the association throughout the vear, and have 
not attempted to go into any great length or detail regarding 
the general activities of the association. Its officers and execu- 
tive committee believe that, as you have frequently stated in 
the past, you do not desire to listen to a long and exhaustive 
report 

The report of the executive committee, G. H. Man- 
ning, fre oocil was in part as follows: 

Much has been accomplished during the past year in enlarg- 
ing local activities through local meetings and formation of 
local associations, particularly at the meetings in New Orleans, 
Memphis and Norfolk. The work of the South Atlantic -\sso- 
ciation, too, is bearing fruit of the best kind, and we recom- 
mend, instead of the extension of membership in these local 
associations to cities outside of the original territory, the forma- 
tion of local associations, using as nucleus those who are now 
members of other local associations. We are firmly convinced 
that if the local associations become too large in point of men- 
bership and too extended in territory, that the benefits for which 
they were organized will be lost sight of, and success will not 
he attained. 

From the reports, on the cost of doing business, received from 
our members over a period of the past five years, we are con- 
vinced that many of our members have no system of up-to-date 
cost accounting, and, therefore, can not know positively whether 
the profits they are receiving are correct or not. We strongls 
urge every member of our association to put in an up-to-date 
system of cost accounting. 

We recommend extra caution in handling our credit risks for 
the ensuing year and a strict enforcement of terms as relating 
to the time of payment and the acceptance of the cash discount. 
It is evident our members are not consistent in this respect. 

We urge upon the jobber of supplies and machinery the main- 
tenance of factory differentials when selling products on which 
the manufacturers we represent suggest satisfactory differentials 
In taking up such matters with our manufacturing friends, we 
are constantly reminded that many of the jobbers in our line 
either do not understand the necessity of maintaining this differ- 
ential or they purposely refuse to do so, but cut the prices to 
such a point, that they are profitable neither to the price-cutter, 
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Buyers 


Economy 


30% to is the saving 
in the initial cost of “V-B”’— 
(Victor Balata) Belting— 
over leather belting. 


RIGHT FROM THE START “V-B” makes its appeal to belt buyers. Despite its first- 
cost economy—“V-B” is the Belt of SUPER-SERVICE. Drive tests (NOT CLAIMS) in 
hundreds of plants have piled upon “V-B” heaps of praise of endurance and long life. 

“V-B” is in the right price and transmission class. It’s in a field where exists the great- 
est number of buyers. Dealers should be prepared with “V-B” for meeting PRESENT 
DEMAND. Not the demands of a few years ago, but the BUYING NEEDS OF TODAY. 


. Sales await the dealer who stocks up with “V-B”. 


Manufacturers of 


“V.B” (Victor Balata) 
Belting 


If there isn’t a “V-B” distributing agency in 
your city—we can show you how to extend your 
belting markets. 


“T-B” presents unusual opportunities for a profitable 
Canvas Stitched connection, It’s a line that you will prize most highly. 
Belting Let us tell you about it, 


Victor Balata & Textile 


“Liberty” Impregnated 
Solid Woven Belting 


“Victor” Cold Water 


Valves B Iti C 
Lug Straps § y 


38 Murray St., New York, N. Y. 
BOSTON CINCINNATI CHICAGO 


85 Purchase St. 212 E. 2nd St. 167 N. Market St. 


FACTORY, EASTON, PA. 
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nor the jobber, who desires to maintain the differential in order 
that he may secure a living profit on the article. 

We urge the manufacturers whose goods were sold under a 
warehouse differential plan during the war period, to continue 
this practice on the same commodities: The differentials agreed 
upon by the War Industries Board during the war were not only 
business like, but scientific, in that they provided a satisfactory 
profit for the weak as well as the strong, and prevented the 
strong distributor from profiteering at the expense of the weaker 
brother 

We re-atiirm our belief in the legality and fairness of resale 
prices and again endorse the Stevens bitl which has been betore 
‘congress for the past several vears, and which we have strong 
hopes of securing passage of during the next session of con- 
eress. We condemn the freak and radical legislation which 
federal, state and city representatives have attempted to put over 
since the signing of the armistice, and the class of legislation 

nding to put the government in business in competition with 

gitimate industry, and we urge our members to take a lively 
and active interest in political matters—national, state and local 
to the end that business may be heard in the legislative halls and 
freak and class legislation be suppressed. 

We favor a reformation of our federal tax system, and = sub- 


stituting for the present burdensome system one o} airness, 


ud bearing equally upon all; and while we do not offer for 
our recommendation a sales tax law, we commend such a law 
o your consideration and for discussion at this meeting 

We favor a federal budget system, in order that the wasteful 
xtravagance of the government may be eliminated. 

\We endorse one-cent letter postag on all drop letters, and 

amendment to the postal laws, providing that all claims for 
oss and damage on parcel post shipments which have been 
nsured with the government, are paid from the premiums 
Nected for such insurance, which premiums shall he covered 
nto a special fund for this purpose, and not into the general 
unds of the postal department; it having been shown that when 
ongress does not make a suilicient appropriation to pay parcel 
post claims, shippers who have paid for the insurance against 
iss and damage are required to wait after their claims havc 
een approved until such time as congress makes additional 
ippropriations for the postal department. 


We recommend co-operation of our members in improving 
our transportation systems and waterways and a spirit of help 
ul co-eperation in bringing about a return of our transporta- 
ion system to the normal conditions prevailing prior to the 
world war. We all realize that the prosperity of our transporta 
ion lines usually means the prosperity of all industries in our 
ountry, and there can be no question as to the essentialness 
i! a continued maintenance of waterways improvement, where 


aterwavs h 


ve channels of sufficient depth to carry water born« 
boats, or heavy-dratt 


ymmmerce either barges, light-draft 
steamers of the larger tonnage. 

The maintenance of our freight rate system is dependent upon 
vaterways as well as the improvement of facilities at terminal 
points and along the rail lines when congestion is Lrought about 
heavy movement of freight in crop times and other 


mereencics 

\We urge our manufacturing friends to discontinue the almost 
ly practice of changing list prices, in order to lengthen their 
liscounts, so that prices may not seemingly be advancing, when, 
sa matter of fact, following the changes in numerous lists, 
he price is still h'gher. This practice of changing lists con 
vis destroying the usefulness of catalogs. 

We also u upon our manufacturing friends the importance 

the distributor in our line as an economic factor in the dis- 

bution and sale of their products, and urge upon them the 
‘otection we are entitled to as such distributors. We frequently 
te that manufacturers who stock us with their lines are not 
lesitating to enter our territory and solicit direct the business 
which should properly come through us. 

We urge the disposal by the government of all surplus stocks 
r all kinds now located throughout the country at the hest 
irices possible, in order that the heavy overhead expense of 

untaining the department for the sale of surplus stocks may 

chminated, thereby reducing government expenditures that 
e totally unnecessary and should be done away with 

\We plead for a continued high standard of ethics in our line 

business, believing that, through friendly and fair co-opera- 
ion with each other, no loss of business will accrue to any 
fous, but that, on the other hand, we will grow together and be 
hetter business men and better men. 

\fter a brief general discussion of the business situ 
ition, committees were appointed, reports discussed 
ind adjournment taken until 2:30 P. M. to attend a 
veneral reception of officers of the three mill supply 


KMLL QUPPLIES 


associations, which shortly after was merged into a 
general triple session. 

The other executive sessions of the Southern association 
were informal to the extent that the names of speakers 
Were not announced on the printed program. 

The second executive session was held Tuesday morning, 
May IS at 10 o'clock. Subjects discussed at this meeting 
were taxation, “What is a Satisfactory Basis on Which to 
Employ Salesmen?” syndicate buyers, future credits, con- 
ditions of orders entered with mills, cash discounts, ethics 
of supply and machinery business, helping the. jobber to 
co-operate, and manufacturers’ competition. The subjects 
were timely and the discussions proved interesting and bene- 
ficial 

At the third executive session, held Wednesday morning, 
May 19, at 10 o'clock, the following subjects were discussed: 
proper profit spread, practice of manufacturers accepting 
orders only at price ruling date of shipment, circle of high 
prices, effect of radical propaganda on business and govern- 
ment, and presentation of figures vathered, showing the 
cost of business in 1919 

The tinal executive session was held Wednesday after- 


noon at 2:30 o'clock. Unfinished business was transacted 
and new business taken up. The following officers were 
then elected to guide the destinies of the association during 
the coming year: President, W. Marshall Turner, Turner 


Supply Co., Mobile; first vice-president, F. A. Heitmann, F 
W. Heitmann Co., Houston; second vice-president, J. H 
MeWKinnon, Cameron & Barkley Co., Jacksonville, Fla.; sec- 
retary, Alvin M. Smith (re-elected) Smith-Courtney Co., 
Richmond, Va.; Executive Committee, W. PP. Simpson, 
chairman, C. T. Patterson Co., Inec., New Orleans: T. G. 
Hyman, Hyman Supply Co., Newbern, N. C.; E. L. Parker, 
Taylor-Varker Co., Norfolk, Va.; Fred W. Glover, Textile 
Mill Supply Co., Charlotte, N. ¢ 


TRIPLE CONVENTION REGISTRANTS. 


Alabama Machinery & Supply Co., Montgomery, Ala.; J. C. Fischesse: 

Alamo Iron Works, San Antonio, Tex.; Mel. W. Holgreen 

Alexander Bros., Philadelphia; C. O. Alexander, T. W. Dunn, C. P. Engle 

hart, T. R. Riley, W. HE. Trump, E. G. Weyhausen 

Allen Mig. Co., W. D., Chicago; E. S. Boone, Thorval L. Ryerson. 

American Chain Co., Bridgeport, Conn.; W. M. Taussig. 

American Equipment Co., Norristown, Pa.; J. A. Longacre. 

American Hlardware Stores, Inc., Bridgeport, Conn.; L. M. Lynch. 

American Injector Co., Detroit; H. B. Trix. 

American Pulley Company, The Philadelphia; B. E . Baker, J. L. Brown, 

Huxley 

American Screw 
Henning, A. B 

American Steam 

W. Repsold. 

American Supply & Machinery Mirs.’ Assn., New York; James F. Faulk 
ner, S. Hl. Gardner, F. D. Mitchell. 

Appleton Car Mover Company, Appleton, Wis.; G. L. Carleton. 

Armstrong-Blum Mig. ¢ Chicago; F. J. Blum 

Armstrong Bros. Tool Company, Chicago; Horace Armstrong. 

Asheville Supply & \ Co., Asheville, N. C.; R. D. Hildebrand. 

Atk & €o,, Inc Indianapolis, Ind.; T. Hl. Endicott, James W 
Gladding, N. A. ¢ EK. E. Hall, R.. B. Nixon, S. L. Webster. 

Atlantic Deal, W. R. Johnson. 


many, Providence, R. I.; Walter Bromley, W F 


uge & Valve Mfg. Co.. Boston; H. B. Nickerson, 


‘ Mach. Co., Milwaukee, Wis.; C. A. Schuman. 
jalkiwin & Ltd., New Orleans, La.; G. B. Baldwin, W. M. Pitkin. 
Baldwin 1 Works, Parkersburg, W. Va.; James G. Baldwin, Charles 
Lb. Chan 


<s Supply Co., The, Huntington, W. Va.; J. H. Palmer. 
ite Tap and Die Co., Manstield, Mass.; F. E. Conklin. 
MeCarthy & Rogers, Buffalo; Arthur B. Paull. 
Gregg Hardware Co., Atlanta, Ga.; W. N. Cochran. 

nis Ildwe. Co., Providence, R. 1.; Harry B. Read. 
& Rubber Co., Philadelphia; J. F. Clark, Fred B. Sher 
nusmission, Chicago; B. F. Damon, Hl. W. Gardner. 
Carter Co., San Francisco, Calif.; Guy D. Reynolds. 
Mill Supply Co., Pittstield, Mass.; Harry J. Foss. 


, Charles H., Chicago; Edward P. Welles. 
thlehem Steel Company, Bethlehem, Pa.; Charles L. Moses. 


Siddle Purchasing Co., New York; John P. Cole, George M. Lawther 

Bluetield Hardware Company, Bluefield, W. Va.; E.R. Burks. 

fond Foundry & Machine Company, Manheim, Pa.; William D. Grant. 
George C. Noros, M. T. Williams. 

Booth, Inc., Irving D., Elmira, N. Y.; L. D, Gray. 

Borden Company. The, Warren, Ohio; C. W. Cromb. ; 

Boston & Lockport Block Co., Boston; George L. Cook, Norman EF. Pearl. 

Brigas-Weaver Machinery Co., Dallas, Tex.; Albert S. Weaver, W. W. 
Williamson 

Brookmire Economic Service: J. C. Howell. 

Brown-Roberts Hdwe. & Supply Co., Ltd., 

Brown & Sharpe Mig. Co., Providence, R. 
Machor 

Brown & Zortman Mach. Co., Pittsburgh; Geo, Hl. Cherrington. 

Burrell Belting Company, Chicago; EK. L. Burrell. 


Alexandria, La.; J. L. Pitts 
Ballou, C. W. 


Cameron & Barkley Company, The, Charleston, S. C.; J. M. Butts, C. B. 
Jenkins, G. B. Jennings. 
Carborundum Company, The, Niagara Falls, N. Y.; G. W. Chorman, 
Ss aT SO 
‘Supply Co., Baltimore, Md.; G. Cheston Carey, Osma 
Kk. Gardner 
(Continued on page 107) 
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QuPPLIES 


DISSTON 


METAL CUTTING SAWS 


In the Bay City Forge Co.’s Shop 


DISSTON Saws are the natural choice where heavy work and hard metals 
must be cut. In the plant of the Bay City Forge Company, Erie, Pa.. two 
Disston Saw Blades 40” and 20” in diameter respectively, are kept continually 
culting heavy steel forgings. Sometimes these saws are used for cutting test 
pieces, as seen in photograph; sometimes they are used for trimming the ends 
of forgings; occasionally they cut out slabs in crankshafts, etc., which can be 
sawed more economically than they can be forged. 

The inserted high speed steel teeth run a long time between grinds, and are 
found by this concern to be most economical and the most satisfactory in 
every way. 

Disston Saws will fill the bill in your plant. Investigate! 


HENRY DISSTON & SONS, INC. 


Philadelphia, U. S. A. 


Sydney, Australia Memphis San Francisco 
New Orleans New York City Cincinnati Portland, Oregon 
Boston Bangor Vancouver, B. C. 


Canadian Works: Toronto, Canada 


When writing to Advertisers please mention MILL Supp ties. 
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Charlotte 


Clean Quality 
Leather Belting 


CHARLOTTE LEATHER BELTING CO. 
CHARLOTTE, NORTH CAROLINA 


WESTERN DISTRIBUTING CENTER AND WAREHOUSE 
HUNTER BUILDING 
337 WEST MADISON STREET 
CHICAGO 


: 
| 
ai 


Carolina Supply Co., Inc., Greenville, S. C.; T. S. Inglesby. 

Carpenter & Co., Geo. B., Chicago; M. Kaplan, Will R. Sostheim. 

Carter & Company, RK. K., New York; A. C. Greening, E. M. McNeill 

Champion Blower & Forge Co., Lancaster, Pa.; Ed. Donohoe. 

Chandler & Farquhar Co., Boston; E. Alexander Chandler. 

Charlotte Supply Company, The, Charlotte, N .C.; A. B. Clark, F. B 
Graham 

Chicago Belting Co., Chicago; L. E. Goble. 

Chicago Nipple Mig. Co., Chicago; E. S. Cox, Dixon C. William. 

Chicago Pulley & Shafting Company, Chicago; S. A. Ellicson. 


Christopher Company, J. G., Jacksonville, Fla.; J. G. Christopher. 
Cincinnati Rubber Mig. Co., Cincinnati; S. D. Baldwin, 

Clark Bros. Bolt Co., Milldale, Conn.; Oscar G. Knapp 

Clark Company, George P., Windsor Locks, Conn.; S. Byron Field 
Clark Hardware Co., Jamestown, N. Y.; H. B. Laudenslager 
Clayton & Lambert Mfg. Co., Detroit; C. A. Bower 

Cleveland Tool & Supply Co., Cleveland; F. C. Wittich 

Clinton Mig. Co., Brooklyn, N. Y.; J. F. Boreland. 

Clipper Belt Lacer Co., Grand Rapids, Mich.; Paul Rohns 
Colcord-Wright Mach. & Supply Co., St. Louis; J. W. Wright 
Collis Co., The, Clinton, lowa: C. M. Weaks 


Walter Leland, H. F. Seymour 
Columbus Mill & Mine Supply Co., Columbus; W. S. Brown 
Columbia Supply Company, Columbia, 8S. C.; Christopher Atkinson 
Combination Rubber Mig. Co., Bloomtield, N. J.; F. I Conover, R. oS 
Sanders 
Cotton States Belting & Supply Co., Atlanta, Ga.; J. J. Disosway 
Crosby Steam Gage & Valve Co., Boston; A. B. Carhart 
Croft Bros., Inc.; W. Croff 
Curtis & Curtis Company, The, Bridgeport; FE. LL. Wells Curtis 


Danser Mfg. & Supply Co., Weston, W. Va.; W. J. Ballard, W. C. Danse 

Davis Co., S. H., Boston; Frnest L. Davis 

Delta File Works 1 pl Joseph M. Hottel 

Detroit Lubricator Company, Detroit; George FE. Cage 

Detroit Oak Belting Company, Detroit; FE. A. Ludden, J. Garnett Star 

Detroit Twist Drill Company, Detrow; J. Albright, Ro AL Bo Goodn 
r. S. Poole, Muir | 

Diamond Rubber Co., Akron: John S. Rawls, Ir 

Diamond State Fiber Co., Bridgeport; | 

Dick Co., Inc., RB. & Passaic, 3 


Dilworth Company, Inec., J. F.; J. | Lil 
Iisston & Sons, Ine., Henry Philadely Coupe lol 
McCauslan 


Dixie Mill Supply Co., Inc., New Orleans, La.; M. FE. Cahn, C. J. Sal 

Dodge Manufacturing Co., Mishawaka, Ind.; J}. A. Beynon, Camy 
bell, I S. Grant, M. W. Mix 

lodge Sales & Engineering Co., Mishawaka, Ind.: Ben Baile ( 
MacKee, F. T. O’Hara 

Donnelley & Sons Co., R R., Chicago; C. beezley, Iv, Bogut 
H. B. Gimlin, A. F. Gott 

Druid Oak Belt Co., Inc., Baltimore; John EF. Be 


Electric Hose & Rubber Co., Wilmington, Del; Henry ID. Archer 
Empire Machinery & Supply Corp., Norfolk, Va.; Walter Lo Gr 
J. Ross McNeal 

smpire Tire & Rubber Co., Trenton; Win. Reynolds 

Erie Mfg. & Supply Co., Erie, > PL AL Hamre 

Excelsior Pulley Co., Cuba, N L.. M. MeCarthey 


Fairbanks Co., The, New York; George M. Navlor, Prerset 
R. E. Post, H. F. Quinn, Philip Schaeffer, W. T. Willa 

Federal Gauge Co.; Nelson J. Allaben, R. H. Vanes: 

Federal Tool & Alloy Steel Corp., New York; A. | Doussa 

Fernley, Thos. A.; Philadelphia 

Fernley, T. James; Philadelphia 

Ferry Cap & Set Screw Co., Inc., Cleveland, George M. North, Har 


Flexible Steel Lacing Co., Chicaga; HH. 1 Coat 

Foltz Mfg. & Supply Co., Hagerstown, Md.; Robert G. Folt: 

Foss. Co., W. J., Springfield; C. H. Bump, Jr., W. J. Foss, Dana R 
lohnson. 

Frick & Lindsay Co., Pitfsburgh; E. L. 

Frictionless Metal Company, Chattane 

Frischkorn, Hunter B., Richmond, Va.: h 1 

Frontier Chuck & Tool Co., Buffalo, N. Y.; George T. Aitker 

Fulton Supply Co., Atlanta, Ga.; F. C. Morton, George Winshy 


Gem Mfg. Company, Pittsburgh; J. A. Fownes, George H. Speer 

General Asbestos & Rubber Co., Charlestor ‘ 
Clement, E. H. Jeffords, C. B. Jenkins 

General Supply & Machine Co., Meridian, Miss.; A. B. Weddiigt 

Georgia Supply Company Le lasl 
Ir., Thomas J. Pete n. 

Goodrich Rubber Co., B. F., Akron; A. G. Cottin, ¢ E. Cook, A. W 
Doran, R. B. Owens, John F. Rawls, Jx 

Goetz Gasket & Packing Co., New Brunswick, N. J.; Walter Gierlict 

Graham Nut Co., Pittsburgh; Chas. W. Gray 

Graton & Knight Mfg. Co., Worcester.; J. Ro Fox, W. B. Sawyer, J 
Swain, W. M. Wilson 

Greene, Tweed & Company, New York; H. S. Demarest. 


L. J. Stoddard. 

Greenville Textile Supply Co., Greenville; H. O. Wallace 

Grinnell Company, Inc.; S$. O. Thorne 

Gross Hdwe. & Supply Co., Philip, Milwaukee; C. H. Mueller 

Grubb, J. H., Philadelphia. 

Gutta Percha & Rubber Mfg. Co.. The. New York; Frank H. Dick 
inson, 


Hamilton Rubber Co., Trenton; H. H. Todd. 

Hardware & Supply Co., Akron; H. H. Kuhn, C. Morgan 
lardwicke-Etter Company, Sherman, Tex.; James Biggs 
Harris & Co., Samuel, Chicago; Louis A. Clark. 

Harron, Rickard & McCone Co., Los Angeles; H. G. Mitchell 
Heitmann Co., F. W., Houston; F. A. Heitmann. 

| Heller Bros. Co., Newark; George F. Smith. 

| Hendrie & Bolthoff Mfg. & Supply Co., Denver; James Lees 
Hewitt Rubber Co., Buffalo; Charles L. Bowley. 

Hill Clutch Company, The, Cleveland; Hunter Morrison. 
Hoe & Co., R. New York; H. J. Cooper, B. H. Hollomon. 


4 Hoernell Hardware Co., Racine; R. E. Barnard, J. J. Hoernel 


Chisholm-Moore Mfg. Co., The, Cleveland; H .E. Dickerman, G. L. Hunt. 


Columbian Hardware Co., The, Cleveland; John ( Brill, H. So Huneke. 


Greenfield Tap & Die Corp., Greentield; Joseph Hl. Balek, EF. F. Ross, 


Hoggson & Pettis Mfg. Co., New Haven, Conn.; J. J. Chandler. 
Home Rubber Co., Trenton, N. J.; Charles F. Green. 


Homestead Valve Mfg. Co., Homestead, Pa.; S. I. Fink, W. R. 


Schuchman., 
Horton Mfg. Co., E., Windsor Locks, Conn.; C. J. Butterfuss. 


Hyatt Roller Bearing Co., Newark, N. J.; John ¢. McGuinixss, William 


Meyer. 
Hyman Supply Company, Wilmington; 'T. G. Hyman, J. B. Rice. 


Indianapolis Brush & Broom Mfg. Co., Indianapolis; Irving W. Lemaux. 


Indianapolis Belting & Supply Co., Indianapolis; G. M. Bockstahler. 

International Electric Co., Indianapolis; Young Moore. 

Iron Age Publishing Co., New York; Gerard Frazar. C. S. Baur, C. kK 
Bregenzer. 

Iron Trade Review, The, Cleveland; W. H. Llovd. 


Jacob Manufacturing Co., Hartford; J. H. Hazley, H. M. ‘Toppin. 

James Supply Company, Inc., Chattanooga; Mallory Bedingfield. 

Jefferson Union Company, Léxington, Mass.; Daniel T. Goff. 

Jeffrey Mfg. Co., The, Columbus, Ohio; G. C. Horst. 

Jenkins Bros., New York; John T. Bulkley, Arthur C. Langston, Farn 
ham Yardley 

Jewell Belting Cx Hartford, Conn.; E. S. Cheney, J. C. Gray, H. Ff 
Hitcock, C. L. Tolles. 

Jobbers Mfg. Co., The, Chicago; E. L. Murphy 

Johnson Belting Company, New York: W. B. Covell 

Johnston, Morehouse, Dickey Co., Pittsburgh; Chas. H. Johnston 

‘ones & Laughlin Steel Co., Pittsburgh; George B. Mitchell 


Jones Foundry & Machine Co., W. A., Chicago: N H. Burlinghame. 


Warren G. Jones, J. A. Sizer 


Kaminski Hardware Co., The, Georgetown. S. C.: J. R. Siau 

eeler Co., E., Williamsport, Pa.; J. F. Goodnow, C. Thomas Martin 
Kelly & Jones Co., The, Pittsburgh, Pa.; E. G. Grant 
Kinsey Co., E. A. Cincinnati; A. E. Douglass, W. J. Radcliffe, G. ¢ 


Kirk-Latty Mfg. Co., The, Cleveland; F. H. Melsaac 
Knight & Wall Co., Tampa, Fla.; Tom H. Part 
Ivy Co., Kokomo, Ine.; Louis F. Fee 
Krakauer-7 pany, El Paso, Tex.; J. Krakauer 
Krueger Machinery Company, San Antonio, Tex.: A. S. Brown. 


LaBelle lron Works, Steubenville Ohio; 1 M. Montgomery, H E. 


Ladew Co., Inc., The Edward R., Glen Cove, N. Yo: L. W. Kearns 
R. B. Reid 


Cleveland; Samuel W. Baldwin, Jr, A. B 


ward Blake, Ir 


Francisco; F. M. Beall, Phil J 


Orleans; R. VP. Lockett. 
Supply Co., Augusta, Ga.; J. G. Belding. 
k, N. J.; Charles R. Wilcox 


mrie 
Lane The 


Lynd-Farquhar Co., Boston; C. S. Farquhar 


McClung & Co., Inc., C. M., Knoxvilie, Tenn.; F. F slakely. 
\ i-L.yous Hdwe. & Supply Co., Mobile; Mark Lyons. 
Hill Co., New York; A. A. Bowyer, William Bauxman, H. \ 
W. S. MeFaddin, F. S. Weatherby 
Co., Inc., R. B., Boston; J. A. Me , 
Machinery Co., Grand Rapids: G. MeMullen 
1 f America, Big Rapids. Mich.; W. S. Paden 
Co.: George Foss 
ists’ Supply Co., Pittsburgh; George Hl. Cherrington. 
ists’ Tools & Supplies; 1 A. Bensor 


Abrasive Company, Ine., Troy; P. A. Bridgman. 
Maxwell & Moore, Inc., New York; J. Nicklis, Cliffere 


Hardware & Supply Co., S. Portland, Me.; B. H. Rotureau 
Co., Chicago; E. A. Eichel, Mann C. Ejichel. 

n & Casler Co., Canastota, N. Y.; Harry Hull, Elmer T. Jones 
Mason Regulator Co., Boston; Eldon Macleod 

Medart Patent Pulley Mfg. Co., St. Louis; E. T. Cregier 

Michigan Smelting & Refining Co., Detroit; William W. Eijtel 

Millar & Son Co., Charles, Utica; Charles Millar 

Miller’s Falls Co., Miller’s Falls, Mass.; Altman QO. Harris 

n Chattanooga; J. B. Crimmins, S. E. Stern 
Mill Supplies, Chicago; ay C. Cooper. 

Mill & Mine Supply Co., Akron; W. W. Sharp, Leon Thompson. 
Minnesota Mining & Mfg. Co., St. Paul; Robert H. Skillman. 
Montgomery & Crawford, Spartanburg; R. B. Rowland. 

Moran Flexible Steam Joint Co., Louisville; T. W. Moran. 

Morris & Co., E. K., Cincinnati; George H. Morris. 

Morton & Co., E. D., Louisville, Ky.; E. D. Morten. 

Mount Vernon Belting Co., Baltimore; W. H. Gough, J. J. O'Donnell 
Multibestos Company, Walpole, Mass.; John C. Donnelly. 
Murray-Brooks Hdwe. Co., Ltd., Lake Charles, La.; R. M. Hereford. 
Murray Company, The, Dallas, Tex.; S. O. Womack. 


Napier Saw Works. Inc., Springheld; H. D. Baird, W. M. Burchtield 
M. M. Gottlieb, H. M. Reynolds, A. C. Whitefield, H. G. Doering. 


National Tube Co., Pittsburgh; Henry P. Nelson, Thomas W. Thorne. 


Hugo Weidmann. 

Neill-LaVielle Supply Co., Louisville; W. R. R. LaVielle. 

New Jersey Machinery Exchange, Newark; R. J. Metzler. 

New York Belting & Packing Co., New York; T. H. Dickinson, J. W 
Macomb. 

New York Leather Belting Co., Brooklyn; C. H. Ellyson. 

Newport Plumbing & Mill Supply Co., Inc., Newport News, Va.; A. B 
Schotield, Harry D. Whitesell. 

Norris Company, Amos H., Tampa, Fla.; Amos H. Norris. 

Northern Machinery Co., Minneapolis; Carl T. Weitzell. 


Ohio Body & Blower Co., Cleveland; D. K. Swartwout. 


Ohio Injector Company, The, Wadsworth, Ohio; S. L. Dalzell, H. EF. 


Richardson. 


talo; Wim. H Sarr, Jones, Harold Lockett. 


( cinnati Tames Anderson, Andrew Lauterbach, 


Rubber Mfg. Co., Passaic, N. J.; J. H. Mullen, W. R: Owens. 
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Leschen & Sons Rope Co., A., St. Louis; Mav. 
Levy, Hon. Felix H., New York, N. Y “a ; ia 
Lincoln Twist Drill Co., Taunton; kd 
Eisenmann 4 
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QUPPLIES 
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Twenty-Five Years Ago 


ind of leather beltine that would be 


the idea of 


mMaKINgG a br 


excelled by none was conceived by a man already experienced 
in the manufacture of leather belting. He believed first that 
there was need for high grade belting to satisfy consumers 
| who demand the be st, and he also believed that a business 
be inated by this idea of making only quality goods would 
+ ucceed. ind it has succeeded. Tor twenty-five years we | 
|| Ba ave been manufacturing pure oak tanned 
> 
ii Leather Belting 
(et ind the present demand for our registered brands is prooi 
E that quality, once recognized, continues to receive the patron 


ize of the better class of trade. 


Don't make the mistake of thinking that a “quality” article is 


high priced. It is the same in buying leather belting as in 


If you pay 


| | 
|| buying automobiles—you get what you pay for. 


the highest price, your purchase will give you the longest 


wear—will, in fact, grow old in your service. Com- 


ber Belting is the kind that grows old in service and 


dies only from old age, long after its cost has been 


forgotten. 


MILL SUPPLY DEALERS are the logical distribu 
tors of Comber Leather Belting. Comber Belting 
is the logical belting for the dealer who wants to 


levelop a permanent belting business 


George Rahmann & Co. 
NEW YORK 


31 Spruce Sircet 


writing to Advertisers please mention Mint Surertirs. 
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Ohio Valley Pulley Works, Inc., The, Maysville: E. P 
lowland 
Ohlen-Bishop Company, The, Columbus, Ohio; Frank Gould 
Oliver Iron & Steel Co., Pittsburgh; George T. Bailev. 
Ottemiller Company, W. H., York, Pa.; William H. Ottemille: 


Browning, H. S 


Patterson Company, Ltd., C. T., New Orleans: W. P Sim] 
Patterson, Gottfried & Hunter, Inc., New York; Chas. O. Dowding 
. Cleveland; C. P. Pattison, W. M. Pattison 
suston; D. D. Peder 
J. Kirkpatrick 


on 


roit; John A. Flynn 


Pittsburgh; R. F. Blair, Bryar 
G. Deer ohn | Hazecr 
ati; Charle 
nn A. S 
Theo. Hege 1 
) R er ( Philadel; G Ww. s | 
vare ( W.. A. W. A. 
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| ( P I ( 
I I 4 H. H 
( | Kint 
I R. Greorge RL W 
Oak ( G e, Jersey A S 
s & B g ¢ Pete g; W. A. Bragg, John R. P. o 
St ( ( 5. ! W. J. Frey, ¢ BR. 
g, ( i Har ( Cleve i: Ft. J Ss 
H. W. S 
n & Cc J I sull 
Macl I ( (om George ¢ 
| lo W. C. Lars 
Pump & Well Co., Ir Richmone Georg I. Stone 
s cuse Smelting Works, Brooklyn; C. L. Bethge, L. Mus 
use Supply Co., Syracuse; P. Ridings 
Paylo k €o.,. inc.,. Norie 1... Parker 
Tennent Supply Co., H. C., A ista, Ga.; E. J. Hanahan, H. ¢ Fennent 
lexas Manufacturing Co., It. Worth; A. H. Davidson 
Ve ile Mill Supply Co.. Charlotte, N. C.: Fred W. Glover 
lidewater Supply Co.. Inc., Norfolk; J. A. Beasley, C. E. Blake. 
i ( Le Boster Lewis | lracy 
Bearing Co., Butfale £.. Kane, M. M y. A. 4 
full Rubber & Supply Co., J. M.. Atlanta 
furner Supply Ce Mobile: W. Marshall 7 
Union Mfg. Ce New Britain, Conn I Il. Stevens 
{ Pwist Drill Co., Athol, Mass.; H. F. Barrus 
United States Graphite Co., The, Saginaw; R. L. Drought, R. A. Peeles 
ir, M. Williamson 
United States Rubber Co., New York; W. E. Belcher, F. O. Bushnell. R 


Hilands, Edmond Hubert, H. N. Hubert, G. C. Knight, A. ¢ Kingston, 
EF. H. Lancaster, L. J. Langdon, A. B. Means, A. H. Somers, J. F 
lracy. 

United Supply Company, Brunswick, Ga.; W. J. Butts 


alley Iron Works, Williamsport, Pa.; W. H. Mills. 

an Horn Co., Inc., Oliver H., New Orleans; Edward F. Strauss 

ictor Balata & Textil felting Co.. New York; W H. Glatt, John R 
Stine 

Victor Saw Works, Springheld, Mass.; G. W. Donahue 

Victor Screw Works, Detroit; George McLean. 

Vonnegut Hardware Co., Indianapolis; H. Guy May, Ralph C. Vonnegut 
Voorhees Rubber Mfg. Co., Jersey City; S. C. Dunn. 

Vulcan Supply Co., Cincinnati; H. O. Wente. 


Walraven Co., The, Atlanta; J. M. Fraser, J. R. Walraven. 
Walworth Mfg. Co., Boston; H. H. Crow. 

Ward Supply Co., S. Brownsville, Pa.; W. A Griffin, W. C. Hood 
Waterbury Co., New York; J. M. Wood. 

Weaks Supply Co., Monroe, La.; George W. Hyle. 

Weller Supply Co.. H. P., Erie; H. P. 

West Coast Machinery Co., Seattle, Wash.; Archie Kromm. 

Western [ron Stores Co., Milwaukee; Charles F Zimmerman. 

White Company, The, Cleveland; J. B. Franks, Joseph W. Sabin. 
White Tool & Supply Co., The, Cleveland: H. t. Ellis, H. C. Ellsworth 
Whitman & Barnes Mfg. Co., The, Akron: A. BR. Hall. 

Wilcox Co., M. I., Toledo; C. J. Stanley 

Williams Valve Co., The D. T., Cincinna 
Williams & Sons, I. B., Dover, N. H.; 
Williams & Co., J. H., Brooklyn; A. S 


E. Mullane, Frank X. Pund. 
i 


Wilson Hardware Co., E. 1., Beaumont, Kei 
Wood Compan C. H., Syracuse, N. ¥ R. Old 
Wood Supply Co., J. R., Cincinnati; J ood 
Wood's Sons Company, T. B., Chambersha Wf. ec, 4 
Mar Il. 
Vorthingtot ( Gree Clevel H. H. Rudd 
Wright Mig. ¢ Lasbou, Ohi tlair, R. I Straw, H. 1} Wright 
H. ff. Wrigt 
Yale & M ( St Cor H. R 
Bu 
Yost Mfg. | M. MeA 
\ g & Dirt I. Young 
Yo estou ‘er \ ‘ Blowers, W.W 
Brown, ©. E. (¢ in, W. A. Dav H. £. R 
Yai \\ gx Co. Phil ; B. G. Waring 
LADIES ATTENDING CONVENTIONS 
Mrs. Albert Baldwin, J Mr G. DB. Baldwin, Mrs. J. G. Baldwin, 
Mrs. S. D. Baldwin, M1 lary KEK. Betl Mi Charles L. Bowly, Mrs. 
P. A. B M M W. J. Butt 
| ( 1. Chat | | \ d ( ndlet 
M M A. Cla Miss 
( b. ¢ | E. « | ( Cla ( 
) N | \I SAS M | 
( \ Fee | Mr W. H 
K. et KL ¢ ‘ Mr 
( ¢ \ M Helen Goode \ 
( ( \\ te Gr: \l 
( \ G M ( M i... 
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Catalog Printed in Japanese 

\n interesting side light on the development of 
foreign markets by American manutacturers is fur 
nished by a catalog issued by the General Commer 
cial Company, Lld., Yokohama, Japanese agent of 
the Wright Manufacturing Company of Lisbon, Ohio. 
The catalog is printed in Japanese, and presents an odd 
appearance with the title page at the back and the 
vertical columns of hieroglyphics. Mr. Wright states 
that the Japanese have shown a ready appreciation of 
the catalog, not only because they are addressed in 
their native tongue, but because the scientific prin- 
ciples embodied in the manufacture of hoists and the 
quality of the material used are explained to them 


in detail. 


Oliver Stangland Transferred 


Oliver Stangland, formerly in charge of S K F transmission 
affairs in the Mississippi valley, has been ralled east to assume 
the management of the power transmission department of S K F 
Industries, Inc., 165 Broadway, New York City. 
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EVERYTHING 
Line Shalting Equipment 


TEADILY, surely, since that 
S | day in October, 1879, when 


| 


| | William and Philip Medart 


gave to American industry 
the first steel-plate face pulley ever 
built, the Medart line was extended 
until it embraced everything required in 
the mechanical transmission of power. 


Shafting, couplings, bearings, drop and 
pest hangers, pulleys of all kinds, friction 
clutches, belt tighteners, rope drives, gear- 
ing, sprockets—in short, everything in 
line shafting equipment—is produced by 
Medart. 


The same excellence built into the first 
Medart pulley has served as the standard 
up to which every Medart product has 
been built, and this high standard forms 
the only basis on which we ask that a 
Medart product be judged. 


Our Engineering Department will prompt- 
ly submit estimates on your specifications, 
without obligation on your part. 
Medart Patent Pulley Company 
General Offices and Works 


St. Louis, U.S. A. 


Office and Warehouse Offices 
Cincinnath Chicago end Philadeiphia 
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Gearing 


Spur, Bevel, Mitre, Internal, 
Worm, Mortise—all Styles. 


Medart line. 


fications for our engineers’ estimate. 


Medart Patent Pulley Company 


General Offices and Works: St. Louis, U.S.A. 


Wood Cogs. 


Gearing offers the best evidence of 
that accuracy and precision which character- 
ize each of the products comprising the complete 


Medart Gears are made in every type—of any 
material—either pattern-molded, machine-molded 
or cut. Gears cut up to 72 inches diameter. 


Medart patterns are unusually complete—prices 
attractive—service prompt. Send for Catalog No. 
26 and Supplement No. 1-A, or submit your speci- 


Office and Warehouse: Cincinnati Offices: Chicago and Philedeiphia 


When writing to Advertisers please mention Mitt Sturenies. 
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THE GRATON & KNIGHT MFG. COMPANY, Worcester, Mass., U.S. A. 


Oak Leather Tanners, Makers of Leather Belting and Leather Products 


ght 


Branches and Distributo rs in All Principal Cities 


raton 


Standardized Series 


Leather Beltin 


Tanned by us for belting use 
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National Pipe and Supplies in Big Sessions 


Present and Future Industrial Problems Thoroughly Dis- 


‘ 


cussed in Eleventh Annual lssoctation Convention in Chicage 


OFFICERS FOR 1920-1921 
Dei Savannah, ( 
/ / 
/ / / {) / 
f Ch ( 
{ A asx ( 


Powertul addresses by well known speakers, timel\ 
and beneficial discussions of matters of vital importance 
to the supply trades and to industry in general, and pro 
ductive conferences between members of the association 
and representatives of manufacturers characterized the 
eleventh annual convention of the National Pipe and 
Supplies Association in the Congress Hotel, Chica 


Mav 10 and 11. 


Phe convention was one of the most successful in the 


> 


History of the association, Hundreds ot members and 
visitors thronged the convention hall, eager to take 
advantage of the opportunity to meet one another and 
exchange views on conditions eNisting today. \nd the 
well-arranged program of open and executive sessions 
hem the chance to absorb the views of men who 


pave t 
have met present-day problems from many and varied 
ingies. 

President Denny, former Senator Albert J. Beveridge 
of Indiana, Whiting Williams, former State Senator 
Cartwright of Cal 


1 


ifornia, and other speakers of the con 
vention laid emphasis on the responsibility of American 
business men today and placed betore the cor vention 
plans by vhich the best possible results might be 
obtained 


Speakers were unanimous in urging increased 
e 


pro 


r understanding 


~ 


duction, greater economy and a_hett 
between capital and labor as a means of solving present 
and future difficulties. Some laid stress upon the neces 
sity for tax and other legislative reforms. and the con 
vention went on record as advocating the repeal of the 
excess profits tax law and the ‘arly revision of 
tax measures, and as endorsing the national thrift move 
ment. 
Phe convention opened on Mond morning at 

o'clock with the registration of members and and 


gues 


at 10 o'clock the first open session was held. esiden 
Denny extended a hearty greeting to members of the 
association and guests and W. E. Clow welcomed. the 
visitors to Chicago. Phen followed a discussion of the 
business situation, in the nature of brief expressions of 
opinion of present conditions and the outlook from the 
viewpoint of manufacturers. 

J. J. Kennedy, general manager of sales for the 
National Tube Co., discussing the wrought steel pipe situ 
ation, said that distribution is the most difficult question 
before wrought steel pipe manufacturers at the present 
time. He told of the bad effects on the industry of the 


switchmen’s strike and the shortage of houses, goods 
and labor. The great need for public service utilities 
and the shortage of railroad equipment are also handi 
caps, he said. Mr. Kennedy stated that the need for 
pipe in the oil business is creating a tremendous demand. 

W. J. Kohler, president of the Kohler Co., Kohler, 
Wis., discussed the situation in the enameled sanitarv 
ware industry. Mr. Kohler declared that the demand 
for enameled sanitary ware could not be supplied this 
vear and that there is no prospect for lower costs in the 
near future. He cited the shortage of unskilled labor 
and the lack of sufficient houses as present-day han icaps 
and prophesied an active building period that will con 
tinue tor some time. 

There will be a continuance of the heavy demand on 
steel mills for some time to come, in the opinion of W 
I.. Manning, vice-president of the Youngstown Sheet & 
lube Co., who discussed the steel products situation. 
Because of the constant movement required in the steel 
business, the railroad situation has handicapped the 


industry greatly, he stated. He also spoke of the bad 
effects resulting from labor troubles. 
he outlook in the sanitary pottery industry is encour 


aging, according to A. M. Maddock, president of Thomas 
Maddock Sons Co., Trenton, N. J. Mr. Maddock dis 
cussed the question of a staple market and the price situ 
ation. Tle said that data collected indicated an encour 
aging situation in the future. 

W. W. Williams, vice-president of the Keading Iron 
Co., speaking on wrought iron pipe, said that the railroad 
strike had brought bad results in April. Discussing 
prices, he said manufacturers hold it their duty to “sit 
on the lid as long as they can.” 

\ serious shortage of radiators and boilers will be 
faced this vear, but manufacturers will make ever) 
effort to relieve the situation next vear, according to R. B 
I‘lershem, general manager of the sales of the American 
Radiator Co,, Chicago, who discussed the boiler and 
radiation situation. Mr. Flershem said production was 
not up to normal because of strikes, difficulties in 
delivery, shortage of materials and some inefficiency in 
labor. 

John Dunean, vice-president of the Wheeling Sheet & 
Iron Co., Wheeling, W. Va.. discussed briefly wrought 
steel pipe conditions and expressed his views on th 
political situation. H. N. Gillette, president of the 
National Association of Brass Manufacturers, spoke on 
the situation in the brass goods industry, and said that 
manufacturers welcomed the co-operation and sugges 
tions of jobbers. 

\lex B. Pierce, president of the Central Supply Asso 
ciation, then extended an invitation to those present at 
the convention to attend the joint meeting of the Eastern 
Supply Association and the Central Supply Association 
at the Clifton Hotel, Niagara Falls, Canada, June 9. 

ALBERT J. BEVERIDGE SPEAKS 

Branding some of the existing tax and trade laws as 
“shackles on American business,” Albert J. Beveridge, 
formerly United States senator from Indiana, declared 
that the decade upon which we are now entering is “the 
most serious in the whole history of the country,” and 
advocated strong legislative and economic measures to 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 
and the entire fixtures are tested under hydraulic pressure before leaving our 


factory. 
H VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 
i weather and many thousands have been in use for years without requiring repairs. 
4 When repairs become necessary, merely remove one valve cap in back of the 
t! bowl and the rod with operating parts may be 
removed in an instant. 
a | om x, The VOGEL is the simplest and most durable frost- 
proof water closet made. The price is right. 
2 i SOLD BY ALL JOBBERS 
JOS. A. VOGEL COMPANY 


The Engineer often shoveled Snow off this “CAMEL 
HAIR” BELT—A Record of 28 years’ exposure to the weather 


\s the engine room of this plant was built at a right 
ta 1 
ingle to the mill, half of the main drive belt ran in 
the open as shown in the photograph. 
Sometimes in the winter, the engineer had to break 
hea ; > l, 1 
the ice and shovel he snow off this belt betore he 
started the engine. .\fter ten vears of this severe 
service, a rainshed was built over the belt to keep 
tt from carrying snow and rain into the engine 
room. 
years then il Was replaced by 
tL wider one, although it was still fit for several] 
more vears’ service 


Rossendale-ReddawayY 


BELTINGAND HOSE COMPANY. NEWARK.N.J. 


Als makers of solid woven and canvas stitched beltings 


The original ‘‘Camel Hair’’ Belting is sold by all 
dealers. Look for the trademark. 


When writing to Advertisers please mention Mitt Suppriies. 
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meet the situation, in an address which was the feature 
of the opening session. 

“We find ourselves facing conditions that no measures 
can instantaneously abolish,” said Mr. Beveridge. “I 
have made up my mind that the salvation of America 
and American institutions is more in the hands of busi 
ness men than any other group. 

“During the next decade, all of our statesmanship 
must be an economic statesmanship—all our thought 
must be directed toward the ‘ongoing of business.’ ” 


Mr. Beveridge cited as evils of the present day the 


vreat inflation of the currency; the excess profits, cor 


] 
poration and income tax laws; the Sherman and other 


GEORGE Vo DENNY 


trade foreign trade conditions; labor troubles; 
scarcity of farm labor and the decrease in the number 
of farm owners and the increase of tenant farmers, and 


extravagance and the over use of credit. 


laws; 


The speaker declared that this country should have 
been laying the foundation for a great trade in South 
\merica for the past twenty years, whereas, our South 
\merican trade has in reality been only 
Because of the inability of European countries to pur 
chase American goods and our lack of a substantial trade 
with South America, he prophesied a considerable amount 
of unemployment in this country within the next two or 
three years—as soon as our shelves have been filled up 
and the home demand for clothes, food and other prod 
ucts has been equalized by supply. 


sporadic. 


After enumerating the natural causes of present con 
ditions, the former senator said: 

“The situation creates ideal soil for the work of the 
demagogue. Many impossible doctrines will be preached 
beginning this year and continuing for the next ten 
vears. The business man who makes dishonest profits 
out of dishonest business is only one out of a thousand. 
Where there will be one profiteer during the next ten 
vears, there will be ten demagogues.” 

Mr. Beveridge declared that deflation must 
immediately, that credits must be reduced in order to 
reduce inflation. This reduction of credit depends on the 
individual, and on American business men most of all, 
he said. 

The existing corporation tax was branded as the most 
“brutesquely inequitable and unjust” of all taxes by Mr. 


begin 


severidge. He said that tax laws must be overhauled, 
that the excess profits tax must be repealed and a mod- 
erate sales tax enacted in its stead, and that the income 
tax rates must be completely changed. 

Declaring that the Sherman law has never corrected 
a single business abuse, but has given the demagogue an 
opportunity to “nag business,” Mr. Beveridge said that 
that law must be repealed “root and branch.” He stated 
that the present shipping laws must be wiped out and 
new ones made, or frank assurance be given of financial 
aid to American shipping by the government. He said 
that our banking laws should be further extended. 


“The next ten vears will determine whether .\merican 


GUILFORD ADAMS 


institutions as we built them and as we enjoy them will 
stand or fall,” said the former senator. “We must fight 
out attempts to rule by groups. We must make 
stand on American institutions.” 

Steadiness, fortitude, patience, courage and wisdom 
were cited by the speaker as the qualities necessary to 
meet the situation that will confront the country during 
the next decade. 


our 


FIRST EXECUTIVE SESSION 


Addresses by President Denny and A. E. Ford the Fea- 
tures of This Meeting—Business Figures for Past 
Year Submitted. 


he first executive session, which was held at 2:30 
o'clock on Monday afternoon, was opened with the presi 
dent’s annual address by George V. Denny. 

“T pause only to note the fact that, notwithstanding 
our large membership at the opening of the present fiscal 
year, we have added quite a number to the membership, 
who, in commercial standing, fully measure up to the 
high standard of membership already attained,” said 
President Denny. “I believe also that the interest in 
the organization has been well maintained, notwithstand 
ing the general re-action that followed the signing of the 
armistice. 

“We now occupy an enviable position among the many 
trade organizations that are working for the betterment 
of trade ethics, and if we are in any degree getting 
results, we are, in our humble way, making some con- 
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BEAVERS IN HOLLAND 


In Europe as in America, the accurate, labor-saving, quick work of Beaver 
Easy Working Die Stocks and Beaver Square End Pipe Cutters needed only to 
be seen to be appreciated. 


Beavers are in general use in Norway, 
Sweden, Denmark, The British Isles, Italy 
and Spain. The demand is especially heavy 
at present in France and Belgium for recon- 
struction work. With the return of com- 
mercial relations Beavers will again take 
their accustomed place in all other European 
countries. 


The Photograph at the head of this page 


shows the firm of VanEyle and Ruyjers of 
This B No. 26 Threads 1.1%, 1% & 2 inch 

In Use the World Around for Good Pipe Threads 


in the Netherlands for many years. 
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tribution toward the effort to bring the world out of its 
present state of chaos into the full dawn of a more peace- 
ful and satisfying business era. 

“The prosperity of the members of this organization 
since we last met in annual convention has been phenom 
enal from a standpoint of demand and increased volume 
of business, but the general condition of business 
throughout the country, as well as the whole world, has 
served to emphasize the fact that the problems of read 
justment are quite as serious as, and, in some respects, 
more dithcult than the problems that confronted the 
nation during its war activities.” 

lhe speaker declared that this country’s world-wide 
commerce entails world-wide responsibilities which can 
be maintained only by world friendship and = co-opet 
ation. He said that capital and labor must come to a 


better understanding, that production must be increased 


1 


and costs lowered if this country is to occupy the posi 

tion in the commercial world that is within its grasp. 
“The conclusion of the great hearted business men of 

America, who poured forth their billions to relieve 


human distress among the millions in other lands is that 
this temporary relief must lead to such a provision of 
remedies as will prevent tl | 

that have impoverished the world and brought it to the 


brink of chaos,” he said 


ic repetition ot those horrors 


COMMITTEE REPORTS INTERESTING 

Following President Denny's address, new members 
were presented and the action of the executive committee 
was approved. The following nominating committee 
was then appointed: W. bk. Clow, Jr., Chicago; H. A. 
Buttertield, Savannah, Ga.; George M. Bridgman, Phila 
delphia; Frantz Haverstick, Rochester, and 
Francis J. Baker, San Francisco. Following the appoint 
ment of the nominating committee, the following were 
named as members of the’ resolutions committee: 
I). Macfarlane, Boston; Isador Weil, Chicago; De Witt 
Cook, Newark, N W. Baker. St. 


| Ix pence, Milwaukee. 


I 


( 
i 


Reports of the executive 
committee and of the secretary and treasurer were then 
subnitted 

lhe report of the pipe committee, presented by W. M 
Pattison, the chairman, showed that demand 1s still tar 
in excess of the supply, and that there 1s a wide open 
market. Mr. Pattison’s report was followed by a dis 
ussion Of the pipe situation. 
W. H. Shurtleff, chairman of the transportation com 
mittee, in his report, reviewed the work of the National 
Pipe and Supplies Association in taking up problems 
atfecting transportation. The matter o1 increasing the 
minimum tonnage of a car to 60,000 pounds has been 
taken up with the consolidated classification committee, 
which has been hearing suggestions and complaints on 
transportation. 


Reports on the cost of doing business in 1919, based 


on figures of eightv-one houses, showed a mark of 
19.53%, as compared with 19.62% in 1919. The figures 
for the last eleven vears are as follows: 1909, 13.60% 
1910, 14.62%; 1911, 15.20%; 1912, 15.77%; 1913, 
16.74% : 1914, 16.59% : 1915, 19.16%; 1916, 18.08% 
1917, 18.17% ; 1918, 19.62% ; 1919, 19.53%. 


age tor the first 


Phe aver 
five vears was 15.1997; for the second 

five vears, 18.326, and for the past eleven vears, 
17.007 %. 
as compared with 1918 (eighty-four houses reporting) 
20.570. The volume of business 

in the first four months of 1920 as compared with the 
corresponding period in 1919 (ninety-tour houses report- 
ino) showed an increase of 98.47%. The average 


Reports on the volume of business in 1919 


showed an increase of 


percentage of net sales in 1919 represented by the income 
and excess profits tax paid by members (seventy-seven 
houses reporting) was 2.45%, and the average percentage 
of net profits represented by that tax was 23.86%. 
Pittsburgh was chosen by ballot as the city in which 
the 1921 annual convention will be held. The other 
cities voted upon were Boston, St. Louis and Baltimore. 


A. E. FORD'S ADDRESS 


ne of the most interesting features of the convention 
was the address, “Fifty Years in Pipe and Supplies,” by 
A. E. Ford, president of the Ford & Kendig Co., Phila 
delphia, organizer and first president of the National 
Pipe and Supplies .\ssociation, and now a member of the 
advisory board, delivered during the Monday afternoon 
executive session. This day marked the fiftieth anni- 
versary of the speaker's entrance into the supply busi 
ness. Ile spoke in part as follows: 

Fifty years is a long time to look ahead, but when a half 
entury is behind vou, it does not seem so long Yet, the perio 
rom May 10, 1870, to May 10, 1920, has been an er 


a which has 
Heel marked 


hy probably more important events than any like 


period in the world’s history. It is not my purpose to enumerat 
these events, since you are quite as familiar with them as ], 
but | wish to illustrate the progress the trade we represent has 
made in the time covered by my connection with the pipe anc 
supply business. To do this satisfactorily, I will trace the his 
tory of the manufacture and sale of wrought pipe, that being 
the largest and most important commodity which we distribute 

Previous to the year 1835, all wrought pipe was manufactured 


by hand, a process so EX pensive that it was often found more 
economical to substitute old gun barrels, which were threaded 
and joined together. In 1835, machinery for manufacturing 
butt weld pipe was invented and put in use in England, and the 
right to use it in America was purchased by Morris, Tasker & 
Morris, Philadelphia, where the first pipe was manufactured in 
this country. In about 1838, the manufacture of lapwelded pipe 
and tubes was inaugurated by the same firm and continued for 
a number of years. Incidentally, | might mention that, owing 
to the inability of American manufacturers to compete with 
English manufacturers when pipe was first manufactured in 
this country, it was deemed necessary to adopt a different gauge 
for the thread, which action later returned to plague us in our 
ce mpetition for export trade. 


\t the time of my active entrance into the pipe business i 
Phil Iphia, in 1871, a number of additional plants had beet 
built put in operation for the production of pipe and kindred 


lines, but the original makers of pipe, then Morris, Tasker & 


Company, were still the leaders, and, in a measure, controlled 


the price \s an illustration of the country’s requirements at 
1 
that time as compared with those of today, there was a demand 
in I871 for one and two inch sizes The corresponding 
nand today is for three and six inch sizes respectively, which 
shows. of course, a great increase in actual tonnage 


In those days, all pipe was wrought iron. and it was not until 
ISS87 that the first steel pipe was made by the Riverside Iron 
Works of Whee ling, \ Va The steel process revolutionized 
the manufacture of pipe, so that about 90 per cent of the tubular 
goods made in America today are cither Bessemer or oper 
hearth steel. I have no data from which to compute the actual 
tonnage of the country on tubular goods, but the report of the 
U.S. Steel Corporation for 1919 shows a production of 1,200,000 
tons, which compares favorably with their production of other 
commodities, and exceeds the greater portion 

Our secretary, in his report of 1919, honored me by quoting 
from my address to the first annual convention, in which address 
I stated that the jobber was the natural distributor of wrought 
pipe and its kindred lines. It was that idea which first sug 
ir ¢ sted the idea of forming a jobbers’ association. 

Early in the vear 1909, trade conditions in our line were 
lamentable, there being practically no satisfaction in doing busi 
ness. There was friction between manufacturers and jobbers, 
and an absolute lack of co-operation between the jobbers them 
selves. With a view to bringing about a change in these condi 
tions, a meeting was called in Philadelphia in February of 1909, 
which was attended by representatives of the trade from Boston, 
New York, Baltimore and Philadelphia. It was through the 
efforts of these gentlemen that the first move was made toward 
organization. It is interesting to note, too, that all of the firms 
which were represented at that meeting in Philadelphia are still 
with us and continue to contribute toward the advancement and 
improvement of the association. 
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igure this out for voursell. What would be 
the cost ot a halt dav’s shut-down of vour 
plant pretty hig sum it would be 


wouldn't it? Now, suppose that shut-down 


] 


ere due to a failure of the belt of your main 


drive. It's a pretty big item to charge up 


ae 


one belt, 


it? Probably a few dol 


lars more paid for a better belt, in the first 


pl 


ice, Would have saved vou that shut-down. 


Moral—better belts are worth many times 


more than the price paid for them. Ladew 


Leather Belts are “better” belts. Thousands 


Ol 


hard-headed belt users say they are the 


“best” belts. 
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A meeting was called in Pittsburgh on March 9, 1909, when 
the new association was launched and started on its way toward 
what has proved to be a pronounced success.’ At this organiza- 
tion meeting, | was honored by being made your first president. 
Other officers and an executive committee were also elected, and 
it is to the unselfish work done by these men that you owe your 
position today. 

The purpose of the ‘association was much misunderstood at 
the time of its inception. Some of the manufacturers were 
under the impression that it was formed as a menace to them 
and some jobbers felt that it would take part in bringing about 
a price agreement in different sections of the country. Happily, 

hoth of these impressions were found to be erroneous, and we 
were able to go ahead with our work of trying to bring into 
the fold those of the jobbing trade who were eligible for mem- 
bership. Much of this work was done in the west, and | take 
this opportunity to acknowledge my appreciation of the reception 


FORD 


which IT personally received trom the jobbing trade of this city, 
who quickly saw the necessity for giving their support to 
voung organization. From that time until today we have had 
no more useful and valued members than those trom the city o1 
Chicago 

Now, x = men, I do not propose taking up much more of 
vour time, but I cannot refrain from making a personal acknowl 
dgment of the action of the association in electing me to a 
life position, and of saying that while | have had a fair measure 
of business success, there has been no dividend earned or re- 
ceived which has given me so much satisfaction as that acqu red 
through my connection with this organization. It has brought 
me the acquaintance and friendship of men whom I would prob- 
ably never have known, and has given me an assistance in my 
business that has been invaluable, an assistance which I have 
endeavored to return in kind. 

I realize, gentlemen, that the time is close at hand when I 
must consider the advisability of handing over my official con- 
nection with this association to some younger man. When | 
do so, the action will not mean that | have lost interest in the 
organization’s work. On the contrary, there is nothing in my 
long business life of which I am more proud than the knowledge 
that I have been able to contribute to some extent toward the 
success of one of the country’s greatest trade organizations— 
“the National Pipe and Supplies Association.” 


SECOND EXECUTIVE SESSION 


Whiting Williams Discusses the Labor Situation in 
Interesting Address—Reports of Committees Dis- 
cussed by Members. 

President Denny called the second executive session 
of the association to order at about 10:30 o'clock Tues- 
day morning. 

W. F. Clow, Jr., chairman, read the report of the 


LOGS 


fittings conimittee, and his report was followed by a dis- 
cussion of the subject of a national selling policy. In 
the absence of H. W. Thorndike, chairman, Secretary 
McIlvaine read the report of the plumbing supply com- 
mittee. Members of the association then discussed the 
plumbing supply situation. Secretary McIlvaine also 
read a report on the annual meeting of the Chamber of 
Commerce of the United States. 
WHITING WILLIAMS’ ADDRESS 

The address of Whiting Williams, recently director of 
personnel of the Hydraulic Pressed Steel Co., Cleveland, 
Ohio, on “What is on the Worker's Mind,” was one of 
the most interesting features of the program. The 


GEORGE 1). McILVAINE 


address was delivered following the Tuesday morning 
executive session and was open to manufacturers and 
guests. Mr. Williams secured a seven months leave of 
absence from his duties some time ago and spent that 
period of time working and living with laborers in the 
steel, coal and iron industries and, consequently, he is 
able to speak with an intimate knowledge of the workers’ 
viewpoint, particularly that of unskilled, foreign labor, 
with whom he dealt, for the most part, in his address. 

“Our actions come from our feelings, rather than 
from the ideas we have in our minds,” said Mr. Wil- 
liams. “If you are to understand the actions of laborers, 
vou must live, work, eat and sleep with them—most of 
all, you must hope and fear with them.” 

He divided the public into four great groups: the labor 
group—whose resource is brawn; the management group 

whose resource is brains; capital—whose resource 1s 
bullion, and the great outside numbers—the general 
public. 

Mr. Williams classified the causes of the laborers’ dis- 
satisfaction in the industries in which he worked as a 
laborer as six, three of which apply to the laborer only 
and three to the public in general. The three which 
apply to the laborer are the tremendous importance to 
the worker of his having a daily job, the relation 
between “tiredness” and temper, and the laborer’s lack of 
knowledge of what the company is trying to do. The 
three general causes, which he cited, are the feeling that 
the high cost of living is giving people a run for their 
money. the idea that someone is profiteering, and the 
lack of understanding why the war’s effects should con- 
tinue. 
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VAULL PLIES 


“R F & C” brand 


Solid Woven Non-Separable Ply 


Rubber Belting 


BUFFALO WEAVING & BELTING CO. 


Manufacturers & Pioneers Solid Woven Belting 


rHE PLANT THAT PRODUCES “RK F & C” BELTING 


Just a few of the reasons why Mill Supply Houses 
Should Sell “R F & C” brand Rubber Belting 


Solid Woven—No plies to separate—No seams to open or 
split. 

Solid Woven—Strongest, more flexible, better transmis- 
sion, less slip. 

Solid Woven—Unaffected by atmosphere, less stretch and 
shrink. 

Solid Woven—At a price less than a good rubber belt. 


Sold to jobbers only—Exclusive Territory Plan 


Buffalo Weaving & Belting Co., Buffalo, N.Y., U.S.A. 


Vanufacturers 


“R F & C” brand Rubber Belting, “R F” brand Pulley Lagging 
“Buffalo” brand Solid Woven White Cotton Belting 
Mechanical Rubber Goods, Webbings of every description 
BUFFALO brand Red SHEET PACKING is Better 


Our Products 


Made in America—Sold wherever Industry Exists 
Jobbing Accounts Only Solicited 
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QUPPLUES 


The speaker described vividly the feelings of the 
workers regarding their daily jobs, the uncertainty as to 
whether there would be work from day to day. He 
declared that bad living conditions and long hours pro- 
duce results that are wasteful and dangerous. If the 
worker is not in good health and strength, the qualities 
he is being paid for-—brawn and energy—are not fully 
present in his work, while “tiredness” is one of the 
yreatest causes of workers’ ill feelings. 

Mr. Williams declared that it is necessary for the 
worker to know more about his company, more con 
erning his job and the part his work plays in produce 
ion. He branded the plant policeman, the paymaster and 
the foreman in many plants as the first line of defense 


vhich keeps the worker from a knowledge of con 
ditions governing his work. The result of the worker's 
lack of knowledge is, he said, that he tries to return 
with interest the lack of interest he has paid to him. 
here is a conviction among many workers that they 


get ahead, and the result is discouragement and 


despair, the speaker stated. 
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Mr. W ms urged a svmpathetic understanding of 

yO 1B ror the voung workers in an organization 
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) he most nportar means tor securing tl ood 
ind en ph S ed the nec SitvV of providing to Nn 


irkers steady jobs and the right kind of foremen (men 
1 are not afraid of the advancement of those under 


understanding of 


\ cool head and a warm heart on the part of both 
thorers and emplovers are necessary today, he said, and 
t is the duty of the employer to take the lead in dis 
laying those qualities 


THIRD EXECUTIVE SESSION 


Officers Elected and Resolutions Passed—Former 
Senator Cartwright of California and Dixon C. 
Williams in Addresses. 


The discussion on “Compensation of Salesmen and 
rofit Sharing,” which opened the final executive session, 
proved interesting and profitable. Secretary McIlvaine 
read portions of an address by E. P. Sanderson of 
the I. P. Sanderson Company, Boston, on the subject, 
ind the discussion followed. The subject, “Have Manu- 
tacturers’ Reflected Their Appreciation of Rising Costs 
of Conducting Business by Increased Differentials ?” 
vas then briefly discussed. 

An address by Dixon C. Williams, president of the 
Chicago Nipple Manufacturing Co., on “The Work and 
Possibilities of the Trade Extension Bureau,” proved 


intensely interesting. Mr. Williams was chairman of a 


committee of the Central Supply Association, which 


secured a report on the Trade Extension Bureau for that 
organization. He was enthusiastic over the work of the 
bureau and the bulletin that it issues. He told of the 
valuable educational work that the bulletin is doing, and 
urged his hearers to support the efforts of the bureau 
in a financial way. 

l‘ormer State Senator Cartwright of California then 
told of the work that is being done by the “Better 
America Federation,” an organization to combat the 
“poison” that is so prevalent in the country today by 
a nation-wide campaign of education. Mr. Cartwright, 
who has been speaking to workers in plants throughout 
the country, is a leader in the work of the “Better 
\merica Federation,” which was formerly the “Com- 
mercial Federation of California.” His address to the 
convention was powerful and made a deep impression 
upon his hearers. 

“We have produced results with our pamphlets and 


our books,” said Mr. Cartwright. 


“We are not partisan 


in politics, but we are interested in government and we 
induce good men to go out for office. We are opposed 
to anv sort of class control in this country.” 
Following the report of the nomination committee, 
icers nd new members of the executive board were 
mimously. Grulford R. Adams of Samuel 
Sloan & Co., Rochester, N. + it was the ¢ nly new officer 
hose tle was elected first vice-president to succeed 
M. Sheldon of Braman, Dow & Co., Boston, Mass. 
\V. PP. Mars of the Marshall, Wells Co., Duluth, Minn., 
was re-elected a member of the executive board, his term 
to expire in 1923 Two new members of the hoard were 
en | J. Merkel of the Merkel Bros. Co, Cinein 
n term expiring in 1923), and Murray W. Sales of 
Murray W. Sales & Co., Detroit (term expiring in 
1922). 
Upon recommendation of the resolutions committee, 
three resolutions were passed by the association. The 


first urges upon congress the immediate repeal of the 
excess profits tax law and the early revision of other 
tax measures, “to the end that the methods of taxation 
may be simplified, the collection made easier and business 
relieved from the burden now so unjustly imposed upon 
it.” The second urges upon congress and the various 
legislatures the making of constitutional amendments 
to provide the people of the District of Columbia full 
representation in congress and the electoral college. 
The third urges members of the association to practice 
wise spending and systematic saving, to invest in Treas 
ury Savings Certificates, and endorses the national thrift 
movement. 


MANY NEW MEMBERS ADDED 


The following companies have joined the National 
Pipe and Supplies Association since the 1919 conven- 
tion, bringing the total membership up to 270: 

Inland Supply Co., Danville, Ill.; LaCrosse Plumbing Supply 
Co., LaCrosse, Wis.; Superior Supply Co., Bluefield, W. Va.: 


Carolina Supply Co., Greenville, S. C.; J. D. Weed & Co. 
Savannah, Ga.; The Kellogg-Mackay Co., (branch), Kansas 
City, Mo.; A. Y. McDonald Manufacturing Co., Dubuque, Ia.; 
\. Y. McDonald Manufacturing Co., (branch), Omaha, Neb.: 
\. Y. McDonald Manufacturing Co., (branch), Minneapolis, 
Minn.; E. G. Schafer & Co., Washington, D. C.; McMann 
Supply Co., New York City; M. J. Gibbons Supply Co., Day- 
ton, O.; The W. H. Kiefaber Co., Dayton, O.; Bryce Supply 
Co., Florence, S. C.; Marine Hardware & Supply Co., Savannah, 
Ga.; Roberts-Hamilton Co., Minneapolis, Minn.; Wigman-Curtis 
Co., Sioux City, Ia.; Cochran-Sargent Co., St. Panl, Minn.: 
Hawkeye Supply Co., Mason City, Ia.; Kretschmer Manufactur- 
ing Co., Dubuque, Ia.; Fred H. Rounds Supply Co., Portland, 
Me.; Cedar Rapids Pump Co., Cedar Rapids, Ta. 
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For instance 


do you cover | 

OHIO 
with 4 sales- 
men or 


400? 


Mr. Manufacturer— | 
In studving the question of deciding 

between a direct-sales-force in your own | 

employ or co-operation with established 

mill supply houses, consider carefully this 

question—in a state such as Ohio, can 

vour limited group of salesmen uncover 

an amount of business equal to that which 

1) or more trained men can discover? 


It is the purpose of this association to 


aid manufacturers in establishing effective 
policies for building sales through member 


companies. 


The National Supply and Machinery Dealers’ Association 
Secretary’s Office, 505 Arch Street Philadelphia, Penna. 


114h When writing to Advertisers please mention Miu.t Supprys. 


pe. 
j 
i 
4 
| 
j 
4 
A 
| 
; 
| 
| 
t ¥ 


MLL QUPPLUES 


Industry Growing in Central Southern States 


Natural Resources Being Fully Developed While Manufacturing 
Gams Rapidly — Great Markets Opening for Distributors 


JOHN 


lo be convineed that industry is great and growing 


n the central southern states one need but wander for 
day among the dozen miles of steel and conerete 


docks alone the water front of New Orleans. Incom 


ing and outgoing freight bangs and clatters through 
he doorways; deep water ship and river steamboat 
nect box car and motor truck: and the never ending 
iustle of America’s second port SHOWS ¢ learly that the 
productive giant of the lower Mississippi Valley is 


} 
t} 


oroughly awake and getting livelier every minute. 


in the business district one sces the meaning 


all this volume of trade with respect to the makers 
of machinery and industrial cquipment Phe dis 


houses of a few of our big supply firms are 
ulging with materials, and, although these buildings 


re modern and commodious—having been constructed 
» handle the growing needs of the future it appears 


© the casual observer that already thes are hard 
pressed to meet the requirements of the region which 
they serve. The people who supply the manufacturers 
ust extend their lines of communication and enlarge: 
he SCOP ot their work to keep pace \nd in this 
Hood of business there is unlimited opportunity tor 


he makers of all these supplies to put the weight ot 


heir organizations into obtaining new markets 
In the old days, the southern country was a land of 
vo imdustries farming and the exploitation of 
tural resources, such as timber and coal. Nowadays 
there are being developed other natural stores, and 
in addition, big improvements are being made, botl 
the cities and the country. Of course, the olde 
nes merationed are not so very old after all, for the 
ndustrial development of this region is comparatively 
recent. But the important idea to grasp in this con 
ection 1s the faet that the progress of a generation 
= but the beginning of the real awakening. Old enter 
mises are being enlarged and ramified and new possi- 


Nlities are opening with every sunrise 
ihe story of Birmingham is well known to all \nd 
there is no reason why, with the improvements it 


Ip of coal and ore 

iould not be other 

stories written in the future. Oil and eas are abundant 
| 


beds west of the big river, there s 


he southerner who really warms to the 


ork of telling about his home country can claim that 
the South possesses every resource of any other sec 
t1On oft the land, and several items not found else- 


vhere, as, for example, the diamond field of western 

Sawmills have long exploited the timber wealth of 
the South, and they possess resources sufficient to 
keep them in the forefront for several years to come. 
Because lumbering is a business of the wilderness. it 
is looked upon by the general public as a more or less 
laphazard proposition, carried on with equipment of 
no great merit. But the people who supply the mills 


with machinery and belting have long realized the 
extent of their requirements. The significant fact is 
that lumber plants are becoming bigger and more 
complicated in their design all the time in order to 
utilize more completely the timber upon which they 


WOODS 


feed. And they will remain in the field for many 
vears. In addition to the manufacture of timbers and 


boards, the plants now turn out countless. by-produets, 


such as boxes, novelties and toys, from short stuf that 
went to the burners in former days. Paper and acids, 
as well as naval stores, are products which grow in 
volume as methods improve. And even after the big 
forests have been depleted there will remain the small 
mills to work up the small traets, just as is in New 
neland today. 

Phe modern farmer, planter or rancher is a user 
\s labor grows more costly and diff 


> 


cult to please, he turns te steam and gas. If he grows 
cotton in great quantities, he naturally does his own 


of machinery. 


vinning, and he may even choose to erect his owt 
compressing plant. About his plantation he finds 
need for a workshop, containing many power-driven 
machines. Rice has attained prominence as a success- 
ful crop in several of the southern states, and the ric« 
fields in .\utumn remind one of the northern wheat 
plains, with the threshers working against every 
horizon. Rice mills follow the threshers as soon as 
the crop becomes important. In the fertile lands of 
the far southern district, sugar growing has persisted 
in spite of adverse tariff arrangements. The largest 
sugar refinery in the world looms against the skyline 
of New Orleans. In the modernization of southern 
agriculture lies one of the greatest possibilities for the 
marketing of machinery and countless supply items, 
for every plantation is a village in itself 

Farming was formerly restricted to lands which 
were favorably located and unencumbered Poday 
there are two sources of farm lands--—territory released 
from timber crops and areas made available bv 
reclamation projects. Of the timbered tracts, soni 
are sulted to crop production and others are natural 
grazing lands. Stock raising is growing in importance 
through tick eradication and the introduction of 
thoroughbred animals. Dairy farming is a suecessful 
actuality near the cities, and may be expected to reach 
such a plane of development that creameries and 


cheese taectories will be required to handle the excess 


of production for shipment to other regions. Packing 
plants are coming in as a natural sequel to the stock 
business. The idea that farm animals are the best 
euarantee of soil fertility has taken hold in_ the 
southern states, and cattle are by no means restricted 
to grazing lands. 

Drainage and protection enterprises, with their 
modern machinery and attendant workshops, consti- 
tute a market for supplies of all sorts. And these 
enterprises are followed by farmers and hustling com- 
munities. One has only to return to the delta country 
after a few \ ears’ absence to be convinced that the hie 
river and its dependent swamps are rapidly losing 
their stranglehold upon the heart of the South. Land 
values are soaring as they must so soon as men can 
go into the fertile bottoms to plant their crops with- 
out fear of loss from overflowing rivers \nd 
improved means of transportation are linking the 
towns of all these states and making them prosperous 
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were 
o get you one of 


ORBES” 
it tee in charge of alt) 


the piping in the plant. 
“This Forbes’ Pipe 
in and Cutting 


Thread- 
Machine 


will handle the pipe siz 


A 
Curtis & Curtis Co. ) 


354 Garden Street 
Conn., U. S. 


a 


Bridgeport, 


\ | / lf THREADS PIPE ACCURATELY 


Most Plumbers and Fitters Know Them as the 


‘‘Dependabie 
| Brass Goods 
and 


Malleable 
Fitti 
ittings 
Not only through constant ad 
vertising in trade papers but by 
25 years of actual experience 
with them. They are recog- 
nized by these trade marks. 


Sold Through Joebbers 


} DETROIT VALVE & FITTINGS and 
DETROIT BRASS WORKS 
331 Holden Ave., Detroit, Mich. 


N. ¥. Office (Metropolitan District Only) 66 Cliff St 


H. ROMEYN SMITIL, Kepresentative 
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Sells Roller Bearings fit 
existing hanger frames 


When Sells Roller Bearings are substituted for 


yower-wasting bearings there’s no interter 
ht job—for Sells 


ALL sta 


hangers, post angers and pillow block 


Roller Bearings, size tor size, fit ndard 
s—and 


10ut—no need to strip the 
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ear 1 
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We would like to hear from a_ feu 
dealers of the sound = substantial sort. 
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Royersford Foundry & Machine Co. 
43 N. 5th St. Philadelphia, Pa. 


OTHER ROYERSFORD 


PRODUCTS 
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Because of their honestly earned reputation for 
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goods which formerly came from other regions. Bad 
roads have impeded the farmer in his progress toward 
consistent prosperity, for he had no incentive to raise 
big food crops when he knew that they would waste 
because he could not get them to market over the 
gumbo Janes that were his roads, 

Pherved mills in the localities where wheat is grown 
and there are such places in the South packing estab 
lishments for the handling of fresh fruits. and can 
and 
there 1s a strong and growing market for thei output. 
\long the northern boundary of that somewhat 
indefinitely outlined area known as the ( entral South 
are mountains whose streams can be harnessed to 
hy dro-electrie s-ecnerators. The state of \labama has 


neries for fruits and vegetables are appearing, 


ational prominence as a result of the hunt 
lor power during the war when munitions worl 


KS Wer 


the greatest need of the moment. In the Ozarks of 
the western country are other potential sources of 
energy, like the Ouachita River. Howing through 
+] 


the high-walled canyons of central \rkansas, 


numerous other streams farther to the northward. 
Vhus another power possibility may be realized in 
addition to the present stores of oil and vas and coal 


\nd, of course, eneee power 1s one of the foundations 


tou 


ustrial development. 

Phe automobile and the motor truck have been used 
in the southern states despite the poor roads. With 
better highw ays, their numbers will inereas Trac 
tors are used by loggers and planters for heay \ duty 
where no roads arte practicable. As a result of thi 
situation great numbers of small machine shops ar 


to be found, scattered among the towns large and 
small he motor industry has even invaded the 
region with one or two manufacturing plants, financed 
for the most part by native ec: pital 

Cities of the South have ce] anged wonderfully du 
decade \\ here a few Vecars AZo wooden k 


reared their false fronts alone the wide and muddy 
Streets. there are now skyscrapers of steel] and con 


crete, brick and ston: In their suburbs, alone the 
rivers and railroad lines, are modern mills and 
tories. Lares cities have become centers of big busi 
ness, and smaller towns have grown large 
There are three more or less distinct stages in the 


development of a city’s industries. One ean trace this 
vradual change in a dozen thriving centers throughout 
the South. Such places have their beginnings in the 


coming of natural resource enterprise s, When three or 
tour mills or smelters eravitate toward a favorab] 


location and settle down to exploit the 1 


natural wealth 


about them. As time passes, other influences commence 


to work, railroad systems improve their facilities and 
factories which use the raw products turned out by th 
lirst comers appear in town to profit by locating near 


the bases of supply. At some point along the wav the 
itv awakens to the possibilities, takes on civic pride 
ind busy with public nts and highways 
connecting it with other places. During ae e early 
stages such a frontier commu Inity exists only to pro 
duce goods for other people, but as soon as it takes 


on size and individuality its people clamor for indus 
tries to make the things that enter 


into their everyday 
lives, and 


the place becomes a complex organization, 
producing goods from its own raw materials to send to 
other markets and bringing in other materials to 
manufacture into goods for itself and neighbors. If it 
is geographically blessed to the extent of being 


al 


by attracting small industries to come in and produce 


natural gateway to interior markets or to foreign 
trade, it must undertake the perfecting of facilities for 
handling its own products and those of the country 
tributary to it. 

Several of the coast cities began by producing 
lumber, and later found themselves gateways for the 
regions back of them. ‘Today the shipbuilding industry 
bids fair to LTOW Lreat along the eult, for the world i 
still short of bottoms and the South has iron, wood. 
fuel and cargoes. In New Orleans, great business in 
the shipping line is looked forward to. One firm has 
put a great steel floating dryv-dock into operation, and 
has another in the course of construction. The plan 
Is to equip the dry-docks to handle repairs for all 
ships that enter the port, regardless of size. 

Possessed of enormous resources in’ materials. 
wealth and wide awake people, and blessed with 
mild climate, this great region offers unlimited mar 


a 


kets to the manufacturers of machinery and supplies 


ol all kinds. The greatest present problem is that of 
tribution firms havine their depots strategically 
vcated get the bulk of the business, for when at 
plant breaks down its manager wants his repairs in 
hurry. And he remembers the people who are able to 
help him at such times. “hose who desire to get their 
products strongly intrenched should survey the region 
and take steps to place their goods within reach of 
the mills and factories. St. Louis Memphis and New 
Orleans form the central chain of distributing points, 


with such important centers as Birmingham, Mobik 


and Jackson on the east, and Shre veport, Little Rock 


ind Oklahor City to the west. Texas is an empire 
in itself, with Galveston as its greatest gateway and :; 
dozen other hustling cities Iving bevond. Nobody is 


waiting for peace in the South: the 


} 


pco] rte nave tor 
votten the war and 


gone back to work 


ISAS NEW IMMIGRATION LAK 


National Conference Advocates fbolition of Literacy Test 


to Relieve Labor Shortage 


Practical measures to relieve the present tal 
shortage were proposed by thi tonal Immigratios 
Conterence in session in New York: ( ity Apri 7. The 
conterence included leaders in tinance. industry and 
agriculture, prominent labor men and. re presentatives 
of foreign born groups, and was called by the Inter 
racial Council tor the purpose of discussing the need 
I greater production and more stable labor conditions, 
to promote a better understanding between the differ 
ent races living in this country today, and to create 
pull together” spirit between Americans and imm;} 


\n advanced immigration policy, including the 
selection of industrious and thrifty ‘men and womer 
of good character and their distribution to the points 
where they can do the work for which they are fitted, 
was advocated as a remedy for the labor shortage. 
Elimination of the literacy test in admitting immi 
grants of good character, sound in mind and body, and 
with old world habits of frugality and industry, but 
without book learning, was urged. The present labor 
shortage is estimated at betwee) $000,000 and 
5,000,000, and it was the sentiment of the conferenes 
that the abolition of the literacy test would opel 
the gates to unskilled workers in agriculture id 
industry, construction, railroads and domestic service. 
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Goodrich ,, 
Commander 


Transmission Belts 


FOUNDED 1869 


KILL QUPPLIES 


Perfect Balance 


Man carries two water buckets easier than he 
carries one——because one balances the other. 


“COMMANDER” Transmission Belts carry 
the power load easier——because Goodrich 
balances tensile strength with flexibility, in the 


“COMMANDER” Belt. 


Plies of strong, closely woven duck impreg- 
nated with and bound together by live, elastic 
rubber—rubber that has unusual aging quali- 
ties—these give tremendous tensile strength, 
pull, and go. 

A cushion of rubber beneath a gripping cover, 
plus the elastic friction—gives the flexibility. 
And the result: Reduced power loss; a more 
durable and practical belt—economy ! 


Learn more about this great power producer. 
Send for the Goodrich Belt Catalog. The 


whole story is there. 


THE B. F. GOODRICH RUBBER COMPANY 
Akron, Ohio 
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formerly New 
nnedy’s place 
lon, formerly Boston representative, and George \W 
. les department of the New York office, has 


PERSONALS 
resident and treasurer of the Sanitar 
ca, Lintield, P; , has been elected a direc 


National Bank. Bovertown, L'a 


s beer clectec president of thie Grilbe rt- 
Central Terminal, New York ( tv, mani 
and hoisting equipment 
until recently with the machin dep 
Pattison Supply Co., Cleveland now on 
( IJ. Bath & machines 
has been appointed superintendent of 


ormerly salesman for the Gy p Nut Ce 
appointed manager of the Pittsburg 
hoh & Moore Mant facturi Cleve 
Greenheld, Mass., has resiened his nos; 


reenticld Tap & Dic Corporation, to accept 


Norton 


ixwell, formerly assistant general superin 
e& Towne Manufacturing Co., 9 East 401 
Cit has been appointed gene al superin 
dl rters at Stamford, Conn 
ppoimnt ( ceeed | \\ 
er he Chicago office « tl Brown 
ladelp! MeDermott fort 
Vhiladelphia offic 
O1 er] ool pcrviso ‘ Gould 
New; N. J., has become assc ted witl 
Ini 119 West 40th et, Ne 
try 1 the cot ] my Ss o 
SOT 
le i erly vice-president of th ) . 
Perse City, N. J., manufacturer of « 
na 1 equipment ecentl 
succeedn \ucustine ) S res ( 
treasurer, was elected e-presider 
\ ( ne secrets nd tre 
Philadelp elected 1 ollowit 
{ eclors micety | iver 
| Ss, Vice-presider and gene man 
ce-president Samuel | 
sure nd Thomas | \luldoor ssistant 
rormerls president ot thre Standard Part 
s purchased the plant of thy Kalamazoc 


\alamazoo, Mich and will becom presi- 


Among 


er ol that company 


ivan, son of the late Roger ( Sullivan, 
nan ot the board of directors o the Inde 
Pool Co., Chir co, to fill he vacanc 

( deat] The followit otheers also 

hn DD. Hurley, president; Ralph S Cooper, 
Robert T. Scott second vice president: 


anan, secretary, and Edward G. Crustafson, 


acturinyg Co 


Elmira, N. Y 
district Manaccr, as ren 
r, with headquarters at Elmira Mi 
n New York has been taken by J. S. Han 


shop of the New Departure Manufac- 


ssistant to 


Worcester, in the engineer 


those 
company will be J. G. Utz. 


Kennedy, mechanical 


Waters, 


been made Boston representative. The company has opened 
an additional sales office at 208 Mutual Building, 


ity, Mo., in charge of FE. N Decker. 


Kansas 


FACTORY ADDITIONS 

Fort Dearborn Manufacturing Co., Sterling HL, is building 

foundry 100 by 120 feet 

\urora Foundry Co., 375 Spruce street, Aurora, ITI. is 
building a machine shop, 48 by 100 feet 

Chicago Steel & Co., 10257 Torrenc: avenue, 
Chicago, TlL., is building a foundry addition 38 by 64 feet 

Baltimore Electrical Supply Co., 309 North Calvert street, 
, Md., is building a new plant, 69 by 100 feet. 
Insulated Wire & Cable Co., Trenton, N. J., 
is building a one-story addition, to cost $50,000 

The Witte Engine Works. Kansas City, Mo., manufac- 
turer of oil engines, is erecting a foundry, 150 by 200 feet 

International Machine Tool Co., Indianapolis, Ind... is 
building a one-story addition, 25 by 100 feet 


Sout 


Baltimore 


Crescent 


The Chalmers Pump & Manufacturing Co., Lima, Ohio, is 
building a 50 by 200 feet 

Fremont Foundry Co., Fremont, Ohio, is building a on 
story addition, 60 by 220 feet, to cost $100,000 
Hudson Wire Co.,, ( ssining, N. Y., is building a one -story 
dition, 80 by 180 feet, to cost approximately $35,000 


foundry, 


] 


h Structural Jron Co., Union 
one-story building, 100 by 140 teet 
Steel Foundry Co., Buffalo. N.Y » is building two 
its plant 


Kleoir Motor Car Co 139 North Clark street, 


Interborou; 
Brooklyn, is erecting 

Beri 
me-story additions tc 
Chicago, 
ontemplates the erection of a ne w foundry, to cost $100,000 
Marshall, Mich., is plannine the crec- 
tion of an addition. 80 by 120 feet, to cost $60,000 
Mich., is building an 
tension to its plant, 100 by 112 feet 


Flint Foundry Co... 


Detroit Twist Drill Detroi 


Milwaukee, is building a 

to its main machine shop 
Kaukauna, Wis., is building a 
100 by 250 feet 


Lavine Gear Co., Keef avenue, 


Chilmany Pulp & Paper Co. 
two-s brick and steel mill addition, 
Grand Rapids, Mich. 
building a one-story addition, 80 by 115 feet 
Eric Foundry Co., Erie, Pa.. is building a two story and 
addition, 40 by 70 feet, to cost $50,000 


bi 


Kable Brothers, Redwood, N. \ , is building a one-story 

automobile repair works. 50 by 175 feet 

Harrison Satety Boil r Works, 

iddition to its plant. 

Victor Talking Machine ( o., Camden, N. J.. is buildine an 

vt ) 


extensive addition to its plant, to cost $1,000,001 


Karly Foundry Co., Dicksor 


achine shop and 


Mhiladelphia, is building a 


One-story 


City, Pa., is building a on: 
story toundry, 90 by 200 tect, to cost $150,000, 
leted by the Atlas Brass Foundry 
Co., Columbus, Ohio, for the erection of a one-story foundry 
Globe Shipbuilding & Dry Docks Co., is building a one- 
shop, 60 by 400 feet, at Fairfield Baltimore, Md 
Elmira Foundry Co., | Imira, N. Y., is building a one-story 
plant, 119 by 560 feet. to cost $200,000 ’ 
\merican Radiator Co., 1809 Elinwood avenue, 
N. Y., is building a one-story foundry, 


Plans have been comp 


story 


butfalo, 
116 by 120 feet 

Chapman Valve Co., Indian Orchard, Mass., is building a 
one-story foundry addition, 160 by 200 feet, to cost $75,000 

\rnold & Co., Ine., Norwalk, Conn., manufacturer of iron 
castings, is building a one-story addition, 50 by 100 feet 

Vulcan Manufacturing Co., Fond du Lac, Wis., is building 
an extensive addition to its foundry, machine shop and strue- 
tural iron works 
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QUPPLUES 


The 


The long process oak-bark-tanning at our own 


careful selection of hides. 


tanneries. 

Only center stock used for belts. 

The same principle applied to the making of all belts. 
service. 


International distributive 


All accessories of the same grade and quality as 


the belts. 


The reputation for quality. uniformity and service 


to be upheld at all costs. 
Manufacturers 


42 Ferry Street, 
New York, N. Y. 


DLCK SAYS: 


“I care not if it be: 
Wet or dry—slow or 
faust! Hot or cold 
Kast of the sun or 
Hest of the moon! 
Duxbak belting in- 
sures dependable 
vice and econemic 
maintenance!” 
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used 


265 feet. 


2polis 


works, ¢ 


370 feet, 


Hurley 


Ni Wark, 


plans for 


Che Il 


any 


Americ 


Walcott 


story 


nive 
1 addition, 


Robinson 


Minn., 


Harrir 


nue, Chics 


the erection 
approximately 
Plans have 


linois 


cost $100,000 


The Gal 
O COst apy 
et, and t 
Franklin 
dit 


fo $2,000,000 


\merican 


Wol 


intons and 


alty worl] 


Hammond, 


alls and 


{ rded co 
220) fer 
St. Lose 
leted pl 
Xtenst 
Tit 
tens! 
ta yst SII 
Darlit 
buildin 
Conso d 
uilding, 
DeGras 
d 
cost 
H. A. It 
storv 
Ch 
1 i 
An 1 
Dé h, 
i one-story 
Westingl 


56 by 90 feet, 

New Haven 


Have n, ( ‘onn., 


steel and concrete addition” 60 by 
Estimated cost, 
Co 

fe et: 


building 
: to cost $100,000 


ding 
200,600 
Railroad Equipment Co 


nue, Chicago, inning 


$125,000 


$100,000 


comp! 
hman, 
feet 


& Ma 
pared 


20,000 


n 
1¢ 


timates 


ONL 


$3 100, 


building 


aW arded | contract to the Stewart | 


Monarch M: anutfacturing Works, 
Philadel Ip hia, manufacturer of machine 
ad lition, 32 by 52 feet. 


‘roducts Engineering Co., Springfi 
story machine shop, 60 by 


Piqua Motor Sales Co 
\utomobil Co. Cleveland, has 


Machine & Foundry Co., Roanoke. \ 
foundry, 60 by 100 feet. to 
president. 


Robertson Construction Co. V 


cost $175.000. 


‘rown Co. Phi 
building a two-story 


Butterworth & Sons Co., 2417 East York 


extensions to its plant, t 


Kam-Kanderbecl 


awarded contract to Bellanca & Soy 


sident. 


rded contract for a two-story 
60 by 116 feet 


Machine Co 3417 Vliet 
incorporated with a capital 


Storage Battery ] ‘hiladelphia, 
srothe rs Co., 2526 
fora two-story brick addition, to cost $40,000, 


Inc., 3129 Emery street, 
products, is building a 


Co., 3231 Frankford stre et, Philadelphia, has 
contract to the William Steele & Sons ( 
one-story brick addition, 140 by 196 feet, 


o., tor 
to cost $75,000. 
‘Id, hio, build- 
50 feet, to cost 


] +, Piqua, Ohio, is building 


and repair works, 50) by 110 feet, to cost 


awarded contract 
\tlanta, Ga., tor a two-story 


180 by 240 feet, to cost $200,000 


i., is building 
cost $15,000. Chark 


Vashington, D. ¢ 


“story automobilk rvice and assembling 


Co b: cco Richmond, \ is building 
Or by 150 feet, j 


t, In connection with an addition 


hiladelphia, manufactur. r ot metal 


brick addition, 64 by 210 


strec 
lufacturer of machinery and parts, is build 
to cost $40,000 

& Casket ( 6. hiladelphia, 


is. building 
at 5632 Summer 


street, and will install 


tlectric Co., Philadelphia, is building a new 
$300,000; also a one story addition to cost 
ig Fairheld, Md. Is | 


ction Of a One-story addition, $5 by 75 


<« Co., Inc., 967 Main street, Buffalo, 
ge, Morvan 
two-story automobile service buildiy 


i/etroit, manu 


1 ONe-story roundry 


Vhilad Iphia, 


team supplies and jittines. has completed 
nsions and MmMprovements to its plant 
vator Manufactu g Co., Danville \ is 
story brick buildin 0) by 180 feet. to ost 
Crs and ( uipment will be installed 
Co., H anutacturer of marine 
of land adjoinine its pres 
Il ¢ ct 1 extens addit on 
Co ) oit, Mi nufacturer of 
O-sto de ion, 75 b LOO. t to 
rik Steel ¢ H mtramck, Mik ild 
addition to its plant, 100 by t, to 
ley Traction Co.. F; mont, W. Va.. is 
ns to OoOwer plant at Rives, 
d “Ost $700,000 Geore: M \lexand: Is 
bon San Francisco, Calif.. mat ufactuter 
Ss, has awarded contract to Hannah 
nsome sireet, f one- and four-story 
iddition, 175 by 27 leet, to cost $360,000 
Brass #460 Military Road, By ffalo, N. 
brass and copper sheets. jc building a onc 


1605 DY O50 feet, to cost SO00,000 M 


ven Wire Works, 3014 Clarke street, Mil- 
brick and stee] 
Marquardt is 


street, Milwaukee, 
stock of $60,000, has 
for the erection of a one-story brick and 
shop addition, 60 by 100 feet. 


has 


North 


a two-story 


SCTVICE and 


: 
WUPPLUES 
150 feet, to be 5 
$150,000, 
hio, is building iss 
eee plant, 55 by 
Moto Cnnepin avenue, Minne 
is ry service repair 
vy 
& | Co., 614 North Union ay: 
nd two-story plant, 135 by ng a 
ulles is president. $30,000 
erection of a foundry, 70 by 
\l ichine ( On. Cice ro, has awarded Oontract fo. 
a two-story ¢ <tension, 60 by 380 feet, to cost to \ \ ( We 
ted by the Economy Machine Co., Walker 
N. J., fo: ction of a two-story lant, 86 by a One-stor 
10 feet. W. | 738 Broad street, is the architect. M. Walkei 
Che Olin Sales Indianapolis, Ind... has completed Che hoyl . 
the cre a three-story service and repair Is building 
build , 60 by 200 » cost $100,000 plant, to : 
nutacturing Co., Hammond, Ind.. Liggett & 
lans pre Or a one and two-story plant, to t power plant : 
to cost $350,004 
Brass Ce.. Galt, Ont., is buildin two additions, Standard ( 
roximately $50,000 The foundry will be 60 by 140 bottle seals i ee : Se ge 
e vitro plant 40 by 50 feet. leet 
lractor Co., Greenville, Ohio, is erecting a new The H. 
roviding IMM square feet of floo; spac Che hiladelphia, 
ecently increased its capital stock $300,000 ing several 
Axk Chicago, manutact er ‘ot two-story building 
drive rear axles, has awarded contract to the Austin Co. new equipment : eG 
I icago, fora brick aml steel machine sl] op, 100 by 600 Philadelphia 
it Bartam, Wis. cost, STOO,000 plant to cost 
The (sear Racine, Wis.. Mmanulacturey of $125,000 
pM ccars, has purchased thi plant of the Schartow Union Shipb 4 
Mi turing Co., Racine, Wis., which is ng its spe for the ere et, 
Cis to South M Iwaukee, Wis » cost $12,001 es 
an Steel Foundries. 332 South Michigan aveny Che 
on Foundry & Machine Co., \nderson, facturer Of iron castings, is building ; 
Ontract to Eshelman & Sons jo; 1 addition, addition, 5] by &5 feet. 
H Belfield Co 135 No 
Structural Steel Co., St. Joseph, Mo., has co manufacture 
lor a one-story addition, 100 by 1X0 with lans for 
j 100 feet. to ost 
slass Wor ‘sy Wheeling, W Va., is buildit buildis | 
dditior to its plant lhe work estimated Ne 
‘ump & AManufacturin Co., Will port, ‘utches, hi 
two two-story additions plant, 0 b LOO t plant ; 
Jar sen M 
Gas, Electric Light & Power ( Lexington belting, 1s 
75 feet, at Westport. Baltimors Swedish ( 
Paper Co., Pyrites N. Y., is building a one-story img a four 3 oa 
nforcee crete machine shop, 60 by 208 feet. = 
O00 \Mononega 
buildi: an 
n Co., Ine aN ark, NCW Yori Manutac \\ \ 
pape 1) i nery, 1 president 
60 by feet cost S15.000 
y Ofrris \lanufact Co... M lat sburg, electrical 
turer Of automobile parts, is buildiy several Brothers. ] 
Pits plar W. Sunday Ss president. reinforced c 
Marine Equipment Co.. 1064 Kast Grand street, \merican 
having plans prepared for the erection o manufactures 
ni nine shop additic story ex te NSIO 
use Lamp Co., 165 Broadway, New York City, Wells is viec -pr ee 
i a plant in the Watsessir district, Dloomfield, Milwaukee W 
N. J., 93 by 160 feet. Estimated Ost, $150,000 waukee, has a a axe 
Rhod Island Malleable Iron ¢ Hillscrove, has sash factory 
for a mm-story addition to its foundry, president 
Steel & Tron Co., 902 hapel street, New recently 
one-story brick addition, 50 by awarded contr: 
100 feet concrete machine 
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Powell Super-Service 


Double-life Disc of 
Non-corrosive, White 


“POWELLIUM” Bronze 


An exclusive feature of the 


“WHITE STAR” VALVE 


tsk your dealer for * 


‘“White Star’? Valves 


Slip-on Disc Carrier 
protects the unused 


face of the disc. 


Another claim to superiority of the 


“WHITE STAR” VALVE 


"POH ELL | ALI ES” or write us. 


THE WM. POWELL COM PANY, CINCINNATI, OHIO 


DEPENDABLE ENGINEERING SPECIALTIES 


= Our Specialties are sold to Jobbers only = 
= 66 ll J nd 9 
Hanna “Ball Joint” 
= ° = 
Pipe Hanger 
= is the = 

Made of OIL TANNED leather. Put to- = S 
gether with WATERPROOF Cement. E tronges = 
The oil used in this tannage is insoluble in = = 
= langer ever made. = 
water. = = 
= me = 
Long Life Good Grip § 
= socket joint. = 
Treat all belting with GHaneer = 
= ‘an swing In = 
BELTINE’ Belt = any direction. = 
Dressing to get maxi- = = 
@Not necessary to re- = 
= move hanger to raise = 
= or lower pipe. a 
= Write for = 
= “Our Silent Salesman’’ = 
= The Penn Engineering Co. = 
= Philadelphia, Pa. = 
When ritu to Adve t M s 


| MULL 
= = \= = 
=| 
| 
| em). | 
= | 
| 
| 
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KILL QuPPILUES 


West Bend Aluminum Co., West Bend, Wis., has awarded 
contract to the Northern Construction Co., Milwaukee, tor 
the erection of a three-story extension, 60 by 100 feet, and 
a warehouse addition to cost $100,000 


Oakland Motor Car Co., lVontiac, Mich., has awarded con- 
tract to the DuPont Engineering Co., 435 Woodward ave- 
nue, Detroit, for the construction of a two-story addition, 
70 bv 200 feet, to cost $200,000. 


The G. H. Williams Co., Hargarger Lane, Erie, Pa., manu- 
facturer of derricks and buckets, is building a two-story 
addition, 64 by 82 feet, to cost $40,000. G. H. Williams is 


pre sident 


Champion Engineering Co., Kenton, Ohio, is building two 
buildings, 60 by 200 feet, and 60 by 300 feet, a hotel for 
employees and about thirty houses, to cost approximately 
$1,160,000 

\kron Brass Manutacturine Co., Wooster, Olio, has 
awarded contract to |. C. Smythe, Wooster, Ohio, tor a one 
story machine shop and brass foundry, 40 1y\ 185 feet, to 
cost approximately $150,000 


Geuder-Paeschke & Frey Co., Milwaukee, manufac 


] 
1 ot t cad nameled Walt s buil ul cl 
pn 


Contract has been awarded by the Worcester Vi 


Fabric 


Co., 98 Union street, Worcester, Mass... to ] D. Ward 
S2 Foster street, for a four-story reintorced concrete addition 
bv 125 feet. to cost $150,000 
| { eld & Co., Derby Line, Vt., has arded contract 
utewet. Warcester. Mass. 
c-st iddition to its tap and die manutfacturin lant 
} 65 hb fe 
ian foun & Machine Co., Trento \ | mani 
( ot cas d special machinery S arded con 
) e \. | Buebee ¢ 5H Hanove treet, fo 
‘ tion ot ont or\ ddition, 50 by 120 fee 
Chic | Mass } iacturer 
| warded ict t thie red | 
i et, Ney \ City ti 
( | eclow \\ \Works 1 eld 
1) ( ito enclosures cabs am | 
le o-st brick addition, 195 b 
H ( ‘ H Lor strect Haver 
Cont s d contract to Thomas F. Conniff, 22 
Lotter st ere n ol four-story additio ] 
(1) teet W alte ( esident 
The Mac od Co.. 2225 Bo no avenue. Cineint 
( or id d =f equipment, S dee 
mitrac ( 1 ] obs | ilders hat 
ction ¢ thre story dk on 72 bv 90 fee Wealte 
cl or s president 
lin Manutac it ar, 302 South Geddes 
street, S ( Inanutacturer. of ittomobiles. has 
varded contract to Reidpath & Son, Builders’ Exchange, 
Dultfale N. \ or n-stor addition, 200 by 320 feet, 
» S900 001 


American Safety Razor Corporation, 303 Jay street, Brool 


Nn, N , has aw irded contract to the Turnet Constructiot 
Co., 244 Madison avenue, New York ( itv, ior a one and five 
story ddition, 25 by 125 feet and 73 by 140 feet. \ on story 
boil r pl nt, 25 by 50 fe i, will also be erected 

Plans are being prepared by the Kelly-Springfield Tire 
(o., Cumberland, Md., with headquarters at kron, Ohno, 
or the erection of three- and four-story brick and steel 


ddition, to cost $1,500,000. S. Diescher & Sons, Farmers’ 


Rank Building, Pittsburgh, are the architects. 


Lunkenheimer Co., Cincinnati, manufacturer of valves and 

I alties, has awarded contract to the Fisher- 
struction Co., Blyer Building, for a one-story 
uldition to its foundry at Carthage, Ohio, to be 230 by 300 
Feet. and to cost about $100,000, 


The Birmingham Pipe & Fittings Co., Birmingham, Ala., 
recently incorporated, is arranging for the erection of a plant 
at Gate City, Ala., for the manufacture of cast iron soil pipe 
and fittings. The initial works will comprise a one-story 


NEW FACTORIES 


Newton Tire Co., Long Island City, is building a one-story 


factory at Maspeth, L. 1. 95 by 295 feet. ee 
Commerce Motor Car Co., Detroit, Mich., is building a 

branch factory at Guelph, Ont. to have an initial capacity of 

6,000 trucks a year. W. R. Parker is president. Se 
Shelby Wire Co., Shelby, Ohio, is building two new plants, : 

10 by 230 feet, and 40 by 170 feet, for the manufacture of 

bale tie wire 
Phe A-C Electrical Manufacturing Co., Dayton, Ohio, is 

building a two-story plant, 100 by 250 feet, to cost $150,000 . 

R. Jacoby is president. 
Beebe Island Utilities Co., Watertown, N. Y., has com- i 


pleted plans for its proposed new hydro-electric power ies 
plant, to cost $1,000,000, including equipment. ae 


Combustion Engineering Corporation, 11 Broadway, New 
York City, has acquired property at 43-47 Broad street, and 


will ereet an cight-story plant 
Lima Foundry & Machine Co., Lima, Ohio, recently 

neorporated with a capitalization of $550,000, is building 

plant for the manufacture of gray iron and brass castings 

\. \W Wheatly is president. : 


board ot Education, Chippe Wa Falls, Wis.. Is build- 
Ing a vocational training institute, designed by Beers, 
Schlintz & Bailey, architects Monadnock Block, Chicago to 
cost $200,000. VP. T. Favell is secretary of the board 


Trevor & Morris, Inc., Key West, Fla., recently organ 

zed with a capital stock of $35,000, is building a three-story 2 i rae 
iachine and repair works, 50 by 145 feet. Benjamin DD 
Trevor is president 


Clark Equipment Co., Buchanan, Mich., is building a 


branch plant at Battle Creek Estimated cost, $500,000 = 
Four units are planned, including a power plant and office 


Phelps Car Baltimore, Md has closed negotiations 
ith the Chamber of Commerce, Clarksburg W. Va., for a 
site to be use d tor the erection of a branch plant The com 
any is also operating a plant at Weirton, W. Va 
\len Tire & Rubber Co., Allentown Pa., is building a two- 
story tire manufacturing plant, 60 by 130 feet, and will later 
add three additional units of similar size Wilmer Dunbar “ 


ping Machine Butfalo, N \ re cently 
capital stock of $50,000, to manufacture : 


devices, has acquired a site for a proposed ap 


Barco Manufacturing Co., 212 West Hlinois street, Chicago, 


hianulacturer ot locomotive crossheads and other railroad 
plies, has purchased a tract of land on which it plans 
erect a one-story plant, 150x180 feet, to cost $100,000. i 


Republic Belting Co., 2133 West Pratt street, Baltimore. 


Md., recently incorporated with a capital stock of $200,000, 
has acquired a site, 50 by 250 feet, for a new plant. Harry 
J. Laneback, is manage 


lhe Embossing Co., 20 Church street, Albany, N. Y., 

if irer Of me tal mechanical toys, 1S building an eicht- 
story reinforced concrete plant, SO by 100 feet, to cost 
$100,000 


Southern Automobile Manufacturing Co., 117 Linden ave 
nuc, Memphis, Tenn., is building a new plant to cost $250, 


O00, including equipment. The main building will be two 
stories, 100 by 350 teet, with an extension 100 by 200 feet 
W. A. King is president and manager. 


International Engineering Corporation, 95 King street, 
East Toronto, Ont., is erecting a foundry and machine shop 
it Waterloo, Ont. It has secured a five-acre site and will 
erect three one-story buildings, 50 by 100 feet, to manufac- 
ture ne of crude oil engines. A. M. Castle is president 

Forged Tool Products Corporation, Jamestown, N. Y., 
recently incorporated with a capital stock of $500,000, to 
manufacture wrenches and other forged steel products, is 
building a new plant. The company is headed by W. H. 
Hjorth, of William Hjorth & Co., 28-30 Taylor street, 
manufacturer of wrenches and pliers. 


INCREASED CAPITAL. 
Pitz & Weber, Inc., 21 Rose street, New York City, has 
increased its capital stock from $150,000 to $250,000, 
The Iowa Machine Works, Clinton, lowa, has increased its 
capital stock to $200,000. 
The capital stock of the O, K. Stove & Range Co., Louis- 
ville, Ky., has been increased from $2,000,000 to $3,000,000 


4 
i 
woe 
| 
Dick Stan 
i metal Stampin 
new plant 
_ 
foundry, 75 by 250 feet, and a one-story machine shop, 80 by Re 
175 feet. K. A. Conville is president of the company, and Be 
J. A. Beggs, general manager -° 
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ILL QUPPILISS 


All Steel Independent Chucks 


(Number 3 of eight Horton Leaders ) 


The body of this chuck is cast of a steel practically 
equal to machinery steel. This, together with 
the very wide jaws, the heavy operating screws, 
the deep ribs and the generally ample proportions 


make this a practically unbreakable chuck. 


The large center hole enables the hub of the work 
to be passed back into the center hole of the 
chuck. 

This line of steel chucks is only one of eight Horton 
leaders. A chuck for every chucking requirement and 
every chuck built for present day usage is a Horton 


accomplishment. 


By special invitation a member of the Rice Leaders of 


the World Association. 


The E. Horton & Son Co. 


Windsor Locks. Conn.. U.S. A. 


When writing to Advertisers please mention Mitt Seri 


== hucks 
| 
: 
3 
~ 
re 
i 
3 
a 


The De Laval Separator Co., 165 Broadway, New York 
City, has increased its capitalization to $5,000,000 

Clark Brothers Bolt Co., Inc., Milldale, Conn., has 
increased its capital stock from $400,000 to $600,000. 

Edward Krantz Spring Chicago, announces an 
ncrease in capital stock from $500,000 to $2,750,000. 
The capital stock of the Industrial Heating Manufacturing 


Co.. Cleveland, has been increased from $10,000 to $100,000, 


Mansfield Lock Washer Co., Mansheld, Ohio, announces 


in increase in capital stock from $50,000 to $100,000 


Globe Seamless Steel Tubes Co., Milwaukee has increased 
ts capital stock from $500,000 to $1,000,000 


Cal 


G. M Dichl Machine Works, Wabash, 


in its capital stock from $30,000 to $150,000, 


Ind , ahnnounees an 


nerease 
he capital stock of the Haynes \utomobile Co., Nokome, 


Ind., has been increased from $2,500,000 to $4,000,000 


Service Motor Truck Co., Wabash, Ind., announces an 
nerease in its capitalization from $2,000,000) to $3,000,000 
The capital stock of B. F Avery & Sons, Louisville IN 
facturer of implements, has been inereased by $2,000,000 


De Laval Steam Turbine Co., Trenton, N. J... has 


nec! sed its ital stock from S1,500,000 to $2,900,000 
“apital stock of the Pittsburg Screw & Bolt Co.., 
Vittsburch, has been increased from $3,000,000 to $4,000,000 


rt Tucker Tool & Machine Co., 75 Murray street, New 


York City, has increased its capital stock to $60,000 
I} capital stock of the Overman Cushion Vire Co., 250 
West 54th street, New York City, manufacturer of automo 
bile tires, has been increased from $250,000 to Saad,000 
The Dal Brewster Machinery Co., Inc 
et, New York City, has increased its capital stock tro 
oO SS/ 
ilo General Electric Co., \ nr ces 
n increase from $10,000,000) to sion 
» its OV pl ts 
ig Ner-a-Car Corporation, Svracusce, \ 
as In its stock to $1,100,000 | | Hora 
Thal 
Med M line Medit N \ il 1 
capital of O00, to be or new 
| n t id impro ments 
The capital stock of the Strong Machinery & Supply Co., 
21 Walker street, New York City, has been increased by 


The Mulholland Co., Dunkirk, N. Y., manutacturer of aut 


mobile parts, has increased its capital stock from S$a0,000 


$500,000 Frank Schermerhour is treasurer 

The Capital stock of the Harbison-Walker Refractories 

Co.. Pittsburgh, is contemplating an increase in its capitali- 
ation from $27,600,000 to $36,000,000 

Sar Lo. ot \merica, Lintheld, Pa. ha Increased 
apit k by $25,000, to equip an addit to its kas 
(sree! plant 

Th ‘apital stock of the Lodge & Shipley Machine Vool 
Co.. Cincinnati, has been increased from $1,000,000 to 
$4,000,000 

The Peerless Drawn Steel Co., Canton, Ohio, has increased 
its pital stock by SO00,000, and s making extensive 
mpr 1ts pl nt 

Col in Boiler Co., Columbiana, Ohio, has increased 
ts « stock trom $30,000 to $300,000, and will build an 

{ i t1on to its plant. 


he capit stock of the Waukesha Malleable Iron Co., 
Waukesha, Wis., 


$500,000 


as been inereased from $100,000 to 


Milwaukee Tool & Forge Co., Milwaukee, announces an 


n¢ se in capital stock from $15,000 to $25,000. George 
Haubert is president 

Milwaukee Stamping Co., Milwaukee, has increased its 
‘apital stock from $250,000 to $500,000 The company is 


planning « <tensions and improvements to its plant. 

The capital stock of the Majestic Tire & Rubber Co., 
Indianoplis, ind... has been increased from $250,000 to 
$1,000,000 

The capital stock of the Sterling Engineering Co., Mil- 
waukee, manufacturer of heating specialties, has been 


ncreased from $15,000 to $30,000. 


WALL SUPPi 


Cincinnati Gear Co., Reading Road, Cincinnati, has 
increased its capital stock from $33,000 to $300,000, to 
provide for increased business. 

Thomas Cox & Sons Machinery Co., Little Rock, Ark., 
announces an increase in capital stock from $100,000 to 
$150,000 

American Governor & Manufacturing Co., Ltd., Ander- 
son, Ind., announces an increase in capital stock from 
$35,000 to $70,000 

Hamilton Motors Co., Grand Haven, Mich., has increased 
its capital stock from $500,000 to $1,500,000, and will double 
its manufacturing facilities. Adolf Pricken is president. 
General Metals Co., Detroit, has increased its capital stock 
rom $100,000 to $250,000, and is planning extensive improve- 


ments to its plant 
Bay View Foundry Co., Sandusky, Ohio, announces an 
nerease in its capital stock from $200,000 to $300,000, to 


proy ide expansion 


he capital stock of the Kellogy Switchboard & Supply 
Ds, Chicago, with headquarters at 1066 West \dams street, 

been increased from $4,000,000 to $8,000,000 

Rhode sland Malleable Iron Works, Hillsgrove, R. 
announces an increase in capital stock to $1,000,000 It will 
build &@ one-story foundry addition, 56 by OO teet 

Phe capital stock of the Otis Elevator Co., llth avenue 
& 26th street. New York City, has been increased from 
816,500,000 $21,500,000 

Che Isbell-Porter Co., 46 Bridge street, Newark, N. 
manufacturer of vas works machinery, has increased its 
ipital stock from $175,000 to $400,000 

Phe capital stock of Phineas Jones & Co., 305 Market 
street, Newark N. |., manufacturer of automobile wheels and 
bodies, has been inereased from $100,000) to $500,000 


William Cramp & Sons Ship & Engine Building Co., 
Philadelphia, announces an inerease in capital stock oft 
$15,000,000 

| \\ Richardson Foundry & Metals Corporation, 1066 
2d street, Brooklyn, N. Y., has increased its capitai stock 
to S30,000 

Phe Brooks-Ostruk Co., 225 West 66th street, New York 
City, manufacturer of automobile bodies, has increased its 
capital stock from: $150,000 to $1,000,000 

Phe capital stock of the Ste rling Casting Inc., 743 
39th street, Brooklwn, N. Y., has been increased from 
to ST80,000 

Monroe Caleulating Machine Co., 233 Broadway, New 
York City, has increased its capital stock from $600,000 to 
$2,500,000 

Phe capital stock of the Franklin Moore Co., Winsted, 
(onn., manufacturer ot ron bolts and rivets, has been 
inereased to $135,000 

\Mlarshall Furnace Co., Marshall, Mich., has increased its 
capital stock from $75,000 to $150,000 The company con- 
templates an addition to its plant. 

\etna Foundry & Machine Co., Warren, Ohio, has 
increased its capital stock from $50,000 to $300,000, to be 
ised for improvements to the plant and for the purchase of 


additional equipment 

Hanson Clutch & Machinery Co., Vithn, Ohio, announces 

increase in capital stock from $60,000 to $300,000. The 
company is building a large extension to its plant and. will 
nstall new equipment 

\ special meeting of the stockholders of the Pittsburgh 
Gaze & Supply Co., Pittsburgh, will be held June 25, to vote 
on a proposed increase of its capital stock from $750,000 
to $2,500,000 

Standard Steel Corporation, Milwaukee, Wis announce 
an increase in capital stock from $200,000 to $600,000, The 
company is completing a new plant to manufacture concrete 
mixers. E. 4. DeGuenther is president. 

| 


mec 


ase in capital stock from $10,000 to $15,000, and is in 
the market for additional equipment for the manufacture of 
jivs and dies 

Recording & Computing Machines Co., Dayton, Ohio, has 
increased its capital stock from $200,000 to $4,000,000, and 
will vreatly enlarge the capacity of its plant. W. I. Ohmer 
is president. 

The Smalley General Co., Inc., Bay City, Mich., manufac- 


he Efficiency Tool Co., Dayton, Ohio, announces an 


turer of thread millers and surface condensers has increased 
its capital stock from $350,000 to $525,000, and contemplates 
increasing its plant facilities 


Pe 
A 
4 
| i 
4 | 
- 
The Smith & Furbush Machine Philadelphia, 
innounces an i! pital stock from $400,000) to 
iar 
4 
ment 
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BELTING— 
TRANSMISSION 
ELEVATOR 
CONVEYOR 


HOSE— 
WATER, STEAM 
AIR, OIL, SUCTION 
AND GARDEN HOSE 
COTTON RUBBER LINED 
FIRE AND MILL HOSE 


MATS AND MATTING 
PACKINGS 
RUBBER BANDS—Specialties 


Our Products bearing the above Trade Mark 
are now distributed solely by representative Mill 
Supply and Machinery Jobbers. We believe that 
the established channels of distribution are the 
most economical and efficient and we expect to 
confine our sales efforts to this policy. 


Factories at Trenton. N. J. 
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The capital stock of the Eastern Texas Electric Co., Beau- 
mont, Texas, has been increased from $2,850,000 to $4,850,000 
Phe company is planning to make extensive improvements 
to its plant. 

The capital stock of the New Jersey Zine Co., 160 Front 
street, New York City, has been increased from $35,000,000 


to $50,000,000 The company Operates a larg¢ plant at Pal- 
nerton, Pa 
Racine Accessories Manufacturing Co., Racine, Wis., manu- 


facturer of automotive specialties, announces an increase of 
automotive specialties, announces an increase in its capital 
stock from $20,000 to $30,000, and plans to increase its pro- 


duction 


\. C. Electrical Manufacturing Co., Dayton, Ohio, has 
increased its capital stock from $100,000 to $600,000. It 
recently purchased the plant and equipment of the Day- 
ton Electrical Manufacturing Co. and contemplates crecting 


an additional plant. Kk. R. Jacoby is president 


Carbon Fuel Co., Charleston, W. Va., recently increased 
ts capital stock to $1,250,000, and is planning for the erec- 
tion of a steel tipple and the installation of a new conveyor 


its Carbon, W Va 


~Vstem at 
resident 


plant at Thomas is 


Phe capital stock of the General American Tank Cat 
poration, 17 Battery Place, New York City, with headquar 
1 at Chicago, has been incre ased to $12,000,000 it will 
a one-story addition to its plant at East Chicago, Ind., 
100 by 1,000 feet, to $1,500,000. Max 
is president 


Cor 


build 


cost ot 


NEW INCORPORATIONS 


Globe Tool & Machine Co., Elizabeth, N 
Wenzel Nezdeba and Louis Franz 


$25,000, by 


Morris Hardware Corporation, Lockport, N. ¥ 
\V. G. Hoffmaster, B. O and KF, D. Morris 

Lawrence Tank Corporation, Lawrence, Okla., $60,000, by 
«. P. Gibson, F. G. Larrance, Sr., and F. G. Larrance, Jt 


Kokomo Malleabk Ind., 


, $60,000, by 


Neitz 


Foundry, Kokomo, $350,000, 


by JT. W. Johnson, Edward Bridges and A. G. Seiberling 
Dittmer Gear & Manufacturing Co., Lockport, N. Y., manu 
icturer of automobile transmission systems, has filed notice 
reoreani ation with an active capital stock of S139,300 


Union Motor Car ¢ I aton, { hio has been 


ncorporated with a capital stock of $1,000,000, and plans thy 


orporation, 


rection of a new plant \. H. Christman is president 
\Vestern Machine AN Manufacturing Co., Long Beacl 
Calif.. $25,000, by M. ©. Harvey, I W. Green and G. 
nt 
Conway Clutch Co., Cincinnati, has been incorporated with 
pital stock of $25,000 lt is subsidiary of the Conway 
Lachine Tool Co 


yvton 


Ohio, $10,000, to manufacture 


ools and other machine products. Incorporators PW 
\dams, Sr., FE. E. Adams and D. EF. Preston 

Diamond Gas Heater Co los Anveles, Cali $25,000, by 
\. B. Evans, Los Angeles; T. B. Key, Lor Beach, and 
\lfred Barstow, Alhambra 

Republic Belting Co., Inc., 2133 West Pratt street, Balti 


more, Md., $200,000, bs 
William 
Peter Healey 
Sa0,000, to manutacture 
ire Henry I. Walker, 
Universal Gauge Co., 


acture 


Harry J 
Henderson 
Brass & 
plumb rs’ 
Peter Healey 
\nderson, 


Landback, Aubrey 


Ir., and 
Foundry Ce: 

supplies 
and Frank Schwegeman 
Ind., $75,000, to 
The directors are Charles R 
lames W. Lee 

Products Co., Elkhart, Ind., $3,000,G00, 
Lohrman and Alexander ( i both olf 


ky ansville, Ind., 


The directors 


manu 
pressure 
Frank L. Beck and 

Synthetic Rubber 
by Ernest W. 
Elkhart 

Rex Steel Stamping Co., 
Magee, Harry S. Humphrey 


| 


Sievers, 


Jolie 
and 


$40,000, by 
R. L. Watson, 


Frank J. 
705 Second 

Armstrong-Emley Crankless Engine Co., Jacksonville, Fla., 
$2,500,000, to manufacture crankless stationary steam engines. 
FF, H. Cooper is president, and F. S. Tousey, secretary 

Gearless Tractor Co., Atlantic City, N. J., $3,000,000, to 
manufacture motor-driven tractors. Incorporators: Theo- 
dore Thompson, Frank MeCaulley and Chester L. Maxwell. 
Machine Co., Troy, N. Y., $50,000, to 
special machinery. Incorporators: F. Gal- 
Greenleaf and P. A. Bridgman. 


Peerless Surfacing 
Inanutacture 
lagher, L. S 


fhe T. L. Transmission Corporation, New York City, 

$100,000, to manufacture airplanes and parts. Incorporators: 

\. C. Thorne, T. A. E, Lake and F. A. Klein, 25 Broad strdet. 

Bailey Manufacturing Co., Union City, Ind., $50,000, ‘to 
manufacture an adjustable magneto coupling. Purl I. Turner 
is president, and H. D. Willcutts, vice-president. 

Standard Drop Forge Co., Oakland, Calif., $1,000,000, by 
EK. L. de Leveaga, San Francisco; Clarence L. Johnson, 
Oakland, and Walter W. Johnson, Berkeley. 

The C. E. Hill Co., Oakland, Calif., $10,000, to manutacture 
dairy machinery and supplies. Incorporators: A. H. Jordan; 


C. FE. S. Hill and C. E. Hill. 
Doble Co., Inc., Emeryville, Calif., $100,000, to manufac- 
ture engines and tractors. Incorporators: John \. Doble, 


Ir., George A. Sargent and E. M. Mason. 


Butler Elliptical Wrench Manuiacturing Co., York, Pa, 
$25,000 Incorporators: Spencer PD. Wareheim, Security 
Building, York; George W. Rupp and Willis Abbott 

The Staweld Welding Corporation, Los Angeles, Calif., 


$100,000, to manufacture welding apparatus. 
H. A. Kennedy, Thomas Pyler and Charles T 
The Globe Tool & Manufacturing Co., 
avenue, Los Ane les, Calif ‘ has been organized to manuiac- 
ture tools and machinery. H.R. Francis heads the 


Incorporators: 
Kennedy. 


2605-07 Stephenson 


company. 
Zeeglen Tire & Rubber Co. has recently incorporated with a 
capital stock of $500,000, and has bought from thi 
Rubber Co. a three-story plant, 50x115. 
Metal Finishers Supply Co., New 
manufacture metal-workers equipment. 


Century 


York City, 
Incorporators: 


$20,000, to 
G. W. 


Leve tt, G W. Kyle and B. rt, 489 Broome street. 
The Cramer-Tillotson Co., Long Branch, N. J., $100,000, to 
manufacture hardware specialties. Incorporators Alvin B. 


Cranmer, Ralph N. Cranmer and Albert S$. Tillotson 
Richard Staack Lead Coating Works, 84 Cambridge ave- 
ue, Jersey City, N. J., $250,000, to manutacture special 
machinery for lead cutting application. Incorporators: \W 
\V. Reeves, P. D. Benson and A. E. Claffer 


Che Cuthbert Co., Ltd., Winnipeg, Manitoba, Canada, 


$100,000, to manufacture mechanical devices and machinery 
ior loading and handling grain. Incorporators: Jolin S 
Blair, Homer E. Morrow and Henry E. Ryan 


Rapid Tool & Machine Co., Ltd., 
10 Manutacture tools, engines, 
vare specialties. Incorporators: 
Dodd and lames G 


Beattic MeIntyre, 


Lachine, Que., $500,600, 
pages, ] 


machinery and hard 
MacNaughton, Robert 
Cartwright 

Lid... Toronto, Ont., S100,000, to 


cture machinery, tools and equipment. Incorporators: 
Melvil MacDonald, Edwin Smily and Goeffrey W. Adams, 
632 Bank of Hamilton Building 


& M. Machine Co., Wilmington, Los Anvyeles, 


Calif., has been organized to manufacture machinery and 
rts. Incorporators include 1D, G. MacGregor, 1340 Florida 
Satfell Water Heater Manutacturing Co., 1310 South San 
Pedro street, Los Angeles, Calif., has been incorporated to 
wanutacture water heaters and other specialties 4 H 


Saffell heads the company. 
Spaulding Chain Corporation, 
organized for the manufacture ol 
Fenton |. Spaulding is president 
The Home tilities Newark, N 
facture heating equipment. 
Newark; D. H 
Chatham, N. J. 
Matthews & Slade, Ltd., Toronto, Ont., Canada, $40,000, to 
manufacture dies, jigs, hardware and tools 
Ziba Gallaghe 18 Toronto street: William T. 


been 


loomfield, N. J., has 
roller chain and sproc kets 
$100,000, to manu 
Incorporators: W. H. Demarest, 
Cushwa, Caldwell, N. ]., and F. L. Walters, 


Incorpo ators: 
Matthews and 


The British & American Motors, Ltd., Toronto, Onit., 
$300,000, to manufacture automobiles, motors, engines and 


tools Incorporators: 
street, East 


George E. McCann, 49 Wellington 
Francis A. Hammons and James ©. Buckley. 

The Bannon Co., Ltd., Toronto, Ont., $40,000, to manutac- 
ture machinery, tools, castings, 
erick W. Thorold, 167 Avenue 
and John Bannon 

The C. L. Sonen Co., Indianapolis, Ind., $100,000, to manu- 
facture machinery and parts. Incorporators: Clayton L. 
Sonen, E. E. Dean, Indianapolis, and Ralph C. Hugnes, 
Hagerstown, Ind. 

Twin City Machine & Welding Co., 
been organized by W. F. 
is establishing a general 
North Commercial street. 


ete, Fred- 


rts 


Incorporators: 


Frederick A 


Road; 


Neenah, 
Casperson and 8S. J. 
machine and 


Wis., has 
Robbins, and 
repair shop at 124 
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VIRGIN ORE 


When Elias C Atkins began making 
saws ‘way back in 1857 he realized that 
no steel manufacturer had at that time 
the correct formula for making as high 
a grade of steel as he determined to use 
in kts saws 


| 
Jeing an expert metallurgist he pre- | 
pared his formula, which was based on | 
Virgin Ore. This formula’ contained | 
many important elements that stamped | 
it as the best that had ever been used. || 
Experiments were carried on day by day |j} 

| 

| 

| 


and month after month. and after a long 
interval suecess was achieved—thus 
“Silver Steel” Saws were born 


This steel Atkins erclusive formula 
—has the quality of receiving a hard, {}} 
tough temper, stiff and firm, a quality ||| E 
that takes a keen, sharp cutting edge- iBi=e 
a quality as fine as the material in high 
grade razors—that's “Silver Steel” and 
it’s not too good for Atkins Saws 


“Silver Steel" Saws—made from Vir- 
gin Ore—are known the world over, and 
the constantly growing demand demon- 
strates their quality 


Have vou Atkins Saws? 


Write for our complete book on Metal Cutting Saws. 


E. C. ATKINS & CO,, Inc. 


Established 1857 “The Silver Steel Saw People’’ 

Home Office and Factory: INDIANAPOLIS, IND. 
Canadian Factory: Machine Knife Factory: 

HAMILTON, ONTARIO LANCASTER, N. Y. 


Branches carrying complete stocks in the following cities: 
Atlanta Minneapolis Portland, Ore. Paris, France 
Chicago New Orleans San Francisco Sydney, N.S. W. 
Memphis New York City Seattle Vancouver, B.C. 


-, 


| 
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QUPPILUBS 


ized with a capital stock of $100,000, is arranging 
proposed new plant at Westshore and Wix avenues 
Pennypacker, Mutual Life Building, is manager 
GENERAL NEWS 
Chicago Steel Wheel Co., 7332 Kimbark avenue, 
will be reorganized with a capital stock of $1,000, 
will move its plant to Gary, Ind. 


n char of J. H. Dal 


manufact 


department 


voes by his name, died on May 10 at his home 
Hills, N. J., aged 83. Mr. Hyatt obtained over 25 


ncludin : sewing machine capable of sewing 50 
lock stitches at once, now used for making machine 
tlso a machine tor cold-rolling the rods used in n 


shaftine. He was also the inve ntor ot celluloid 
The Chicago Pneumatic Tool Co., has removed it 
offices from Chicago to New York, where it oc« 
new ten-story building at 6 East 44th street Mhe 
sales branch, formerly in the Fisher Building, 


heen consolidated with the sales branch 


MULL 


Buffalo Precision & Foundry Co., Buffalo, recently organ- 


John Wesley Hyatt, inventor of the roller bearing whicl 


removed to 300 North Michigan Boulevard, and the 
ervice branch, formerly at 521 South Dearborn street, has 


for its CLASSIFIED ADVERTISEMENTS 


W.. ‘G. Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a line. 


SALESMEN WANTED 


WANTED—Salesman and jobbers to handle our turret at- 
tachments for lathes and drill presses; also adjustable light 
brackets. Big demand. Easy sales. Address Newman Manufac- 
turing Co., Cincinnati, Ohio. 3-5 


‘hicago, 
OOO, ana 


The Iroquois Tool & Die Co., Buffalo, has filed notice o WANTED—Excellent opportunity for experienced sales- 
change of name to the Troquois Tool & Stamping Corpo man to represent large manufacturer of belting. Give full 
ator information in reply. Address No. 629, care MILL SUP 

The Ross Hardware & Plumbing Supply Co., Pittsburgh, PLIES, 537 S. Dearborn St., Chicago 
announces a change in its firm name to The Benjamin Ross \NTED—First class salesman who has sold factory, 
Co., Ber lin Ross, proprict and machinists’ supplies. Travel in city only. Address 

Samuel Harris, president of Samuel Harris & Co., Chicago 641, care MILL SUPPLIES, 537 S. Dearborn St., 
ed the mat t of machinists’ tools d supplies rege) 
th home recently aged &4 years 

H: Sell Co.. Phil WANTED—POSITION AS SALES MANAGER 
of a branch office at 250 street, Ds Colo.. WANTED—Desire to communicate wit! manufactures oO! 


dealer in machine shop supplies or transmission material 


with object of securing position as sales manager or depart 


jz ment manager. Have engineering education and have bee 
moval of its Boston sales office from 125 Pearl street t 
Strol through mill supply business trom shop mechanic to manages 
i stre re tt 1 } 
eet, UD ina bie w Excellent past re cord, eood references and 
Wise, Inec., Watertow1 N. Y., has move s Chic best of sons for this advertisement. Address No. 645. 
from 1860 MeCormick Building to 1116 / Lytton Care SUPPLIES, 537 Dearborn St, Chicage 
Gace ] | Ty ; 
ain si Ctr u ( | 
of H. E. H ‘ WANTED—POS AS MANUFACTURERS’ AGENT 
Walls Tool & Supply Co., Inc N \ City WANTED—By lish Canadiar the Frencl 
a 25 Leona tre New language with established headquarters in Mon- 
( 1] = treal, agency to handle plumbing heating and ventilating 
ake electrical lines, vacuum cleaning and farm lighting systems, 
, asi ct agent for American tires Controls 
Suppl ( ¢ ) ) n onl : 
cle n ( Toronto. Address No. 644, (¢ 
MILL SUI Dearborn St, Chicago 6 
ce nt OOO rioust Stre rort 
rs’ sales perience will locate in Los Angeles, Calif., anc 
\brad » ical applhat lress Factory Representative, Cars 
ae heels, MILL. SUP > Dearborn St., Chicago. -0 
| ( inde t rhe ot thre ( 
\ ck of $65,000. W. . Gher POWER TRANSMISSION SALESMEN WANTED 
\ has me ( I (areens WANTED B manufacturer of well known ball bearing 
10 N. ( ( N. 4 Comin Ban power transmission equipment, competent men for agency 
1 George Pritchett Sout stern Manager, sales promotion work, with headquarters in Philadelphia, 
out cl d owl t ner in the use Chicago and St. Louis. Must be well posted on general trans 
{ ley 1 { Oo t} tile it tr mission practice and capable of absorbine this new line of 
I} MeMullen Machinery Co., Grand Rapids, Mich., ha- thi | hese en must possess distinct individuality and 
de rtment. \ kK. K ability to impart solid anti-friction logic to agency field mcr 
Hicks, ens ‘ to ( on electri Sali cling expenses and commission, Unusual pros 
nes al | nd belt convevor it col pects right met State age, experience and re ferences 
1 overhead s \ddress No. 647, Care MILE SUPPLIES, 537 S. Dearbor 
Che ‘| I 
as sales ¢ WELL KNOWN PRODUCTIVE SALES ORGANIZA- 
TION 
With suceessiul record for the past number of years, 
with personnel ol MACHING iOps, toundries, 
| Cy T ies, ete., will consider acting as exclusive agents for 
Lad b manufacturer or inventor of merited specialty. Have sixteer 
Strict liin salesmen covering all parts ot United States. Car 
eadq rs furnish satisfactory references as .to financial standing 
vas formerly ( \ddress No. 646, care MILL SUPPLIES, 537 S. Dearbor: 
Wellm St., Chicage 


TMENT HEAD WANTED 


manv’s sales of ber equipment and n achinery, v1 the 
\kron otf to the company’s general offies s at 7000 Ce a petent mill and factory supply man, one 
avenue, Cleveland. 1 N. Ridenour is in charg: rtment, understands various lines, con- 


selling. Address No. 642, care MILL 

rborn St a Chicago. 5 
who is familiar with the personnel of 
rge of a railroad department in a supply 
643, care MILL SUPPLIES, 537 3S 


oO 


in Short 

) patents, 
rOWs oO! 
beltine: Dearborn 

lachinery SEWAGE DISPOSAL SYSTEM 

‘al Sewage disposal outside sewer district. With or 

without water works. Use Russell Systems. Ad- 


Chic cis dress Russell Sewage Disposal Co.. Burlington, Iowa. 
: 


has been FOR SALE 
Chicago FOR SALE—204 A pipe threading machine, 1 in.-4 in., 
with motor complete. Address Thomas Trant & Bro., 228 
State street, Hartford, Conn 
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Our Line is the recognized standard on 


A Square Deal 


Kk want your 
valve trade, but we 
realize that you must 
first find out that we “make 


Air Cocks Gauge Cocks 
Air Valves Water Gauges 
Cylinder Cocks Priming Cocks 


Write 
for 
Catalog 


at} 


The ACK: 
STERLING & SKINNER MFG.Co. ~ 


DETROIT, MICH. 


wood 

Back of the Williams 
line there is not only an 
xperience ol WeENLY-SIX 
long vears in making and 
selling ilves, but there 1 

onsciencs We don't 
KHOW how to make = and 


Our policy is, first to make a good product 


The D. T. Williams Valve Company 


CINCINNATI, 


Myers 


occasionally. 


V.U.S.A 


Seven Sizes 
Meet Capacity Needs 


Vanufacturers of Myers “Honor-Bilt” 


Fill the oil reservoir of a Myers Self-Oiling Pump and replenish 


tion necessary to keep a Myers Pump in good running 
eaync\ ge = order for weeks at a time. and because of proper lubri- 


F.E.MYERS & BRO., ASHLAND, O. 


Ashland Pump and Hay Tool Works 


Self-Oiling Power Pumps 


Simple, is it not? Yet this constitutes the atten- 


cation reduces wear to 
the minimum, eliminates 
breakage and prolongs 
the service many years. 
Dollar for dollar. size for 
size, you get more real 
value in improved service 
and increased capacity out 
of a MYERS SELF-OIL- 
ING POWER PUMP than 
any other pump on the 
market today. Let us send 
circular and quote. 


Pumps for Every Purpose, Hay Tools and Door cs 
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READY 


MULL SUPPILUES 


REFERENCE FOR BUYERS 


Classified List of the Products of Advertisers 


*Member American Supply & Machinery Manufacturers’ Association. 
or Location of Advertisements see Alphabetical Index to Advertisers. 


ACCESSORIES, AUTOMOBILE 


Detroit Valve & Fittings i Detroit Brass Wks 
0 sbe & vcr Core 

Lubr 

The al & Rubber Co 

rene Powe Co 

The Mfg 


APHONS, LEATHER 
*Chicago Belting 

*Chicagoe Raw Mfg. Co 
ARBORS 


*Detrott Twist Drill C 


MATERIALS 
Dominion Asbest: & Rubber Corp. 
"General Asbe Rubber Co 
The Hussell Mfg. Co 
AUTO 
Dominion Asbesto & r Corp 


BABBITT METALS 
Sngineering Co. 


BARRELS, E SHIPPING 
Wm B. Scaife & So 


MBL ING 
*Royersford Fo ( & Machine Co 

ROWS, CHARGING 
LHron i r & Mfg. Co 


BE AKINGS BRONZE 


BE |ARINGS, ROLLER 


Reeve Reeves Pul ° 
reford ndry & Machine Co 
BEARINGS, 
iry & Mact 
& Eng ering Co 
t ( 
*Med Patent Puble ; 
*Roye Foundry & Machine Co 
Ww 
BELT DRESSING 
Reitex er 
Ko ifg 
y € rhe 
*Grato & t ifz. C rhe 
3 
BELT FASTENERS 
t | ter Co 
ne 
BELT LACINGS, LEATHER 
*Chicag ne ¢ 
*Chicag Rav i Mfg. Co 
Wi ims & Sona 
BELT LACINGS, METALLIC 
Sto { ne 
BELT TIGHTENERS 
*Dodge S s & Eng eering C 
*\ 
BELTING, BAL ATA 
Hy mn Asbestos & Ru r Corp 
*Victor Balata & Texti B ing Co. 
BELTING, ANVAS STITCHED 
t } t re « 
Dor r stos & er Corp 
Gan ! Gand Belting Co 
®liettr Th 
‘ 


Belting Co, 
L TING, CONVEYOR 
& ting Co 


8 r Corp 
Tr 
ne 
ting & 4 
Ru 
anle I ) 


a & Textile Belting Co, 
, COTTON, SOLID WOVEN 
ving & Belting ‘oO 


Belting Co. 


og Corp. 

4 elting Co 

ELTING, LE AT HER 

*Alexander Bros. 

Charlotte Leather Belting Co 

*Chicago Belting Co. 

*Chicago Rawhide Mfg. Co 
Geo. Rahmann & Co 
Graton & Knight Mfg. Co., The 
-Jewell Belting Co 

*New York Leather Belting Co 
Jos. C. Paulus & Co, 
Philadelphia Belting Co. 

Rose Valley Shops. 


*Victor Balata 
BE 


*Chas. A. Schieren Co 
*"Shield'’—McCauley Belting Co. 
‘Sterling’—Chas. Bond & Co., Philadeiphia 
"|. B. Williams & Sons 
BELTING, LINK 
H. W. Caldwell & Son Co 
Chain Con 
‘he Jeffrey Mfg. C 


*Chas. A, Schieren Co. 
BE LTING, ROUND 


Ce 
*Gr Co The 
*Jew 
*New ting Co 
*Chas 

RUBBER 
1c, 


ny. 


BELTING, THRESHER 


le Belting 
BELTING, TWISTED 


\ 
wr ib R hide Mf Co. 
BE L beep W AT ERPROOF 
Ale D dnaught— ander Bros, 
tte I Be I 
bd } gz Co 
Mfg. Co 
x | if rhe 
I 
‘a Belting ¢ 
oN I her B 
P} ng Cc 
Mfg 
A 
ey 4 til Belting Co 
BE 1 Ts, BAND 
rhe M 
BEI rs, i EYING 
user Rus 1 Mfg. Co. 
BEL rs, “POLISHING 
The Co 
= LL DRILLING 
BI a Al GER 
Pext The Peck, Stew & Wilcox Co 
BITS, E 
Pexto”’ l ’eck, St & ileox Co 
*T he s t 1 Mfg. Co 
Wright Mf Co. 
*Yale & wt Mfg. C 
BI OC KS, LOW 
& fa ine Co 
Ch & fting Co 
s & Eng ering C¢ 
h Cc 
*Jefi Mfg. ¢ Th 
Pate 
Ca ‘ hnson M hine Co 
a F & M hine Co 
a resse Steel ¢ 
BOARD, FRICTION 
Ww. O. Davey & S 
RANG E, GALVANIZED 
Ww. tf & Sons Co 
BOL 1 CUTTERS 
*H. K. Porter—Easy.”’ ‘“‘New Easy,” ‘‘Allen 


Randall.” BOLTS, EYE 
Wi ame & 
BOLTS, NUTS AND SCREWS 


ron & ‘ Co 


rd Steel Co. 
BRACES, BIT 
‘Pexto’’—The Peck, Stow & Wilcox Co. 
BRACKE ELECTRICAL CONSTRUCTION 
Illinois Malleable Iron Co. 
, BR: ACKETS, WALL 
ry & Mac shine Co 
> 


u 


oMedart Patent Pulley Co 
*Valley Iron Works 
BRAKE LINING 

Dominion Asbestos & Rubber Corp. 
*General Asbestos & Rubber Co. 
“Rusco”—The Russell Mfg. Co. 

BRASS GOODS, STEAM 
*Ameriean Injector Co. 
Crane Co. 
Detroit Valve & Fittings and Detroit Brass Wks. 
*The Lunkenheimer Co 


*McRae 
*Michiga 
*The Wr 
*Sterling 
*Walwor 
*The D 


& Roberts Co. 

n Lubricator Co, 

n. Powell Co. 

& Skinner Mfg. Co, 
th Mfg. Co. 

T. Williams Valve Co 


BRONZE BUSHINGS AND BARS 


*Lumen 


Bez 


ring Co. 


BROOMS, FACTORY, W AREHOU SE AND 
AD 


*Indians 


RAILRO 
olis Brush & Broom Mfg. Co. 


*The Osborn Mfg. Co 


BI 


RUSHES, FLUE AND HEATER 
Co. 


*The Osborn Mfg 


Ww. H 
Howe C 


BUCKETS, ELEVATOR 
Caldw & Son Co. 
hain Company. 


*The Jeffrey Mfg. Cu 


*W A, Jones Fdy. & Machine Co 
BUILDERS’ HARDWARE 
Peck, Stow & Wilcox Co. 
LL ROPE 
*Waterbury Com ny. 
BI SHINGS OILING 
Brown Engineeri 


Ce 
CABLES, DRILLING, WIRE AND FIBRB 


*Waterb 
*Appleto 


The Ak 


ury Company 
Cc AR- MOVE RS 
n Car-Mover Co, 
CARTS, CONCRETE 
ron Cultivator & Mfg. Co 
CASING, WELL 


National Tube Co 


CA 


*Lumen 
CAS 
Detroit 


*Walwor 


H. W. 
Howe ( 
*The Je 

CHAIN, 


Howe C 
*The Je 


STINGS, BRASS, BRONZE AND 
ALUMINUM 

Bearing Co 

TINGS, GRAY AND MALLEABLE 

Valve & ittings and Detroit Brass Wka 


th "Mfg. Co. 
LOGE POR 


iti ng Co, 

hide Mfg. Co 

ams & Sons, 
Co., The 


€ H AIN BELTS 

e: aldwell & Son Co, 
‘hain C Sompany. 

Mfg. Co, 
nes Foundry & Machine Co 
COIL, CONVEYOR, DREDGE, Loap. 
ING, LOGGING, ETC. 
hain Company. 
ffrey Mfg. Co. 


CHISELS, CARPENTERS’ 


Jor 


‘Pexto’’—The Peck, Stow & Wilcox Oc 
CHUCKS, DRILLS 
*E. Horton & Son Co 


*Detroit 


*E. Hor 
e 


‘Sweetls 


Twist Drill Co. 
CHUCKS, LATHE 

1 & Son Co, 

ind’’—-The Hoggson & Pettis Mfg Oo 
CLAMPS, BELT 


*T. B,. Wood's Sons Co 


CLAMPS, “Cc” 
Mac hinists’ and Toolmakers’ 


Bri Tool Co 
Vi in’ J. He W ams & Co 
CLIPPERS, BOLT 
Parter. 
CLOCKS, WATCHMAN’S PORTABLE 
Hardinge Brothers, Inc. 


Newman Clock Co, 


Jos, A. 


Domini 
“Rusco’ 


H. W. 
Chicage 


*Dodge 


CLOSETs, FROST PROOF 

Vogel Co 
CLU TCH FACING 

on Asbestos & Rubber Corp 

The Russell Mfg. Co. 

FRICTION 
Caldwell & Cc 
> Pulley & Sha ft'ng Co. 
Sales & Engineering Co 


Machine Co., The. 


*Americ 


Clutch Co 


Jones Foundry & Machine Co 
selt Comp iny. 
Patent Pulley Co, 


Pull’’—Brown Engineering Co 
# Pyott Co 

teeves’ Reeves Pulley Co 
Iron Works 


Wood's Sons Co. 


COCKS, AIR 
an Injector Co. 


Crane Co. 


Detroit 


Valve & Fittings and Detroit Brass Wka 


*The Lunkenheimer Co. 


*McRae 


& Roberts Co, 


*Michigan Lubricator Co. 


*The W 
*The St 
*Walwo 


*The D. 


m, Powell Co, 

erling & Skinner Mfg. Oo. 
rth Mfg. Co 

T. Williams Valve Co. 
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*Dodge Sales D t t & Rubber Corp ‘ 
*Lumen Beart Empire Rubber & Tire Co, Sig ‘ 
*Med *the B. F. Goodrich Co af 
*New York Belting & Packing Co ar : 
R. F. & Weaving & Belting Co 
‘United States Rubber Compamm 
rar Belting Ce 4 
*Hett Mfg. Co., The, 
Mount \ non Beltir 
N ror Belting & Packing Co E 
*Lumen Be W 
Co. 
S~EPPLY JOBBERS 4 
CEMI \THER BELT 
\iexander J 
*Chicago Be 
*Chicago R 
icag 
*Cocheco—I 
| # 
| 
| = 
| 
i ‘4 
Dominion 
sandy Belti 
*iHettrick Mfs 
*United States Link 
*Victor Bal *Medar 
BELTING *The M 
Buffalo We “Mule 
°“Burmaline *Geo. V 
*’The 
*Valiey 
| 
Phe 
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COCKS, BALL 
*Detroit Lubricator Co. 
*McRae & Roberts Co. 
*The Sterling Skinner Mfg. Co. 
*Walworth Mfg. Co. 


COCKS, CORPORATION 
Crane Co. 
*The Lunkenheimer Co 
*The Wn Powell Co, 
*Walworth Mfg. Co. 

coc GAUGE 

*American Injector C 
Crane Co 
*Jenkins Bros, 


*The Wm P 
*Walworth Mfg. Co 
°The D. T. W iams Valve Co 

COCKS, STEAM AND SERVICE 
Crane Co 


Detroit V & nesa t Brass W 
“Tt Lut 

*M & Kobe s Co 

*The P we 

* Walworth Mfg. C 

*The D. T Williams Valve Co 


COLLARS, SHAFT 
dry & Mac 


ine Co 


4 4 

& M ne Co 
Machine Co 


*Vailey Iron We 
B. W i's Sons C 


COUNTERSHAFTS, SMALI 
Birkle Ma ine Works, 
COUPLINGS, MOTOR 
Birkle Mact e W ks 
COUPLINGS, SHAFT 
opens Pulley & Shafting Cc 


MILL QUPPILUES 


rrERS, PIPE 


Ma 
ELIMI 


CUTTERS, TOOL HOLDER 
ej i 


CUTTERS, STORAGE BATTERY 


LEATHER, PAPER AND 
LOTH 


eeene 


SHAFT, FLEXIBLE WATER, AIR OR GAS 
National 
FRICTION CUT-OFF Wm. B. Beaife & an Co. 
Machine Co. CYLINDEKs, WATER, BRASS AND BRASS 
LINED 
y & Machine Co F. E. Myers & Bro 
Co, DIES, BOLT THREADING 
e Company. 
HOISTING DIES, PIP E THREADING 
1e Mfg. Co Co 
p & Die Corporation, 
CRANES Threading Machine Go. 
ne Mfg. Co 
DOGS, LATHE 
CRANKSHAFTS *Armstrong Bro rool Co 
s & Co ‘Vulea IH. W ms & Co 
BARS L ING POSTS 
‘ *arr tre } 
LEATHERS DRILLS, BIT s roc K, FOR WOOD OR METAL 
*Detr 
‘DRILLS, BR E AST 
fg. Co “Pext I & Wilcox Co 
: LS, EL ECTRIO 
AND GREASE *U. S. Electrical Tool 
DR L Ss, “POST 
er 
rati DIILES, RATCHET 
*The Arms t Co 
c cox Co. 
DRILLS, IST, ( ARBON AND HIGH SPERD 
*Detroit Tw ° 
DR Ls, WIRE GAGE 
*De Co. 
DROP FORGINGS 
*S, PRIMING *Walworth Mfg. C« 
DRI Ms, CAST IRON 
RIVET AND WIRE °Me P Co. 
DRU Ms, fe EL RIM 
*Medart P i 
MILLING TORS 


ELECTRIC) LANTERNS 


TR ICAL sor KETS AND BUSHINGS 


N ATORS, om 


BOILEK FITTINGS 


Ves ST 


Dependability 


Velson Patent 


Saves oil, belts, time and expens 
Our claims backed by twelve 


service, 


Let us send you descriptive book 


GRAND RAPIDS, 


WILMARTH & MORMAN 
LOOSE PULLEY 


We guarantee it—will send it on 


Wilmarth & Morman Company 


900 Monroe Ave., 


e of repairs. 
trial 


years of satisfactory 


let and price list. 


MICH. 


When writing to Advertisers please met 


ition Mitr 


COUPLI 
Smith & Serre 
COUPLINGS, 
The Carlyle-J 
*The Hill Clu 
*W. A. Jones 
*Medart Pater 
ey v Ir n 
*The Yale & " 
Armington E 
*The Chisholn 
°T} ey Villiat 
J. H. W lar 
ese 
3 
°C) 
& 
CUPs 
Ww D A n 
i °A n I 
Lut 
*Dodge Sales & Engi: ewa af 
*Jeffrey Mfg. Co., The er 
*w. A. Jones Foundry 
*Medart Patent Pulley 
*Roversford Foundry & E Prod 
Safety Firs Mfr ° Lur I 
*St Steel Co CUTTERS 
Cl 
ct 
*The Borden 
& Curtis ¢ 
*Walworth Mfg. Co 
. ENGINI 
*Medart Patent Pulley Co °*H *An in Inj 
*Royersford Foundry & Meg ne Crar | 
Smit & MeR & | Cc 
*Standard Pressed Ste Wa th Mfg 
; Co. *The Hogg & Pett D. T. Williams Valve C 
: 
ing 
/ <4 
aa 
3 Vogt engineer: 
VOGT BROTHERS MFG. CO 
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10 Minutes—and this coupling 
connects vour line shafting 


To repair a break with ordinary comnections is a job 
that requires several hours. 


With a “Cincinnati” Compression Coupling a line 
shafting can be hooked up in ten minutes more tightly 
than before. All that is necessary is to remove the 
old tlanges, slip on the three longitudinal sections of 
the “Cincinnati” Compression Coupling, and drive 
home the rings. The only tool needed is a hammer. 
There is no loss of time, or expenditure for high 
priced labor. 


The “Cincinnati” Compression Coupling the 
superior method of joining line shaftings. Shaftings 
so connected do not slip—they serve more efficiently. 
By using bushing strips, shafts of different diameters 
can be joined as easily as those of the same size. 


Let us send vou complete specifications \\ rite. 


The Cincinnati Ball Crank Company 
100 North Street 
Cincinnati 


{iso manufacturers of “Cincinnati” Machine Tool Handles. 
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ENGINES, HOISTING Crane Co. *The Jeffrey Mfg. Co. 
Somers, Fitler & Todd Co. Detroit Valve & Fittings and Detroit Brass Wks. *W. A. Jones Foundry & Machine Co 
FASTENERS, BELT *Detroit Lubricator Co. *Medart Patent Pulley Co. 
*Clipper Belt Lacer Ce ‘he Lunkenheimer Co, *Royersford Foundry & Machine Co 
Crescent Belt F apo Co ae _& Robe ae: *Standard Pressed Steel Co. 


*Valley Iron Works, 
*T. B. Wood's Sons Co, 

HATCHBETS 
“‘Pexto’’—The Peck, Stow & Wiloox Ce 


*Flexible Steel Lacing Co. 

FEED WATER SOFTENER AND PURIFIER 
*"Dodge Sales & Engineering Co, 

Wm. B. Scaife & Sons Co 


& HOISTS 
— File Works GASKETS *The Chisholm-Moore Mfg. Co. 
*Hent y Disston & Sons Inc. *Diamond R tub ber Co.. Inc. HOISTS, CHAIN 
Nich ols on File Company Dominion sbestos & Rubber Corp Armington Engineering Co. 
Sir ls Mfg. Co Flex tall c ‘G sket Co. *The Chisholm-Moore Mfg. Co 
FILTERS, WATER *Gene sbes Rubber Co *Wright Mfg. Co. 
Wm. B. Scaife & Sons Co, . Co., The. *The Yale & Towne Mfg. Co. 


FITTINGS, GAS FIXTURE HOISTS, ELECTRIC 
Detroit Valve & Fittings and Detroit Brass Wks, *New York Belting & Packing Co *The Jeffrey Mfg. Co 


*Walworth Mfg. Co *United States Rubber Company F HOLDERS, TOOL 
PIPE, MALLEABLE H. Williams & Cx 
Detroit Valve & Fittings and Detroit Brass Wks Son Co. : pre HOOKS, BELT 
Illinois Malleable Iron Co, iIneering Co. — 
*Walworth Mfg. Co. ) rtexibie Stee acing 
ndry & Machine Co. HOOKS, —— 
FITTINGS, WIRE ROPE lley Co. H. Williams & 
owner? ury Company HOSE, AUTOMOBILE AND. GARAGE | 
: GEARS, RAWHID Pominion Asbestos & Rubber Corp 
*Chicago Rawhide “Mtg Co *New York B ng ng Co 
Sales ¢ sngineerir Ss | 
dg GOVE RNORS, PUMP Domin OSE, OTTON 


y °Tt Jeffrey Mf on Asbestos & Rubber Corp 
Co, subber T 


GRE ASE, LUBRICATING ing & P Co 
FLY WHEELS, CAST IRON *Royersford Fo yundr' & Machine Co. ale Reddaw Ly siting & Hose Oc 
Sales & Engineering C GRINDERS, ELECTRIC HOSE, FIRE 
h *U. S. Electrical Too] Co. Dominion Asbestos & Rubber Corp 
"Mtg Empir Rubber & Tir ) 
es F< & Mach Co *New York Belti1 eKing ¢ 
*Medart Patent Co. The Rossendale-Re Belting & Hose Oe 
*T. B. Wood’s Sons C GUNS, OIL AND GRE ASE *United States Rubber ¢ pat 
*Royersford Foundry & Machine C HOSE, RUBBER 
MES 
ALI HACK AWS AND FRAMES Dominion Asbestos & Rubber Corp 
Bond Foundry & Machine Co e aah} 
7 fhe L. S. Sta tt *The B. F. Goodrich Cx 
HWAMME RS, HAND ‘New York Belting & Packing 
K “Pexto’—Tt Pe Stow Ww Co *United States Rubber ny 
FRICTION pe 'TCHES HANDLES, CRANK, BAL ANCE AND HOSE, STE AM 
(See “‘Clut stion’’) MAC CHINE I nd Rubber C Ir 
*J. H. Williams & fon Asbestos & Rubber Corp 
Federal Electric ¢ HANGE RS, PIPE on Rubber & Tire ¢ 
3 “Rall Joint’’—The Penn Engineering Co *The B. F. Goodrich ¢ 
*Greenfleld Tay a Walworth Mfg. Co. *New York Belting & Packing ( 
The L. 8. 8 ee H ANGE RS, SHAFT *United State Rubt pany 
ee GAGES, CALISER *Bond Foundry & Machine ( HYDRAULIC LEATHER 
Williams & *Chicago P & Shaft r Co *Ale 
a AGES Ww ATER. *Dodge Sales & Enginee Cr *Chicago ert le Mfg. 
*American Injector Co. *The Hill Clutch Co *Chas. A. Schieren Cc 


anishe 


Wherever etticiency dictates powe 


plant activities, no longer is the age y 
ladder used to operate ors neaa 
yut-of-reach valves With ll its del 

and dangers it has been pot ated 

the discard. In its stead 1s the new 


ime, trouble and labor saving— 


Babbitt 


Adjustable 


SPROCKET 
Howe Charcoal Malleable pi 


a simple, safe, and ec 
Iron Elevator Buckets ice whieh makes 
apid th operation ot all inacce ble 
valves—FROM THE FLOOR. 
Highest quality ¥castings, uniform through- Your supply house has them. 
out, with clean, straight edges. All buckets re- Babbitt Steam Specialty Company 
inforced at corners to add to strength and dura- nee Seaiere — 
bility. The greater strength of Charcoal Mal- 
leable Iron buckets and their ability to resist 
corrosion, rust and wear are well known to all 
users. 
Order immediately to insure*early delivery. 
Write for Catalog 100 


Howe Chain Co., Muskegon, Michigan 


300 
ago, 


Bros. Lake 


Jenkins Street, 


Engineering Spe- 

ciaities Co., Ltd. 

Toronto, Ont., 
Can. 
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LEADING SUPPLY 
HOUSES 


WILL SUPPLY YOU WITH 


On 


The only GASKET which eo 
takes care of all expansion and con- 
traction. FLEXITALLIC is the only 


gasket you don’t have to “follow up.” 


Here are a few of the supply houses which can fill 
your requirements for the BEST GASKET MADE: 


ALABAMA—Standard Equipment Co Mobile 
Young & Vann Supply Co Birmingham 
CALIFORNIA—O, M. Simmons ¢ Ban Francis 
COLORADO—Adyance Mach. & Supply € Denver 
DELAWARE—Edge Moor Iron Co Edge Moor 
FLORIDA—T. J. Swe Box 5 
GEORGIA Savann Su ‘ ~ 
ILLINOIS—Davies’ Supply Co Chicag 
Ideal Mfg. & S Co Oskaloosa 
KENTUCKY—Laib ¢ Inc Lou 
LOUISIANA—C., T. Patterson ¢ New Orleans 
Keller-Webster Mach. Co 
711 Hennen Bld N Orleans 
MARYLAND—Wallace & Gale Cc Baltimore 
MASS.—Evans’ Mill Supply Co Boston 
Roston Stea Ss ‘ Lost 
J. Hend 
MICHIGAN—Kenneth Anderson Co Detroit 
MH 4 R 
MISSOURI—Roland A. Wirfs Co St ouls 
". W. Hay & Co Kans 
EW W N 
NEW YORK-Barnes & Irving. Inc Syracuse 
E. C. 8 hwick P 
Fairbanks Co Binghamton 
Haverstick & Co Roct 
ORTH CAROLINA Whs. & Su ( Nt 
OHIO—E. A. Kinsey Co Cincinnati 
Tomlinson Steam Spec. Co Cleveland 
OKLAHOMA-—Corken Mach. & Supply Co Oklahoma City 
PENN Charles Bond Co Philadelphia 
rmstrong, Wolf, Zimmerman Co Pittsburgh 
Baer Blackster Bid Pittshurel 
Somers, Fitler & Todd Co Pitt I 
E. Keeler Company Williamsport 
Union Iron Works Erie 
Wim Ta \ 
TENNESSEE—C. M. McClung & Co Knoxville 
TEXAS—Rathbun Company Pas 


UTAH—Thos. A. Williams Salt Lake City 
VIRGINIA—Appomattox Iron Wks. & Sup. Co., Petersburg 


Smith-Courtney Co Richmond 

Empire Mach. & Supply Corp Norfolk 

OUR UNUSUAL DEALER’S 
PROPOSITION. IT BRINGS YOU BUSINESS 


GASKET CO. 


CAMDEN, NEW JERSEY 


No holes to drill, no lining up to do, no 
nuts to tighten, no threads to strip—yet 
the Pintite will carry any load within 
the rating of the shait. 


No fuss, no trouble, no tools but a ham 
mer—two sets of smooth steel pins 
driven home in holes already prepared 
in the coupling sleeve. 


Slip the ends of the shafts into the 
Pintite bore. !lammer the pins flush— 


their hardened cupped ends cut their 
own keyways. Vhe angle between the 


two sets of pins adds a_ tremendous 
wedging pressure. 


\ Pintite-coupled shaft is proof against 
jar and vibration. 


Send for Bulletin 102 


SMITH SERRELL 


43 Central Ave., Newark, N. J. 


Francke Flexible Couplings for 


Direct - Connected Machinery 


Pulmore Pulley Tread for Highest Belt Efficiency 


When writing to Advertisers please mention Mitt Supprtes. 
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TIT.) 
QUPPLUES 
IDLERS, BELT CONVEYOR *The Jeffrey Mfg. Co. *The Hill Clutch Co. 
*Jeffrey Mfg. Co., The. *The Yale & Towne Mfg. Co. *Medart Patent Pulley Co. 
“INJECTORS MACHINERY CONV EYING AND ELEVATING B. Co. 
° njector Co H. H. Caidwell & Son Co. *Valley Iron or 
ae ee mer Co. *Dodge Sales Engineering Co. NUTS AND SCREWS 
*The Wm. Powell Howe Chain Company, *The National Acme Co. 
INSTRU MENTS OF PRECISION *The Jeffrey Mfg. Co. 
The L. S. Sta t Co MACHINES, GRINDING AND POLISHING W. O. Davey & So 
KNIVES, "MACHINE *Royersford Foundry & Machine Co. OIL WEL “% ‘ACCESSORIES 
*e. C. Atkins & Co., Inc. MACHINES, HACK SAW *The Wm. Powell Co. 
*Henry Disston & Sons, Inc *E. C. Atkins & Co., Inc ; : *Walworth Mfg. Co. 
*Stmonds Mtg. MACHINES PIVE CUTTING AND OILING DEVICES 
LACE LEATHER THREADING W. D. Allen Mfg. Co. 
*Chicago Belting Co *The Borden Company. *American Injector Co. 
*Chicago Rawhide Mfg. Co. *The Curtis & Curtis Bowen Products Corp. 
° 2 ‘night Mf Co., The. nfield ip & Die Cory Crane Co 
Co. Threading Machine Co *The D. T. Williams Valve Co. 
*New Yor! Leather Co. Va Mfe °*The Wm Powell Co. 
Joa C. Paulus & Cé MAC HINES, PUNC — AND SHEARING *Walworth Mfg. Co. 

*Chas. A. — eren Co *Royersford Foundr ine Co. PACKING, AMMONTA 
*1, B. Will is & Sons. MACHINES, SUE eT ME AL WORKING Dominion Asbestos & Rubber Corp. 
L. a ING, BEI rl, METALLIC Peck, Stow & W ox *Hollow Center Packing Co. 

*Olipper Belt MACHINE RY, WOODWORKING *New York Belting & Packing Co. 
rescent Belt ! PACKING, ASBESTOS 
“Flexible Ste Dominion Asbestos & Rubber Corp. 


LAMP GUARDS INCANDESCENT 
MPS 


T 
LLETS AND HAMMERS, RAWHIDE 
M 


*Hollow Center Packing Co. 


‘ wh *General Asbestos & Rubber Co. 
*Flexible Steel Lacing Ars. AND AT TING, RUBBER *United States Kubber Company. 
i. EATHEK BEI. TING *Diamond pac KING, HYDRAULIC 
(See “Belting nior As er whide Mfg. Co 
LEATHER ‘SP EC IALTIES *New York ng Cc Dominion Ast estos & Rubber Corp. 
Alexar MERC CONV EYORS *General & Rubber Co. 
*Chicago Belting Co e. E B *Holiow Center Packing Co 
*Chicago Rawhide Mfg ‘9 MET A. BEARING *New York Belting & Packing Co 
i1KAT HE Kis, ‘HAND *Dodge Sales: & Engineering Co PACKING, LEATHER 
*Chicago Belting C« *Medart Patent Pulley C NG, 
*Chicago Rawhide Mfg ) 4 *Reeves Pulley Co ®°Chicago Belting Co 
LUBRICANTS, BAL & ROLLER BEARING MILLBOARD h Mfg. Co 
*Royersford F y & Machine Co Ww. O & Son 
“LUBRICATOKS Dominion Asbest ubber Corp. 
*American Injector Co MILI LKATHE RS, ALL KINDS PACKING, PISTON 
Bowen Products orp : has. Bond Co., phia \ r Brot ! 
e Lu ator Ceo Chicago Beiting Co Do oO sbestos & 2ubbe ‘or 
inke *The Chicago Rawt Mfg. Co ibber Corp. 
& Roberts Co *Graton & Kn g! t The *General Asbest Yo. 
Lut ator Co *Chas. A. Sch n *Hollow Center 
Pow Co MILL SUPPLIES *> ork cing Co 
Domin n Ast Rubber Cerp *United States pany 
T. ¥ Valve Co Somers ‘itler & ° tING 
Lt ATORS, LOOSE PULLEY *Walworth Mf Dominion Corp 
Brown Eng rir MOTOR TRUCKS *General Asbe 0. 
At MINE The Wt *Hollow C enter 
Somers, Fitle MOTORS, AUTOMOBILE sNew York c Co 
MACHINES, “BELT LACING *Reeves Pulle *Un Stat : 
I MOY CAR PAC CKING,. KOD 
MAC napa CLUTC HES *Appleton Ca e Dominion Asbestos & Rubber Corp 
The Carly wt Le STANDS *General Asbestos & Rubber Co. 
MAC OAL HANDL ING *Bond Foun *New York Belti & P acki Co, 
*Dodge Sales & Eng ering *Dodge Sale “Co. *United Stat 1 ‘ or ny. 


McCAULEY BELTING COMPANY 


LEATHER BELTING 


412-420 ORLEANS STREET, CHICAGO, ILL. 


One Man or a Dozen? 


What concern wouldn’t invest $5.00 to save 11 
men’s time yor wages. The ATLAS Car Mover is 
the best and most powerful device ever made for 
starting and moving loaded ears by hand. Its 
compound leverage exerts a double leverage of tre 
mendous force. Many other good points. 

The ATLAS is a quick 


sure, profitable seller 
Write for discounts 
k 
| APPLETON 


CAR-MOVER 
COMPANY 


Appleton, Wis. 


When You Have Inquiries For 


Approved 


Watchman’s Clocks 


Wire or write 


Hardinge Bros., Inc. 


Manufacturers 
4141 Ravenswood Ave. 
Chicago, U.S. A. 


Chuck Service 


The Hoggson & Pettis Mfg. Co. 


NEW HAVEN, CONN. 
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Means many dollars 
saved every day of 
the year - and the 
AJAX will do better 
than this in most 
Cases. 

Qur claims are based 
on resu/ts given in 
actual service over 
a fong period of years- 


Ajax will save Coal~ 

- Save /abor- 
-Cul upkeep 

and increase steam. 


Our Booklet 
“The Economical Burn- 
-ing of Coal” will be 
mailed, without obli- 
gation, on request. 


VALLEY 


IRON WORKS 
WILLIAMSPORT, PA. 


ESTABLISHED 1855 


TREAT SPECIAL 


KVBBER 
BELTING 


THE BELT FOR 
ENDURING SERVICE 


On drives of the hardest kind everywhere—in 
Saw Mills, Paper Mills, Cement Plants, Machine 
Shops, Textile Mills, etc., Test Special Rubber 
Belting not only is performing faithful service, 
but is standing guard against costly shutdowns 
and delays. 


The friction surface affords the strongest pulley 
grip. The extreme flexibility permits running 
over small pulleys at high speeds. The plies 
of cotton duck—of great tensile strength— 
are inseparably united by a tenacious rubber 
friction. 


TEST SPECIAL RUBBER BELTING IS 
MADE TO SERVE YOU WELL 


NEW YORK BELTING & PACKING CE 


New York 
Boston Philadelphia St. Louis 


Chicago Pittsburgh San Francisco 


| 
| 
i 
— 
¥ 
PASTING 
7 4 
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PACKING, KUBBER 
*Diamond Rubber Co., Inc 
Dominion Asbestos & Rukber Corp 


*General Ast 
*The B. F. 


*Hollow Center 


restos & 
Goodrich 


acking 

*New York Belting & P 
*United States 1 

PACKING, 5 
*Diamond Rubt In 
Dominion 5 R Corp 
I ‘ 
; estos & Rubt Co 

ente ng ) 


enkKit > 
Belting & Packing Co 


rk 


sR pany 
PACKING, VALVE STEM 


nion Asbes & u er Corp 
*General As ber Co 
*Hollow ¢ Pa 

*New Y Be 4 king Co 

~ } ‘ 
PEGS OR PINS, KRAWHIDE 

*Chicago Rawhide Mf Co 


4 
PICKS, MATTOCKS AND HOES 


PIPE THREADING TOOLS 
my ny 


*The Borden ( 
*The Curtis & tis Co 
*Toledo Pipe I ling Machine Co 
*Walw h Mfg 

PIPE, STEEL 
Nationa 
"Wa 

PIPE VISES 
a 
*Toledo Pipe T ng Machine Co 
*Walworth Mfg. 

PIPE, WROUGHT IRON 

ers. Fitle & Toda 


‘Walworth Mfg. C 
PLATES, BASE 
& M ne 


*Bond Foundry 


Dodge Sales & Eng ring Cc 
ey I 
PLATES, FLOOR AND CEILING 
The Penn Engine s Ce 
“Walworth M 
PLIERS 
Th w & 


QUPPLUES 


PLUGS. BRASS AND FUSIBLE 

*American Injector Co. 
*The Wm. Powell Co 
*The D. T. Williams Valve Co. 
*Walworth Mfg. Co. 
Es, TUBULAR STEEL 
National Tube Company 

POWER TRANSMISSION APPLIANCES 
e nd Foundry & Machine Co. 
ey & Shafting Co. 


*lbodge Sales & Engineering Co, 
Edgemont Machine Co., The. 
‘ 
Th hnson Machine Co 
*Jeffrey Mfg Co 
ew \. Jones Foundry & Machine Co 
¢ Patent , ey Co 
«& e (Uc 


Machine Co 
_o 


B. Woo Sons Co 
PRESSES, DRILL AND FOOT 
*Royersf« Foundry & Machine Co. 
PRESSES, PAPER BALING 
PROTECTORS, ELECTRIC LAMP 
*Flexible Stee Lacing Co 
PRUNING SHEARS 
‘Pexto”’—Pec} Co 


Stow & W icox 

PULLEY BLOCKS 
*Wright Mfg. Co 

PULLEY COVERING 


PULLEY TREAD 
PULLEYS, CAST IRON 
B ne Works 
i e Sale & Engir ng ° 
ey Mfg 
A J 3 ry & Machine Co 
I en rulley Co 
& Machine Co 
I 
B. V i's S 3 
PULLEYS, CONE 
*Sag y Mfe. 
PULLEYS, CONVEYOR 
*Med Patent ay Cc 
PULLEYS, FLANGE 
vs ge § s & Engineering Co 
Pu y 
“a \ I y Works, Inc 
ey 
*Sag Mfg 


PULLEYS, FRICTION CLUTCH 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 

*The Hill Clutch Co 

The Carlyle Johnson Machine Co. 
*W. A. Jones Foundry & Machine Co 
*Medart Patent Pulley Co. 

*The Moore & White Co. 

*George W. Pyott Co. 


*T. B. Wood’s Sons Co. 

liey Iron Works 

PULLEYS, GROOVED 
Machine Works. 
Sales & Engineering Co. 


Clutch Co 


>. 

iio Valley Pulley Works, Ine. 
*Saginaw Mfg. Co 
*Medart Patent Pulley Co. 

PULLEYS, HEADED 
Sales & Engineering Co. 
Patent Pulley Co. 
Pulley Co 


Saginaw Mfg. Co 
B. Wood's Sons Co, 
PULLEYS, LOOSB 
hicago Pulley & Shafting Co 
*Modge Sales & Engineering Co. 


Inc. 
M man Company 
PULLEYS, MOTOR 
kle Machine Works. 
“ Hili Clutch Co, 
*Saginaw Mfg. Co. 
PULLEYS, STEE! 
*Amer n Pulley Company 
*Dodge Sales & Engineering Co. 
PULLEYS, STEEL RIM 
*Medart Patent Pulley Co 


STEP CONE 
Engineering Co. 


Williams’ Drop-Forged Clamps 


} 
ehining heat-process ( \ 
ce under he de d 

\ ] ] \ 1 
\\ | Wes oft ( Vici 
cle nge © es ( ( ne 

] 

Clamp tor every purpose fully gu 


he msidered 


-pendable and 


they are not cheaper—hrs 


| No cast clamp 


strain of severe usage. 


cd and are then subjected to a 


their stiffness and 


render superiot 


exacting conditions. 


nd Strap Clamps provide a 


There's a Wilhams’ 


service 


Machinists’ Tools Booklets with your imprint if desired 


J. H. Williams & Co. 


“The Drop-Forging People” 


42 S. Clinton St. 
CHICAGO, ILL. 


45 Vulcan St. 
BUFFALO, N. Y. 


45 Richards St. 
BROOKLYN, N. Y. 
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Six Accurate Holes At Once 
To Make the Work in the 


Home Easier for the Housewife 


Today—at the touch of the button—the vacuum 
cleaner responds, human-like, to the house- 
wife’s desires so that she can quickly clean 
the entire home——thanks to the accurate drill 
holes which enable the builders to assemble 
the vacuum cleaner. 


This emphasizes the twist drill’s importance — 
also the fact that Detroit Twist Drills serve 
you by serving faithfully those who build the 
utilities of your daily life. 


These builders use Detroit Twist Drills for 
the identical reason that every industry uses 
them—because they give more accurate holes 
with less regrinding and less cost for power. 


Specify Detroit Twist Drills 
When You Order Drills 


DETROIT TWIST DRILL COMPANY, DETROIT, MICH. 
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LL SUPPILUES 
PULLEYS, TAPER CONE ROPE DRIVES 

*Dodge Sales & Engineering Co. *Dodge Sales & Engineering Co. 

*The Hill Clutch Co Cc aldwell & Son Co. 

*Medart Patent Pull Co *The H y h Co 

*The Ohio Valley Pulley Works, Inc, *Medan P Co 

*George W. Pyott Co B. W Sons o. 

*Reeves Pulley Co. 


*Saginaw Mfg. Co 
PULLEYS, WOOD SPLIT 
Co. 


ROPE, TRANSMISSION 


*Waterbury Company. 


SCREW PLATES 
*Greenfield Tap & Die Corporation. 
SCREWS, SAFETY SET 
*The National Acme Company. 
*Standard Pressed Steel Co. 
Strong, Carlisle & Hammond Co. 
SEPARATORS, OIL AND STEAM 


*Walworth 


Mfg. Co. 
*Dodge Sales & Engineering ow RUPE, WIKH, FIBRE AND SISAL *The D. T. Williams Valve Co. 
*Medart Patent Pulley Co Waterbury Company. SHALT COUPLINGS, FLEXIBLE AND RIGID 
*The Ohio Vailey Pulley Works, Inc. RU cpg a MEC HANICAL Smith & Serrell 
*Reeves Pulley C¢ Buffalo « Iti ° SHAFTING 
‘naatiaw Mfg Co Dominion Asbe estos a Rubber Corp *Bond Foundr & Machine ; Se. 
PUMPS, HAND AND POWER Pull oy & Shafting Ce. 
AMipire Ku r ¢ Co Sa es & Businesriy Co. 
F. E. Myers Bro rae : *General Asbestos & Rubber Co h . 
PUMPS, HYDRAULIC PRESSURE *Jenkins Bros 
Vost Bros. Mfg The National & Rubber Co. | *Royersford Foundry & Machine Co 
PUMPS, JET *New York Beiti ng & Packing Co Sor ler & Todd Co 
*American Injector Co. SAFETY DEVICES rks 
PI are, MINE *The Crescent Machine SHAFTING, TU BI LAR (MATERIAL FOR) 
F. ~E. Myers & Br *Dodge Sales & Er 2 Jo. National Tubs ympany 
SAI AMANDERS SHEARS, SQUARING 
t ibrica MPS, The Akron Cu & Mfg. Co Peck, Stow & Wi Ox 
TEETH AND SHANKS SHEAVES, MANILA AND WI RE ROPE 
PUMPS, STEAM & °w. A. Jones Fo , iry & Machine Co 
Vogt Bros. Mfg. Co hi he 
PUMPS, TANK & san ge and meta!) 7e Pat Py 
os. Henr sstor S 
PUNE HES AND DIES SHenr on & I _ SIGNS, ELECTRIC 
*Royersford Foundry Machine C Federal Electric 
PUNC HES, SHEET METAL SAWS. CIRCULAR SIRENS 
Peck, Stow & sz. Cc. Atkins & Co., Ine. Fede Ele Co 
ap KS, 'STOC K, SECTIONAL SHenry Disston & Sons, Inc “SNIPS. AND SHEARS 
Brown Engir Poxt k & Wilcox Co 
RAIL S, ELECTRIC MOTOR SAWS, ¢ ROSS A UT AND RIP SOCKETS, wW IRE ROPE 
Birkle Machine W : °E. C. Atkins & In *J. H. Williams & Cc 
RASPS *Henry Disston & Sons, Inc SOLDER 
*Delta F Works Simon Mis ( 
*Nichols in rile I any SAWS, HACK *Lumen Bearing Co 
R ATCHETS °E. C. Atkins & Co., In SOLDERING PASTE AND SALTS 
*Armatrong Bros. *Henry Disston & Sons, Inc rc maT 
REAMERS The L. S. Starrett Co SPIRES 
*Detroit Twi st Dri *Simonds Mfg. ¢ ( 
*Greenfie x A n SAWS, SWING, CUT-OFF SPROC KE T RIMS, a <2 VE OPERATING 
REGU 1 ATORS, PRESSURE *The Crescent Machine Co. Babbitt Steam S ty Co 
*The Ohio Brass Ww DRIV ERS Ik KETS 
RIVETS, BELT The Peck, Stow v ox ( : , 
B t ‘ se KEW M uC HINE Ss AUTOMATIC H. W. Caldwe & Sons Co 
ROD ENDS *The Jeffrey Mfg. Co 
°*J. H. Williams & Co Be SCREW MACIPINE PRODI CTs ew A. Jones I ndry & Machine Ce 
RODS, CONNECTING oT! N t Acr mpany *Medart Paten Pulley Co. 
*J. H. Williams & Co *Star i Pressed Steel Co *George W. Pyott Co 
FLOOR TRUCK 
r 
ARMINGTON 
The a, 5 “A! 
R AR 
ROLLERS onoral quipmen 


| 
= 2 
3 The t 
YALE ind ive. A Yal 
ex] 


INTER-PLANT 
TRANSPORTATION 


The Yale & Towne Mfg. Co. 


Lisa HOISTS AND CRANES 


ARMINGTON ENGINEERING CO. 


Geured 
A Ful! Line of “I? Beam 
Trolleys Always in Stock 


Hand and Electric 


Wickliffe, Ohio 
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EDGEMONT FRICTION CLUTCHES 


are guaranteed to transmit the full power for which they are listed and 
to operate satisfactorily. 


That is why the Edgemont Friction Clutches are adopted by many of 
the leading machine tool builders and manufacturers as standard 
equipment. By specializing in friction clutches and devoting our entire 
time and attention to perfecting and correctly manufacturing this 
power transmission appliance, we are able to furnish our dealers with 


clutches to meet any of their customers’ needs. 


EDGEMONT 


Clutch fo 


Plate 


Heavy Duty. 


“Type 


DEALERS 


Our chief aim is to make the Edgemont Friction Clutch peer 
of its class. Care is taken in every detail, such as selection of 


material, employing only high grade mechanics and the most a | 


modern methods of manufacture. In this way we not only 
protect ourselves against knocks and returned goods but 
place a clutch on the market that will boost the reputation of 
every Edgemont dealer. 


Write today for dealer's proposition. 


EDGEMONT MACHINE CO., INC. 


EDGEMONT Line-Snatt Expand- 


DAYTON, CHIO ing “Type B” Clutch for 


Light Duty. 


All that a rope can do can be quickly found in the 
Waterbury Rope Handbook, a cloth-bound 220 page 
manual on rope of every description. It is filled with 
construction details, illustrations, tables and more rope 
data than you could dig out of a half dozen books—and 
some information that is nowhere else. A copy of this 
handy reference manual will be sent free to rope users 
and buyers on request. 


Waterbury rope always comes up to _ specification. 
Grade for grade there is no higher quality rope. The 
more you know about rope the less need be said about 
any rope made by 


WATERBURY COMPANY 


63 PARK ROW, NEW YORK 


160,000 rope buyers are now 


using the Woodbury Green CHICAGO - - - - 609-613 North LaSalle St. 

Book as a guide. A copy SAN FRANCISCO - - - - - 151-161 Main St. 

will be sent free on request. NEW ORLEANS - -_ 1018 Maison Blanche Bldg. 

VAKERS OF WIRE, ARMORED, FIBRE AND FIBRECLAD ROPE AND MUSIC WIRE. 
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AIR AND GAS RECEIVERS 
HYDRO-PNEUMATIC TANKS 
HOT WATER STORAGE TANKS 
GASOLINE STORAGE SYSTEMS 
EXPANSION TANKS 
STEEL SHIPPING BARRELS 


GALVANIZED AND PAINTED 


STEEL TANKS 


RIVETED, WELDED OR BRAZED 
SEND FOR NEW CATALOGUE 


SQt ARES, STEEI 


Tt AP Ss AND DIES TRAPS, STEAM 
The t st o *Greenfield t poration Strong, Carlisle & Hammond Ce. 
STE AM SPECIALTIES COLLAPSING *Walwo1 th Mfg. Co 
Injec N TAPS, *bD. T. Williams Valve Co 
am «Sy y Co THUMB NOTS AND SCREWS ‘TROLLEY Ss, OVERHEAD 
Wi s & Co Armington Engineering Co. 
I t Cc ol f 
abrica TILING, RUBBER, INTERLOCKING The Chisholm-Moore Mfg. Co. 
ve & Pit gs a »troit Brass WKS. enew York Be ting & Packing Co *Wright Mfg. Co 
Skiy *The Diamond ibber Co., Inc. ipa 
=. The Nat & abt Ce Akron Cultivator & Mfg. Co 
roo! “BORING TUBING, LAP-WELDE D AND SEAMLESS 
*Walw th Armstrong Bros. Tox National Tube Co 
*The D. T V ‘o TOOLS, CARPENTE RS’, MACHINISTS’ AND — TUBING RU BBER 
STEEL STAMP AND MARKING DIES WHE ELWRIGHTS’ 
*The He son & Pettis Mfg. Co *Nicholson File Company. open a - . 
si — The Peck, Stow & Wilcox *New York Belting & Pac king Co 
*The Border STOCKS AND — The L. S. Starret TWINE, BINDER 
Th order pan TOOLS, ELEC TRICAL *Waterbury Compa 
*The Curtis & Curtis Co *U. 8. Electrical Too er BRASS AND IRON COMBINED 
i Tap & e TOOLS, L. ATHE AND PLANER Mz bI 
*Toledo Pipe Threadin Machir *Armstrong Bros ool linois rllea ron 
vorth ng Machine Co H W ams a Co °“Kewanee’ Mtg. Co 
STRAINERS TOOLS, PI U MBERS’ AND STEAMFIPTTERS’ VALYV E LEATHERS 
h ier r ait er 
camer te an Inje tor Co ig Bor *h Raw hide: Mfg. Co 
& Ca *The Graton & Knight Mfg. Co. 
ation VALVE OPERATING WHEELS 
*Chicag I t Stow & Wilcox Co Babbitt Steam Specialty Co. 
cago Ri Machine Ce VALVES, AIR 
*Ch hide AVES, 
°Graton Co *Detroit Valve & Fittings and Detroit Brass 
SW ams & Co Works 
TRACK SYSTE MS, SWITCHES, FROGS, ETC. *tHomestead Valve Mfg. Co 
i liar Armington Engineering Co ‘The Lunk heimer Co 
FOR “AIK, GAS AND LIQUIDS holm-Moore Mfg. Co The enn ingineering Co 
TRANSMISSION ROPE *Sterling & Skinner Mfg. Co 
ee “se AMLESS STERIL *Waterbury Con *Walworth Mfg. Co 
National Ty Company. TRANSMISSION, VARIABLE SPEED VALVES, BALANCED, FLOAT 
TAPES, STEEI *The Moore & White Co 
The L. S. Starrett Co 


*Reeves Pulley 


*Mason Regulator Co. 
*Walworth Mig 


Co 


EMPRESS 
Grease and Oil Cups 


Designed to meet every lubrication problem of factory 
naintenance—shafting, pulleys, and every piece of ma- 
chinery and equipment car be more effectively and 
economically lubricated with EMPRESS cups 

ps. 


EMPRESS 


No. 213 
Marine Grease Cup 


| 


| 


n distance. Made in 


tain intervals, also where SA 
necessary to torce reas¢ 
=| es 


For Full Description, Write for Catalog E 


BOWEN PRODUCTS CORP. 


MANUPACTURING AND SALES DIVISIONS 


AUBURN DIV AUBURN. N. Y ZERK DIV CLEVELAND, OHIO 
MINNEAPOLIS DIV., MINNEAPOLIS, MINN 
WINKLEY DIV DETROIT, MICH 
ANADIAN FACTORY. CANADIAN WINKLEY CO., LTD 
WINDSOR, ONT 


BRANCH SALES OFFICES 


NEW YORK, 220 BROADWAY ered, 1607 OTIS BLDG. 
BOSTON, 253-255 FRANKLIN ST INNATI, 409 LYRIC BLDG 
SAN FRANCISCO MONADNOCK BLDG 


Simple, Strong, Economical! 
— Preferred by All Who Know It 


Under every imaginable condition of service 
every civilized country in the world—on every 
AA kind of leather, cotton, rubber or balata belt— Alli- 
RAN ww Pera gator Steel Belt Lacing has proven itself best. 


is 


“Never 
Lets Go” 


\ALLIGATOR. 


STEEL BELT LACING 


Nothing Needed but a Hammer 
In a working time of only three minutes the aver- 
age belt can be laced with Alligator Steel Belt 
Lacing. No special skill or training needed. No 
tool but a hammer to insure a perfect joint. 


A Large Surplus of Strength a> 


Note double staggered — (shown in illustration) 
they give the extra strength to Alligator lacing. 
Short flexible joint insures toc tht of operation. Sectional Steel 
Rocker Hinge Pit patented)—form frictionless “‘rocker”’ for the flexible 


joint. In damp or heavy work, where other lacing pulls out, Alligator 
Steel Belt Lacing holds. 


Ask Your Jobber — or Write Now For Prices, 
Samples and Full Details Write today. Let us send you prices, 


samples and full details regarding Alli- 
gator Stee! Belt Lacing. Made for belts of all sizes from tape to X-inch thickness. 


Hundreds of thousands of men the world over are using no other lacing than 
Alligator—The World's Gre atest Belt Lacing. Write us at once. 


~ FLEXIBLE STEEL LACING COMPANY 
520 South Clinton Street Chicago, Ill., U.S. A. 


135 Finsbury Pavement London, E. C., England 
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PAULL QUPPLIES 


STANDARDIZED GEARS 


120 0 Sizes 


SEND FOR 1920 CATALOG 
BOSTON GEAR BRANCH 


HETTRICK 

HETTRICK : 

HeTTRICK 
__ A BELTING 

4 The Belt of Service 

HETTRICK The Mettrick Co. 


folk Downs, Quincy, Mas 623-5 W. Washington Blvd. 


Twenty-Nine 


Years of Experience, in learning how, has taught us what we are doing now. 
No order too small, none too large, in our standard lines of Engine and Boiler 
Trimmings, Plumbers’ Supplies, Water Gauges, Gauge Cocks, Air Cocks, 
Steam and Gas Service Cocks, Lubricators, Bibbs, etc., of which we are 


The Largest Manufacturers in the World 


The McRae & Roberts Co. DETROIT, MICH. 


NEWMAN 
WATCHIMIAN'S CLOCKS 


Newman Clock Company, Inc. 
Makers of Reliable Watehman’s Clocks 
for Nearly 50 Years 
425 Br roadway 570 Blvd. 

NEW YORK CHICAGO 
424 Howard Street, SAN FRANCISCO 


PORTER’S BOLT CLIPPERS 
EASY-NEW EASY-ALLEN RANDALL 


30 YEARS’ EXPERIENCE BENEFIT OF BUYER 


30 YEARS’ ADVERTISING BENEFIT OF DEALER 


THE GOODS FOR WHICH THERE IS A DEMAND 


H. K. PORTER, Everett, Mass. 


6, 000 MILE 


Roamer and Olympian 
Oversize Heavy Duty Tires and Tubes 


MANY MILL SUPPLY HOUSES HAVE DEVELOPED 
A LARGE AND PROFITABLE TIRE AND TUBE 
BUSINESS. 


THE TURNOVER IS RAPID AND THERE IS A 
WIDE MARGIN OF PROFIT. 


MAIL THE COUPON FOR FULL PARTICULARS 


The National Tire & Rubber Co. 
East Palestine, Ohio 


GENTLEMEN: WITHOUT OBLIGATION ON OUR PART, 
PLEASE SEND FULL PARTICULARS OF YOUR PROP- 
OSITION 


FIRM NAME 
YOUR NAME 


STATE 
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VALVES, BLOW OFF 
Crane Co 


*Homestead Valve Mfg. Co. 

*Jenkins Bros. 

*The Lunkenheimer Co 

*The Wm. Powell Co. 

*Walworth Mfg. Co 

*The D. T. Williams Valve Co 
VALVES, CHECK 

Crane Co. 


*Jenkins Bros. 

*Detroit Valve & Fittings and Detroit 
Works 

*The Ohio Brass Co. 

*The Wm. Powell Co 


*Walworth Mfg. Co 


*The D. T. Willian 
_VALVES, 


a Valve Co 


GATE, GLOBE 


. Fittings and Detroit 
Mfg. Co 
ce 
Williams Valve Co 
VALVES, HIGH PRESSURB 
*Homeatead Valve Mfg. Co 
*jJenkins B 
*The O} a 
‘The Wm. I Co 
*Walwortt Cc 
*The D. T. ams Valve Co 
v ‘Al VE S, HYDRAULIC 
*Homest Mfg. 
*Jenkins 
Wr I ) 
ow wort Mfg 
*The I Tr. W s \ ¢ 
VALVES, LOCK SHIELE 
*The Ohio Brass Co. 
*The Wm. Pow Co 
VALVES, POP SAFETY AND RELIEF 

eDetroit Lubricat or Co 
°T} Lu nheimer Co 
*The W Co 
*Walv h Mfg. Ce 


Brase 


AND ANGLE 


Brass 


VALVES, PRESSURE REGULATING 
REDUCING 
Crane Co 
*Mason Regulator Co. 
*The Ohio Brass Co. 
*Walworth Mfg. Co 
VALVES, PUMP OR RUBBER 

*Diamond Rubber Co., Inc. 

Domin ag | Asbestos 


E 

*The B Goodrich Co. 

*Jenkins Bre 

New Yor K ‘Bi siting & Packing Co 


*Un Sta 4 Rubber Company 


*Walworth Mfg. Co 
VALVES, RADIATOR 
ve & Fittings and Detr Br 
ve Co 
v AL VES, THROT TLE 
*Detroit ator 
*Jenkins Bre 
in 
W ams Valve Co 
VISES, PIPE 
it 8 > 
T ading Ma 
Mfg 
in s & 
VISES 
Brown Enginee 
“ AG COM AND CORK 
Akr Cult t 


fg Lo 
w ASHE LEATHER 
B 


*Chicago fs 
*The Grator & ght Mfe. Co 
*Chicago Rav Mfg. Co 


WASHERS, RU BBER 
*Diamond R bbe Co., Ir 
New York B r & Pach king °o 

w ASTE, 


*The J. Milton Hagy Waste Workg. 


‘OTTON AND WOOL 


AND 


isn Wh 


WATCHMAN’S CLOCKS 
Hardinge Brothers, Inc. 
Newman Clock Co. 
WATER CLOSETS, 
Jos. A, Vogel Co. 


FROST PROOF 


WEBBING, UNDUSTRIAL 
The Russell Mfg. Co. 
WELDING RODS 
*Lumen Bearing Co. 
*Walworth Mfg. Co. 


WHEELBARROWS 


Akron Cultivator & Mfg. Co 
WINCHES 
*The Yale & Towne Mfg. Co. 
WIPING CLOTHS, MACHINERY 
*The b ton Hagy Waste Works 
WIRE, MUSIC 


*Waterbury Company. 
WIKE ROPE 
*Waterbury Company 


IRk SOLDER 


Ww RENC H SETS 


Bros 


Tool Co, 


& Co 
NCHES, ADJUSTABLB 
The Pe & Wilcox Co. 


RENCHES, AGRICULTURAL 
Pec Stow & Wilcox Co. 
Ww REN( HEs, DROP FORGED, 
*Armstre ong Br ros a 901 Co 
WRE NC HES s, 
-exto he 
*Waiw th Mfg 


OPEN 


ENG INEERS’ 
Stow & Wilc 


ox Co. 


*J. H. Williams & Co. 
WRENCHES, PIPE 
°Gr Tap & Die yrporation 
H. W iams & C¢ (chain) 
The Ff k, Stow & W ox Co 
*Walw th Mfg. Co 
WRKESCHES, SOCKET 
Williams & Co. 
YARNs, ASBESTOS 
4 tos & Rubber orp 
YARNS, SPUN 
*Wat bury Company 


YOKE ENDS 
*J. H. Williams & Co. 


RND 


& MACHINIST# 


able steel 


Standard Pressed Steel Co. 
Philadelphia 


When 


writing 


to Advertisers please 


mention Mits SuPPLres, 
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MULL QUPPLIES 


More Jobbers Wanted 


To Handle 


The Best Stitched Canvas Belting on the Market 


Improved Methods of Manufacture 
Satisfactory Service Guaranteed 


CARTON BELTING COMPANY 


Allston Station 


No Returns 


Massachusetts 


U. &. AND GRINDERS 


Send for 
complete 
catalogue 


THE U. S. ELECTRICAL TOOL CO. Cincinnati, Ohio 


Boston, New York, Philadelphia, Pittsburgh, Detroit, Chicago, St. Louis, Cleveland 


a Steam and 
Water Jet || 
Apparatus | 

{ 
In this line is included Syphons in all sizes from va” to 3 | 
_ lusive, also Steam Jet Exhaust ers. The ar pli ations for this } 
of equipment are numerous and is a line which you cannot \ 

Mord overlook. 


Ww rite for Bulletin No. 6 


THE STAR BRASS WORKS 


Manufacturing Engineers 


3113 Carroll Ave., 


-BINKS 


CHICAGO, ILL. 


MASON 


Reducing Valves 
ARE STANDARD 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 
BOSTON, MASS. 


“Golden Rule” Grease Cup 


STEEL AND 


Drawn To 
Malleable Iron 


A 

— Clean 
Die-Cut 
Thread 
on 


Shank 


W.D. ALLEN MFG. CO. 


STANDARD IRON 
MOTOR PULLEYS 
FROM 114 TO 12 
INCH DIAMETER 
Shipped Within 24 
Hours After Receipt 
of Order 


Phone Main 754 
and 755 


126-128 South 
Clinton Street 


When writing to Advertisers 


please mention Mini Suvetres. 
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Alphabetical Index to Advertisers 


Akron Cultivator & Mfg. Co 27 Lumen Bearing Co 42 
Alexander Brothers 44 Lunkenheimer Company, The 40 
Allen, W. D., & Co 145 Mason Regulator Co 145 
American Injector Co 74 McCauley Belting Co 136 
American Pulley Company 58 McKinney Manufacturing Co 14 
Appleton Car-Mover Co 136 McRae & Roberts Co., The 143 
Armington Engineering Co 140 Medart Patent Pulley Co 98, 110-111 
Armstrong Bros. Tool Co. 69 Michigan Lubricator Co 13 
Atkins, E. C., & Co., Inc 128 Moore & White Co., The 28-29 
Babbitt Steam Specialty Co 134 Mount Vernon Belting Co 74 
Birkle Machine Works 145 Myers, F. E., & Bro 30 
30nd Foundry & Machine Co 86 National Acme Company, The 96 
Borden Company, The 114B National Renewable Fuse 15 
Boston Gear Works 43 National Supply & Machinery Dealers’ Assn 114H 
Bowen Products Corp 142 National Tire & Rubber Co., The 143 
Brown Engineering Co 66 National Tube Company 43 
Buffalo Weaving & Belting Co 114F Neverslip Works, The 98 
Burrell Beltine Company 24-25 Newman Clock Cpmpany, Inc 143 
Caldwell. H. W.. & Son Co 74 New York Belting & Packing Co 137 
Carton Belting Company 145 New York Leather Belting Co 26 
Charlotte Leather Belting Co 105-106 Nicholson File Company 76 
Chicago Belting Co 3 Ohio Brass Co., The 13 
Chicago Pulley & Shafting Co 30 Ohio Valley Pulley Works, Inc 84 
Chicago Rawhide Mfg. Co 147 Oliver Iron & Steel Co 5 
Chicago Solder Co 68 Osborn Manufacturing Co 19-20-21-22 
Chisholm-Moore Mfg. Co., The 9 Paulus, Jos. C., & Co 122 
Cincinnati Ball Crank Co., The 133 Peck, Stow & Wilcox Co., The 37 
Cleveland Osborn Mfg. Co., The 19-20-21-22 Penn Engineering Co 122 
Crane Co 16 Philadelphia Belting Company 96 
Crescent Belt Fastener Co 36 Porter, H. K. 143 
Crescent Machine Co.. The 147 Portland Cement Association 92 
Curtis & Curtis Co.. The 116 Powell, Wm. Co., The 122 
Davey. W. O.. & Sons 4 Pyott, Geo. W., Co 12 
Delta File Works 4 Rahmann, George, & Co 08 
Detroit Lubricator Co 2 Reeves Pulley Co 8 
Detroit Twist Drill Company 139 Rose Valley Shops 94 
Detroit Valve & Fittings pam Detroit Brass Works.. 116 Rossendale-Reddaway Belting & Hose Co 114 
Diamond Rubber Co.. Inc 41 Royersford Foundry & Machine Co 116 
Disston, Henry, & Sons, Inc 104 Russell Mfg. Co., The _ 
Dodge Sales & Engineering Co 62-62 Safety First Mfg. Co 88 
Donnelley, R. R., & Sons Co 6-7 Saginaw Manufacturing Co 2 
Dominion Asbestos & Rubber Corp 32-33 Scaife, William B., & Sons Co 142 
Edgemont Machine Co.., Inc 141 Schieren, Chas. A., Company 120 
Empire Tire & Rubber Corporation 126 Simonds Manufacturing Co 82 
Federal Electric Co 15 Smith & Serrell 135 
Flexible Steel Lacing Co 3] Somers, Fitler & Todd Co Back Cover 
Flexitallic Gasket “>. 135 Standard Pressed Steel Co 14 
Gandy Belting Co., The 68 Stanley Belting Corporation 98 
General Asbestos & Co 78 Star Works, 145 
Goodrich, B. F., Co., The 118 Starrett, L. S., Co., The 14i 
Graton & Knight Mfg. Co 112 Sterling & Skinner Mie Co on 130 
Greenfield Tap & Die Corporation 7 Strong, Carlisle & Hammond Co Back Cover 
Hagy, J. Milton, Waste Works 66 Toledo Pipe Threading Machine Co 5 
Hardinge Brothers, Inc 136 United States Electrical Tool Co - 145 
Hettrick Mfg. Co., The 143 United States Rubber Co 70-71 
Hill Clutch Company, The 18 Valley Iron Works : 137 
Hoggson & Pettis Mig .Co., The 136 Victor Balata & Textile Belting Co 102 
Hollow Center Pacl king Co 44 Vogel, Joseph A., Co 114 
Homestead Valve Mfg. Co 72 Vogt Brothers Mfg. Co., Inc 132 
Horton, E.. & Son Co.. The 124 Walworth Manufacturing Co 38-39 
Howe Chain Company 134 Waterbury Company 141 
Illinois Malleable Iron Co 4 White Company, The 80 
Indianapolis Brush & Broom Mfg. Co 3 Williams, D. T., Valve Co., The 130 
Jeffrey Mfg. Co., The 90 Williams, I. B., & Son 34 
Jenkins Bros 60 Williams, J. H., & Co 138 
Jewell Belting Co 35 Wilmarth & Morman Company 132 
Johnson, Carlyle, Machine Co., The 94 Woods, T. B., Sons Co 10-11 
Jones, W. A., Foundry & Machine Co 23 Wright Mfg. Co 147 
Ladew, Edward R., Company 114D Yale & Towne Mig. Co., The 140 
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PNULL QUPP Love 


“Chicago Rawhide” 
Lace Leather and Cut Lacing 


“SELECTED Cut Lacing 


from the 
best green 
salted Packer 
Hides. Strictly 

a MECHANICAL 
RAWHIDE Leath- 
er for Belt Lacing purposes. 


By all means sell a high grade Belt Lacing because 
there is nothing so costly in power transmission as 
poor belt lacings. We know from experience that a 
dealer who will carry a stock of our “Chicago Raw- 
hide Selected’’ Mechanical Belt Lacing will double his 


sales in this line in one year. 


“CHICAGO RAWHIDE” Lace Leather and Cut Lac- 
ing will give double the service of the ordinary chemi- 
cal rawhide or surface tanned leather. 


OUR PRODUCTS 


include “Krome” and Indian Tanned Lace Leather and Cut 


Lacing—RKawhide and “Krome” 
and Twisted Belting—Rawhide 


Flat Beltings, 


also Round 


Hammers and Mallets— 


Hydraulic Packings, Cups and U 


Leathers—Leather Special- 


i ties, etc. 


h 


If made of leath 


SLO 
\ 


3 


for 


1 purposes, we make it. 


Write for Dealer's Terms 


Tl) The Chicago Rawhide Mfg. Co. 


1301 Elston Ave., Chicago 


New LEWIS E. TRACY CO., 


Broad Street, Boston 


Starrett Calipers 


“The Tools Mechanics Buy” 


is a booklet that helps hardware men sell 
Starrett Tools 
It's a readable little book, full of talking-points 


Tapes, Transits, Levels, ete. 
how well you know your stock, 
o's Mechanics Buy’’ will interest you. 
today for as many copies as you have 
and don't forget to get one for your- 
Sent free upon request 


THE L. S. STARRETT CoO. 
The World’s Greatest Toolmakers 
Manufacturers of Hack Saws Unexcelled 

32758 ATHOL, MASS. 


erk: 


ing machines be fitted with suitable guards, 
You can give your customers all necessary 
Safety guards on Crescent Machines. 


THE CRESCENT MACHINE CO. 


96 Columbia Street 


LEETONIA, 


— Industrial Commissions of many 
States are insisting that all wood work- 


| 
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PULL QUPPLIES 


Know Pittsburgh’s House of Service 


The Machinery Warehouse is the assembling ground for 
all the Machine Tool aristocrats known to the Iron and 
Woodworking trade. 


In this stock are represented the houses 
of Fosdick, of Kempsmith, of Bradford, 


tA Barnes, Rockford, Rahn-Larmon, Rivett, 

a i Norton, Fay-Egan and a score of other 
outstanding leaders. All mighty good 


lines to tie to. 


Write for interesting folder, “A Winning 


ite VIEW IN MACHINERY WAREHOUSE 


SOMERS, FITLER & TODD CO. PITTSBURGH, PA. 


Set 


crew Sales 


A tested toughness that 
defies mishandling plus 
an adequate advertising 
campaign makes Mac-it 
sales easy to build and 
permanent to hold. 


SET. Cae and §: 


: 
His, 3 


he 


sle & Hammond Co. 
Ch veland, Ohio 


srancHifl Boston, New Yort Philadelphia, Pittsburgh, Detroit, Chicago 


AFET)~ SET SCREWS 


4 
Buless, hollow, tool-post 
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